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By the Chicago fire in 1871, the Aetna lost $3,782,000 and to meet the MOISANT ELECTED PRESIDENT 
impairment, the capital was reduced one-half, and immediately restored —— 
Western Insurance Bureau Follows by cash payments of $1,500,000. Thirteen months after, came the con- Association Shows Large Membership 
the Western Union in Approving flagration at Boston, which absorbed $1,635,067 more. The inroad was Owing to Extension Work of 
T ote & made good by a further contribution of $1,000,000 from the shareholders, S tO Mxtension WOE oO 
ext of the Agreement making $2,500,000 furnished by them to maintain the technical solvency Secretary Giberson 
The full text of the Chicago agree- of the company. hich bse flee h OFFICERS AND DELE 
t approved by the Western Union Today the Aetna Insurance Company, which was born in a coffee house GATES 
ipo d d by the W almost a century ago, is in the front rank of the companies in the fire in- President—Shirley E. Moisant, Kan- 
last week was adopted by the Western surance world. The rather frail child has grown into the sturdy adult, ee Theo-Seectien w, Gaitin 
a ng oe = - with plenty of money in his pocket.—From Hartford Courant, July 17, 1913. pr 4 a. W. Tombiia, 
antic City Monday. ecomes el- Second Vice-President—J. B. Steck, 
fective January 1 and all companies are | w.. B. Clark, Prest sun etien Gert — L. O. Kohtz, Asst. Gen. Agt Alton. 
expected to have their offices lined up neiaciniainaniiens an : a —uent See ee & Sesion, 
by that time. The companies have been Secretary and Treasurer—J. A. Giber- 
endeavoring to control Chicago and —— e ain © 
the other “excepted cities” for upwards George North Taylor, Streator. 
of twenty-five years, but have never [FIRE] Chairman Legislative Committee—c. 8. 


been able to get enough companies to (+h, evance Committee—O. A. 
join in a movement. This takes away 


' m*peieetaee Tort ations!Asegta 
from the local agents the regulation of ‘ elega a tion 
commissions and classification. Here- a a San’ & S. nee ee 
tofore companies could pay such com- Arnold, George MN. Taylor, J. Wachen- 
pensation as they desired. This action DeRoode, Abram Spitler, 
will enable the companies to take up G. D. Btnyre and B. B. Partlow. 

a <a. © a Alternates—H. T. Morgan, 3B. W. 
other “excepted cities.” The next joint 1 Troxell, H. W. Crabb, J. B. Strohm, RB. W. 
action will likely be on St. Louis. The § Hosmer, 8. E. Moisant, H. FP. . 
Bureau will devote its attention to In- A. Bartlett, M. W. Tomblin, 5. D. Sex- 


c. 
, v j ton, EB. P. Prid » w » 
dianapolis, Detroit and Denver at once. Now otk < _— — —_— 
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“4 2 RESOLUTIONS 
The Chicago agreement is: enenmmnns mm 1072 Resolved, That the compensation of the 
‘ mensions, Feet ty eateters. a STAT E MENT JANUARY 1 1 91 3 gen J a, be m= Pe He 
ion adopte y the estern Union at § eceive percent of dues collected 
Philadelphia, and by the Western Insur- Mg for each paid u Sa as compen- 
ance Bureau at Pittsburg for the conduct , 2 ooo 000 sation for services rende during his 
of fire insurance business in Chicago, be Capital rrrrertr ity, arene » e term of office, beginning October 1, 1913. 
and is hereby made effective as of, and One-fourth of the compensation is to be 
after Jan. 1, 1914; and it is further o. © antes 8) 662 o2 4 computed and paid at the end of each 
Resolved, That this committee while Reserve for all other liabilities « « quarter. If, for any reason, the secre- 
fixing a date for the said legislation to tary should be removed from office, further 
become operative, expresses the belief 9 5 76 398 compensation ceases. 
that, without additional legislation injus- Net Surplus...............-. . ® Resolved, By the members that until 
tice may be done, thereby making it diffi- we have better cooperation on the part 
cult to successfully carry out the ex- A 21 238 425 of the company officials, managers and 
pressed wishes of the company organiza- 7) ee * + field men representing the fire companies 
tions; and do siness in this state, it will be 
Features of the Plan Western Department, Chicago impossible to obtain all of the results 
Bg yg Rg a ao WALTER H. SAGE, Manager are, ia, higher lstandard for ‘logal rents 
Union, and the Western Insurance Bureau, JOHN C. INGRAM, Ass’t Mér. WILLIAM L. LERCG, 2d Ass’t Mar. — _# a aS aS —- 
additional legislation be passed the fol- of cooperation seems to ‘us to be the most 
rowan particulars thereby making the vital obstacle to the future wth and 
— as amended to be as follows, prosperity of the local agents’ associa- 
(A-1) Class No. 1 agents—The maxi- Resolved, That this sesocia @ 
m tion de- 
No. 1 ‘agents shall be:” ro eo EDW. MILLIGAN, President precates the action of the Illinois Bank- 
Thirty percent on tornado business. GEORGE M. LOVEJOY, Vice-Pres. JOHN B. KNOX, Secy. THOMAS C, TEMPLE, Secy. ee he yy — | A 
Thirty percent on dwelling houses, and | Surplus to Policy-holders, $6,155,090.80 Total Losses Paid, $73,438,552.70 | S0s'*DRnte ie ie ppoaition wan due te 
their contents, and on private barns and li i go OS f the benefits to the 
their contents when insured in connec- 4 so 4 





tion with dwellings; on brick, stone or 
concrete buildings (not cement or con- 
crete block) not less than two stories in 
height (and on dwelling contents only 


insuring public from the enactment of 


Cash Capital, Two Million Dollars | ber of ints associaslon {0 the paswage of 


Sua refer the mater to the Saqistaaiee 
and refer the ma e ve 
pans poy Mo, Ry iether as Reinsurance Reserve - ° $4,975,957.27 committee for its favorable co on, 
dwellings. The presence of two tenants oc- Reserve for Outstanding Losses- 485,001.34 ae ts pees a a . vs = 
cupying the premises for office purposes, ther Claims 190,000.00 as 
or the presence of dressmaking or millin- Reserve for all other 4 roy (FROM A STAFF CORRESPONDENT) 
y occupancy th not more than five NET SURP ~ - - 090. 
hands in living apartments of buildings s LUS 4,166, ~ 


otherwise occupied exclusively as dwell- 
ings and stores (with exclusive dwelling 
occupancy above the grade floor) shall 


(CONTINUED ON PAGE 34) 





Bloomington, IIl., Sept. 24.—The Ili- 

Total Assets, $11,806,049.41 nois Association of Local Fire Insur- 

ance Agents met here today in annual 
(CONTINUED ON PAGE 15) 
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ARRANGE THE PROGRAM 
GET SOME SPLENDID TALENT 





National Association of Local Agents 
Will Devote Much Time to Dis- 
cussions at Cincinnati 





The members of the program com- 
mittee of the National Association of 
Local Fire Insurance Agents met at 
Cleveland Sept. 18 with Chairman A. 
W. Neale and completed arrangements 
for the program of the convention at 
Cincinnati, Oct. 14-16. 

An important address is scheduled on 
“The Relations of Fire Insurance with 
the Public,” by Superintendent W. T. 
Emmet of New York state. Another 
address will be delivered by Captain 
Conway of the Cincinnati Salvage 
Corps. 

As previously announced, Henry E. 
Sampson, assistant attorney-general of 
Iowa, will speak on “Discrimination in 
Fire Insurance Rates.” 

The committee is considering a 
speaker to address the convention on 
the subject of the “Problem of Broker- 
age Lines and London Lloyds meth- 
ods.” 

Will be Devoted to Discussions 

In accordance with a very generally 
expressed wish, the addresses will be 
minimized and the convention devoted 
largely to discussions and debates on 

uestions of interest to local agents. 
A prominent place on the program will 
be given to the subject of large lines 
and their effect upon the interest of 
local agents, involving also the ques- 
tion of overhead writing, both direct 
and by reinsurance. 

An important question on the pro- 

ram for open debate is that of “Sole 

gencies” and the collateral subject 
of “Underwriters’ Agencies.” This 
will involve a general discussion of 
modern tendencies in agency appoint- 
ments and the desirability of state leg- 
islation. 
Casualty and Surety Business 

Another open debate will involve the 
subject of casualty and surety insur- 
ance and the question whether the con- 
stitution of the National association 
shall be amended to include these 
branches. This promises to be a very 
interesting discussion, as there are 
many members of the association who 
are interested in the subject. 

Another important matter to be con- 
sidered will be the reports of the use 
of the extension fund and the results 
obtained during the past year. Re- 
ports will be made by the various offi- 
cials of the National association who 
have been active in the work, as well 
as by the officers and other representa- 
tives of the state associations. 

This discussion will also involve the 
future of the association ana methods 
of increasing its strength and its bene- 
fits to members. 

Promiscuous Appointments 

There will also be an open debate on 
“The Promiscuous Appointment of Lo- 
cal Agents,” a matter which is very 
much to the front just now. The sub- 
ject will be introduced by an address 
from Thos. Baker, Jr., president of 
the North Dakota Association of Lo- 
cal Fire Insurance Agents. 

The opening session of the conven- 
tion will be at 2 o’clock Tuesday, Oct. 
14, at the headquarters in the Sinton 
hotel. At this time Manager J. M. 
DeCamp of the L. & L. & G. will give 
an address of welcome, and the reports 
of the various officials and committees 
will be heard at that time. 

The members of the program com- 
mittee and the local committee of Cin- 
cinnati agents on entertainment have 
cooperated to make this convention 
one of business, and ample opportun- 
ity is to be afforded for discussion, 
not only of the questions assigned, 
but of any other matters which mem- 
(CONTINUED ON PAGE 29) 





NEW YORK DEPARTMENT IDEA 
Regular Publicity Bulletin Will Not Be 
Issued, But Special Announce- 
ments Will Be Printed 


The New York insurance department 
is evidently very well satisfied with 
the publicity which it is receiving from 
the current daily press and the insur- 
ance papers. Early last December, the 
work was started of preparing regular 
monthly bulletins giving the doings of 
the insurance department and the offi- 
cial notices and rulings. Chief Exam- 
iner James P. Conway of the brokers’ 
bureau, who is an old newspaper man, 
was given charge of this work and 
made up a very creditable bulletin. 

Many of the principal insurance de- 
partments for some years have been 
issuing periodical bulletins, most of 
them monthly, for the information of 
agents and companies as to the stand- 
ing of the insurance department in cer- 
tain matters. It was thought that the 
New York department should have the 
same facilities and that is the reason 
that the bulletin idea started. 

After considerable work had been 
done on it, however, it was considered 
by Superintendent Emmet that it was 
inadvisable at that time to issue a 
bulletin of this kind as he believed that 
the insurance papers and the daily 
press would give much more publicity 
to the doings of the department if an- 
nouncements were made from time to 
time, and no attempt made on the part 
of the insurance department to inter- 
fere with their work. The plan has 
therefore been put permanently into 
the discard. 





Ekern Issues Call 

Insurance Commissioner Ekern of 
Wisconsin on Wednesday issued notice 
of the first meeting of the special com- 
mittee of the National Convention of 
Insurance Commissioners on fire insur- 
ance rate-making to be held at the 
Hotel La Salle, Chicago, Wednesday, 
Oct. 8 at 10 a. m. The work will be 
outlined and the manner of procedure 
determined upon. 
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CONFPLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED and THIRTY-THREE MILLION DOLLARS 


LOSSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $13,739,218.97 
UNITED STATES NET SURPLUS 4,015,972.92 
New York Office, 80 William St. ) Northwestern Department 
J. M. DECAMP, General Agent 1144 Insurance Exchange, CHICAGO 


Ohio, Indiana, Kentucky, Tennessee, GEO H MOORE, Ascitant Manse 
West Virginia at Cincinnati HUGH R. LOUDON, Deputy Asst. Mgr. 











NATIONAL-BEN FRANKLIN FIRE INS. CO. 
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_ “Two of the Oldest and Strongest Fire Insurance Companies of France” 


‘GENERAL FIRE ASSURANCE CO. 


OF PARIS, FRANCE Established 1819 =~ 


URBAINE FIRE INSURANCE CO. 


OF PARIS, FRANCE Established 1838 
AGENCIES DESIRED IN THE PRINCIPAL CITIES AND TOWNS 


FRED. S. JAMES & CO. 
UNITED STATES MANAGERS 
No. 123 William Street 
NEW YORK CITY 
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WANT HALF COMMISSION 
PASS BROKERAGE RESOLUTION 


Michigan Local Agents Offer Plank for 
Cincinnati Platform—Won’t Ad- 
mit Casualty Men 


8. 
Huron; 0. A. Leonard, Albion; 


tegon; J. EA. 


Davis, Detroit; John 
Charles Holden, 


Grand Ba 
PLACE OF NEXT MEETING—GRAND 
RAPIDS 


Detroit, Sept. 19—(Special Corre- 
spondence.)—President Livingston and 
Secretary Eldridge of the Michigan As- 
sociation of Fire Insurance Agents, 
both of Detroit, were reelected for an- 
other year at the closing session of the 
state convention Thursday afternoon. 
Grand Rapids was selected for the 1914 
convention meeting place. : 

The association adopted a resolution 
which will be supported by the Michi- 
gan delegation to the national conven- 
tion at Cincinnati next month, in which 
it declared that the local agent should 
receive one-half the commission on 
lines placed by outside brokers. The 
proposition to admit casualty agents to 
membership was voted down. 

Cc. H. Woddworth Speaks 

When the association reconvened 
Thursday morning President Living- 
ston introduced C. H. Woodworth of 
Buffalo, former president of the Na- 
tional association, who spoke enter- 
tainingly and instructively for an hour 
on the work of the National associa- 
tion, its benefits and the problems of 
the fire insurance in general. Mr. 
Woodworth participated in the impor- 
tant discussions of the meeting, afford- 
ing the delegates the benefit of his ex- 
Periences as president of the National 
association, and of his knowledge of 
the affairs of the association. C. O. 
Davis of Detroit, made an address on 
“Organization.” Both Mr. Wood- 
worth and Mr. Davis spoke extempo- 
taneously. 

The matters most thoroughly dis- 
cussed by the association were the evils 
of overhead writing by brokers and 
the proposition to admit the casualty 
agents to the state and national asso- 
ciations. The latter proposition was 
voted down by an overwhelming ma- 
jority. 

Brokerage Question Receives Attention 

The discussion of the brokerage mat- 
ter brought out the fact that there is 
at least one city in Michigan and sev- 
eral in other states where brokers 
haven’t a look in. The Michigan city 
is Muskegon. Max Lange, in objecting 
to any action which would change pres- 
ent conditions, related how the local 
agents in his burg had triumphed over 
the United States Steel Corporation 
simply by sticking together, and ad- 
vised the agents of all other cities to 
do likewise. 


Brokers representing the insurance 
agency which handles all the steel trust’s 
nsurance came to Muskegon, he said, and 
mee the customary proposition to place 
i e insurance on the corporation’s plants 
= Muskegon and retain two-thirds of the 
fommission for themselves. “We just 
old them there was nothing doing,” said 

T. Lange, “and the property went unin- 
Sured for more than a year. Finally the 


(CONTINUED ON PAGE 35) 
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Surplus to policyholders 





Statement of January 1, 1913 


Assets e e - 7 oa 
Liabilities, exclusive of capital stock 


Responsible agents wanted in cities and 
towns where the company is not 
now represented 


$9,994,450.01 
5,033,304.03 


$4,961,145.98 
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CHANGES IN THE FIELD 


M’CULLOUGH LEAVES FIELD 





Wisconsin State Agent of Queen Called 
to the Office, Being Succeeded 
by C. P. Helliwell 





W. E. McCullough of Milwaukee, 
Wisconsin state agent of the Queen, on 
Oct. 1 will locate in the western depart- 
ment office at Chicago, taking the posi- 
tion of chief clerk C. P. Helliwell, the 
present chief clerk, takes Mr. McCul- 
lough’s position in Wisconsin. The two 
men, therefore, change places. Mr. 
McCullough is president of the Wiscon- 
sin State Fire Prevention Association 
and has done very effective work in 
that direction, Prior to being elected 
to the chief place in the organization, he 
was its secretary. Mr. McCullough has 
had a valuable office training, having 
veen chief clerk in the old O. C. Kemp 
general agency in Chicago. He was 
sent into Wisconsin for the Kemp com- 
panies and later transferred his al- 
legiance to the Queen. He desired to 
get off the road and Mr. Helliwell 
wishes to broaden his experience and 
enter the field. 

Mr. Helliwell has been with the 
Queen for five years, previous to that 
being an examiner in the Connecticut 
office. Both these men are well liked 
and are making a name for themselves. 

Mr. McCullough is custodian of the 
goslings in the Wisconsin home nest of 
the Blue Goose. 


J. F. Deiber 

J. F. Deiber, Indiana special agent 
of the Hartford, has been transferred 
to Missouri to take charge of that field 
in view of the fact that M. D. Looney 
has been made general adjuster with 
headquarters in St. Louis. Mr. Deiber 
will have his headquarters in the Long 
building, Kansas City. The Hartford 
has not appointed his successor in In- 
diana. 








A. J. Davis 
A. J. Davis has been appointed spe- 
cial agent of the Arizona Fire in the 
central states. He will make his head- 
quarters in Chicago and will cover IIli- | 





nois, Indiana and Ohio for the present. | 
Later additional territory may be put un- 
der his jurisdiction. Mr. Davis is a 
younger brother of E. W. Davis, now 
managing underwriter of the company, 
and for a number of years was in the 
field for E. W. Davis & Co. of St. 
Louis. He is a capable fieldman, under 
whose guidance the company should 
progress in the central states. 


W. B. Shaw 

W. B. Shaw of the St. Louis branch 
of the Western Adjustment Company has 
been transferred to Grand Rapids, 
Mich., and made manager there. Mr. 
Shaw was formerly with the Connecti- 
cut in Cook county and prior to that 
with the western department of the 
Continental. 








Raphael DeClercq 

Raphael DeClercq has been appointed 
Cook county special agent of the 
Queen, succeeding A. M. Raymond, who 
resigned recently to go with Munger, 
Vokoun, Wetmore & Witherbee. Mr. 
DeClercq has been with the Queen in 
the general offices for more than twenty 
years, 





News About Companies 





Retail Hardware Mutual Fire, Minne- 
apolis—The Minnesota department has 
just completed an examination of this 
company. The report shows that since 
the company began business early in 1900 
premiums of $1,824,482 have been collected 
and dividends of -$610,132 have been re- 
turned to policyholders. The statement 
of July 31 shows total admitted assets 
of $397,209; surplus, $295,221; miscellane- 
ous liabilities, $18,974; reinsurance re- 
serve, $83,014. The department makes a 
recapitulation of risks and premiums in 
force, showing unearned premiums 
amounting to $166,028. This is just 
double the amount required by law which 
permits a mutual company whose policy- 
holders have a contingent liability to 
carry a reserve of 25 percent of the pre- 
miums on annual business and 50 per- 
cent of the pro rata amount on policies 
running more than one year. The re- 
port shows the president draws a salary 
of $1,000, the treasurer $600, secretary 
$3,600, first assistant secretary $1,800 and 
second assistant secretary $1,800. The 
examiner says: “For some years past the 
company has successfully carried on a 
campaign among its members for the pur- 
pose of prevailing upon them to see the 
advantage of having the fire waste re- 
duced to a minimum. This, coupled with 
the fact that the class of risks accepted 





are what may be termed ‘select risks’ 
and also owing to the economical manage- 
ment of its affairs, has enabled the com- 
pany to furnish protection to its members 
at a very low cost.” 

. o . 


Pelican, Shreveport, La—The liquida- 
tion of the company, whose president, W. 
Cc. Laning, was sentenced to seven years 
in prison for embezzlement, have sued 
eleven directors of the company for the 
alleged shortage of Laning. The directors 
are: W. C. Laning, John W. Flournoy, 
M. O. Lebieu, J. T. Austin, J. F. Ball and 
R. W. Davis. They are sued for $8,640.25 
losses. . 
* 7 


Greenwich, New York—An examination 
of this company by the New York de- 
partment shows the capital was impaired 
about $25,000 July 31. The examination 
was as of June 30 and the impairment 
on that date was $12,614. The transac- 
tions of July were then gone over show- 
ing that the deficiency had just about 
doubled. The total admitted assets June 
30 were $367,377, while the total liabili- 
ties were $379,890. The capital is $200,- 
000, reinsurance reserve $130,997 and un- 
paid losses $47,906. The total disburse- 
ments for the six months aggregated 
$133,665.31. This account included net 
losses paid of $96,285.94; commissions and 
brokerage of $31,237.85 and general ex- 
penses. The gross assets amounted to 
$386,433.04. Book value of bonds and 
stocks over market value, amounting to 
$16,330.12 and agents’ balances over 90 
days due, $2,726.34, aggregating $19,056.46, 
were thrown out as nonadmitted assets. 
The Greenwich was organized in 1834 and 
steadily transacted business up to 1904, 
suspending after the Baltimore conflagra- 
tion when the losses impaired its capital. 
In 1910 the company resumed when an 
assessment of .6867 percent on its capital 
stock made good the impairment. In 
September of tuat year it was found to 
have a surplus of $44,691 over and above 
its capital of $200,000. 

. . _ 

Hanover Fire—An examination of this 
company as of March 31 by the New York 
department shows total admitted assets 
of $4,875,589.13. The liabilities excepting 
the capital of $1,000,000, were $3,137,- 
459.25, and the net surplus was $733,- 
129.88. The unearned premium account 
was $2,701,821.44. The examiners report 
the company in sound financial condition 
and make no criticisms of any phase of 
its business or methods. 





BANKERS & MERCHANTS APPLIES 

Application for Union membership 
has been made by Lloyd Caldwell of 
Minneapolis, managing underwriter of 
the Bankers & Merchants Fire of Ari- 
zona. The application having been ap- 
proved by the membership committee 
it is now being voted on by the mem- 
bers of the Union. 





Frank P. Leonard of Chillicothe, Ohio, 
has been made office manager for the Mar- 
quette National Fire at Chicago. 
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WESTERN BUREAU MEETS 
ADOPTED CHICAGO PROGRAM 





Large Attendance at Semiannual Gath- 
ering at Atlantic City Owing to 
Big Cities Issue 


Atlantic City, N. J., Sept. 24—(Spe- 
cial)—The Western Insurance Bureau 
adopted the plan for expense reduction 
in Chicago as agreed on by the joint 
large cities committee of the Bureau 
and Union, at its meeting here Monday. 
The report was read by Neal Bassett 
of the Firemens in committee of the 
whole with W. H. Stevens of the Agri- 
cultural in the chair. Discussion by 
paragraphs was not called for as the re- 
port in its entirety was conceded to be 
fair. The Bureau then convened with 
Chairman E. G. Halle presiding. On 
motion of J. Lynn Truscott of the Cam- 
den the report was adopted. 

‘Want Salaried Solicitor Abolished 

It was felt that the salaried solicitor 
in Chicago has been the source of a 
large amount of trouble, and in view 
of the same feeling on part of Union 
members of large cities committee, the 
Bureau unanimously adopted the resolu- 
tion submitted by the large cities com- 
mittee recommending to the Chicago 
board that its rules be amended as fol- 
lows: ; 

(1) The fixing of rules governing 
brokerage; (2), the elimination of the 
“salaried solicitor’s” rule. 

Becomes Effective Jan. 1 

With the favorable vote by the Bu- 
reau the agreement becomes the rule 
and law of both Bureau and Union, ef- 
fective Jan. 1. Under the agreement be- 
tween them by which the Bureau shall 
change the control of two of its ex- 
clusively excepted cities whenever one 
common excepted city shall be cor- 
rected, the conference committee will 
now proceed to select two such cities 
for correction. 

It was pointed out that the cause of 
good practices among agents had been 
benefitted wherever the company com- 
mission control had been installed. 
Many previous attempts to correct con- 
ditions in the excepted cities had failed 
and in his preliminary remarks Mr. Bas- 
sett gave credit for the success of the 
present movement to Charles E. Shel- 
don. 

Pire Insurance Patrol Reports 

The report of fire patrol committee 
was read, covering patrols in Illinois, 
Minnesota, Kentucky, Missouri, Tenne- 
see, Ohio, Wisconsin and Indiana. In 
Indianapolis, a charter was granted late 
in August and the work of installation 
was begun immediately. The fact also 
was reported that difficulty was be- 
ing experienced in procuring liability in- 
surance, but some solution of the prob- 
lem must be reached, especially in 
states where compulsory workmen’s 
compensation laws are in force. 

Bxecutive Committee Meeting Sunday 

The members of the executive com- 
mittee met here Sunday and went over 
the program of the meeting to fol- 
low, taking up a number of issues. 
The chief one, of course, was the Chi- 
cago situation. Chairman W. H. Sage 
of the Western Union committee, came 
down from the Union meeting to go 
over with the Bureau people, the fea- 
tures of the Chicago report adopted last 
week, and to discuss its context. 

Act on Union 

The first report at the Tuesday morn- 
ing session was that of the executive 
committee on the recommendation as 
to Western Union legislation for Bu- 
reau action. 

On account of the desire to eliminate 
unfair competition from outside and 
city brokers on large lines, especially 
lines extending over more than one 
state, the Bureau endorsed the plan 
submitted by the Union for the appoint- 
ment of countrywide conference com- 
mittee, consisting of three members 
each from the Western Union, Eastern 
Union, Southeastern Underwriters’ As- 





sociation, Pacinc Board and the Bureau 
to consider a plan for regulation in 
writing large lines. 

Union legislation was approved au- 
thorizing the appointment of a stand- 
ing committee of five with power to 
deal with the sprinklered risk situation 
and devise better methods for avoidance 
of rate demoralization, also to abrogate 
whatever present rules necessary to 
conform with any new plan adopted. 
It was recognized that neither organi- 
zation alone is responsible for the pres- 
= condition as to rates on sprinklered 
ines. 

Acceptance of Public Warrants 

Union legislation to authorize accept- 
ance of warrants from school districts, 
towns or other municipalities in pay- 
ment of premiums on public buildings, 
fire, hail and tornado premiums was re- 
ferred to the conference committee for 
consideration. There was a difference 
of opinion as to the advisability of this 
owing to a probable advantage to some 
agents amounting to discrimination that 
might be susceptible to abuse. 


The Union amendment was approved 
and adopted relating to waiver of inven- 
tory of appraisals so that in event of loss 
not exceeding $5,000, providing that 
amount is not more than 10 percent of 
policy coverage, appraisal of the remain- 
ing stock will not be required. Also the 
amendment excluding farm property from 
coinsurance credits. 

long amendment relating to specific 
forms applying to all classes of risks 
coming from the Union governing com- 
mittee was referred to the conference 
committee. 


Oppose Blanket Tornado Policies 


The Union proposition to permit blanket 
tornado policies was not favored, the Bu- 
reau believing that 90 percent coinsur- 
ance or higher should apply to tornado as 
well as fire insurance. The Union propo- 
sition permitting mortgagee’s interest in 
building and loan association business be 
written under special form floater with 
risks specified at special schedule of rates 
was referred to the conference committee 
with recommendation that it not be writ- 
ten at less than dwelling rates. 

A new rule was adopted applying to 
combined fire and tornado policies, which 
formerly were written at different amounts 
in same policy. Hereafter the policies 
must specify equal coverage. 

There being lack of uniformity between 
Union and Bureau rules regarding num- 
ber of hands permitted to be employed in 
bakeshops, candy factories, cigar fac- 
tories, plumbing shops, printing shops and 
paint shops, the bureau voted to adopt 
the Union standard. The same action was 
taken regarding rules governing night 
work so as to be advisory inst of man- 
datory. The bureau’s share of the cost 
of litigating contested improper tornado 
claims under fire policies was appropri- 


ated. 
New Rule on Mem 

At the afternoon session the following 
resolution was adopted: “The member- 
ship of the Western Insurance Bureau 
shall consist of officers of companies, 
managers of companies and general agents 
who receive and pass upon daily reports 
and have exclusive jurisdiction over the 
territory embraced in their departments, 
which territory shall in no case be less 
than one entire state, including agencies 
outside of the principal city, and said 
membership shall be personal and the ob- 
ligations of each member shall be based 
upon his personal honor, integrity and 
good faith. 

“No company, from the date of the 
adoption of this resolution shall appoint 
or maintain a general agent who is not a 
member of the Western Insurance Bureau. 
All legislation in conflict herewith is 
hereby repealed.” 

A resolution was adopted proclaiming 
the ye of expenses of agents upon 
purely pleasure trips to be in violation 
of bureau rules, it being made plain that 
expenses of business trips are not con- 
templated as being covered by this rule. 

Upon motion the chairman appointed a 
committee of three to serve with the 
chairman in handling complaints of the 
presence of nonaffiliated companies in bu- 
reau agencies. The committee was au- 
thorized to recommend to the executive 
committee rules for the government of 
the situation, said rules to be mandatory 
upon members. The chairman appointed 
A. D. Baker, W. T. Williams and W. M. 
Patton. The committee will report to the 
executive committee next week. 

The Bureau recommended that the ex- 
ecutive committee now proceed with co- 
operative plan to regulate expense of busi- 
ness in St. Louis and urged Bureau mem- 
bers of the joint large cities committee 
to such action, pledging support of the 
Bureau. 

The two Bureau excepted cities to be 
taken up for adjustment will be selected 
from Detroit, Indianapolis and Denver. 
The session Wednesday was executive. 

First Session on Monday 

The first session was called to order at 
12 o’clock Monday by Colonel E. G. Halle 
and Secretary Auerbach called the roll. 





CHICAGO THE BIG TOPIC 


END WESTERN UNION MEETING 





First Report Foredoomed to Failure— 
Lermit Again President—Some 
of the Sidelights 





t——John Pire- 


Last week’s meeting of the Western 
Union at the Hotel Champlain was an 
unusual one in many ways. The Chi- 
cago large cities’ situation almost 
monopolized attention, everything else 
being got out of the way as quickly 
as possible to make way for it. The 
bombardment of the companies by 
their Chicago agents with telegrams 
was also out of the ordinary and while 
it may have helped make possible the 
defeat of the report objected to, in 
some quarters it aroused resentment. 
Cooperation was made much of, in the 
reports of President Lermit, the gov- 
erning committee and the large cities 
committee, and it was often stated 
that the benefits already realized are 
only the beginning of what may be 
hoped for in the future. 

t is not likely that the Union will 
meet again at Champlain. Prices were 
very high, there was not much to do, 
as the weather was unpleasant, and 
the climax was capped when the Chi- 
cago party, which had staid over a day 
in order to return in its special com- 
partment cars, had to give them up to 
avoid being detained longer by a 
freight wreck ahead. For all that, the 
management did everything in _ its 
power to make it pleasant for the 
party, and the views were beautiful 
when the weather would make them 
visible. 

Sturhahn Shines in Tango 

A number of ladies were present, at- 
tracted by the scenic reputation of the 
place, the Hinsdale contingent, as 
usual, furnishing its brightest bevy. 
There were several automobile parties 
from New York and Hartford. After 
a lapse of several years there was a 
ceremonial session of the Scratchies, 
the famous managerial secret order, 
presided over by Carl F. Sturhahn, 
John Marshall, W. R. Townley and 
m4. Eddy, with everybody, especially 
M. F. Driscoll, assisting in the degree 
team. Among the initiates were J. L. 
Whitlock, George Haas, Otto Greeley, 
Paul Wolf and H. Duncker, of Ham- 
burg. Mr. Duncker, who, with his wife, 
was the guest of J. H. Lenehan, is the 
vice-president of the Nord-Deutsche, 
and was over here for the international 
yacht races. He introduced some dra- 
matic German student features into 
his initiation, and was a handsome fig- 
ure in the ball-room. Here too, Mr. 
Sturhahn shone in the tango, and Cal- 
lista Lenehan delighted everybody 
when she was induced to give some of 
her fancy dances. 

Foredoomed to Defeat 

The large city report was fore- 

doomed to defeat when it came up 








There was a large attendance. Chairman 
Halle explained that as this was the semi- 
annual meeting he had prepared no for- 
mal report. The executive committee had 
been in session previously and had pre- 
pared a number of matters for the con- 
sideration of the meeting. The large cities 
committee had the most important report 
to make, and that was considered first. 

The report of the treasurer showed a 
balance of $8,194.31 in the treasury. It 
and the accompanying report of the New 
York Audit Company recommended the 
adoption of a new system of vouchers. The 
meeting voted accordingly. It was an- 
nounced in the report of the secretary 
that the Bureau now has sixty-four com- 
pany members and twenty underwriters, 
making a total of eighty-four. 

In the report of Manager M. A. Scholbe 
particular mention was made of the cor- 
dial relations between the Western Insur- 
ance Bureau and the Western Union, and 
the settlement of the mixed agency mat- 
ter was praised. Though small losses 
have produced some causes for complaint, 
confidence was expressed that that mat- 
ter would also be adjusted. 





Thursday. Under the 90 percent rule 
only six votes were needed to defeat it, 
and that number was certain. Chair- 
man Sage made a gallant fight for it, 
but all the while was keeping the wires 
busy with the Bureau officials to keep 
open a line of retreat. Those who took 
part in the large city discussion, in 
their order, were Messrs. Dugan, Sage, 
Law, Haas, Dox, Street, Smith, Stod- 
dart, Ludlum, Brewster, Blodgett, Ed- 
dy and McGregor. Memorial resolu- 
tions were adopted to the late J. F. 
Downing and L. S. Amonson, and tele- 
grams of greeting were sent to John 
H. Law and A. F. Dean, the latter be- 
ing detained by illness. 
Changes in Tornado Rules 

The changes in the tornado rules rec- 
ommended in the governing commit- 
tee’s report were confirmed. The lo- 
cation of the April meeting will be de- 
termined through the Bulletin, with 
Washington or Baltimore the probable 
choice. The only change in the elec- 
tion of officers was the selection of 
Jchn Marshall, of the Fireman’s Fund, 
to succeed E. T. Campbell, of the 
American Central, as vice-president. In 
his speech of acceptance he admitted 
the obscurity of the vice-presidency, 
and said that he would represent the 


piccolo in the orchestra, a reference 


which was immediately referred to the 
Purity League for investigation. 
Allowances Ilogical 
The report of the committee on term 


insurance and coinsurance allowances _ 


was presented by Chairman W. L. 
Steele. He held that the reduction al- 
lewed on business written for a term 
of years was illogical, unscientific and 
excessive, and that the credits for co- 


insurance, especially on buildings, were 
equally indefensible. 


Mr. Steele showed why the average 
rate was going down so fast by com- 
puting the rapid increase in business 
written under the term plan. The per- 
centage of such business has increased 
from .6224 percent in 1907 to .6735 in 
1912, and the percentage of term pre- 


miums from .5744 to .6492. In the 
same period the average length of 
term of all risks has increased from 


two years six months and twenty-eight 
days to two years eight months and 
nineteen days. 
Difference in Losses 

In order to show the effect of coin- 
surance credits upon the average rate. 
the committee got reports from a 
number of companies on losses on 
brick mercantile buildings and con- 
tents, with and without 80 percent co- 
insurance. The average loss on build- 
ings per $100 of liability involved was 
$12.48 with coinsurance and $12.83 with- 
out, while on contents the showing was 
much more favorable to the coinsurance 
principle, being $13.79 with the 80 per- 
cent clause and $35.52 without it. The 
conclusion of the committee was that 
on fixed and known values there was 
not enough underinsurance to affect 
the general result, but in unknown and 
fluctuating values something worth 
while is secured for the reduction made 
for coinsurance. It also held that 
until some standard of insurance to 
value is fixed and enters into the com- 
piled rate any system of allowances 
is illogical and productive of uncertain 
and probably discriminating results. 
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MOST SUCCESSFUL RALLY 
WORK AT MUTUALCONVENTION 
Largest Attendance and Widest Repre- 


sentation in History—New Eng- 
land Aristocrats Absent 





Parmers Insurance Company, 
McPherson, 
Vv 2 W 
dent Fi Mutual, Fitchburg, Mass.; 
: its John Pem| 
ae P. ¥ wifords- 
McCotter, Secretary 
ti aa Ww. 
Exeou 
t+ Farmers Mutual, Lincoln, Neb.; 
Cc. ; 
el; ; A. B. Hardware 
eg views iL. B. Welch. 
Committee on Wa’ » A. 
A , President Cam tual, 
Boston; H. L. Keefe, Ne’ ; WwW. mM. 
aie alka ina 
Glen 
Port Worth, Tex.; i. Boteler, Sec- 


retary Mutual Fire of Washington, D. C. 


Indianapolis, Ind., Sept. 22—(Special 
Correspondence)—On Friday of last 
week the National Association of Mu- 
tual Insurance Companies closed in this 
city by far its largest and most suc- 
cessful convention. It was not only 
distinguished by the number of dele- 
gates from almost all parts of the union 
and representing all kinds of mutual 
companies, but also by the industry of 
these delegates and the amount of 
work that was got through with. An 
example of this was well illustrated 
Thursday afternoon. The morning was 
given to conference work, starting 
promptly at 9 o’clock and ending at 
12. At 2 o’clock all the delegates were 
taken to the famous Speedway, where 
an exhibition of fast automobile racing 
was given; the delegates were back to 
work on their convention program at 
4, adjourned at 6, assembled again at 
8 and were in session until 11:30. The 
same business-like conduct character- 
ized all the sessions. 

Try to Raise $10,000 

The question of establishing perman- 
ent headquarters was not settled finally. 
A committee of nine was appointed 
to solicit and obtain a fund of $10,000 
from the members of the association, 
to establish a permanent headquarters. 
The committee will be ready to make 
its first report at a called meeting in 
Chicago in November, at the date set 
for the mill mutuals convention there. 
The matter will be passed on finally 
and the committee’s recommendations 
approved or modified at the annual 
meeting of the association at Colum- 
bus, Ohio, next year. 

A draft of a uniform law for the reg- 
ulation of mutual insurance companies 
was prepared by a committee of the as- 
sociation and the following insurance 
commissioners: J. A. O. Preus, Min- 
nesota; J. T. Winship, Michigan; Ed- 
mond H. Moore, Ohio; and Samuel 
McCulloch, Pennsylvania. It was read 
to the association and approved and 
copies ordered printed and sent to each 
member. The draft was based largely 
or the New York and Wisconsin laws. 
The association committee that helped 
draft the law was composed of G. A. A. 
Pevey, Boston; F. B. Fowler, Indian- 
apolis; F. S. Danforth, Chicago; F. B. 
Tucker, New York; M. S. Matthews, 
Minnesota; C. F. Mingenback, Kansas; 

. C. Hagerty, Oregon, and 
Thurber, Chatfield, Minn. 

_A committee was appointed to con- 
Sider the question of uniform rates. 
It will meet in Chicago, with a com- 
mittee of insurance commissioners, Oct. 
8-9, the date of the Northwest meeting. 

n amendment to the constitution was 
adopted admitting mutual casualty 
companies to membership in the asso- 
Ciation, at a fee of $5 for every $5,000,- 
000 of insurance carried. 

Vorys Says “Go Slow” 

A. I. Vorys, former insurance com- 

missioner of Ohio, in his talk on the 
(CONTINUED ON PAGE 16) 
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UNIFORM MUTUAL BILL 
TENTATIVE DRAFT PREPARED 
Committees of Commissioners’ Associa- 


tion and Company Organization 
Make. Preliminary Report 





At the annual convention of the Na- 
tional Association of Mutual Fire In- 
surance Companies at Indianapolis last 
week the joint committee of the or- 
ganization and the National Associa- 
tion of Insurance Commissioners pre- 
pared a tentative draft of a uniform 
mutual bill. It is proposed to have 
this adopted by various states to bring 
order out of the present chaos of con- 
flicting statutes and eliminate or tone 
up the weaker sisters in the mutual 
fold. When the measure is finally 
rounded in shape satisfactory to the 
commissioners they will present it to 
their respective legislatures as they 
did the Mobile bill for the organization 
and regulation of fraternal life insur- 
ance associations. The mutual fire 
bill, however, will probably get better 
support from the organizations it af- 
fects than did the Mobile measure, and 
its adoption will be more extensive and 
speedy. 

Many Breeds at Present 

At present there are all manner of 
mutual fire and marine companies—the 
straight assessment, to which many of 
the farmers mutuals belong; the pre- 
mium note companies, in which class 
come the flour mill mutuals and others; 
the contingent liability companies, a 
category in which are found the hard- 
ware dealers’, lumbermen’s, retail mer- 
chants’ and manufacturers’ concerns; 
and the wildcats, unearthed more re- 
cently in the jungles of Dover, Del., 
and Philadelphia. One purpose of the 
law is to put all mutual companies on 
approximately the same basis and have 
all adopt the contingent, limited lia- 
bility plan. This would make possible 
the adoption of a standard clause that 
could be added to the standard fire pol- 
icy. 

. Adequate Reserves Required 

Still another purpose of the measure 
is to make all mutual companies put 
up adequate reinsurance reserves and 
maintain adequate surpluses. Compa- 
nies now in business will be given un- 
til 1920 to get their reinsurance re- 
serve up to 50 percent of the pre- 
miums on annual business and a pro 
rata on term business. The law would 
hold the expense of conducting busi- 
ness down to 40 percent. Still another 
feature of the act is a clause repealing 
all retaliatory laws as far as the mu- 
tuals are concerned. 

Present Form of Bill 

The bill as reported by the joint com- 
mittee, and in the form that it is to be 
submitted to all mutual companies and 
commissioners for consideration, fol- 
lows: 

1. A mutual corporation to insure 
against loss or damage to property on 
land, by fire, lightning, hail, tempest or 
explosion; except explosion by steam 
boiler and flywheels, against loss or dam- 
age by water caused by a breakage or 
leakage of sprinklers, pumps, waterpipes, 


plumbing and its fixtures and accidental 
injury from any cause to such sprinklers, 


pumps, waterpipes, plumbing and fixtures; 
and the insurance of vessels, freight, 
goods, monies, effects and money loaned 
on bottomry, and respondentia, against 
the rils of the seas, and other perils 
usually insured against by marine insur- 
ance, including the risks of inland trans- 
portation and navigation, may be organ- 
ized as provided in this section. 

2. The articles of incorporation shall 
state that the subscribers thereto asso- 
ciate themselves to form a corporation, 
the purpose for which formed, the name, 
location of the principal office, the prin- 
cipal officers and the board of directors. 

Approval of Commissioner 

3. The articles of incorporation shall be 
executed and acknowledged by the signers 
and be submitted to the commissioner of 
insurance, and upon his approval shall be 
recorded in the office of secretary of state 
and filed with the commissioner of insur- 
ance. 

4. The corporation shall have legal ex- 
istence from the recording of such arti- 
cles and the original incorporators shall 
have power to fix and call the first meet- 
ing and adopt by-laws and elect the first 
officers and directors, who shall continue 
in office until the first annual meeting of 
the members. 

5. The name of every such mutual in- 
surance corporation shall contain the 
word “mutual.” 

6. No name shall be used which shall 
be so similar to any name already in use 
by any existing company organized or do- 
ing business in the United States as to be 
confusing or misleading to the public. 

7. Except otherwise provided by law, 
every policyholder shall be a member and 
entitled to one vote. 

Limit on Policyholders’ Liability 

8. The articles of incorporation may 
limit the liability of the members to the 
annual premium paid in advance, or to a 
specified number of times the annual 
premium not less than one nor more than 
five. 

9. No such corporation shall transact 
business in this state until it shall be li- 
censed after having complied with the 
following conditions: 

(a) One year’s premium upon each ap- 
plication shall have been collected in cash 
and be held by the corporation. 

(b) The corporation shall hold assets 
above the reinsurance reserve liability 
equal to 3 percent of the amount of in- 
surance applied for. 

10. The minimum number of risks ap- 
plied for, or outstanding after organiza- 
tion, shall be two hundred. 

11. The maximum amount of each sin- 
gle risk shall not exceed three times the 
average risk, or one-fourth of 1 percent 
of the insurance in force, whichever is 
the greater. 

12. No such corporation shall invest 
any of its assets otherwise than as pro- 
vided for the investment of assets of 
other fire insurance corporations, and no 
contingent liabilities or unauthorized in- 
vestments shall be considered as any part 
of the assets. 

Guarantee Fund 

13. Any director, officer or member of 
any mutual fire insurance corporation, or 
any other person, may advance to such 
corporation any sum or sums of money 
necessary for the purposes of its business, 
or to enable it to comply with any re- 
quirements of the law, or as a cash guar- 
antee fund, or such monies and such in- 
terest thereon as may have been agreed 
upon, not exceeding 10 percent per an- 
num, shall not be a liability or claim 
against any of the assets of the corpora- 
tion, except as herein provided, and shall 
be repaid only out of the surplus earn- 
ings or profits of such corporation, no 
part of the principal thereof shall be pay- 
able until the net assets, or surplus of 
the corporation remaining is equal in 
amount to the principal money so ad- 
vanced. Such repayment shall be subject 
to the approval of the commissioner of 
insurance, 

14. No commission or promotion ex- 
pense shall be paid in connection with the 
advance of any such money to the cor- 
poration and the amount of indebtedness 
on account of any such advance, shall be 
reported in each annual statement. 

15. No mutual fire insurance corpora- 
tion shall pay to any member upon disso- 

(CONTINUED ON PAGE 17) 





‘TALK BY W. A. ELDRIDGE 


AGENTS MUST GET TOGETHER 

| Tells Illinois Locals That American 

Agency System is Theatened by 
Present Tendencies 





W. A. Eldridge, secretary of the 
ae op cee! aguante association ever 
since it started, sometimes called th 
Grand Old Man of Michigan, aes 
sented the National association at the 
meeting of the IIinois agents at 
Bloomington this week. At the ban- 
| quet he spoke of the principles and 


prospects of the organization. In part 
he said: 


The association has made overh - 
derwriting one of its great pe ny ane 
has convinced many companies that their 
interests can be better served by abolish- 
ing it completely. Many of the strong- 
est companies doing business in the courn- 
try have agreed they will do no over- 
head underwriting, yet I am forced to NAY 
in some cases the agreement has been 
violated. Can we stop this injustice? I 
Say yes. We do not believe in brokers. 
Can we stop them? I am forced to say 
we cannot stop them from getting into 
our territory, The trade conditions in 
this country have so changed of late that 
the broker seems a necess ty, yet we can 
curb him. Can we have single agencies? 
Under present conditions, no. e have a 
new factor in the field which makes the 
sole agency rule almost impracticable and 
that is the growth of underwriters agen- 
cies. The question of how to handle the 
underwriters is a hard one to meet, but un- 
til the agents take a strong position on this 
question the single agency question can- 
not be settled. We have some strong men 
in the association who are willing to 
fight the underwriters to a finish, and 
others equally as earnest whose fighting 
blood is stirred when the subject of at- 
tacking such agencies as the New York 
Underwriters or the Philadelphia Under- 
writers is mentioned. There can be no 
exception made in this case. We must 
stand or fall on our platform or give up 
forever the thought of single agencies. 


Maintenance of Rates 


The question of who owns the expira- 
tion is a settled fact. If the National 
association never settled another question 
this alone would more than repay the 
cost of maintenance. 

Do we believe in rates and are we 
‘working to that end? In my city we have 
the Dean schedule. Our experience with 
it has not been particularly satisfactory 
on account of the inspectors’ interpreta- 
tion of it. We find when two men make 
the same inspection they do not ree, 
yet we accept the rates promulgat by 
the bureau, and if we live up to our asso- 
ciation’s principle we stand for these 
rates. If we had the support of the com- 
panies these rates would stand. I am 
not going to say here what I think of 
the companies’ stand on the rate ques- 
tion. The managers have thre'r troubles. 
Our state is an anticompact st»te, hence 
we have no legal standing as ° ate mak- 
ing establishment, nor has tue Michigan 
Inspection Bureau any standing, but the 
companies pay for their service and while 
they are advisory, the rates named by 
it are supposed to be and are accepted 
as companies’ rates. We believe if the 
companies insisted on maintaining these 
rates they would be maintained. 

We believe we should have something 
to say when questions bearing on insur- 
ance matters are brought before our state 
legislature. I am a great believer of 
getting into our fold the country agent. 
I maintain he has more influence over 
the legislator than the city agent has. 
He sees him in his daily life after the 
session and can talk to him plainer than 
our city man can. 


Wanted—More Backbones 
We do not believe that brokers should 
make forms which are one sided and 
which the companies would not have stood 


(CONTINUED ON PAGE 17) 
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MANY GOUD ADDRESSES 
PROGRAM OF INSURANCE CLUB 


W. B. Flickinger, First Speaker of Sea- 
son—General Idea Is Discussion 
of Fundamentals 





One of the best programs which the 
Fire Insurance Club of Chicago has had 
in years has been arranged for the com- 
ing season. Many speakers of prom- 
inence have been secured, a number be- 
ing from out of the city. They will 
each take up some fundamental of the 
business. The idea of the program is 
to give to the new and younger mem- 
bers the general story of the business 
and review it for the older. The pro- 
gram was arranged by the regular com- 
mittee of which B. L. West, assistant 
western manager of the North America, 
is chairman. It is largely due to his 
personal efforts that the excellent series 
of lectures will be given. Other mem- 
bers of the committee are Lyman R. 
Drake, Thomas R. Weddell, A. F. Dean 
and H. N. Kelsey. 

Meeting Oct. 7 or 8 

The first meeting wil be held either 
Oct. 7 or 8 Announcement of the 
exact date cannot be made until it is 
ascertained whether the meeting can be 
shifted from the 7th to the 8th to avoid 
conflict with the annual Blue Goose 
dinner. W. B. Flickinger, western gen- 
eral agent of the Philadelphia Under- 
writers at Erie, Pa., will be the speaker. 
The program follows: 


Oct. 7 or 8—The Business of Fire In- 
surance, Its Origin, Evolution and Funda- 
mental Principles, W. B. Flickinger, gen- 
eral agent, Philadelphia Underwriters, 
Erie, Pa. 

Oct. 14—The Agent, C. B. Fitch, Fort 
Wayne, Ind., a prominent local agent. 

Oct. 28—The Examiner, W. H. Gartside, 
examiner in the western department of 
the National Fire and previously with the 
North America and Connecticut. 

Nov. 11—The Field Man, H. N. Wood, 
Omaha, Neb., state agent in Iowa and Ne- 
braska for the North British and former 
president of the Northwest association. 

Nov. 25—The Company, John Marshall, 
general agent western department, Fire- 
man’s Fund. 

Jan. 138—Organizations, C. H. Barry, 
general agent western department, Penn- 
sylvania Fire. 

Jan, 27—Legislation, O. B. Ryon, gen- 
eral counsel of the National Board. 

Feb. 10—Salvage Corps, Their Operation 
and Achievements, Capt. J. J. Conway, 
superintendent of the salvage corps at 
Cincinnati. 

Feb. 24—Salvaged Stocks and Proper- 
ties, W. W. Thomas, manager of the Un- 
derwriters Saivage Company, Chicago. 

March i0—Accounts and Collections, L. 
P. Vorhees, chief accountant western de- 
partment, Springfield. 

Directors Hold Meeting 


This program was presented to the di- 
rectors of the club after dinner at the 
Union League Club Tuesday evening. It 
was announced that a number of other 
excellent addresses could be arranged for 
later dates. Among the subjects that may 
be treated are supervision, fire preven- 
tion, fire departments, sprinklered busi- 
ness. 

The promotion committee reported the 
outline of a plan to greatly increase the 
associate membership. A circular will go 
out to field men, office employes and some 
local agents in the near future. This com- 
mittee was continued for the present. 

The entertainment committee for the 
coming season is composed of Thomas 
Cooper, chairman, Howard B. Kellogg, 
George E. Haas, Mr. Berger and George 
Valentine. The reception committee con- 
sists of B. A. Bremner, Gustav Classen, 
H. A. Schmidt and Alfred H. Dowle. 





Poor, Selden & Van Ness 


MANAGERS 
EASTERN DEPARTMENT 





ABELL BLDG., BALTIMORE 


CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,310,131.42 





115 N. Pennsylvania St., INDIANAPOLIS 
JAMES F. JOSEPH, Vice-Pres. & UNDERWRITING Mar. 


The Wm. fl. Kenzel Co. 


METROPOLITAN AGENTS 





23 Liberty STREET, 


HOME OFFICE: NEW YORK CITY 








NATIONAL INSPECTION COMPANY 
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oserpa G. Hussett, Manager. 
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enced men. References furnished. Inquiries cheer- 
ully answered. Ask those who use us. 














No Delay 





Pllinsis Surety Company 


HOME OFFICE, 134 S. La Salle Street. CHICAGO 


No Red Tapeand “ WE ISSUE SURETY BONDS” Litera Commissions 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 











AS VIEWED FROM CHICAGO 


SITUATION BECOMING TENSE 

Chicago agents are very much exer- 
cised over the expense reduction pro- 
gram as finally adopted during the past 
two weeks by both the Union and 
Bureau. One veteran agent predicted 
that the plan would never be put in 
force. He said that no company was 
going to live up to a one-sided agree- 
ment and he pointed out various things 
in the agreement which he considered 
one-sided. His idea is that the present 
plan will let branch offices take all the 
brokers, and consequently much of the 
business, away from the commissioned 
offices. If it does he predicts a failure 
on the part of the losers to live up to 
the agreement. 

Another agent says he knows one 
very good reason why the agreement 
will never become effective—the com- 
missioned agents will not sign the new 
commission agreements with their com- 
panies. He hints at a general under- 
standing among the agents on this 
point. If the agents refuse, the com- 
panies operating through such offices, 
he points out, will find themselves con- 
fronted with the task of rebuilding 
their Chicago business with those hav- 
ing salaried offices in a position to 

ive them more than usual competition 
or business. 

There are others who talk of litiga- 
tion. They call the agreement a con- 
spiracy and say they have lawyers 
ready to take their cases. 

Still another agency believes that sal- 
vation of the commissioned agent is 
— through the Chicago board. 

e says legislation may be adopted that 
will remedy the objectionable portions 
of the agreement. He believes the 
wo has the authority to adopt such 
rules. 

One agent wants to know the logic of 
paying 20 percent commission on fire- 
proof and sprinklered business in the 
congested district—that bounded by the 
lake on the east, the river on the north 
and west and Twelfth street on the 
south—and 25 percent on rattletrap 
structures on Kinzie street. He wants 
to know how the companies expect 
agencies to develop preferred business 








The Reisch Indemnity Company 








(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 


Dram-Shop Indemnity 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 


Assets $882,862.76 Surplus $519,931.57 Liabilities $362,931.57 





J. H. LENEHAN, United States Manager 


FIRE AUTOMOBILE TORNADO 


Western Live Stock Insurance Company 


PEORIA, ILL. 
PHIL S. HANER, President. 








H. C. NAYLOR, General Manager. 





It issues policies that have an Appealing Force to Owners 


of Live Stock. 
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D. H. DUNHAM, President 
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COMPANY OF 
ORGANIZED 1855 
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Western Department ‘ . 137 S. La Salle Street 


"NEAL BASSETT, Manager 
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on an overriding of 5 percent when that 
amount doesn’t equal the office ex- 
penses. He claims that the salaried 
office is not so restricted and will 
gobble up all of this class in sight. He 
also says that commissioned offices will 
have to pay balances in forty-five days 
while salaried offices have no time limit 
and can extend as much credit as they 
wish to brokers. He maintains that 
one purpose of the program was to 
eliminate salaried solicitors and that 
this cannot now be done as some have 
been made partners. He laughs at the 
counter assertion that agents can take 
in partners likewise, saying the agent 
would lose money by such a procedure, 
while the branch office can draw on 
the company for the added expense. 
Another agent points out that the 
commissions are lower than those orig- 
inally proposed. In view of this the 
agents fail to see where their numerous 
conferences with the company commit- 
tee availed them anything, as all that 
was secured was a few changes in 
classification and an acknowledgement 
of the fact that brokers and class 2 
agents are one and the same. Their 
other victories were wiped out at Lake 
Champlain and Atlantic City, he says. 
Then he inquires why a class 2 agent in 
Oak Park is worth more than a class 


2 agent in Austin. 
* * . 


J. H. MOORE'S ANNIVERSARY 

This evening Moore, Case, Lyman & 
Hubbard will celebrate the fiftieth anni- 
versary of J. H. Moore’s connection 
with the firm by a dinner for the mem- 
bers of their firm, their associates and 
the heads of the departments, at the 
Chicago Athletic Association. 

The agency was established by L. D. 
Olmstead & Co. in 1859. Mr. Moore’s 
first experience in insurance was with 
that firm in September, 1863. In 1864 
the firm became S. M. Moore & Co. 
S. M. Moore, John K. Stearns and J. 
H. Moore were the partners and they 
represented four small companies, viz.: 
Merchants of Hartford, City Fire of 
New Haven, the Relief and Irving Fire 
of New York. These companies all 
retired from business some years ago. 
On Jan. 1, 1864, the firm received the 
agency of the Hartford Fire for Chi- 
cago and have been its representative 
continuously since that time. In 1866 
John J. Janes became a partner in the 
agency, and continued so until his 
death, in 1901. 

The present members of the firm are: 
James H. Moore, Frederick W. Moore, 
James S. Hubbard, Edward B. Case, 
Edward W. Poinier and Frederick Y. 
Coffin. The associate members who 
have been a long time connected with 
the firm are: Harvey Dean, E. A. 
Bremner, Geo. W. Griffin, E. W. Ly- 
man and James S. Goodwin. 

James S. Hubbard has been with the 

tm 44 years; Harvey Dean, 41; J. C. 
Braden, 33; E. A. Bremner, 32; Geo. W. 
Griffin, 28; Max Dembufsky, 28; F. W. 
Moore, 27; T. Maegelsen, 25; Arthur 
Schieferstein, 24; Major Kinney, 22, and 
F. Y. Coffin, 21 years. 

J. H. Moore is probably the only man 
surviving who was in the insurance 
business in Chicago in 1863. The fire 
of "71 brought trouble and disaster to 
the insurance business of Chicago, but 
the agency had two companies—the 
Hartford Fire and the North British 
& Mercantile—which were among the 

Tst to begin to pay losses and paid 
















Western Department - 


E. STANBERY P. W. CADMAN 








THE WORLD’S GREATEST FIRE COMPANY 


A Policy placed in the FIRE 

fe books, ‘It te « tower LIGHTNING 
of strength, especially TORNADO 
during troublous times. AUTOMOBILE 


INSURANCE COMPANY, Limited 








GEORGE W. LAW, Manager 


Royal Insurance Bidg., - 


Assistant Managers 











Chicago 




















JAMES H. MOORE 








Terminal Grain Elevators 


A small pamphlet covering the hazards and 
underwriting feature of these risks, by J. G. 
Hubbell, Manager of National Inspection 
Co., 108 So. La Salle St., Chicago. 


Price 25c. Address the Author 





in full. The agency rented a small 
office on Canal street and resumed busi- 
ness within a week after the fire, repre- 
senting these two companies. 

Mr. Moore was a charter member of 
the Union League Club and has been a 
member continuously since. He was 
its vice-president one term. He has 
been a member of the Chicago Board of 
Underwriters since its organization, its 
treasurer for twenty-nine years and its 
president for two terms. He is a mem- 
ber of the Kenwood Evangelical 
Church. Sta adh 


CHICAGO FIRE PREMIUMS 

During the past two weeks more com- 
panies have paid to the city of Chi- 
cago their 2 percent tax on premiums 
for the benefit of the fire department. 
The premiums as figured from these 
payments for the year ending June 30, 
1913, as compared to the year ending 
June 30, 1912, are as follows: 


1913 1912 
ios acp eran een $74,962 $64,599 
=e er 26,343 67,830 
Federal Union ........... CEOS secce 
Sn WOb ssscecceucs 20,342 43,562 
US See ee 20,580 47,349 
Die, DEIOES 2c ccccscccre B Re © x<c2e 
Nassau & Dutchess...... 20,616 18,392 
rae 62,779 66,635 
CE ROE cs ccctcncesanr 46,568 40,767 
SE cn caw aes ee wsaew 3,772 8,536 
NS > Pee ee 23,150 22,254 
United Amer., Wis....... 7,939 24,084 
United States ........... 22,433 19,442 
TINE cc cneccepeenesens Jk Taare 

30,476 


Western, Pa. ............ 36,412 


*Incomplete for 1913. 
a 


* 7 
ILLINOIS POND TO MEET 

The Illinois pond of the Blue Goose 
will meet at Vogelsang’s restaurant, 
Chicago, next Monday at 12:30 at 
luncheon. On this occasion delegates 
and alternates to the grand nest meet- 
ing must be elected if Illinois is to be 
represented there. Most Loyal Gander 
Tanner also says the future of the pond 
will be determined at that time. The 





C.W. PIERCE 


Independent Inspector and 
Fire Prevention Counselor 


1565 INSURANCE EXCHANGE, CHICAGO 
, Telephone, Wabash 767 


Fourteen years’ experience in Cook county inspections. Prompt personal attention given to all commitments. 





Wm. F. RoLLo 


on Mery, 






2021 INSURANCE EXCHANGE 


FIRE -- TORNADO 
AGENTS WANTED 





Assets - - - 


Surplus to Policy Holders 


W. Dix Waestan Prompt Loss Settlements 


Bureau Company 





Organized 1853 


$2,553,904.70 


$ 939,752.26 





pond has not yet held its annual meet- 
ing, which was due to be held in June, 
and some action is very much needed. 
* . . 
CONVERS GODDARD’S CHANGE 
Convers Goddard of the Chicago 
office of Johnson & Higgins, will re- 
tire from the employ of that firm on 
| Oct. 1 and after that date will be as- 
| sociated with H. J. Straight, First 
National Bank building, Chicago, in 
the management of the Underwriters 
Exchange and the Interinsurers Ex- 
change. They also conduct a general 
fire insurance, liability and brokerage 
business. 
* * * 
SOME LOCAL EVENTS 


W. Trask in the loss department of the 
Queen office becomes chief loss clerk in 
the Germania succeeding Riddell Miles, 
who goes into another business. 

Manager Harold Letton of the Prussian 
National has been spending some days at 
Hot Springs, Va. 





With Chicago Brokers 











The Insurance Brokerage Association 
held its annual field day and outing at 
the Wheaton Golf Club last Thursday. 
About sixty were present and in spite 
of the chilly weather, there was much 
interest in the sports. The brokers 
were not permitted to “spiritualize” at 
the dinner and hence some of the en- 
thusiasm notable on previous occasions 
was absent. 

The affair was in charge of R. H. 
Ro:. and H. G. Kornblith and they de- 
serve credit for the arrangements. 

Robert H. Hunter of the Rollins & 
Burdick Co. received the first prize on 
lowest net golf score, his figure being 
82. Edwin Porter received the prize on 
the lowest gross score, 98, both these 
winners receiving a $5 certificate on 
“The Hub.” George Weed copped out 
the “booby,” his score being 24 at “the 
nineteenth hole.” 

The indoor baseball contest was an 
exciting game, the two teams being 
captained by Eugene Cowan and Rob- 
ert Brett. The Cowanites won, the 
team being composed of the following 
in addition to the captain: Fred Phil- 
lips, Manton Eddy, George M. Eddy, 

(CONTINUED ON PAGE 17) 





A young man, 28, married, in local agency 
in small town, has built his business as large 
as possible. Has ability, nerve and ambi- 
tion. Is there not some company that can 
offer an ae - that can present the op- 
portunity for a larger and completer knowl- 
edge of his business? Address 42-V, care 
The Western Underwriter. 








Chicago 
Insurance 


Brokers 


—and — 


Agents 


Many of your custom- 
ers have Live Stock 
not protected by insur- 
ance— you are the logi- 
cal party to “‘land”’ the 
business. 


WE HAVE A NEW PLAN— 
all you need do is to furnish the 
prospect and collect the premium. 
Our service department will handle all 
the details and you will receive 15% 
commission fof simply putting us in 
touch with the business. 


This Company will write a commer- 
cial policy which will cover owner of 
work horses against loss from hazards 
over which he has no control. 


No other company is furnishing this 
same protection on city dray, cartage, 
delivery and driving horses. 


National Live Stock 


Insurance Co. 
OF INDIANAPOLIS, IND. 


Chicago Office 
1409 Insurance Exchange Building 
W. H. WILKIN 


Special Agent 
Phone Wabash 3594 
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OHIO AND WEST VIRGINIA 


LOCAL AGENTS ARE See, 


Feel Brokers’ Competition on Tein 
Lines and are ee to Cut 
tes 














Cleveland, Sept. 23—(Special Corres- 
pondence)—Agents in Ohio realize that 
eastern brokers are making constant 
efforts to secure the large lines, es- 
pecially those designated as trust lines 
—companies with plants at several dif- 
ferent points in that state and others 
perhaps. It is, of course, a tempta- 
tion to owners to secure their insur- 
ance at.a cut and have all the busi- 
ness handled by one office, but on the 
other hand the companies which ac- 
cept business over the heads of their 
agents at rates which they can not 
use in competition ‘are taking away 
their legitimate business, according to 
the view that the majority of them 
take. 

There is a disposition on the part of 
some prominent agents in the state to 
retaliate in a measure and let the com- 
panies have all the business for a 
time at a reduction of 10 to 20 percent, 
since they are seemingly satisfied with 
less money than the regular rates 
would produce from brokers. While 
they may be able to make this up on a 
reinsurance deal, their arguments for 
strictly maintaining proper rates for 
the business lose their potency where 
such practices exist and agents are 
tempted to fight fire with fire. 





The agents feel that, if it were not | 


for their desire to conduct the busi- 
ness on a high plane, they would be 
involved in rate ‘wars all the time. 
The sey of the companies, or many 
of them, does not strengthen their 
stand, they say, but on the other hand 
has a tendency to cause trouble 
among them. This is due to the eager- 
ness of the managers for business, as 
seen by the local agents, but they 
feel that the sole aim to secure volume 
is a mistake and that quality and price 
should at least have their proper place 
in the general campaign. 


Field Meetings Called 

On account of the Northwest meet- 
ing, the October meeting of the Ohio 
Underwriters’ Club has been moved 
ahead to Sept. 30. President C. D. 
Munroe, of the Ohio State Fire Pre- 
vention Association, has called a meet- 
ing of the executive committee of the 


association on the night of Sept. 30 at | 


Hotel Hartman, Columbus, 


to outline | 


plans for work during the remainder of | 


the year. W. T. Porter and C. O. 
Wood have been appointed as delegates 
from the Ohio State Fire Prevention 
Association to the Fire Waste Congress 
in Philadelphia. 





NEED OF INSTRUCTION SHOWN 


The need of fire prevention instruction 
in Ohio was brought out very clearly dur- 
ing last week. Prisoners at the Orient 
prison farm near Columbus_ burned 
the state barn with a loss of $7,000, in- 
cluding all the season's erops. They were 
up in the barn loft with a lantern look- 
ing for pigeons. 
Columbus a man went to sleep in bed 
smoking a cigaret. The firemen saved 
the house. It is up to the doctors to save 
the smoker. 

At Dayton a man and a woman looked 
for a gas leak with a match. The man 
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Ohio Farmers Ins. Co. 


Organized 1848 


Insurance Exchange, 


ORGANIZED-1851- _ ¢rzgnanz.ro 


LE ROY, OHIO 


Reserve for Emergencies. .$125,000 
Peete ka salt $1,128, 


AGENTS wane IN ILLINOIS, MICHIGAN AND WISCONSIN 
McCONNELL & HECOX, Gen’l Agents 
CHICAGO, ILL. 


BIB. 6 55s cesvencsnes Bg wate 
Surplus 














Ohio Surplus Lines 


In Companies Authorized 
in the State 


The Agency with the Service 
THE POHLMAN AGENCY CO. 


1201 First National Bank Bldg. 
CINCINNATI 








EDGAR J. — THOMAS [. FARQURAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 
7S ae 


Gums © © © © «© « «© —onnenee 

Surplus to Policyholders- - - = 1,228,824.81 
H. MACFARLANE, Michigan Fe as my Trust Building, Detroit 

J. hio - - Unio: 

‘A. 8 JACOBS, Illinois’ Indians and Wisconsin = - 19 So. Ya Balle St, Chicago 

LOUIS R. DALE, Iowa, Minnesota and Missouri - Pierce Building, St. 




















hespital. 
13 months old babe in a room alone. An 
open fire, a broom—and the babe’s life 
went out. 





Ohio Agency Appointments 


D. Scudder, homme gs 

United States—H. Simonton, Lima; C. C. 
Jones, Springfield; Ww W. Faigley, Lancaster; 
Ferguson & ‘Alder, Columbus; Frank Sawyer, 


Norwalk; T. J. Kennedy, Ironton. 
 ‘napeaan Pa.—Seymour & Wheeler, Cleve- 
land. 


Wmsburgh City—H. E. Simonton, Lima; F. A. 
Kaercher, Youngstown. 

Alliance—Wilhelm Bros., Alliance. 

fener —-tones & Sperry, tan 

Boston—E. D. Fox, Blanchester; 
Bluffton. 

Caledonian—Home Ins. Agency, Columbiana. 
Camden—Fisher & Kaminsky, Salem; E 
Webb Co., ime: Barr & Frazier, Cambridge. 
Citizens—J. A. Eoff, Findlay; C. D. Scudder, 


. D. Gratz, 


| Portsmouth. 


| aan & Co., 


The usual result. In | 


and the woman will soon be out of the | 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main 327 


1404 1st Nat. Bank Bidg. 


Columb. Natl.—T. C. Long, Xenia; my ¥ 
McCray, Logan; E. W. Murphy, Newark; 
Zanesville; Baker- Herbig- Bad 
Coshocton; Lavinia B. Foeding, Alliance. 


“aan Union, Eng.—J. P. ‘Aiken, Belfe- 
fontaine. 

Hartford—John Doyle and O. W. Townsley, 
Cincinnati; . Bates, Madison. 


Fire Assn.—G. D. Borchers, Rockford; O. E. 
Sponsley, North Baltimore; C. F. 
Sandusky. 

Fireman’s Fund—A. M. Buhrer, 
Neidig & Pugh, Marion. 

Firemen’s—C. F. Byram, Toledo; 
Sponsler, North aaa 

First Natl we 
Co., Columbus; 3 Lessner, Springfield. 

Ger. Alli. pus Wvittions McMichael, Georgetown. 


Rockwell & 


Ger. Agents . N. Y.—T. A. Busebey, South 
Vienna; C. Samuel, Sycamore. 
ee AS L. Reck, Covington; Thomas 


Murphy, Chillicothe. 

Glens Falls—E. A. Shirey, I. 
man & Volk, Rockford; C. D. Scudder, Ports- 
mouth; L. H. Miller, Tiffin; W. D. 
Elgin; D. J. Rennecker, Orrville. 

Hartford—J. B. Wells, Weynesfield; Arthur 
Richardson, >owhattan Point; C. A. Kroeckel 
and McDonald, Kenyon & Co., Cleveland; Page ; 


Alspaugh, 











Automobile Owners National Association 


Write us today for particulars. 
THE NEALE-PHYPERS CoO., 


Cleveland, Ohfo 


Smith, Upper 
Archbold; — 








At Centerville a mother left her | 





| 
| 
' 


. Bale, Delaware; J. H. Brock ; 


Deshler, Gotter- ; 





PITTSBURG UNDERWRITERS 


GEO. RB. DAVIES, Manager Commenwealth Bldg., Pittsburd, Pa. 
CUNDERWRITTEN BY 
Allemannia Fire Insurance Humboldt Fire Insurance’ Co. 
National-Ben F: ne «. Teutonia Fire Insurance Co. 


all of Pittsburg, Pa. 
| Capital, $1,700 090... ventansyer, To 862 2800-35 ee Fae ee ee - 437,126.53 
Sun—Hanley & Davidson, East Liverpool; C. F.H 


estmeyer, T oledo, Oh t for Indiana and Ohi 
th Gene A, t for Illinois 


New Agents Solicited. Fish & Beorin, Ii Genes M m, Wis., General Agents for Wisconsia 





KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


' German Fire Insurance Co. Union Insurance Co. 


German American Insurance Co. Western Insurance Co. 
All of Pittsburg, Pa. 
Capital. SRT SS IS ice ARTES $ 900,000.00 


EDIE LLL NILE AO 3,172,275.00 
neared to Policyholders.............cceeeeeees »487,388.00 
ROBERT L. MOUK HENRY WACHTER 


Dayton, Ohio See ee 


, 218 Fourth Ave., Pittsburg 
INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 





LONDON, ENGLAND 
United States Branch RICHARD D. HARVEY 
92 William Street, New York United States — 





Organized 1852 Capital $1, 


Hw ANOW ER 


FIRE INSURANCE COMPANY OF NEW YORE 
ANNUAL STATEMENT, JAN. 1, 1913 
- Assets, $4,985,658.99 Liabilities, $4,074,066,91 Net Surplus, $911,592.08 
Western Department, 1105 Insurance Exchange, Chicago 
7 W. HIGLEY, G eneral Agent F. A. HUBBARD, Assistant General Agent 
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& Li Berlin Heights; G. D. Borchers, Rock- 
ford; F. C. Samsel, Sycamore. : 

Ham.-Brem.—M. D. Considine & Son, Spring- 
field; F. W. Alden, Delaware; C. E. Hoch, Ma- 
rion. ’ 

North Amer.—O. E. Spronsler, North Balti- 
more. 

Lon. & Lanc.—G. A. Peters, Cincinnati. 

Lumbermens—Bowen & Sanders, Norwalk. 

Mich. Coml.—Charles Langley, Hillsboro; J. 
F. Emans, Lima. 

Nord-Deutsche—A. W. Kette, Marion. 

N. B. M., Eng.—General Ins. Agency Co., 
Youngstown. 

Northern, Eng.—Slaybaugh & Bell, Leipsic. 

N. W. Natl.—J. F. Jojman, Cleveland. 

Orient—Ernest Corry, ndon. 

Pelican—C. D. Scudder, Portsmouth. 

Prov., Wash.—W. I. Lewis, Cleveland. 

een—J. A. Roselius, West Alexandria. 
hode Island—K. H. Dillon, Fremont. 

Richmond—C, C. Bittner, Sandusky; A. F. 
Kull, Marion. 

Royal Exch.—John Traub Co., von ¥, 
A. Eoff, Findlay; C. D. Scudder, Portsmouth; H. 
D. Kerven, Canton. 

Royal—F. C. Mackey, Cambridge; G. C. 
Bauer and J. E. Fitzgerald, Cincinnati. 

_ St. Paul—M. }: olf, Loudonville; W. A. 
O'Grady, Wellsville; J. H. Hinchliffe, Lisbon. 

_—o—%- e Lippus, Berlin om ag 
\V. H. Adams, Sylvania; A. V. Myers, Shelby. 

Standard, N. J.—W. L. Wittmer, Canton; 
Dovel & Corn, Ironton. 

Svea—A. C. Burnett, Warren. 

Teutonia, Pa.—H. Weisel, Middletown; G. 
H. Hitchcock, Washington C. H. 

Westchester—L. K. Vail, Bethel; William 
Scott, Loveland; E. M. Roberts, Youngstown. 





OHIO NOTES 


Earls & Johansing, local agents at Cin- 
cinnati, have taken the agency of the 
Svea. 

The C. B. Kenty Company agency at 
Columbiana, Ohio, has been transferred 
to the Home Insurance Agency Com- 
pany. 

James M. Carr of Barberton, Ohio, has 
recently opened a local agency there and 
has received the appointment of the 
North America. 

The Vernon Insurance Agency Com- 
pany at Youngstown, Ohio, succeeds the 
0. J. Astry agency in the representation 
of leading Ohio mutuals. 

F. C. Samsel has succeeded the late 
George A. Klahr in the insurance busi- 
ness in Sycamore, Ohio. The agencies 
of the various companies have been trans- 
ferred to Mr. Samsel. 

At Lima, Ohio, on Sept. 18, fire of al- 
leged incendiary origin caused a loss of 
$10,000 to the J. K. Fetter & Sons imple- 
ment house. The lower business section 
of the city was threatened for a time. 


The local agents of Fostoria, Ohio, 
notify their companies that mill and ele- 
vator buildings of the Harter Milling 
Company have gone to the mutuals, but 
the stock companies still retain most of 
the grain. 

The Oscar C. Olt agency at Dayton, 
Ohio, has been incorporated as the Oscar 
Cc. Olt Company. . Olt is president 
and William J. Rueger vice-president and 
secretary. The office has been moved to 
405 Commercial building. ; 





Departments Issue Warnings 

Insurance departments are issuing 
bulletins warning residents of their 
states against accepting policies of non- 
admitted companies. Michigan and 
Ohio both sent out warnings this week, 
calling attention to the receiverships of 
the four Delaware mutuals and infer- 
ting that many companies which do not 
take admittance to states follow such 
a course in order to swindle policyhold- 
ers out of claims. 





Surplus Lines 


Agents, Attention 


I can handle your surplus lines, no 
matter where located. 


Write me . 


Jas. M. Roberts, Akron, 0. 


MICHIGAN AND INDIANA 


POLICY FEE BECOMES ISSUE 


Interesting Question Arises Among the 
Agencies at Evansville, Ind., and 
auses Considerable Complaint 











Down in Evansville, Ind., when the 
rate situation was so satisfactorily ad- 
justed the first of the year, through 
the earnest efforts of Alfred Greene of 
the Greene & Greene agency, and 
others, a new phase of the case has ap- 
peared in connection with the charging 
of policy fees. There is no rule of 
companies against this practice and it is 
strictly a matter between the agent and 
assured. 

In years gone by, the charging of a 
policy fee of $1 was quite general, but 
is seldom indulged in now-a-days, ex- 
cept by solicitors. One agent in Evans- 
ville has advised his companies that he 
has entirely “cut out” the policy fee, 
as he has found that its use is injuring 
the business. He explains this by 
calling attention to the fact that some 
of the large agencies employ city 
solicitors, allowing them to charge a 
policy fee and 10 percent commission 
as their salaries. One of these solic- 
itors will secure a risk and add the $1 
policy fee; another agent comes along, 
sees the fee charge and at once grasps 
the opportunity to show the assured 
that he is paying too much for his in- 
surance and offers a policy for a dollar 
less. Naturally he gets the business, 
but the assured, while accepting the 
cheaper policy, very reasonably con- 
cludes that rates are being cut, as two 
rates have been offered him. In order 
to eradicate this gaining impression, the 
question of requesting agents at Evans- 
ville to abolish the policy fee is being 
agitated. 


Licenses Issued to Adjusters 


Licenses have been issued to the fol- 
lowing adjusters, under the operation 
of act 293, passed by the Michigan leg- 
islature of 1913, which act became ef- 
fective Aug. 15: 


oO. C. Kemp, Greenville. 

Harvey F. Patterson, Detroit. 

Frederick M. Champlin, Grand Rapids. 

Alfred H. Hall, Detroit. 

W. S. Wright, Marquette. 

H. A. Maurer & Co., Chicago, Il. 

Policyholders Service & Adjustment Co., 
Detroit. 

Allison R. Millar, Bay City. 

James W. Price, Detroit. 

Fish & McClelland, Milwaukee, Wis. 

Fred B. Spear, Bay City. 

Harold F. Phillips, Bay City. 

Allen C. Frink, Kalamazoo. 

Western Adjustment & Inspection Co., 
Chicago, Ill. 

Fred C. Barkman, Detroit. 

Jay C. Carver, Detroit. 

D. W. Andrews, Grand Haven. 

William B. Shaw, Grand Rapids. 

H. F. Stratton, Chicago, Ill. 

William E. Greene, Detroit. 





Bureau Managers Meet 


The fourth annual meeting of the 
managers and heads of departments of 
the Michigan Inspection Bureau was in 
session in Manager W. T. Benallack’s 
office in Detroit, Tuesday and Wednes- 
day. Prominent among those who took 
part in the proceedings were J. V. 
Parker and E. Smith, of the Western 
Actuarial Bureau, of Chicago, and R. L. 
MacFarland, of Parkersburg, W. V., of 
the Ohio Valley Publishing Company. 

The district managers present were T. 
D. Hall of Detroit, N. C. Lowe of Jackson, 
D. D. West of Grand Rapids, R. A. Moore 
of Saginaw, H. W. Trambath of Negaunee, 
B. J. Lowe of Kalamazoo, F. D. Curtis of 
Bav City, W. E. Flickinger, the engineer, 
and J. F. Norris, the sprinklered risk ex- 

ert. 
| . At the noon luncheon Cory L. Andrews 
| of the Detroit Fire & Marine, and E. J. 
Booth of the Michigan Fire & Marine, were 
present. 

Manager Benallack made an address at 








The Ohio Mutual Automobile Fire Ins. Assn. 


AUTOMOBILE INSURANCE EXCLUSIVELY 


Agents Wanted 


Address Howard Sloneker, Secy. 


Operates in Ohio Only 


Industrial Fire 


AKRON 
Cash Capital .... 


agents. 
an Ohio company? 


F.R. Ormsby, Pres. —_I. S, Myers, Treas. 





Joseph Winum, Secy. 


Insurance Co. 
, OHIO 


$100,000 


An Ohio company writing business through Ohio 
Farm Department. 


Why not represent 


AGENTS WANTED 
Address, W. E. LANDERS, General Manager 








H. R. SMITH, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 


Incorporated 1850 
ee nda divcesesnctsctrcacdadesecsseed $2,371,786 


BUSINESS CONFINED TO OHIO 





R. SMITH, Secretary 





The Gentral Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets—$598, 120.70 


Cash Surplus—$36/,864.11 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





NET CASH SURPLUS $178,760.23 
BUSINESS CON 
W. A. BOUNDS, President 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


ORGANIZED 1837 
FINED TO OHIO 


H. H. GREER, Secretary 








Dayton, O.- 





Dayton Mutual Fire 
Insurance Co.,”Gui0™ 


OHIO 


B. C. COLEMAN, Secy. 
Assets Jan. 1, 1913, $134,429.77 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 
Ohio's oldest company doing a general 
business. 


Our contracts have been good for three- 
fourths of a century and are still good. 





TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 





Net Surplus over capital and all liabilities $569,109.64 





J. LINXWEILER JR., Pres. 
L, F. CREAMER, Special Agent 


76 | 5, R. VERNON, Pres. 


WM. F. KRAMER, Sec, 


ORGANIZED 1876 


The Ohio Mutual 


| 
| Fire Insurance Company 
| SALEM, OHIO 
$ 957,007.25 
147, 188.28 
1,047,305.00 
J. AMBLER, Sec’y 





| Assets . * . 
Net Cash Assets . 
Losses Paid ~- - 





| During its entire history the Company bas centinu- 
ously fulfilled every estimate of saving 
to the Policyholders. 


Ohio Business Only Through Local Agencies 








GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


| Cash Capital $200,000, Net Surplus$180,198.28 





Hamilton, Ohio 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. ins. Co. Security Ins. Co, 
Organized 1864 Organized 1881 





COMBINED STATEMENT 








WM. F. STIFEL, President Capit! - - - «+ $250,000 
: ;R, Secretary Assets - - - + «+ 720,044 
S. W. RICE, Supt. of Agencice Surplus to Policy Holders- 462,618 

E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio | F, A, ROTHIER, Prest. ADAM BENUS, Seey. 
Special Agent for Ohio and Indians F.C. BARTON, Asst.Secy. R.B. HEATON, StateAg 
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the business session in which he repeated 
and emphasized his ideas of former years 


that the value of these meetings lies 
largely in an exchange of criticisms and 
suggestions for betterment, and it 


clear that straight-out talk on all sub- 
jects was what was desired, for that 
would bring best results. 

The entire afternoon was spent in dis- 
cussion of proposed changes in the analyt- 
ic system of the bureau. At 6 o’clock 


The uniformity of special hazard sur- 
veys and reports and diagrams to compa- 
nies claimed the attention of the meeting 
Wedneday, with the lack of uniform in- 
terpretation of the rules as an incidental 
topic. The bureau managers desire to 
make the reports as condensed as possi- 
ble without destroying their completeness. 
Company officials are compelled to read 
thousands of them, and, if they can be 
presented in a way that will disclose 
the meat of the report in a summary, in- 
stead of the readers’ being compelled to 
look over two or three pages of report 
to get the information desired, a great 
convenience and advancement will have 
been accomplished. It is desired, in sim- 
plifying the reports, to follow the Un- 
derwriters Uniformity Association and to 
bring about positive uniformity without 
destroying individuality. The discussions 
were so thorough and interesting that it 
was impossible to close the meeting Wed- 
nesday as had been intended; it is likely 
— it will continue all through Thurs- 

ay. 





Want Weekly Luncheons 


A committee of the Michigan Un- 
derwriters’ Association (the Union field 
club) has been appointed, with M. M. 
Hawxhurst chairman, to institute the 
custom of a Monday luncheon in the 
club. The object is to get the members 
together for an informal discussion of 
important matters oftener than the 
once a month that the association holds 
its regular meetings. 





Indiana Agency Appointments 

Boston—F. R. Hale, Shelbyville. 

Old Colony—Lutz & Lutz, Boonville. 

Teutonia, Pa.—Citizens L., Tr. & Sav. Co., 
South Bend. 

Fireman’s Fund—C. R. Montgomery, South 
Bend; J. B. Fields, Bloomington. 
Union—L, . Pierce, 
& Lyddick, Gary. 

Humboldt—E. K. White & Co., Marion; C. S. 
Cook, Columbus. 

Detroit Natl—S. D, Symmes, Crawfordsville; 
J. H. Wiebers, Lafayette. 


Hagerstown; 


Detroit F. & M.—J. T. Hutton & Son, Ham- 
mond; H. A. Lund, Elkhart. 

St. Paul—S. D. Lambert, Anderson; J. G. 
Johnson, Chesterton; M. Heaton, Indian- 
apolis; E. Welborn, Knightstown; J. E. 
Baisinger, Kokomo; American Tr. Co., South 
Bend; Ww. E. Badeau, Strolo; Miss A. C. Bart- 
ley, West Lafayette. 


New Bruns.—Rose Ins. Agency, Martinsville. 

Ger. Amer., N. Y.—lInternatl, Tr. & Sav. 
Bank, Gary. 

Germania—O. Apple, Orleans. 

Connecticut—Bilderback & Heuring, Winston. 

Scott. Union—F. H. Walker, Angola. 

Glens Falls—W. Schoch, South Bend. 





Michigan Agency Appointments 
Natl. Union—H. A. LaPrete, Detroit. 
Newark—C. P. Quinn, Saginaw. 

N. B. & M., Eng.—G. D. Titcomb, Detroit. 
Norw. Union—Charles Sauble, Detroit; Miss 
M. L. Bachelder, Petoskey; J. S. Runninger, 


amsey. 

Orient—H. E. Yale, Detroit. 

Scott. Union—C, F. Howe, Coldwater. 
Security, O.—J. W. Brining, Monroe; Aiken 
& Plunkett, Jackson. 

rity, Ct.—F. W. Tolles, Milwaukee. 

Sun—W. E. Hoit, Detroit. 

United States—T. B. Robinson, Adrian. 
Westchester—Henry Galster and J. C. 
negan, Escanaba. 

Marion, Detroit. 


Western, Ont.—E. B. 
Brit. Amer.—Q. <A. Mathews, Milwaukee, 


is. 
Springfield—J. F. Mullins, Ishpeming; L. J. 


Fin- 


field; Rothwell-Chapman Co., -Ltd., C. C. kept 
ohn O’Brien Co., Frederick Lindsey and H. 
artwell, cit. 
Calumet—F. R. Thom o; G, E. 
Brown, Battle Creek; G. A. Smit drian. 
Camden—J. N. Bates arine City. 
Columb. Natl.—J. J. Treppa and O. C. Allen, 
Detroit. 


Commercial, D. C.—G. N. Gould, Harbor 
Springs. 

Coml. Union, Eng.—Beal & Haines, Hudson; 
E. Hill & Sons, Colon. 

Concordia—W. E. Hoit, Detroit. 
Continental—J. W. O’Brien, Grand Haven; 
. FF erich, Detroit; John Boyer, Saginaw. 
Federal Union—Kennedy & Brennan, Detroit. 
Fid.-Phenix—Peek & Watkins Co., Jackson. 
Fireman’s Fund—W. T. Davidson Co., Port 
Huron. 

Firemens—G. E. Currie, Detroit. 
Germania—Blossom & McDermott, Traverse 


City. 

Ger. Amer., N. Y.—H. R. Allpebaum and 
H. M. Leonard, Detroit; Lula C. Guenin, Sag- 
inaw; Gogebic Ins. & Real Estate Co., Besse- 


mer; A. F. Wright, Iron Mountain; George 
Kellow, Painesdale, 
Girard—A. D. McMaster, Detroit; G. R. 


Wortley, Ypsilanti. 
Ham.-Brem.—John Marshall and John Mor- 


ris, en ee a Park. 
ord—J. W. Ailes, C. W. Byrns, Alex 


and W. A. Clifford, J. C. Heaney, Houseman 
Spitzley Co., Inc., Hawxhurst & Co., H. H. 
Lowrie, McPherson & Co., P. A. Palmer, E. 


W. Pylet & Son, J. B. and Frank Sosnowski, 
Cae Sosnowski, Otto Stotle, Albert Shain, 
rancis Terwilliger, i Twomey, WwW. ¥#. 
Wrock and T. H. Welch, Detroit; Samuels, 
Cornwell & Stearns, New York City; Marsh & 
McLennan, Chicago. 





MICHIGAN NOTES 


James F. Mullins has taken over the 
agency of the late A. B. Miner at Ish- 
peming, Mich., and will conduct the busi- 
ness hereafter in his own name. 

James E. De Spelder has purchased an 
interest in the James W. O’Brien agency 
at Grand Haven, Mich., and will be the 
active manager. The firm name will be 
O’Brien & De Spelder. 

Frank M, Ackerman, a pioneer insurance 
agent of Lansing, Mich., died suddenly 
of apoplexy, aged 64 years. The business 
will be continued by the F. M. Ackerman 
agency, the new firm being composed of 
the widow and the two sons, F and 
R. H, Ackerman. Frank J. Ackerman will 
have active management. 

The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: Commercial Milling Co., 
Detroit; Consolidated Fuel & Lumber Co., 
Marquette; A. B. Klise Lumber Co., Gil- 
christ; Parker, Webb & Co., Detroit; Ram- 
sey-Alton Mfg. Co., Portland. New book 
of estimates has been published for Ewen. 
The bureau has printed map of Ewen. 





INDIANA NOTES 


The new building of the Kahn Tailor- 
ing Company, northwest corner of West 
St. Clair street and North Capitol avenue, 
Indianapolis, is nearing completion and 
the sprinkler system being installed will 
be in service about Nov. 15, 1913. 

The Indiana Inspection Bureau reports 
on the plant of the Standard Wheel Com- 
pany, corner of Plum and Thirteenth 
streets, Terre Haute. The_ sprinkler 
equipment is Hibbard, of various dates, 
considered good and risk is classed fair 
of class and as a whole. 


The Indiana Inspection Bureau has 
made an original report on the plant of 
the Sneath Glass Company at Hartford 
City, Ind. Factory is equipped with Esty 
1913 dry pipe sprinkler system and risk 
and equipment are pronounced fairly 
good. Advisory rate 35 cents. 

Report has been made on the Aeolian 
hall, owned by the Aeolian Company, 237 
North Pennsylvania street, Indianapolis. 
Building is equipped with Manufacturers’ 
1809 wet pipe sprinkler system, classed 
superior. Line of insurance, $30,000 on 
building and $30,000 on contents. 

The Indiana Inspection Bureau has fur- 
nished revised and higher rates on the 
brick and brick veneered building, east 
side of Main street, Monticello, Ind., occu- 
pied for stores and opera house. The re- 
vised estimates are occasioned by the 
fact that care and maintenance is very 
poor, electric wiring is in hazardous con- 
dition and oil lamps are used in dressing 
rooms. 





Verbos, Ironwood; Miss L. B. Ackley, Litch- 








THE MICHIGAN 


DETROIT, MICH. Fire and Marine Insurance Company 
HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 

It has paid $6,847,000.00 in losses ; 
ERA vee 1$1,489,499.20 i id $400,000.00 
IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
D. M. FERRY. JR. E. J. BOOTH H. E. EVERETT E. P. WEBB 
President Vice-President Secretary Asst 
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ichigan Commercial 


Insurance Company 
Lansing, Michigan 
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A Live Company Automobile 
for Writing en sees 
Live Agents Tornado Insurance 
W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres. OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 


INSURANCE F XCHANGE, CHICAGO 





FIDELITY SURETY 
Assets, $1,180,249.12 


LIABILITY PLATE GLASS 


ACCIDENT HEALTH 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Capital, $542,525 
GEO. M. COBB & C0., Gen’l Agts., Newton Claypool Bldg., INDIANAPOLIS 


Surplus and Profits, $418,596.26 


BURGLARY AUTOMOBILE 





Assets $1,153,949.82 


W. H. MILLER, President 


ORGANIZED 1858 
LOSSES PAID $10,230,226 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, 


Surplus $589,603.10 


PENNA. 
A. S. McCONKEY, Sec’y & Treas. 





crowded with competition. 


25% Flat—All Annual Business 


Why worry about Union-Bureau or mixed agency matters? 
Devote your time to Live Stock Insurance. This field is not 


Agents Wanted Everywhere 
in Ohio, Indiana, Illinois, Michigan, Missouri, Tennessee, 
Maryland and New Jersey. Address 


NATIONAL LIVE STOCK INSURANCE CO. 
Central Union Tel. Building, Indianapolis ? 








Joun G. Ew1ne, President 








The Columbian National 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


Cash Capital, $500,000 


EDWARD BLIVEN, Managing Underwriter 


Reliable Agents Wanted 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, I 


P. J. Brapy, Vice-Pres. M. W. Weisn, Secy. & Treas 


Net Surplus, $225,000 


Ai 


Wi 





in, lowa, Minnesota 











THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital $600,000.00 
Reinsurance Reserve 1,102,260.34 
Reserve for allother Liabilities 210,426.37 
Surplus to Policyholders 1,100,560.70 


Total Assets 2,413,247.41 





STATE AGENTS: 


JOHN DREIHS, Chicago, Ill, for Ill. 

F. C. SECOR, Detroit, Mich., for Mich. and Ind. 

P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 











E. G. FORD, Seattle, Wash., for Wash. and Ore. 


ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD CONN. 





CHARLES E. DOX 
MANAGER 





WESTERN DEPARTMENT 


39 S. La Salle St. Chicago, Ill. 
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IN ILLINOIS AND WISCONSIN 


ASKS LOCAL AGENTS TO JOIN 


President of Wisconsin State Fire Pre- 
vention Association Invites Them 
to Become Associate Members 


President W. E. McCullough of the 
Wisconsin State Fire Prevention Asso- 
ciation has issued a circular letter to all 
the local agencies of Wisconsin, calling 
their attention to the work carried on 
by the association and urging them to 
become associate members. Attention 
is called to the fact that the subject of 
fire prevention was an important topic 
discusséd at the recent annual meeting 
of the Wisconsin Association of Local 
Fire Insurance Agents, when local 
agents were urged to take a hand in 
the movement. James B. Leedom, the 
retiring.president of the agents’ organ- 
ization, in his address asked that mem- 
bers give serious consideration to the 
work of fire prevention and that all 
local agents cooperate and lend their 
support to the Wisconsin State Fire 
Prevention Association by becoming 
members. 


The circular says in part: 

Local agents have been unjustly blamed 
by an unthinking public for the tremen- 
dous fire waste which has now assumed 
the proportion of a national disgrace. 
Your profession is a worthy one and you 
are an important factor in the progress 
and stability of any community. Are you 
going to allow this false impression to 
prevail in the minds of the people, aug- 
mented by a number of unscrupulous 
magazines? 

The associate membership of this asso- 
ciation, with all its educational benefits, 
is open to you at the very nominal fee of 
$2 per annum, and by becoming a member 
at once you will not only assist a worthy 
cause, to which many of the principal 
men in our business are giving their time 
and energy gratis, but will go far toward 
proving that your interest as an insur- 
ance man is not only in the commission 
received for writing a policy, and that 
you are mindful of the greater benefit 
which will naturally come to your clients 
through a reduction of loss by fire, which 
in 1912 amounted to nearly $700,000 in 
Milwaukee and nearly $4,000,000 in the 
state of Wisconsin. 


BOUGHT A _ $220,000 BUILDING 














Chris Schroeder & Son Company of 
Milwaukee to Have “Home 
Office” Structure 


The Chris Schroeder & Son Com- 
pany, Milwaukee, well known agency 
representing twenty-four of the lead- 
ing fire and casualty insurance com- 
panies, has just closed the deal for the 
purchase of the five-story Milwaukee 
National Bank building, which stands 
at East Water and Michigan streets, 
directly opposite the agency’s present 
offices in the Mitchell building. While 
the consideration is not given, the as- 
sessed valuation of the building is 
$229,000. 

The structure was built by the old 
State Bank of Milwaukee, the predeces- 
sor of the Milwaukee National Bank, 
and was occupied by the latter institu- 
tion until this bank was consolidated 
with the First National of Milwaukee. 
The building, which was remodeled 
about six years ago at a cost of $45,000, 
is exceptionally well built. It is 40x 
120 feet in dimensions and stands on a 
site 60x120 feet. The main floor, for- 
merly occupied by the bank, will be 
used by the Chris Schroeder & Son 
Company for its growing business. 
The upper floors, leased for office pur- 
poses and to the Northwestern Mutual 
Life, whose home office building is ad- 
joining, will remain undisturbed. 

Christian Schroeder, head of the 
well-known agency, has been a resident 
of Milwaukee for sixty years. His son, 
Walter Schroeder, is associated with 
him in business. The firm was started 
twenty-five years ago and was incor- 


DWELLING HOUSE INVENTORIES 


Write for prices 











CAGE CADETAL, ...... acccvscecoesee.- 
NET SURPLUS OVER ALL LIABILITY 


SURPLUS TO POLICY HOLDERS. .... 


F.C. VAN DUSEN, Prest. 





porated three years ago. Last year 
the company ranked first among Mil- 
walkee agencies in regard to the amount 
of fire insurance written. A real estate 
mortgage business is conducted also. 





Illinois Agency Appointments 
North River—Edw. Doocy, Pittsfield; F. M. 
Smith, Dixon. 

Ohio Farmers—E. P. Parks, Taylorville; M. 
B. Lohman, Pekin; M. L. Hay, Bradford; Oscar 
Hughes, Windsor; Bosworth & Bosworth, E! 
Paso; C. W. Thomas, Mattoon; Moberg & 


Morgan, Aledo; J. W. Mor, Galesburg. 
4 Sitkwood Christophers E. 





Pa. Fire—W. 


E. Morgan, Moline; Fullmer, New | 
Athens. 

Palatine—H, L. Arnold, Ottawa. 
Royal—Hagbert Miller, Chicago; W. C. 


Sample, Aledo. 

Reliance—E. R. Gardner, Champaign. 

Security, Ct.—C. H. Duffield, Avon; F. R. 
Hawkins, Kansas; E. A. Davis, Summum; F. 
S. Boosinger, Gillespie. 

Teutonia, Pa.—Jack Whiteleather, Morz- 
mouth. 

Union, Eng.—E. E. Morgan, Moline. 

Wmsburgh City—A. W. Severs, McLeans- 
boro; Judd & Homan, Granite City. 

Fid.-Phenix—F. Brooks, Blandinsville; 
Bruce Gillis, Brocton; A. Bseaby & Son, En- 
glewood; J. S. Martin, Allenville; J. H. John- 
son, Edelstein; Howell & Banta, Green Valley; 
W. E. Butler, Huntley; Ernest Krae el, Itasca; 
R. L. Cutler, Sciota; T. F. Nowers, Atkinson. 


Powers, Harvard; J. E. 
Hartford—R. B. Fitzpatrick, Casey; R. H. 


Lond. & Lanc.—A. S. Nathan & Co., Chi- 


cago. 

Mich. F. & M.—A. H. Otto, Danvers. 

Milw. Mech.—F. . Maxwell, Bardolph; 
Gorham & Shafer, Decatur; Burns & Burns, 
South Beloit. 

Northern, Eng.—H. J. Magner, Tapia. 

Natl. nion—W. Detrick, bingdon; 
Peter Bannon, Joliet; H. M. Knights, Syca- 
more; J. P. Evans, Hinckley; F. G. Rapp, C 
lumbia; G. A. Keller, Olney. 

N. W. Natl—C. F. Turner, Pana; D. R. 
Rosebrough, Casey. , 

Northern, N. Y.—J. C. Viasak, Chicago. 

N. B. & M., Eng.—James Wyatt, Chrisman; 
W. E. Skiff, Watseka. - 

New Jersey—S. S. Clark, Jr., Centralia; 
Poorman & Tarman, Marshall. 





Wisconsin Agency Appointments 

N. W. Natl—E. A. Lutze, Sheboygan; J. H. 
Bunker, Turtle Lake; B. C. Clement, Clayton; 
W. L. Miller, Springfield; A. L. Jansen, Oost- 
burg; W. J. eymar, Butler; J. D. Green, 
Stanley. 

Norw. Union—G. W. Wilkinson, Monroe. 

Ohio Farmers—J. F. Dunphy, Milwaukee; E. 
W. Delaney, Oconomowoc, ; 

Old Colony—C. W. Atkinson, Stevens Point. 

Orient—A. J. Dhein, Colby. 

Palatine—T. F. Armstrong, Sr., Ladysmith. 

Pa. Fire—G. M. Hinkley, West Allis; G. W 
Clanton, Lancaster. : 

People’s Natl.—W. A. Clark, Menominie. 

Phenix, Paris—H. J. Boland, Green Bay. 

Phoenix, Ct.—Fred Siegler, Watertown. 

Prov., Wash—G. J. Leonhard, Marshfield; 
W. Jj. Griffin, Viola. 

ueen—Anton Fredericks, Sheboygan. 

hode Island—F. G. Galentine, Milwaukee; 
H. W. Livingston, La Crosse; H. J. Cunning- 
ham, Janesville. 

Royal—J. A. Mulhollan, Elmwood; H. A. 
Welch, Cameron; H. Robertson, Kendall; 
C. L. Keefe and H. C. Hass, New Holstein; 
J. F. Nadler, Hazel Green. 

St. Paul—R. E. Gierhart, Argyle; B. O. 
Walters, Ingram; C. W. Hayes, Boyceville; Alex 
McDonald, Markesan; L. J. Silverthorn, Foot- 
ville, IL P. Ruff, Belleville; M. P. Becker, 
Cedarburg; S. B. Morrison, Elkhorn; H. A. 
Miller, Neshkoro. : 

St. Paul Mut. Hail & Cyc.—J. H. Best, 
Franklin. 

Security, Ia.—F. D. Elliott, Oconto Falls. 

Security, Ct—J. W. Carow and H, E. Stor- 
mont, Ladysmith; M. S. Henes, Rice Lake; 
Henry Krossel and J. H. Beutler, Oshkosh ; 
R. D. Lucy, Viroqua. ; 

Sprin a—G. M. Hinkley, Jr., West Allis; 
w. S. fence and Ben Haberman, Jefferson, 

. Sun—J. A. Love, Beloit. 

Svea—C. L. Feefe and H. C. Hass, New 
Holstein. ’ 

U. S. Lloyds—P. J. Mohn, William Guill- 
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jaume, Milwaukee; E. C. Pape, New London; 





Minneapolis Fire and Marine ass 


Insurance Company 
CONDITION DEC, 31, 1912 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented 


CAPITAL 








JOHN D. McMILLAN, V.- Prest. 











“AC . 


Atlas Assurance Co., Ltd. 
London, Eng. 


U. S. Surplus Over $1,000,000 


A Representative Company for Representative Agents 
fo Aecy WESTERN DEPARTMENT, — CHICAGO, ILL. 


RPLUS Brin tuilities for handling Surplus and difficult 
S U lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 


‘LINES anp  vovrsvusiness souicirzp;PROMPT ATTENTION 
| F. R. THOMPSON 


FLOATERS THOMPCOM | s 
The Humboldt Fire Ins. Co. 


PITTSBURGH 
1871 
A. H. TRIMBLE, President 














Capital $300,000 Surplus $576,984.26 


Our reinsurance facilities enable us to write 
good sized lines for good agents 


A Bureau Company. Is Extending Its Agency Plan 
EDWARD HEER, Secretary 








Successfully Completing Its Organizatice 


Ohio’s largest Fire 
Insurance Company 


THE CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 


with some of the most prominent manufacturers, bankers and busi- 
ness men of the State on its directorate and as large stockholders; 
has now sold sufficient stock to insure the completion of its organi- 
zation. It will give Ohio a large fire insurance company worthy of 
nh hg pT 
ventures, company ve a i 
strength equal to the best. xe “e ‘e ‘e ‘e 








A few Ac‘dress the PARK BUILDING 
Stock Sal 
— Company CLEVELAND, O. 














The Indiana and Ohio Live Stock 


Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886. Cash Paid-up Capital $200,000 
Assets Almost a Half Million Dollars 





q range agents wanted in all unoccupied territory where the y is writing 
business. It pays to sell Live Stock Insurance if you represent the “In and Ohio. 
Promptness and fair de make it negates with farmers and stockmen. Our system 
of advertising is helpful to the agent. rite Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 
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W. I. Cole, Fond du Lac; F. J. Werner, Toma- 
hawk. 


w. 

Teutonia, Pa.—F. C. Schultz and J. D. Kut- 
chera, Milwaukee. 

Union, Eng.—F. A. Krehla and L. W. Wag- 
ner, Milwaukee; F. A. Singer, Kenosha. : 

Union Paris—William Krischer, Eau Claire. 
aunited Amer.—Otto Shadler, E. J. Miska, 

ugusta. 

estchester—I. A. Przybyle, Milwaukee; A. 
F. Rusch, Reedsville; O. W. Hahn, Sauk City; 
F. E. Spring, Superior. 

Western, Ont.—J. L. Schnitzler, De Pere. 

Wmsburgh City—James Harper, R. J. Shields 
and H. Forsland, Superior; J. L. Smith, Colfax. 

Humboldt—C. W. Atkinson, Stevens Point. 

Security, Ia—A. A. and A. R. Bock, Wau- 
sau; . Jung, Green Bay. é 
na—L, S. Coe, Rice Lake; C. J. Price, 
Mauston; Alois Sailor, Eagle River. 

Westchester—H. S. Comstock, Cumberland. — 

New Bruns.—R. H. and J. F. Denphy, Mil- 
waukee; W. S. Dooley and R. G. Nelson, 
Racine. 

Ger. Alli—J. H, Hargraves, Milwaukee. 

Connecticut—G. M. Hinkley, Jr., West Allis. 

Hartford—Elmer Olson, Eleva; J. E. Wall, 
Oxford. 

Milw. Mech.—F. H. Nichoff, Colby; Arthur 
Wolf and L. H. Zaun, Lomira. 

American—Charles Sanders, Elm Grove. 

Ger. Amer., N. Y.—Fred Stemm, Kenosha. 

Continental—E. P. and D. J. Arpin and W. 
A. Blackburn, Bruce; H. S. Comstock, Cum- 
berland;  F. L. Davis, Camp Douglas; H ° 
Haas and C. L. Keefe, New Holstein. 

Svea—C. L. Allen, Eau Claire; C. J. Fos- 
ter, Mineral Point; A. L. Severson, Stoughton. 

Minneapolis—Lincoln Abraham, Bloomington; 
G. b auer, ——_ F. Colburn, 
Shiocton; J. B. Humphrey, Janesville; C. E. 
Richenbach, Merrillan; . Riehl, Black 
Creek; H. Sawyer, aukesha; Ernest 
Sauve, Iron River; R.‘G. Sharp, Oconto; D. 
E. Smith, Montfort; O. W. Sprecher, Cashton. 

Home-—L. W. Brazeau, Oconto; C, J. Fraser, 
Waukesha; S. G. Pelkey, Oconto. 

Coml. Union, Eng.—E. M. Brouillard, Kau- 
kauna; G. F. Duncan, Owen; . A, Felts, 
Shawano; R. W. Mapps, Ripon; J. C. Rup- 
penthal, Tigerton; A. C. Redeman, Amberg. 

a artlett & King, Sparta. 

Natl.-Ben Franklin—Forest County Abstract 
& Ins. Co. (C. O. Beglinger), Crandon. 

Pitts. Underw.—E. L. Heimbaugh and F. E. 


Spring, Superior. 

N. “W. Natl—E. M. Brouillard, Kaukauna; 
F. W. Frank and C. A. Pollard, Rice Lake; 
G. E. Kirchstein, Merrimac. ° 

Orient—E. C. Winger, Spring Valley. 

Phoenix, Eng.—Sadie B. est, Superior. 

Yorkshire—J. C. Culver, Eau_ Claire. 

Royal Exch.—F. P. Cullen, Racine; G. A. 
Weizenegger, Eau Claire. 

Auto. Ins. Co. of Hartford—H. L. Keefe 
and C. A. McLaughlin, Racine. 

Security, Ct.—T. H. King, Sparta. 

Reliance—T. H. King, Sparta. 

Milw. Mech—Herman Kuehmsted, Sheboy- 
an; F. A. Lardon, Montello; S. J. Madden, 

urlington. 

St. Paul—C. L. Keefe and H. C. Haas, New 
Holstein; J. G. Johnson, Manitowoc; 4 
Utter, Trempealeau; G. U. Wells and G. W. 
Wilkinson, Monroe; W. I. Griffin, Viola; R. C. 
Hugo, Chilton. 


ILLINOIS NOTES 


A. EB. Froyd has sold his hardware busi- 
ness at Moline, Ill, and opened a real 
estate and insurance office there. 


The board of supervisors at Peoria, IIL, 
has cut the insurance on county property 
$67,000. This deprived the agents of 
about $1,900 in premiums. 


Charles B. vy! has purchased the lo- 
cal agency of the late Mrs. Anna A. Bun- 
tin at Bushnell, Ill. This adds the Hart- 
ford and the Queen to his agency. 


marver LeMessurier has retired from 
the local agency of C. J. LeMessurier & 
Son at Pontiac, Ill., and will conduct his 
local business separately in the future. 
He will continue to act as special agent 
of the General Accident. 

Karl Littwinski, for twenty-six years 
with the old German of Freeport at the 
home office, and since then with the Fred 
M. Gund general agency as office manager, 
has been compelled by ill health to give 
up his position and has been appointed 
special ent for the Penn Mutual Life, 
with headquarters at Freeport. 


WISCONSIN NOTES 


L. O. Chase, of O. F. Chase & Son, local 
agents at Oshkosh, Wis., died recently. 


The Individual Underwriters and the 
New York Reciprocal Underwriters of 
New York City have been licensed in Wis- 
consin, in addition to those reported last 
week. The insurance department is pre- 
paring a full report upon all the interin- 
— which have been examined and li- 
censed. 


Objection has been made to the ‘follow- 
ing clause attached to policies covering 
the Monroe warehouse of the American 
Cigar Company at Sparta, Wis.: “Subject 
to such agreement as may have been or 
may be made by the assured, releasing 
or agreeing to release any person, firm or 
corporation from liability for loss or dam- 
age to property insured.” 

At Fond du Lac, Wis., agents have been 
asked to erase the following from poli- 
cies issued to the Eastern Wisconsin Rail- 
way & Light Company, the same being in 
conflict with the provisions of the Wis- 
consin standard policy: “It is understood 
and agreed that this policy shall also 
cover loss or damage by explosive, 
whether fire ensues or not.” 











FIRE 


Automobile and Farm Departments 






TORNADO 





Williamsburgh City Ins. Co. - - 
North River Ins. Co. - - - - 
United States Fire Ins.Co. - - 
Nassau & Dutchess Fire Ins. Co. 

Richmond Ins. Co. - - - - - 
Union of Buffalo- - - - - - 


THE CAPACITY OF THE 








Surplus to 
Assets Paicyhoides ~(CRUM & FORSTER 

$3,684,956.39 $1,266,393.72 
2;476,951.86 901,750.56 Western Department 
1,110,427.61 690,472.05 FREEPORT, ILL. 
1,482/343.38 802,593.47 — 

471,723.51 341,635.94 FRED M. GUND 

327,455.35 274/80F 20 Manager 


ENTIRE OFFICE IS Ai THE DISPOSAL OF AGENTS 











IN THE GREAT NORTHWEST 


OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








CONFLICT IN THE STATUTES 


Companies Hope to Get a Special Rul- 
ing to Clear up Insurable 
Value Feature 








An attempt is being made to get some 
adjustment of the coinsurance proposi- 
tion in Minnesota.: Under the law the 
insurable value of property has to be 
given in the policy, while under an 
amendment if coinsurance is used the 
insurable value at the time of the fire 
is used as the basis of adjustment. 
These two features seem in conflict. 
The insurance companies hope to con- 
vince Commissioner Preus that the mat- 
ter could be settled by a ruling to the 
effect that on all property where the 
coinsurance clause is not used the in- 
surable value as placed in the policy 
be used as the basis of adjustment, but 
where the coinsurance clause is used, 
the insurable value at the time of the 
fire be used. 

The supreme court has held as to 
the validity of the insurable value given 
in the policy, but with the new twist 
given in the coinsurance requirement 
there is seemingly a conflict and may 
result in the coinsurance clause being 
thrown out entirely unless Commis- 
sioner Preus can harmonize the situa- 
tion by a special ruling. 


DID CLEVER DETECTIVE WORK 


State Fire Marshal Ole O. Roe of Iowa 
and his assistant, J. A. Tracey, have been 
doing some clever detective work with the 
result that two mysterious cases of in- 
cendiarism resulted in arrest last week. 
Kenneth Bergener, aged 17, has been ar- 
rested at Dubuque charged with attempt- 
ing to burn the home of Dr. W. J. Slat- 
tery of that city. William A. Porter has 
been arrested at Council Bluffs charged 
with setting fire to a house last May. 
Porter, the state holds, set fire to the 
house in an effort to secure insurance of 
$400 on the household goods which was 
written in the Iowa State. Firemen put 
out the fire before the house was seri- 
ously damaged. It was burning in two 
places when they arrived. 

Young Bergener, in an alleged confes- 
sion, states that he entered the house of 
Slattery to look around, He found some 
cigarettes and lighted one, accidentally 
setting the curtains afire. To make it a 
real fire, he started the blaze in a dozen 
other places. Then he cut the telephone 
wires. When the firemen arrived young 
Bergener was helping carrying out furni- 
— ~ suspicion did not fall upon him 
at first. 





AGENT HEIR TO MILLIONS 

Local agents at St. Paul, Minn., are 
offering congratulations to their fellow 
agent, John W. G. Dunn, of the Cushing 
& Dunn agency. Telegraphic information 
has been received by Mr. Dunn to the 
effect that he and his brother, Robert R. 
Dunn, of St. Paul, are two of ten heirs 
to an estate estimated at $22,000,000, left 
by their second cousin, Miss Julia Gar- 
rett, of Philadelphia. A will is said to 
have been found which left the entire 
fortune to Miss Garrett’s legal advisor, 
Isaac T. Starr, of Wyncote, Pa., but east- 
ern relatives declare it fraudulent and 
will fight the case. The St. Paul heirs 
had not heard of their cousin’s death 
until notified by telegraph of the pros- 
es. of their sharing in division of the 
estate. 





Minnesota Agency Appointments 

Mich. F. & M.—F. S. Head and F. A. Man- 
nen, Minneapolis; G. H. Hammond, Lake City; 
Earl Simpson, Winona; Vincent Malone, Owa- 
tonna. 





Hanover—E. J. Feldman, A. C. Walker and 


Phoenix Assurance Co., Ltd. 


OF LONDON 







HEAD OFFICE 
FOR UNITED STATES WESTERN DEPT. 
100 WILLIAM STREET 175 WEST JACKSON BLVD. 
NEW YORK CHICAGO 


FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


60th ANNUAL STATEMENT 
- - - $ 600,v00.00 





Capital - - 
Assets (to protect policy holders) = 


4,189,617.18 

Net Surplus to policy holders 2,180,005.25 

of WatartoencD.¥! Net Surplus to stockholders - a 1,680,005.25 

W, H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N.T. JULIAN, State Agent, Ohio and West V rginia, Columbus 
F. G. HERMAN, State Agent, Indiana nnd Kentucky, Mattoon, Ill. 
P.P.WIPPELL, State Agent, Illinois and Wisconsin, 2127 Ins.Exchange,Chicage 
H.F.WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
« S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 


THE CENTRAL UNION FIRE INS. CO., 


Surplus to Policyholders Jan. 1st, 1912 - - 





KANSAS CITY 
MISSOURI 


$450,000.00 





OHN G. EDWARDS, President—E. R. DURHAM, Secretary and T 
. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary e 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 


Kentucky Live Stock Insurance Company 


Louisville, Kentucky 
J. W. NEWMAN, od President and General Manager. 


MORE THAN $200,000 ASSETS 


$100,000 DEPOSITED WITH THE STATE TREASURER OF KENTUCKY 
Wants producing agents in the eight States in which it is now operating. Liberal com- 
mission to agents selling a liberal policy on horses, mules, jack stock and cattle. It is 
easy to sell live stock insurance in this Company. Address 


KENTUCKY LIVE STOCK INSURANCE COMPANY 
LOUISVILLE, KY. 


Northwestern Live Stock 
Insurance Company 


A stock company, incorporated under the laws of Iowa. 
It insures only Horses and Registered Cattle, its policy 
covering against Death from Disease or Accident. 


For ties” HOME OFFICE, Des Moines, lowa 

















The Yorkshire Insurance Co... 


of York, England ESTABLISHED 1824 


The ‘‘Yorkshire” is the Oldest and Strongest of the English Fire 
Companies not heretofore represented in the United States. 


FRANK & DuBOIS ERNEST B. BOYD 
U. S. Managers Underwriting Manager 
O. E. LANE, Superintendent of Agencies 
No. 80 Maiden Lane, New York 


NEW YORK LIFE INSURANCE & TRUST CO., United States Trustee, 52 Wall St. 





PACIFIC COAST DEPARTMENT, McClure Kelly Manager San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. C. 
so DEPARTMENT, Dergan & Hopkins, Managers, Atlanta, Ga. 
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Pipestone; F. W. Gehres, 


er. 
Stan re - W. Pike, Marshall; G. E. 
Murphy, A. Force and Wirt Wilson, Min- 
neapolis; K. . Hutchinson; Call 


land and Joseph Bisiar, Bemidji. 
» Wash William White, F. Kreager 


and W. S rmick, Duluth; J. C. Faith, 

Virginia. 
Calumet—R. D. Sprague, Caledonia; A. M. 
C. H. Hopkins, Fairfax; H. 


{oneon: Dawson; 
. Thoraldson, Madison. 
Aachen & M.—W. S. McCormick and Wil- 
liam White, Duluth; D. C. Davis and Edward 
Gugisverg, Mankato. 

Hartford—Mathew Bullis, Sandstone; H. T. 
Aske, Lanesboro; F. E. Dougherty, Foley. 

Ger. Alli—William White and W. S. Mc- 
Cormick, Duluth; H. L. Lothrop, b 

Wmsburgh City—H. E. Deyle, Lake ton; 
H. W. Baker, J. H. Spencer and Addie D. 
Sherman, Mankato; A. J. Newgren and J. A. 
Reagan, St. Paul. 

Springfield—R. W. Barston, Cromwell; F. C. 
Falk, Braham. 

German, W. Va.—Max Volcansek, Eveleth; 
F. A. Dundas, St. Paul. 

Continental—Warren Miller, Verdi; N. P. 
Fichtinger, New  Pierz. 

atl. Union—E. M. Webster, Glenwood; A. 

R. Barke, Fergus Falls. 

Concordia—J. E. Wertin and H. F. Gray, 
Duluth; H. H. Wilberg, Blooming Prairie. 

N. W. Natl.—Della Brick, Little Falls; H. H. 
Wilberg, E. O. Habberstad, Blooming Prairie. 

Firemens—O. L. Gulbre, Minneapolis; F. J. 
Moilan and C. A. Johnson, Virginia. 
Phoenix, - Se Helgeson and C. H. 
Dart, Litchfield. 

Camden—L. M. Frudenfeld and M. J. Lam- 
berton, Minneapolis. 

Pelican—Joseph Miller and W. S. McCor- 
mick, Duluth. 

Royal—C, F, Fiman, Elk River; G. H. Moore, 
Virginia; B. J. Taylor, Merrian Park. 


atl.-Ben Franklin—H. H. Mattison, W. J. 
Desmond and J. 2 Haas, St. Paul. 
Pa. Fire—A. B. Hechtman, Osseo; F. B. 


Castle, Stillwater. 
Fire Assn.—Elizabeth Lundberg, Crookston; 
Jennie M. Hall, Rochester; G, H. Moore, Vir- 


ginia. 
Globe Mut., S. D.—O. H. Hulehan, Deer 
River. 

mn & 


Germania—F. G. Schrader, 
Nettleton, Brainer 

National, Ct.—John Holton, Fertile; J. F. 
Vancura, Lakefield. 

Aetna—P. C. Hanson, Odin; A. T. West- 
rom, Grasston. 

Western, Pa—M. H. Schulenberg and J. 
Gormley, Minneapolis. 

on™ & Lanc.—Frank Ellenbecker, 

alls, 


Pequot; 


Little 


MINNESOTA NOTES 


Thomas R. Fletcher of Minneapolis, 
state agent of the Scottish Union, has the 
glow of the poet in his eye. His first 
born, a daughter, Mary Jane, by name, 
has arrived. 

Report has been made on the sprink- 
lered sawmill of the International Falls 
Lumber Company, at International Falls, 
Minn. The mill has a Grinnell 1912 dry 
pipe system, classed excellent, or worth 
90 percent protection credit. Line of in- 
surance, $195,000. 


NORTHWESTERN NOTES 


George E. Haney, an old time local 
agent at Manson, Iowa, has sold his 
agency to H. H. Roemed of Latimer, Iowa. 
He has become one of the wealthiest resi- 
dents of Manson and will move to a large 
city with better educational facilities for 
his children. 


Acting on the complaint of State Fire 
Marshal Crans of South Dakota, an infor- 
mation charging arson in the fourth de- 
gree was filed against Henry Rosenkranz 
of Central City, an old and respected resi- 
dent of that section. He is charged with 
a fire which recently partly destroyed a 
residence in Deadwood, belonging to his 
wife. It is claimed Rosenkranz permitted 
others to deliberately set fire to the prop- 


pte Presumably on account of the insur- 








Insurance Men’s Headquarters 


Hotel Dyckman 


THE COMPLETE HOTEL 


Sixth Street, near Nicollet Avenue 
Minneapolis, Minn. 








Highest Type of Fireproof Con- 


struction 


Every Room with a Bath 
European Plan Exclusively 
Circulating Ice Water in All Rooms 
Rates $1.50 up 








MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 








OFFICIAL INSURANCE GIVEN | 


List of Company Losses at Hot 
Springs, Ark., is Shown, Total 
Being $1,849,323 











Complete and official estimates of 
the insurance involved in the great 
Hot Springs, Ark., fire of Sept. 5 have 
jst been completed by J. S. Speed, 
manager of the Arkansas Actuarial 
Bureau. It shows a grand total of 
$1,849,323 involved. Mr. Speed esti- 
mates that there may be as much as 
10 percent salvage in the property, 
so that the actual insurance loss would 
not exceed $1,665,000. Mr. Speed holds 
to his original estimate of the prop- 
erty loss at about $2,250,000, basing 
his estimate upon actual values de- 
stroyed, and not upon estimates of 
what it would cost to replace the 
burned buildings. 

The official list of insurance is: 


AMM. ccccces 45,350 Mech. & Trad.28,100 
Allemannia ...37,925 Mere.F. & M.. 5,500 
Ameri, Cent..37,450 Milw.-Mech. ..43,700 
Ameri., N. J..11,500 National, Ct...70,000 
ASIBD cecccrcs 7,675 Natl. Union ..30,000 
BOSTON cevess 22,800 New Hamp. ..19,300 
Brit. Amer. .. 7,800 New Jersey.. 1,750 
Camden ..... 11,000 Niagara ..... 28,250 
Citizens, Mo..50,000 Nord Deuts. . 4,250 
Coml., D. C... 3,400 N. B. & M. ...23,000 
Coml. Un.,Eng.27,500 North River .21,150 
Coml, Un.,N.Y.23,700 N. Y. Und. ..53,000 
Coml, Tex. ... 5,700 Old Colony ..10,750 
Concordia 7,150 Orient ....... 7,500 
Connecticut ..55,750 Palatine ..... 49,120 
Continental ..58,300 Pelican ...... 5,000 
Delaware .... 5,000 Pennsylvania 20,000 
Delaware Und.22,650 Peoples Natl.. 1,000 
Duquesne Und. 7,250 Phila. Und. .. 7,300 
Eastern Und.. 6,150 Phoenix, Ct. .20,205 
Fid.-Phen. ...33,500 Phoenix, Eng.27,400 
Fidelity Und..28,500 Planters 1,600 
Firemens .... 8,300 Prov. Wash. .31,700 
Fire Assoc....15,000 Queen ....... 41,800 
Firem’s Fund.16,250 Reliance ..... 14,500 
Ga. Home....28,350 Roch.Ger, ....29,500 
Germ. Alli. ..37,023 Roch.-Ger.Un..29,500 
Germ. Amer...67,400 Royal ....... 2,700 
German, Ill. .22,250 Royal Exch.. .38,700 
Glens Falls ..17,300 Security ..... 18,000 
Globe & Rut..20,450 Scottish ..... »50 


Hartford 44,225 South. States. 7,050 
Ham.-Brem. .36,000 ‘Springfield ...38,200 
Hanover ..... 200 St. Paul ..... 23,000 
Home, Ark. 4,000 Sun, Eng. ...29,475 
Home, N. Y...40,300 Teutonia 6,575 
Ins.Co. of N.A.32,000 Westchester .18,500 


L. & L. & G. .46,000 
Lond. & Lanc.18,000 





John H. Eggert’s Change 


John H. Eggert has resigned as ad- 
juster and manager of the loss de- 
partment at the home office of the 
American Central, a position he has 
held for the last ten years, and becomes 
a staff adjuster for the Western Ad- 
justment Company at its St. Louis 
branch. Mr. Eggert is well known as 
an expert loss man. 





Self Insurance for Kansas 


Administration officers in Kansas are 
favoring a move to establish an emer- 
gency fund of $100,000 to take care of 
lesses to state property by fire. The 
suggestion was made by State Auditor 
W. H. Davis during the last session of 
the Kansas legislature but no action 
was taken. After the session the state 
prison twine plant and nearly all the in- 
dustrial buildings were burned, and 
the prison was seriously crippled on 
account of a lack of funds to replace 
the burned buildings. 

The state having property worth 
about $20,000,000, of which a consider- 
able amount is liable to fire. The plan 
is to have an emergency fund as a sort 
of insurance against loss, available in 
case of a repetition of the disaster last 
spring at the state prison. It is re- 
garded as likely that the next legis- 
lature will adopt some such measure. 





Announces Increases Are Barred 

No further increases in the rates for 
fire insurance effective in the various 
cities and towns of Kansas will be per- 
mitted by the insurance department 

















THE WEST AND SOUTHWEST | 


H. H. HAND 
Secretary and Gen’! Mgr. 


NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 
SURPLUS TO POLICY HOLDERS 


Cc. R. VERRY 


CARL FISCHER 
Vice-President Treasurer 









OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 











SECURITY 


Fire Insurance Company of Davenport, Ia. 
s. FF. GILMAN, Pres’t M. C. HINSCH, Seo’y 
CASH CAPITAL $200,000 

This Company has had 28 a of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 


farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 











ABSOLUTELY FIRE PROOF 1898 Fifteen Years of Service 1913 
The Martin Hotel! Security Mutual 
190 Roome With Beth | Fire Ins. Co. 
50 Rooms Without Bath | Chatfield, - - Minn, 

Center Insurance District | 

The Patronage of Insurance Men Is Insures Against Loss by Fire, 
Selicteed | Lightning or Tornado 

W. B. NATION, Manager |» rEsca CHAS. L. THURBER 
Sioux City, Iowa | Secetone Suomen 





Retail Merchants Association Mutual Fire Insurance Company 


FARGO, NORTH DAKOTA 


INSURES AT ACTUAL COST FOR ONE, THREE OR FIVE YEARS 


Mai eee eee 
J. T. NELSON, Pres dent as , W. W. KING, Secretars 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


~ GOOD AGENTS WANTED IN NORTH DAKOTA, 
OF SIOUX FALLS, SOUTH DAKOTA SOUTH DAKOTA AND IOWA 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. 
Plan. Cuisine of acknowledged excellence. 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


Merchants National Mutual Fire Ins. Co. 


FARGO, NORTH DAKOTA 
Saved its Policy-holders over $85,000 in less than Nine Years 


Give us some insurance and share in this saving 
F. H. WILDER, Secretary LARS CHRISTIANSON, President 











European 
Restaurant prices reasonable. Club 











GEO. A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Sec'y 


Twin City Fire Insurance Co. 
MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


CasH Capita $500,000 


A consolidation of the Twin City Fire 
and Middlewest Fire Insurance Companies 


Local Representatives Desired in Montana 





FIRE— LIGHTNING—TORNADO—HAIL— INSURANCE 





unless it is shown to the satisfaction of 
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the superintendent that there has been 
an increase in the hazard, according to 
a letter sent out by Superintendent Ike 
S. Lewis of the Kansas department to 
the various companies transacting busi- 
nesg in the state. 

Lewis charges that the companies 
through the Kansas Fire Prevention & 
Inspection Office have been persistent- 
ly attempting to increase the rates in 
many piaces in the state to recover the 
loss incident to the wholesale reduction 
of rates ordered by his predecessor 
four years ago. He declares he has 
proved this by reinspections at several 
towns where increases were ordered, 
and. where he says he found no legiti- 
mate excuse for a reclassification. 


WOULD VALUE KANSAS RISKS 


ar ag t Lewis Has Plan for 
eventi Over-Insurance—W ould 
Cost Thousands of Dollars 











An insurance value for every piece of 
teal property in Kansas, to ascertain 
which will cost thousands of dollars, 
is being suggested as the remedy for 
the alleged overinsurance evil in the 
state. he plan is being discussed by 
Superintendent Ike S. Lewis and the 
state fire marshal, Harrison Parkman. 

There are two values upon Kansas 
real property now. The plan is to add 
a third, perhaps as much different from 
the two now existing as these two are 
from each other. There is a market 
value, which is upon most of the prop- 
erty in the state, and then there is 
the assessed value upon which the prop- 
erty is taxed. An insurance value is 
proposed to be less than the market 
value as a rule, and probably more than 
the assessed value—despite the fact 
that Kansas has a law providing for 
assessed valuations at the actual value 
of the property assessed. 

Lewis’ idea is that no property 
should be insured for more than it is 
worth. Those who are acquainted with 
the situation declare it would require 
an army of appraisers a considerable 
length of time to properly value prop- 
erty for insurance, and that there might 
be endless confusion in carrying out 
the plan. 





Ready to Justify Rates 

Manager J. S. Speed of the Arkansas 
Actuarial Bureau has made a public 
statement in regard to criticisms of 
rates made under the schedules that are 
being applied. In some instances rates 
have been increased from 50 to 100 
per cent, or even more. Mr. Speed 
said: 

The actuarial bureau stands ready to 
justify any of its actions. We are not 
surprised at such instances, because it 
bears owt the original assertions made by 
the bureau that the rates in various cities 
and towns 2re out of all proportion to the 
hazard and protection afforded; and that 
the operation of the bureau would put 
every plece exactly where it belongs, and 
afford them at the same time every pos- 
sible facility for making such corrections 
and improvements in their construction 
conditions and protection as would ena- 
ble them to get lower rates, not by unjust 
competition, but by actual merit. 


Must Pay on Hail Premiums 

The district court of Shawnee county 
has refused to grant a petition of the 
St. Paul Fire & Marine asking that 
the tax for the benefit of the state 
fire marshal, paid on hail premiums 
under protest, be returned. The court 
sustained a demurrer to the petition, 
throwing the case out of court. 

The fight was instigated on the argu- 
ment that it was not fair to tax hail 
premiums to sustain a state fire mar- 
shal. The tax had been levied, how- 
ever, and the law seemed plainly to 
indicate that the hail premiums were 
included—through an oversight on the 
art of the lawmakers, it is believed. 

ut the court held that the hail pre- 
miums were liable under the wording 
of the law and refused to go farther in 
the case. 

The law in question provides that 
all premiums of fire insurance com- 
panies collected in Kansas are liable for 
the tax. The St. Paul Fire & Marine 





paid a tax of $827.38 on its premiums 
toward the support of the fire marshal’s 
office. Of that amount a total of $358.- 
97 was on fire premiums collected in 
1912, and $468.41 was on hail premiums 
collected the same year. The court 
held that the company has no recourse. 


ARGUE KANSAS RATE CASE 
Attorneys for Companies se At- 


torney-General’s Motion to Dismiss 
in Shawnee County Court 











Topeka, Kan., Sept. 24.—(Special)— 
That the fire insurance companies are 
seeking to obey the qntidiscrimination 
Jaw rather than to violate it was urged 
today by attorneys for the companies in 
resisting a motion to dismiss their suit 
to set aside the reduction of fire rates 
ordered four years ago. The motion 
was filed by Attorney-General Dawson 
alleging that his injunction suit in 
Leavenworth covered the same points 
in controversy. It was urged that all 
that is asked of the Shawnee county 
court is to set aside two illegal orders 
of the insurance department reducing 
rates, which have compelled the com- 
panies to do business at a loss of about 
half a million a year for the last four 
years. The attorneys urged that the 
fire companies merely are obeying the 
law by appealing from the decision of 
the insurance department, as is ex- 
pressly provided by the law. A de- 
cision probably will be handed down in 
a few days. he companies were rep- 
resented by Judge Thomas Bates of 
Chicago and the local firm of Stone & 
McDermott. 





Call for Federation 

A meeting of all insurance men in 
Missouri has been called for Oct. 2 at 
St. Louis, when plans for an organiza- 
tion modeled on the Insurance Federa- 
tion of Ohio will be formed. . D. 
Thomas, state agent of the National of 
Hartford, and C. J. Kehoe, of the 
Hirschberg agency, St. Louis, have 
been active in promoting the organiza- 
tion. David T. Breck is temporary 
secretary. 





ACQUITTAL IN ARSON CASE 

Dr. A. B. Bruce has been acquitted at 
Hutchinson, Kan., of the charge of arson 
in connection with the burning of the 
rooming house of Mrs, Permelia Rose at 
that place. When the verdict was ren- 
dered the prosecutor dismissed the case 
against Mrs. Rose, saying the evidence 
was the same against both. 

There seems to be no doubt that the 
house was set afire by some one. A hole 
had been cut in the wall and oil poured 
into the hole. Mrs. Rose had increased 
her insurance to $4,500 and removed sev- 
eral loads of the best furniture a few 
days before the fire. She is suing the in- 
surance companies on her policies. 





RULING ON SPARK INSURANCE 


The question of spark insurance was 
considered this week at a conference of 
interested parties with Deputy Commis- 
sioner H. C. McCain of Arkansas. Under 
the law enacted by the last legislature, all 
fire insurance companies doing business in 
the state are required to file with the 
commissioner .a schedule of rates which 
shall be fixed upon a basis of a certain 
percent of the values insured. 

Railroads have a practice of taking out 
blanket policies covering lawsuits and 
judgments in favor of compress and other 
cotton interests for loss sustained 
through the burning of cotton by fires 
originating from sparks. The question 
propounded by the Cotton Insurance As- 
sociation, composed of fifteen or twenty 
leading companies, was, how shall the law 
be complied with in relation to such sub- 
rogated risks, where it is impossible to 
ascertain the basis of a policy of this 
character? 

The department, Selloving the prosgtent 
laid down by Texas, decided that it is 
insurance of interstate traffic, for which 
it could assume no responsibility, and 
that companies writing such business 
could not be required to file their sched- 
ules with the department. 





Missouri Agency Appointments 
Western, Pa.—N. H. Johnson, Boonville; G. 

T. Godfrey, Eldon. ; 
Nord-Deutsche—Scotten & Morgan, Sedalia. 
ao M. Mater and J. B. Kay, St. 


Anchor, Ia.—C. L. Sharpe, Topeka; C. O. 
i Wood, Syracuse; J. G. 


. Smith, Milan; W. F. 
Vance, Mound City; F. J. Hasseltine, New 





Hampton; H. E. Elam, Pattonsburg; T. J. Davi 
Tarkio; E. T. Hockaday, Shelbina: ER. Hal 
and F. C. Kelso, La Plata; S. D. Cains- 


ville; C. E. Jeffers, Cameron; D. L. Rougel q 
De Soto; B. H. Gilliham, Gallatin; J- J. Couch, 
n; ity. 
"Springeld—W. F. Leech, Oskaloosa. 





BUREAU OPENS OFFICES 

The new Missouri Inspection Bureau 
has opened temporary general offices on 
the ground floor of the Merchants’ Ex- 
change building, St. Louis. The Kansas 
City office is in the Republic building and 
the St. Joseph office in the Colby-» orsee 
building. he Joplin office is reached 
through postoffice box 54, 


OKLAHOMA NOTES 


The Oklahoma Inspection Bureau has 
issued a new loose-leaf book for Okmul- 
gee. 

A. M. Messick, formerly of Eugene, Ore., 
is planning to organize a new insurance 
company at Tulsa, Okla. 

The Paternelle Fire of France has asked 
the Oklahoma department for blanks pre- 
paratory to making application for ad- 
mission to the state. 

John Von Elm, who has been acting 
chief of the Oklahoma City fire depart- 
ment since the recent firemen’s strike, is 
to be retained permanently in that posi- 
tion, according to an announcement made 
by J. T. Highley, commissioner of piblic 
safety, who has jurisdiction over the fire 
department. 

Following an investigation of the re- 
cent fire at Hunter, Okla., which burned 
an entire block in the business section 
of the town, with $10,000 loss, State Fire 
Marshal C. C. Hammonds has expressed 
the belief that the fire was undoubtedly 
of incendiary origin, but has given out 
nothing in regard to the nature of the 
evidence which he has obtained. 


MISSOURI NOTES 


Dean Wells, a son of Edwin E. Wells, 
Missouri state agent of the Liverpool & 
London & Globe, has taken a position in 
the Chicago office of the Springfield. 


The Springfield has decided to withdraw 
from a number of towns in Missouri 
which have proven unprofitable and has 
reinsured its business with the Liverpool 
& London & Globe. On account of un- 
profitable experience the North America 
and the Philadelphia Underwriters have 
withdrawn from a number of towns in 
southeast Missouri. 








GENERAL WESTERN NOTES 
Local agents at Ogden, Utah, have or- 
ganized a local board. 
The Federal Fire of New Jersey, the 
Sea and the Skandia have been licensed in 
Arkansas. 


Thirty or more local agents of Wichita, 
Kan., held a meeting last week for the 
purpose of forming a local association. 

Friends of C. U. Hendrickson of Omaha, 
state agent of the Hanover Fire, most 
loyal gander of the Nebraska pond of 
the Blue Goose, and chairman of the ex- 
ecutive committee of the Nebraska State 
Fire Prevention Association, have been ad- 
vised that Mrs. Hendrickson is critically 
ill in an Omaha hospital with typhoid 
pneumonia. 





Working on Recodification 


The New York insurance department 
is. collecting the insurance statutes of 
all the other states in the Union and is 
making a summary of these for use in 
recodifying the insurance laws of New 
York state. This work has been de- 
layed to a certain extent by the difficul- 
ties over the governorship at Albany, 
which has held up the requisitions for 
extra help, etc., but the work of sys- 
tematizing the returns and studying the 
laws of the other states is still going 
on. 





Some of the sick “newly promoted” may 
be like the case of the patient whose con- 
dition the hospital steward reported: 
“The doctor says if ’e lasts ’till mornin’ 
as ’e things ’e won't, ’e’ll ‘ave some ’ope.” 





KENTUCKY AND THE SOUTH 








TO SAVE PUBLISHED TARIFF 





Companies Wish New Dwelling Reduc- 
tions in Kentucky Applied as Risks 
Are Written 





Efforts are being made by the Ken- 
tucky Actuarial Bureau to reach an 
agreement with the state insurance 
board, whereby the changes in the 
dwelling schedule recently amnounced by 
the rating authorities will not affect the 
published tariffs already issued by the 
bureau. The latter has gone to great 
expense in applying the schedule and 
publishing the individual rates, and to 
repeat this work will involve a great 
hardship. While it is desired first of all 
to have the amendments to the schedule 
toned down so as to make them fairer 
than they appear te be on the surface, 
the great desideratum is to enable the 
tariffs already published to remain ef- 
fective. This can be done by having the 
credits provided in the new schedule ap- 
plied by the local agents or inspectors 
of the actuarial bureau when specific 
risks are written. However, the rating 
authorities believe that the original 
schedule as it stands covers the situa- 
tion, and that few if any changes should 
be made in it, as it was prepared and 
published with the approval of the state 
insurance board, which is now endeav- 
oring to rescind its action merely in 
order to effect a greater reduction in 
rates than has actually been brought 
about. 





Fergus G. Lee Dies 

Fergus G. Lee, president of the Sun 
of New Orneals until it reinsured last 
year, and a member of the general 
agency firm of Lee & Maus of the 
same city, died Sunday. He was born 
in 1861 and entered the employ of the 
Sun in 1881, finally becoming president. 
After the retirement of the Sun he 
devoted his attention to the develop- 
ment of the Palatine’s business in the 
state and the local agency of the Royal 
and other companies. 





Announcement has been made that the 
October meeting of the Kentucky State 
Fire Prevention Association will be held 
at Franklin. The local agents have urged 
that the meeting be held, the fire depart- 
ment and other fire protection features 
not having been kept up to date. Never- 
theless, citizens of Franklin recently or- 
ganized a@ protest to the state insurance 
board on the ground that the application 
of the new dwellimg schedule resulted in 
higher rates than were proper. 

The meeting at Carlisle last week was 
well attended, and President F. G. Sny- 
der and other officers were pleased with 
the turn-out. One result of the meeting 
was the tentative decision of the city to 
install a waterworks system, and a pre- 
liminary estimate is to be secured at 
once. 





GENERAL SOUTHERN NOTES 


Commissioner W. W. Collier of Texas 
has ruled that interinsurance concerns 
cannot reinsure except in companies or 
reciprocals authorized in the state. 

Secretary of State Sneed is endeavoring 
to collect a capital stock tax on_ the 
$800,000 added to the capital of the New 
Jersey Fire since it entered the state. 
When the company was admitted it paid 
the corporation tax on its capital of $200,- 
000 and claims there is nothing in the 
laws of the state to require it to pay 4 
tax on the increase. 








NEVER SLIPPED A COG 


In the 121 years existence of the 


Insurance Company of North America 


It has been serving its patrons and agents without 
interruption. Itis bigger and stronger every year. 





W. N. JOHNSON, General Agent 





Western Department, 76 W. Monroe St., Chicago 


B. L. WEST, Assistant General Agent 
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OPPOSITION’S HOPES RAISED 


Get inion From Legal Counsel that 
Wotan Contacto Merger 
Can Be Blocked 


Minority stockholders of the Con- 
necticut have secured an opinion from 
eminent counsel that the proposed 
amalgamation of the Phoenix of Hart- 
ford and the Connecticut can be staved 
off for two years and probably pre- 
vented altogether. The opinion holds 
that the Connecticut is a chartered 
company not subject to the laws 
governing the amalgamation, merger or 
sale of companies organized under the 
present insurance or corporation acts 
of the state. The counsel holds that 
only a special act of the legislature 
will make the amalgamation possible if 
the holder of one share of stock ob- 
jects. The legislature does not méet 
for two years yet. One stockholder, 
says the opinion, can insist that the 
company either continue as a separate 
entity or liquidate. 











PUT IN RECEIVERS’ HANDS 


Four Delaware Mutuals Who Were 
Shut Down on in June Have 
$1,250,000 of Liabilities 


The four Delaware mutuals whose 
charters were revoked in June have ag- 
gregate assets of $700 and liabilities of 
$1,250,000. Receivers have been ap- 
pointed for three and if any of the 
officers of the fourth company can be 
located a receiver for that will be 
asked. The condition means that cred- 
itors will not receive a cent. 


The companies operated under the lax 
insurance laws of Delaware. The New 
York department got very busy last 
spring and with the aid of the postal 
authorities succeeded in getting Delaware 
to revoke the charters. It was known that 
people in New_York, Pennsylvania and 
other states had been victimized by these 
concerns, but the extent of the operations 
as disclosed by the petitions for receivers 
was a big surprise. 

The companies were the Home, Ameri- 
can and Mercantile & Marine, all of Do- 
ver. Raymon P. Giraldi of New York 
was president of all three; Daniel Ridge- 
ly of Dover, secretary and treasurer of 
the Home, and Harry W. Mumford of 
Dover vice-president of the same com- 
pany; Thomas C, Peters was secretary of 
the other two. All but Ridgely have ab- 
Sented themselves from Dover. The 
— company was the Equitable of 

Former Secretary of State Hughes, 
counsel for the companies, made no de- 
fense to the petition. 

None of the insurance written in these 
companies was on property located in 
Delaware. Their policies were peddled 
by insurance brokers in New York, Phila- 
delphia, Cincinnati and Chicago by use of 
the United States mails to customers in 
Connecticut, Ohio, Indiana, Illinois, Michi- 
gan, South Carolina, Kansas, eorgia, 
Mississippi, Louisiana, Texas, Arkansas, 
Alabama, as well as in Pennsylvania. Al- 
though the companies were not incorpo- 
rated until the latter part of last year, 
they were able to write an extensive busi- 
hess because of the large commissions al- 
lowed agents. The men who were respon- 
sible for the formation of the companies 
secured for themselves general agency 
contracts paying as high as 70 percent 
commissions. The charters for the Equi- 
table of Wilmington and the American 
and Home of Dover were secured by 
Frank W. Anthony. He is now serving a 
term in prison as a result of prosecution 
by the New York and Pennsylvania insur- 
ance departments. The charter for the 
Mercantile Fire & Marine was secured by 
Harry A. Woodcock, a New York broker. 


ILLINOIS AGENTS MEET 
(CONTINUED FROM PAGE 1) 


session. Last night the Bloomington 
local agents gave a smoker and lunch to 
the visiting delegates and field men at 
the Elks’ Club, which was a delightful 
curtain raiser to the more serious work 
of today. 

F. P. Capen, president of the local 
board, and John H. Wood, secretary, 
headed the local entertainment com- 
mittee. Secretary J. A. Giberson of the 
State association submitted his annual 
report, showing the organization to be 
On a more substantial basis than ever 
before. _ There are now 345 members. 
- reviewed the extension work he 
as been doing in the way of district 

















Cc. F. HILDRETH 
President Illinois Local Agents Associa- 





meetings, arousing favorable sentiment, 
and securing new members. 

Secretary Giberson has given much 
time and effort to the cause without re- 
muneration. The results have been 
somewhat discouraging, but the edu- 
cational campaign will be of value. Mr. 
Giberson received much praise for his 
wery able services. 

President Hildreth’s Address 

President C. F.Hildreth, in his annual 
address, complimented Secretary Giber- 
son for his tireless and efficient labor. 
A spirit of apathy is prevalent, he said, 
among the agents, due to indifference to 
the need of organized effort, and the 
large number of side-liners in the busi- 
ness, who care little for the general 
welfare. The work of the state asso- 
ciation does not show the results it 
deserves. Mr. Hildreth attributed the 
defeat of the anti-rebate bill in the iast 
legislature to the opposition of the IIli- 
nois Bankers’ Association, whose secre- 
tary gets a commission on bank bur- 
glary insurance, which he characterized 
as “petty graft.” 

Mr. Hildreth said the growth of an- 
nexes is a feature of the day, and the 
future of this condition is a matter of 
doubt. The development of casualty 
business was referred to by the presi- 
dent, and he stated fire agents were 
more and more being drawn into it. 
It may be desirable, he thinks, to ad- 
mit casualty agents to membership. 
This will come up at the national meet- 
ing at Cincinnati. He recommended 
that some compensation be allowed the 
secretary. 

Reports of Committees 

H. F. Arnold, for the grievance com- 
mittee, reported only two cases coming 
before it during the year. J. B. Steck, 
of Alton, reported for the organization 
committee and C. S. Pellet, of Chicago, 
by letter, for the legislative committee, 
referring to the brokers’ license and 
antirebate bills. 

There was some sharp criticism on 
the letter sent out by the bankers’ as- 
sociation, full of misstatements, against 
the antirebate bill. The effect of the 
movement showed the strength of the 
bankers’ association, and the need of 
much more strength on the part of the 
agents in their organized activity. 

President. Hildreth appointed on the 
nomination committee: J. H. Bastert, 
Quincy; S. E. Mboisant, Kankakee; 
W. P. Smith, Monticello; H. W. Crabb, 





Decatur; J. T. Hefferman, Bloomington. 
On the resolutions committee he ap- 
popes J. B. Steck, Alton; F. B. Capen, 
loomington; E. R. Partlow, Danville; 
Phillip A. Brosseau, Kankakee; J. 
Strohm, Decatur. 
Webb on Compensation 

The afternoon session was opened by 
the paper on workmen’s compensation 
by George D. Webb of Conkling, 
Price & Webb of Chicago, general 
agent of the London Guarantee & Ac- 
cident. A resume of his paper will be 
found in the Casuatty SupPLeMENT of 
this edition. Mr. Webb’s paper was 
comprehensive and was well received. 

W. A. Eldridge, vice-president of the 
National association, a Detroit local 
agent, and secretary of the Michigan 
association, was called on at the after- 
noon session, and gave a heart-to-heart 
talk to the Illinois members. He told 
of the work being done in his state, and 
predicted that the membership will in- 
crease there 100 percent. He advo- 
cated that annual meetings be devoted 
entirely to business and entertainment 
features be eliminated. 

George North Taylor of Streator in his 
address told what agents can do as ed- 
ucational missionaries along the line 
of acquainting the assured with the 
SS of the policy, how they are 
iable to be violated, fire prevention and 
so on. A fire insurance man, he said, 
must give real social service. 

Doings at the Banquet 
_ At the banquet tonight at the Bloom- 
ington Club, C. M. Cartwright of THe 
WESTERN UNDERWRITER was toastmaster. 
W. H. Sage of the German American 
who was announced to speak, wired his 
regrets as he had just returned from the 
east and was physically indisposed. At- 
torney Sigmund Livingston of this city 
expressed greetings. The other speakers 
were: Judge Rufus M. Potts, Illinois 
insurance superintendent; Manager 
John Marshall of the Fireman’s Fund; 
Manager C. R. Street of the Fidelity- 
Phoenix; Assistant General Agent 
W. C. Boorn of the Hartford, W. A. 


.Eldridge of Detroit, vice-president of 


the National association; Philip Bros- 
seau of Kankakee, and Major J. T. 
Heffernan of Bloomington. S. E. 
Moisant, the new president, and 
Hildreth, the retiring president, and 
Secretary J. A. Giberson gave brief 
ramarks. 
Boorn on “Servants’’ 


W. C. Boorn, assistant general agent 
of the Hartford Fire, spoke on “Servants,” 
not those in a state of bondage, but those 
who labor or exert themselves for the 
benefit of others. The company serves by 
epee the indemnity, but it would 
fare badly were it not for the local 
agent, whose personality clinches accept- 
ance of the service. The business is pass- 
ing through a series of rapid changes. 
Rates were once made without thought 
of radiated exposure or by use of X-ray 
machines, anyone made them who felt 
like it, and everyone got them. The agent 
no longer serves as a rate maker. When 
gasolene stoves first came into use com- 
panies that issued permits for them at an 
additional premium were severely criti- 
cised. Now everyone gives such permits, 
gives any old kind desired—the more the 
better—and what the insurance men can- 
not think of the Policyholders Unions do. 
This means that the agents can serve by 
properly drawing the forms. 

The agent can serve if he will explain 
the policy, for there are still too many 
misunderstandings at times of adjust- 
ment. He can serve his client and his 
companies if he will take better care in 
seeing that all insurance on a single piece 
of property is concurrent. He can assist 
in bettering the qualifications of agents 
generally and the charge that the insur- 
ance business is poorly conducted, though 
greatly exaggerated and too severe, can 
be relegated to the past with the agents’ 
assistance. The agent has a labor of love 
to perform in fire prevention work. As 
the fire waste is decreased rates will go 
down and necessarily commissions will 
shrink, but the loss will be made up by 
the elimination of the incompetent com- 
petitors. 

Abuses by Brokers 

The large city broker cannot be cut 
out. With mercantile and manufacturing 
businesses consolidating and maintaining 
headquarters in the larger cities the out- 
side broker becomes a fixture, but his 
bad practices can be eliminated and the 
local agent can get a more equable divi- 
sion of commissions. Where a broker 
cuts a rate and offers the local agent a 
paltry 5 percent for writing the business 
the agent owes it to himself to decline 
the insult. One of the most unfortunate 
effects of the brokerage system is the 
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shifting of responsibility. The agent 
should be an underwriter just as formerly 
and there are many such still in the local 
business. 


Brosseau Speaks at Banquet 

Mr. Brosseau was in a fine vein of hu- 
mor and telling some things the down 
state local agent ought to know, said in 
part: 

1. My producer knows what a monitor 
is, and is well versed on retinues, and 
furthermore is perfectly at home if you 
place him in a cock loft. He will not 
drop through a shaft hole and will never 
die from exposures, whether radiated, ab- 
sorbed or. transmitted; in other words, he 
has heard Glidden on the application of 
the Dean schedule. 

2. He also can explain to his prospect 
the intricacies of the continuous install- 
ment income bond policy. He at a glance 
can give the necessary extra premium re- 
quired for that contract. He is the one 
to rake in a nice life policy commission. 

3. He will never write to the company 
asking it if it will accept for insurance 
a six-footer weighing 245 pounds and per- 
fectly healthy, and still able to climb 
stairs without puffing, and will never, 
never submit an application on @ man 
with a cork leg coming above the knee, 
but perfectly able to walk. 

4 He will know that a two-lunger at 
age four is uninsurable, and will always, 
always reduce the amount of insurance 
from year to year, and never, never for- 
get to raise the rate from year to year 
when renewing an automobile policy on 
the same machine. 

Blow Off the Safety Valve 


5. He will also tell his would-be as- 
sured to blow off the safety valve of his 
boiler occasionally just to test it, and 
will explain to him the value of an inter- 
nal inspection, and also of an occasional 
external ne. 

6. He will point readily to the dangers 
of the flywheel and will know the dif- 
ference between an engine wheel with 
teeth and a shaft wheel with cogs. 

7. He will warn you that there will be 
a charge of 10 percent per month on your 
burglary policy, after you have been away 
for six months. 

8. He will never place less than 60 
percent of value on your buildings for a 
windstorm policy. 

9. He will also take advantage of you 
and of your pocketbook by advising you 
after measuring all your grade plate glass 
that he will take the other floors at one- 
third of the rate of the lower, and will 
tell you why it is that two extra inches 
in height or width will bring on a marked 
increase when the two sides added to- 
gether measure over 216 inches. 

10. Last, but not least, he will have a 
general knowledge of the original com- 
pensation act, and also will have read the 
changes and the amendment to same of 
July 1. Telling the employer his liability 
in case of accident occuring to any of 
his employes, advising him about the 
$1,500 and $3,600 limit in certain cases 
of death, and of his having to pay one- 
half salary to his injured after the sev- 
enth day of disability. 





Commissioner L. G. Brian of Nebraska 
is determined not to admit ony doubts 
as to who is in charge of the insurance 
department of that state, and before send- 
ing out the Nebraska insurance report he 
tore out the title page of all copies. The 
title page bore the names of Auditor 
overs, Deputy Clancy and Actuary Gil- 
christ. 





Every local agency in Wisconsin is listed in the 
1913-14 Wisconsin Hand-Book and the complete 
list of companies in each agency is shown slong 
with the nam= of the cy. The Western Un- 
derwriter Company, publishers. 





16 


THE WESTERN 


UNDERWRITER. 


September 25, 1913. 








FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 





NEWS OF FIRE PREVENTION 


Tt department of the Ohio state 





fire marshal has adopted the plan 

of asking for daily expense re- 
ports from the various assistants. The 
same report answers a two-fold pur- 
pose. 

It was formerly the custom to have 
the field force send in at the end of 
each week, a route list for the preced- 
ing week. In the interim from one 
Monday to the next there was no rec- 
ord of their whereabouts. With the 
new blanks the department is able to 
tell just where each man has been on 
the preceding day, and, in addition, it 
has on the back of the expense blank, 
the duplicate of which reaches the 
Columbus office each morning, a mem- 
orandum which keeps it posted as to 
the whereabouts of each man for the 
day following that on which the report 
was made out. 

When an assistant state fire marshal 
arrives in a town, he is expected by the 
department to report to the fire chief 
of that place, or, if no fire chief, to the 
mayor. In this way the department keeps 
in close touch with all of the 30 or 40 men 
which it has distributed over the state. 

For ready reference in the Columbus 
office, the state fire marshal has pro- 
vided a map upon which are shown the 
locations of the respective assistant fire 
marshals, also telephone numbers—for 
day and night calls, and place of resi- 
dence. In this way Mr. Defenbaugh 
can promptly reach any of his men at 
all hours. Upon request for inspection 
of property or investigation of a fire, 
the marshal can readily locate the scene 
of fire, determine the most advisable 
route and the nearest man, all of which 
greatly expedites inspections and in- 
vestigations conducted ‘by the depart- 
ment. ‘ 





Joliet to be Inspected 

The Illinois Fire Prevention Associ- 
ation will inspect Joliet next Tuesday, 
and the work will be in charge of P. 
P. Wippell of the Agricultural, who 
is a member of the executive commit- 
tee of the association. 

The big meeting of the year will be 
held at Peoria in October and will be 
in charge of President W. E. Van 
Deventer of the state association. This 
will be the largest city the association 
will have tackled and much will be 
made of it. 





Will Placard Postoffices 


The Illinois State Fire Prevention 
Association are now arranging to put 
about 1,000 cards framed and follow- 
ing the requirements of the postoffice 
department, in as many postoffices in 
Illinois, giving crisp and cogent fire 
prevention suggestions. The associa- 
tion received authority to do this from 
the postoffice department at Washing- 
ton, and the Illinois postmasters will 
be asked to hang these on the walls of 
the postoffices. 





Four Towns to be Inspected 
Inspections of four Kansas towns 
will be made simultaneously, on Oct. 
23 under the auspices of the Kansas 
State Fire Prevention Association. The 
towns are Arkansas City, Newton, 
Winfield and Wellington, all within a 
short distance of each other in the 

central southern part of the state. 
Committees of ten members each will 
make the inspections. The committees 
are headed by the following field men 
respectively: W. I. Drumm, German 
American; A. B. Diggins, Fireman’s 
Fund; D. C. Zercher, New Hampshire; 











W. S. Nevins, Hanover. Reports on 
the inspections will be made as soon 
as possible after the inspection is com- 
pleted. The inspections are likely to be 
the last to be made before the annual 
meeting of the association to be held 
at Topeka on Nov. 18. 





WANT MORE TO TAKE A PART 


Unless Greater Interest is Shown, 
Members of Michigan Associ- 
ation Will Drop Out 


Detroit, Sept. 23—(Special Corres- 
pondence)—Affairs of the Michigan 
State Fire Prevention Association are 
still in a somewhat chaotic condition. 
Several of the members assert that they 
will drop out unless the representatives 
of more companies assist in the actual 
work. 

“We are not insisting that the older 
field men, who are not as active as they 
formerly were, shall get out and do 
hard work,” said one of them. “But 
they might at least serve on the com- 
mittees. Their presence and influence 
in the actual activities of the organiza- 
tion would be of value. Neither are we 
insisting that the representatives of the 
smaller companies who travel several 
states meet with us every time. But 
they might meet once in a while.” 

The home companies of Michigan, 
of which there are five, all have been 
very cordial to the objects of the as- 
sociation and have backed it up well. 
No meeting has been called since the 
Menominee affair of August and no 
one has any idea of when one will be 
called. 











Improvements in Missouri 


Four Missouri towns have established 
fire departments in an effort to obtain 
lower insurance rates. They are: Her- 
man, Mountain Grove, Liberal and 
Lamar. 

Springfield, Mo., has purchased a 110- 
horsepower automobile combination 
pumping engine and hose wagon, a 70- 
horsepower automobile chemical en- 
gine with 200 feet of chemical hose, a 
50-horsepower automobile combination 
chemical engine and hose wagon and 
two 70-horsepower automobile plain 
hose wagons. The fire department has 
been increased from twenty-six to 
forty-four paid members. 





Orders Premises Cleaned Up 


The Minnesota State Fire Prevention 
Association, in connection with Bagley, 
Minn., reports that the following orders 
have been issued by the state fire mar- 
shal’s department. 


Removal of pile of partly burnt lum- 
ber, etc., in rear of postoffice building. 

Removal of oil in building occupied by 
Bagley Mercantile Company. Barrels of 
oil in basement; also two loads kindling 
wood and broken boxes, paper, etc. So 
much oil on floor it was necessary for 
deputy to lay fence boards on floor to get 
to the oil barrels. 

Removal of building in rear of .bank 
building; old dilapidated partly burned 
ice house and outhouse. 

Removal of ten tons of hay in stack, 
loose, 150 feet from 1,000 cords of wood 
and lumber in city limits of Bagley. 

Clean up hay scattered around unoccu- 
pied barn. Close doors and windows of 
same. 

Removal of building in rear of tailor 
shop on Main street. Old dilapidated un- 
occupied ice house. 

Removal of building known as Hamm 
Brewing Company’s. Hay scattered 
through alley; barn unoccupied, open. Or- 
dered cleaned out and nailed up. 

Removal of outhouses on lot 4, block 
6, Bagley, Minn. Not used and full of 
paper. 

Removal of shed on lot 6, block 6, Bag- 
ley, Minn. Dilapidated, unoccupied; no 
doors or windows. 

Removal of shed on lots 11, 12, block 6, 
Bagley, Minn. 


FIRE PROTECTION NOTES 
Governor Cox of Ohio has designated 
Oct. 9 as fire prevention day. 
Hennessey, Okla., has purchased an auto 
firetruck and expects to arrange it so as 
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VAN DORN VERTICAL DIVISIONS OF STEEL STOCK SECTIONS 


SEGTIEN you equip your of- 
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cases, let us quote you on Van 
Dorn Metal Furniture. We 
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to haul a hose wagon in addition to the 
equipment carried on the truck. 


At Taylors Falls, Minn., the issuing of 
ie water and sewer bonds was car- 
ried. 


At Grantsburg, Wis., water and light 
— to the amount of $9,000 have been 
voted. 


Lewisburg, Tenn., is considering issuing 
$20,000 of bonds for waterworks pur- 
poses. 


At Wabasha, Minn., a good majority 
carried the proposition to issue bonds for 
waterworks. 


At Fontanelle, Iowa, petitions are being 
circulated calling for the issuing of $8,000 
additional waterworks bonds. 


At Woodbine, Iowa, the issuing of 
$8,000 waterworks bonds was carried at 
an election, but $20,000 sewer bonds were 
defeated. 


It is said Portland, Ind., may lose its 
present fire headquarters as a result of 
the campaign being made by the state 
fire marshal against hazardous risks. 


Mishawaka, Ind., has just completed its 
new waterworks, at a cost of $50,000 and 
is going to have a special celebration by 
the citizens and dedicate the new plant 
to the city’s use. 


Wm. T. Benallack, manager of the Mich- 
igan Inspection Bureau at Detroit, has 
been appointed a member of the “Worlds 
Insurance Congress” fire prevention com- 
mittee of which Garner Curran of Los 
Angeles is chairman. 


The city of Marquette, Mich., has 
started work on an electric pumping sta- 
tion, which is to be one of the finest in 
the state. Three units will provide ca- 
pacity for 10,500,000 gallons, or enough 
to take care of the city’s needs for many 
years. 


Deputy State Fire Marshal J. E. Galli- 
van has sworn out warrants at Spring- 
field against violators of the “red can 
law, which forbids the sale of gasolene in 
cans not painted red. The Standard Oil 
Company is one of the numerous alleged 
violators. 

John L. Husman of Chicago, represent- 
ing the American District Telegraph Com- 
pany, is in Little Rock, Ark., at the re- 
quest of the Arkansas Actuarial Bureau 
for the purpose of interesting the mer- 





chants of the city in the installation of its 
protective system. 

A big new fire truck has been purchased 
by the Leavenworth, Kan., city govern- 
ment and has arrived on the scene. The 
truck carries 1,000 feet of hose, a big 
chemical tank and 200 feet of chemical 
hose, besides sliding ladders and other 
up-to-date equipment. 

Fire Chief Austin of Pontiac, Mich., 
gives out a second and final public notice 
that permits must be secured of his de- 
partment before buildings may be erected 
or repairs made to any structure within 
the fire limits. Recently he found cases 
of residents reshingling their houses and 
they were instructed to cover the shingles 
with some fireproof material at once. 

The BHighth District committee of the 
Iowa State Fire Prevention Association 
did not make an inspection last week as 
had been expected, but it is on the job 
this week. The committee, of which Wil- 
liam Palmer of the New York Underwrit- 
ers is chairman, inspected Hamburg ann 
Sidney Tuesday and Wednesday and wi 
visit Osceola and Leon Thursday an 
Friday. 


T SUCCESSFUL RALLY 
MOST SUCts FROM PAGE 5) , 
trend of legislation, favored a halt in 
the establishment of state insurance 
along various lines until the results 0 
present experiments with. workmen s 
compensation, employers’ liability, etc., 
insurance have become known. Under 
present conditions he advised states to 
go slowly in the matter of establishing 
state fire insurance. Sate 
W. M. Deisher, Reading, Pa., in his 
address on “National Supervision, 
preferred it to state supervision because 
more uniform laws could be obtained 
and more stringent measures, relating 
to the prevention of fires. The instal- 
lation of defective lighting wires and 
heating apparatus and systems of home 
lighting by gasolene, kerosene and 
other highly inflammable materials 
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should be regarded as quasi-criminal, 
he said. 

F. L. Linch, Lincoln, Neb., in dis- 
cussing “Court Made Insurance Laws,” 
referred to the different interpretations 
in different states of practically identi- 
cal laws and he advocated doing away 
with jury trials in civil and commercial 
cases. “Our jury system today,” he 
said, “in the settlement of these cases 
is as much wrong as was the battle 
for settling similar questions in King 
James’ time, when the jury was sup- 
posed to know something about the 
questions at trial. Today the jury is 
supposed to know nothing.” 

Aristocrats Take Notice 


While there was much felicitation as 
to the number of delegates and widely 
scattered representation, it was notice- 
able that the New England mill mu- 
tuals were not heard from in the roll 
call. It is supposed that these aristo- 
cratic brethren did not care to mix in 
with a conglomeration that included 
some small potatoes without much 
class. It is understood now, however, 
that they are evincing much interest 
in the contents of the uniform law that 
has been drafted without their aid. 
There has _ been desire to have these 
mutuals within the association fold. 
Their exclusiveness has brought up a 
question as to whether the association 
itself should not be more exclusive and 
whether it should not insist on some 
kind of. qualification before admitting 
companies to membership. This prob- 
lem seems to be one obstacle in issuing 
pressing invitations to all the other 
2,200 mutuals to come in with the 300 
already enrolled. 


UNIFORM MUTUAL BILL 


(CONTINUED FROM PAGE 5) 


lution or otherwise in addition to the in- 
surance benefits promised in the policy, 
caf gd in ies the payments made 
e€ member w nterest 

compounded annually. a 

16. Subsequent to the first year of or- 
ganization, the expense of management of 
any such corporation shall not exceed in 
any one calendar year 40 percent of its 
— and assessment income in such 

17. Each mutual fire insurance corpora- 
tion shall maintain an unearned pretium 
reserve of 50 percentum of the annual 
premium on policies running one year or 
less and a pro rata on all policies running 
more than one year, provided that this 
requirement shall not apply to any cor- 
poration now organized or licensed to 


transact business i 
Te n this state until Dec. 


May Postpone Assessment 

18. Whenever the assets shall be in- 
sufficient to meet the liabilities, including 
the reinsurance reserve liability, the com- 
missioner of insurance may, by an order, 
filed in his office, relieve the corporation 
from an assessment or otherwise restor- 
ing such assets during the time as fixed 
in such order. 

19. Except as_ otherwise provided by 
law, any mutual fire insurance corpora- 
tion which is not possessed of assets, 
above its unearned premium sufficient for 
the payment of incurred losses and ex- 
penses, it shall make an assessment for 
the amount needed to pay such losses and 
expenses, upon its members liable to as- 
Sessment in proportion to their several 
liabilities. 

20. No reciprocal or retaliatory law of 
this state shall apply to any such mutual 
fire insurance corporation of <his or any 
other state or territory. 

21. Section .... of the statutes of this 
State to the extent that they are now, or 
hereafter may be, applicable to corpora- 
tions authorized to engage in the business 
of insurance in this state, are hereby 
made specifically applicable to any such 
mutual fire insurance corporation. 

Admission of Poreign Corporations 

22. A corporation organized in accord- 
ance with the laws of any other state, dis- 
trict or territory of the United States to 
transact the business of fire insurance on 
the mutual plan, may be admitted to 
transact such business within the state 
when possessed of net assets (or surplus) 
amounting to $100,000, or where such cor- 
poration has for a period of five years, or 
more, had in force $5,000,000 of insurance, 
n not less than two hundred separate 
risks, and shall have net assets (or sur- 
Plus) amounting to not less than one-half 
of 1 percent of the total amount of in- 
Surance in force; provided, however, that 
any such corporation which confines its 
risks to one class of mercantile or manu- 
acturing risks, or kindred business, may 
be admitted when it is possessed of the 
Qualifications required of mutual domes- 
tic corporations upon organization. 

8. The term assets (or surplus), when- 
ever used in connection with this or any 
other law, relating to mutual fire insur- 











OF ALL KINDS 





METAL WINDOWS=METAL DOORS 


AND FOR ALL USES 
OUR advice on the improvement of risks is FREE to YOUR customers 


VOIGTMANN & COMPANY 


445-459 WEST ERIE STREET 


Approved by the 
Underwriters Laboratories 


CHICAGO 











ance corporations (companies), shall be 
deemed to mean assets invested by the 
laws of the state where such corporations 
(companies) are organized, in excess of 
all liabilities, including its unearned pre- 
mium reserve and excluding from such as- 
sets all contingent liabilities. 





TALK BY W. A. ELDRIDGE 


(CONTINUED FROM PAGE 5) 


for a few years ago. If we had back- 
bone we could prevent them from taking 
our. business by such methods. A large 
firm of brokers in Chicago controls the 
telephone exchange buildings in Detroit. 
Detroit agents, though they are large 
users of the telephones, never get a shot 
at the premiums. This brokerage firm gets 
it all and places it where it sees fit, 
forcing the agent to accept its rates and 
forms. The weak ones yield, but in our 
town we have a man who is a fighter. 
He is president of the Michigan assocla- 
tion. He represents companies these 
brokers wanted, so they sent him forms 
telling him to write a certain amount in 
each company named and at a certain 
rate. This agent looked over his cabinet 
and found the rate named was very much 
lower than the published rate and the 
form more liberal than his idea of good 
underwriting warranted. So he made 
some very serious objections to the form 
and more to the rate. The reply he re- 
ceived was couched in language like this: 





“We made the form and we make the 


rates.” The agent replied, “You may make 
the forms and you may make the rates, 
but you can’t make me accept either, nor 
will I. I am the president of the Michi- 
gan association and a member in good 
standing of the National association. We 
don’t believe in this sort of thing and I 
for one won’t stand for it. Furthermore 
if you persist in this stand, I will use 
my publicity bureau and perhaps you will 
find a boomerang.” He received a letter 
back saying, “You misunderstood us. 
There is going to be a change made in this 
building and equipment which will re- 
duce the hazard and rate. To avoid the 
necessity of endorsements we made this 
rate, but you can write your policies at 
the old rate.” Now what does this thing 
argue? Simply this: We have a power 
in our association. We can have more 
power if we get more numbers. We can 
use the power we have with success if 
we will do it. What we want now is 
more men with backbone. 
no broker can afford to take issue with 
seven thousand men who are selling his 
goods all over this country and they know 
it. When the fellow who believes in his 
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A. ELDRIDGE 


Vice-President Natonal Association of 
Local Fire Insurance Agents 





rights and insists on his rights speaks 
out, someone takes notice. 
Value of Organization 

I want to impress this fact on you. 
The agents who belong to the association 
believe in it. They believe there is great 
need for it. Organization is the watch- 
word. It doesn’t make any difference 
whether it is the railroads, the manu- 
facturers, the producers or the users, 
they have organizations working for their 
interests and the men who are doing 
things are workers in these organizations. 
So this association is an organization got- 
ten up not to ruin the fire insurance com- 


| panies but to help where help is needed. 


We can help. We will help. We can 
have a larger organization and we will 
have it. We who believe in it will pound 


| at it until we get it. 


No company, | 


In front of my office window, lying at 


| anchor, recently was the old brig, ‘“‘Niag- 


ara.” Today she would not make a life 
boat for some of our big ships, yet Perry 
made history with that old ship. We 





raised our hats to the old “Niagara” as 
she anchored at our door, because she 
stood for something. Now, men, com- 
mence from today making pistery. Get 
full of this organization. It is all right 
and we who are hitched to it are en- 
listed for life or during the struggle. 
We are not selfish. Not a man who is 
pounding for its success today will get 
any more benefits from it than the man 
who is hanging back, waiting to be pulled 
in. But we are going to pull just as 
hard and when we get you enlisted we 
are going to fill you so full of enthusiasm 
that you will wonder why you ever held 
back. We need an old fashioned revival 
and we want you now. Get out your 
enlistment papers and begin doing work 
tomorrow. In time you will be called 
blessed. 





WITH CHICAGO BROKERS 
\CONTINUED FROM PAGE 7) 


Nate Jacobs, John Scherman, C. L. 
Bliss and Mr. Steiner. 

Frank Byrne grabbed a French briar 
pipe in the hat scramble and others 
fished out cuff buttons. During the 
dinner, President Thomas J. Byrne 
read a telegram purporting to come 
from President G. H. Lermit of the 
Western Union, stating that agents’ 
commissions had been materially re- 
duced and the compensation of brokers 
greatly increased. 


The dinner was served on the porch and 
the breezes were rather versatile in their 
accomplishments, with no means at hand 
for the brokers to steam up. In the midst 
of the festivities a local constable arrived 
with a warrant for President Byrne on 
charge of exceeding the speed limit. 

“Have you a Ford?’ the minion of the 
law asked of the fighting president. “Not 
on your life,” came the reply. “I own an 
automobile.” ra 

There was much altercation, “cussing 
and threats until Howard Kornblith as- 
sumed control, and with his doughty right 
arm waved the constable to one side and 
declared that the association was not to 
be disgraced by having its chief wiped off 
the earth. He suggested a trial. A court 
was formed with George Eddy as judge 
and all the evidence was produced. A 
verdict of not guilty was rendered, but 
President Byrne was given a toy police- 
man that would neither lie down or sit 
still to remind him that he had been on 
the brink of disaster. 








experience. 


TO OPERATE 
TN HANDLE TO LOT 


Two men were seated at a restaurant table, discussing fire. 

“I bought a fire extinguisher once; paid something like Seven Dollars for it. In 
less than three months that extinguisher became worth Ten Thousand Dollars. IT 
SAVED MY WHOLE PLANT,” one of them said. 

In a terse way he had told a remarkable story. However, his story was not unique. 


Many other property owners with PYRENE PROTECTION have had a similar 


PYRENE is the latest and best word in fire extinguishers. 
of incipient fires met with in actual experience. 
tive extinguisher for use on gasoline and electrical fires. 


PYRENE is the safest and most effec- 


It will subdue all classes 





| NCLUDED IN THE LISTS OF APPROVED FIRE APPLIANCES ISSUED BY THE NATIONAL BOARD OF FIRE UNDERWRITERS. | 
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burgh, St. Louis, San Antonio, York, Neb.; 


Write for full information 


PYRENE MANUFACTURING CO., 1358 BROADWAY NEW YORK CITY 


Atlanta, Baltimore, Boston, Buffalo, Chicago, Bageen, Denver, Louisville, Memphis, Norfolk, Oklahoma City, Pitts- 








y, San Fr isco, 


acific Coast Distributors, The Gorham Engineering 
Los Angeles, Sea’ 
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SCHOLARSHIP PLAN 


One of the most important proposi- 
tions to be submitted at the coming an- 
nual meeting of the Fire UNDERWRITERS’ 
ASSOCIATION OF THE NortHwest is the 
offer, each year, of a scholarship for 
free tuition for the full term of four 
years in the fire insurance engineering 
course at Armour INSTITUTE OF TECH- 
NoLocy at Chicago to students graduat- 
ing from the preparatory schools in the 
states usually recognized as being 
within the jurisdiction of the associa- 
tion. President W. R. Town ey in out- 
lining the proposition, states that the 
surplus funds of the association could 
not be used to better advantage, for the 
reason that it will be encouraging 
young men to take up a splendid work, 
while at the same time the public will 
see that fire insurance companies are 
not mere premium collectors, but in ad- 
dition to the indemnity which they pro- 
vide, they will, in a very practical man- 
ner, show that the subjects of fire 
protection and fire prevention are being 
studied by them so that the question of 
abnormal fire waste may be met and 
successfully solved. 

Mr. Town ey has had several con- 
ferences with W. H. Merritt, of the Un- 
DERWRITER’s Laporatories and Prof. Tay- 
Lor of Armour INsTITUTE, and a tentative 
plan for governing the selection ef candi- 
dates is in course of preparation. Copies 
will be ready for distribution at the meet- 
ing, so that each member of the associa- 
tion may theroughly understand what is 
contemplated. The cost of a scholar- 
ship is $150 per annum; consequently 
if the proposition goes through, it will 
cost the association $150 the first year, 
$300 the second year, $450 the third 
year and $690 the fourth and every 
succeeding year. Those of the, mem- 
bers who have been approached are 
heartily in favor of the proposition and 
it bids fair to meet with a successful 
issue. 


SHOULD NAME THE BROKER 


SUPERINTENDENT Moore of Ohio has 
recently declared his intention in the 
daily papers of getting after a certain 
broker in Cincinnati who has been sell- 
ing insurance in various wild-cat com- 
panies. A few brokers in Cincinnati 
have managed to bring considerable 
odium on the city and state, and it is 
a situation which has long merited the 
attention of the insurance department. 
Superintendent Moore’s determination 
to “clean house” is deserving of com- 
mendation. It might be suggested that 

















the quickest way to bring results would 
be to publish the name of the offend- 
ing broker. The statement that a cer- 
tain man in Cincinnati is selling poor 
insurance, without naming the man, 
tends to bring the suspicion of outside 
parties against Cincinnati insurance men 
in general. Not knowing of whom they 
are to beware, they will probably be 
wary of all, which is a decided injus- 
tice to the fire insurance men of the 
city. 





RESULT OF EFFORT 

MEN in the life insurance field do not 
appreciate their capacity for really great 
and constructive work. If they did, the 
production would increase many fold. 
Many agents fail to rise to the limit of 
their powers. They are never employ- 
ing their full energy. This was shown 
when the star writers of the On10 STaTE 
Lire were taken on an excursion by the 
company. Some one stirred up the 
stay-at-homes, those that had not quali- 
fied. They put on a full head of steam, 
they used their energy and force and 
the outcome was one of the greatest 
weeks in the history of the company. 
The big writers were absent, and yet the 
ones that could not or rather did not 
write enough business to qualify for the 
trip showed in a week’s time what they 
could do if they used their capacity. It 
teaches us a valuable lesson. 





NEED OF BEST SERVICE 


Loca fire agents with their eyes open 
are seeing examples every day of the ne- 
cessity of properly equipping themselves 
for the efficient conduct of their business. 
The experts from one of the biggest 
New York brokerage houses arrived in 
an Ohio city a few weeks ago. One risk 
carrying about $350,000 insurance has al- 
ready been written by them, and another 
which carries about $700,000 insurance will 
go shortly. An agent in that city who had 
made himself an expert in service-giving 
to his clients, who had shown the owners 
how to equip their plants so as to secure 
the lowest rates possible, who was able 
to work out the best coverage for these 
plants, would have been able to hold the 
business in the city. The local agent has 
always the advantage. The assured would 
much prefer to place his business with the 
people of the town in which the plant is 
situated, if it does not cost him too much, 
either in money or trouble. When it be- 
comes too expensive, when he can get 
lower rates, legitimately, and better ser- 
vice elsewhere, the local agent loses the 
business. 





A TEsT suit has been brought at St. 
Louis, Mo., against the Standard Acci- 
dent of Detroit by Pauline Brunswick 
who last May committed suicide. The 
suit is to test the suicide law of Mis- 
souri—Insurance Field. 

Pauline may have passed on, but not 
very far, it would seem. 





Tue WEsTERN UNION TELEGRAPH Com- 
PANY should be able to declare a hand- 
some dividend, following the amount 
of business it received last week from 
Chicago, destined for the Hotel Cham- 
plain, New York. 





Tue underwriter who wrote “not 
wisely but too much,” had this motto 
posted conspicuously: “Fire insurance 


is just one d——d loss after another.” 





Personal Side of the 
Insurance Business 


Examiner J. L. Wood of the New 
York Insurance department, who has 
had charge of the complaint bureau 
for the past year since it was organ- 
ized, has been appointed chief of the 
bureau, which is a new position created 
for this purpose. Mr. Wood has been 
particularly active in the prosecution of 
fake insurance companies and disrepu- 
table insurance agents and his good 
work was responsible to a great extent 
for the refusal of the licenses of sev- 
eral Delaware mutual fire companies 
by the Delaware insurance department 
and the subsequent prosecution of its 
officers. He had charge also of the 
prosecution of Claude W. Anthony and 
Frank Webster Anthony, the well- 
known purveyors of insurance in unau- 
thorized companies, who have been op- 
erating in New York for years and 
against whom it was impossible here- 
tofore to secure a conviction. Mr. 
Wood has been connected with the 
New York department for three years 
and a half. 


Jack, the steeple climber, has a rival 
in H. C. Toby, special hazard inspector 
of the National of Hartford. A few 
days ago he was inspecting a sprinkler 
tank on a risk at Ft. Wayne, Ind., and 
had climbed to its top, opened the trap 
door to look in, and found that a big 
hornets’ nest was attached. Thousands 
of the stinging insects buzzed about 
him. He was afraid to move and stood 
as stolid as the statue of “Liberty En- 
lightening the World.” E. E. Wake- 
field, head of the special hazard de- 
partment, and Local Agent C. B. Fitch 
watched the dizzy climber with the 
hornets dancing the saraband and rag- 
adoon about him. Finally Mr. Toby 
grew nervous and could stick no longer 
at his post. He descended with dig- 
nity and comparative repose, and 
emerged with no injury from his ex- 
perience. 


Charles R. Laurenson, of the Cough- 
lin-Laurenson Company, general agents 
of the National Surety at Cleveland, 
took on new honors and responsibil- 
ities last Thursday by becoming the 
father of a son. This latest twig on 
the fine old Laurenson family tree 
starts out with excellent prospects of 
becoming a good surety man. 


Mayor George E. Phillips of Coving- 
ton, Ky., has appointed Captain Paul 
Mason, editor of Fire Protection, com- 
missioner to represent the city of Cov- 
ington in the first National Fire Waste 
Congress, to be held in Philadelphia the 
week of Oct. 6. 


C. R. Gearhart of Rock Haven, Pa., 
general agent of the Northwestern Mu- 
tual, who has been an invalid for years, 
attends every convention of the Na- 
tional Life Underwriters Association in 
a wheeled chair. Will G. Farrell, gen- 
eral agent of the Penn Mutual at Salt 
Lake City, uses two crutches but is an 
active life man and managing director 
of the Commercial Club of his home 
town. These men show the true asso- 
ciation spirit. 


George E. Beedle has temporarily 
retired from the Wisconsin insurance 
department, and he and Mrs. Beedle 
will leave immediately for Portland, 
Ore., where they will spend the greater 
part of the winter. Mr. Beedle is tak- 
ing a much-needed rest and expects to 
give a little time to his personal inter- 
ests and to return in robust health in 
the spring. He was formerly insurance 
commissioner and since then has been 
deputy. 

W. S. Braddock, former member of 
assembly from Jackson county, will 
serve as deputy commissioner of insur- 
ance during Mr. Beedle’s absence. Mr. 
Braddock was chairman of the com- 
mittee which, together with the senate, 
drafted the present railroad commission 








law of 1905, and later was, together 
with Mr. Beedle and Mr. Ekern, a mem- 
ber of the joint committee which inves- 
tigated the business of life insurance, 
the recommendations of which resulted 
in the present life insurance laws of 
Wisconsin. Mr. Braddock has already 
served the department in a number of 
examinations, and is especially familiar 
with securities and investments. 


W. L. Hathaway, insurance commis- 
sioner for the World’s Insurance Con- 
gress attended the convention at Atlan- 
tic City last week of the National As- 
sociation of Life Underwriters and ex- 
pects to be in the east for some time. 
He went to New York immediately af- 
ter the convention and is now there 
arranging for the first meeting of the 
national council of the congress, which 
is to be held on a date which will be 
announced in October. He will consult 
with the several members of his ad- 
visory committee while in New York 
and the date will probably be an- 
nounced in a few days. 


Several months ago Ralph F. Wol- 
tersdorff, state agent for the Atlas in 
Illinois and Michigan, appointed an 
agent in a new boom town. His selec- 
tion was a bank cashier. Four or five 
daily reports dribbled in and then Mr. 
Woltersdorff decided it was time to jog 
up the new appoiritee and get some of 
the big volume of business that the 
town must be producing. It was quite 
a surprise to him to find on an examin- 
ation of the policy register some forty 
or fifty daily reports stacked up. Turn- 
ing to his agent he asked what the word 
“daily” meant. The explanation was 
that the policyholders hadn’t paid their 
premiums yet. But the amusing events 
of the day were not over. That night 
Mr. Woltersdorff walked into the hotel 
of a nearby city with the bunch of 
dailies grasped firmly in his hand. In 
the lobby sat John Murray, special 
agent of the Aachen & Munich. “Jack,” 
said Woltersdorff, holding out the 
dailies, “how’s this for a little compli- 
mentary wad of business to be passed 
over to you when you visit a new agent 
in a small town.” Mr. Murray was 
very anxious to learn the name of the 
agent and the town, but Mr. Wolters- 
dorff advised him to go out and dig up 
his own agents. 


One of the bright young men at the 
National Life Underwriters’ Associa- 
tion convention was Ernest W. Owen, 
manager at Detroit of the Sun Life of 
Canada, who a few months ago came 
from Calgary, Alberta, where he was 
also manager of the Sun. Mr. Owen 
was instrumental in securing the 1915 
convention of the Canadian Life Un- 
derwriters’ Association for Calgary, 
which is already planning to hold its 
meeting just before that of the Na- 
tional association in San Francisco, in 
order that members of both the Can- 
adian and the United States bodies may 
take it in on their way to the coast. 

Calgary will prove a welcome mid- 
way station on the long stretch to the 
coast and doubtless many members of 
both associations will take in that con- 
vention and benefit from the opportu- 


nity to get a glimpse of western Canada ° 


as well. The Calgary underwriters are 
already planning to charter a special 
train and take the visitors to Banff, 
eighty miles away, which is one of the 
world famous resorts, where a banquet 
will be served. “Broncho busting,’ 
lariat throwing and other western 
sports will be features of the enter- 
tainment. Mr. Owen, although now 
on this side of the border, is still much 
interested in Canadian association af- 
fairs and expects to be on hand at Cal- 
gary to help the local association pull 
off the entertainment features. His 
company, the Sun Life, does the largest 
ordinary business of any company 
the British Empire and is gaining 2 
good hold in this country. 





If you are faithful in telling your 
friends their faults, you will lessen the 
number of your friends faster than their 
faults. 
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SCOPE OF THE | MOVEMENT 
HORNER STRUCK KEY NOTE 





Campaign Has Been Misunderstood, 
But Its Full Force Came to 
Front This Year 





(PROM A STAFF CORRESPONDENT) 
Atlantic City, N. J., Sept. 20—The 
National Association of Life Under- 
writers committee on publicity and 
education was reappointed. H. 
Ward of Portland, Ore., had been 
placed on this committee just pre- 
vious to the convention. The other 
members are W. M. Horner of Minne- 
apolis, E. A. Woods of Pittsburgh, 
Jules Girardin of Chicago and L. L. 
Hopkins of New York. The movement, 
the credit for originating which belongs 
to W. M. Horner of Minneapolis, was 
not fully understood at first because it 
seemed to suggest a more or less super- 
ficial campaign of advertising in the 
magazines with a view to controlling 
public sentiment which was recognized 
in some respects to be adverse to life 
insurance. This seemed a wholly in- 
adequate method. But as a part of 
the general campaign of conservation, 
elimination of waste, improvement of 
conditions within the business, the 
“peopleization” of life insurance, as it 
was put by Mr. Scovel, it takes on an 
entirely different aspect. In fact, the 
whole future of life insurance is in- 
volved and tremendous changes may in 
time be brought about. 

Will Have a Wide Influence 

There is hardly a question that may 
not be more or less affected by it. Any- 
one who will read Mr. Scovel’s paper 
can get an idea of what a well-organ- 


ized publicity and educational move- |. 


ment might mean. There is no danger 
of the movement dying out; in fact, it 
is bound to continue so long as the 
present social and political conditions 
prevail. In fact, it is strictly a part of 
them. The public needs to know more 
about what life insurance really is and 
does both for its own good and that of 
the business. It might be said that the 
movement was started more as a polit- 
ical move than anything else, but if so 
it would have been started by the 
politicians in the association or among 
the companies. Mr. Horner is not a 
politician but an earnest, hard worker 
with the courage of his convictions. He 
may not have all the details down pat, 
and he may change some of his ideas 
before he is through, but he is on the 
main track. Life insurance can be made 
a still greater efficiency institution fo1 
the people, and the way tc do it is 
along the line of the Horner program. 
Largest Enrollment in Its Career 

It is not trite to say that the Atlantic 

ity convention was the largest and 
most enthusiastic ever held. This con- 
vention had the largest enrollment ever 
made, 933, and it is also safe to say 
that the interest and enthusiasm 
touched the high water mark. 


The part of the program the first day | 


assigned to W. M. Horner and the edu- 
cational and conservation movement at- 
tracted wide attention. Mr. Horner put 
ginger into it and thoroughly under- 
Stands the situation. 

A corps of brilliant and talented 
speakers surrounded Mr. Horner on 
the platform and took up the thread of 
his thought in the discussions. E. A. 
Woods of Pittsburgh said that the two 
booby prizes for advertising should go 
to the banks and insurance companies. 





The life companies have always adver- 
tised sporadically, giving lists of offi- 
cers and figures. The life companies can 
seldom unite on anything, but they 
ought to unite on this one thing. Mr. 
Woods approved the recommendation 
of the chairman that the associations 
advertise locally, each agent contribut- 
ing. Human interest facts should be 
used and the need of life insurance. 
ane is merely fertilizing the 
soil. 
Looked for Direct Results 


A president of a company said to Mr. 
Woods, “I advertised to the extent of 
$50,000 and not a single man walked 
into the office. A man who expects 
direct results from advertising would 
expect soil which he had fertilized pro- 
duce without working it. Advertising 
ought to be the evangelist of life in- 
surance. If the proper channel of pub- 
licity had been opened years ago agents 
and companies would not have had the 
tide of political opinion to fight they 
have had in Washington. In the con- 
servation of life there is a door to free- 
dom from legislation. Mr. Woods ad- 
vised that each association try an ap- 
propriation of from $1,000 to $10,000, in 
the form of articles instead of regular 
advertisements. 


Woods on Taxation 

E. A. Woods, who took a prominent part 
in many of the discussions, spoke on the 
wesolution calling attention to its great 
importance. Taxation is occupying an in- 
creasing amount of time of officers and 
agents which ought to be devoted to other 
things. This constructive educational 
campaign with agents and policyholders 
is a duty the life insurance interests owe 
to the policyholders. Methods of fighting 
Jdegislation have been changed. The old 
methods will no more return. The only 
way is to create a public sentiment 
through the agents. If left unattended to 
taxation will strangle the business. 
Agents have more influence than they 


think. 
Ignorance Is Seen 

Legislators are just as ignorant of life 
insurance as are the public. The agents 
have got to teach the public and legisla- 
tors the fundamental principles of life 
insurance taxation. Agents have a great 
opportunity to show what they can do. 
Mr. Woods does not care for the mere 
passing of resolutions by local associa- 
tions. He is proposing a campaign of 
hard work. The members should educate 
themselves and their agents first as to 
questions of life insurance taxation. 
There is no better publicity and advertis- 
ing than to show what life insurance is. 
The public is realizing since the year of 
the “Big Wind” something about life in- 
surance. Why should the fraternal and 
assessment companies wield a political 
power when the old line companies are 
just as much people’s institutions and are 
looked upon as soulless corporations? 

Sargeant Was on Deck 

George K. Sargent, assistant superin- 
tendent of agencies of the Mutual Life of 
New York, came down and at a dinner 
Wednesday night met with some fourteen 
of the company’s managers. The cam- 
.paign for the remainder of the year was 
gone over and general conditions reviewed. 
The company is $7,000,000 ahead in paid- 
for business over the same period last 
year. Those who were present were: W. 
L. go S San Francisco; W. R. Gil- 
bert, New York; J. 8. Meyrick, New York; 
George A. Brinkerhoff, New York; F. H. 
Hyatt, Columbia, 8. C.; 8. B. Love, Rich- 
mond; J. C. Whitney, Fargo; F. N. Cheney, 
St. Louis; H. W. Spence, Detroit; P.°L. 
Ryan, Rochester; J. M. Dickey, Erie; J. 
M. Dalbey Pittsburgh; E. R. Ferguson, 
.Cincinnati; Darby A. Day, Chicago; and R. 
‘F. Shedden, Atlanta, Ga. _ 

Richard E. Cochran, vice-president of 
the United States Life, and one of the 
old-timers in the association, was one of 
the company officials in attendance who 
had many friends. He was once presi- 
dent of the association. 

The youngest delegate present was 
Franklin Wells of Rochester, N. Y., with 
the Union Central Life. There was one 
young agent here from Springfield, Mass., 
who lacks two months of being old enough 
to be licensed. 


The Liberal Life of Indiana has estab- 
lished headquarters in the Southern Trust 
building, . - Rock, Ark., and ap- 
pointed F. . Sandusky as general agent. 





United States Annuity ary 


Life Insurance Company 
Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
dividends, good commissions, and renewal. 


Write 


William T. Smith, Secretary 


Home Office - - - = = «+ McCormick Building 








PEORIA LIFE 


INSURANCE COMPANY 
PEORIA, :: :: ILLINOIS 
The old fashioned company with no apologies to make 
Our business is clean 


Our policies are clean 
We want clean agents 








q If you are not selling 
our T.O. policy we are 
both losing money. 


International Life, St. Louis, Mo. 




















Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 

hotels for its perfect service, elegant equip- 

ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
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ith detached 
Rooms with ‘private bath - - < 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 
Hotel La Salle gives more for the price 
you pay than any other hotel in =e 4 >» 


























CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS | 


Organized 1907. 


$9,430,751 of business in force. 


Net increase first six months 1913, $1,105,500. 


Good opportunities for Men in Illinois, Iowa, South Dakota and Missouri- 
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PHOENIX MUTUAL RALLY 
ATLANTIC CITY CONVENTION 


General Agents’ Association Held Its 
Annual Meeting Prior to the Na- 
tional Gathering 


NEW OFFICERS ELECTED 


President—E. BR. Putnam, Pittsburgh. 
First Vice-President—B. E. Ellis, Min- 


neapolis. 
Second Vice-President—O. 5S. Rogers, 


New York. 
Secretary-Treasurer—Will A. Waite, 


t. 
Executive Committee—The officers and 
Jules Girardin, 0; H. H. Kohn, Al- 
bany, N. ¥.; C. BE. Fish, Boston. 


The eighth annual meeting of the 
Phoenix Mutual General Agents’ Asso- 
ciation was held at the Chalfont, At- 
lantic City, Sept. 11, 12 and 13 and 
was one of the finest gatherings ever 
held by this sterling company. It 
wound up in a blaze of glory Saturday 
night with a banquet at the Marlboro- 
Blenheim, which was attended not only 
by the Phoenix Mutual men but by 
several of those who came early to at- 
tend the National convention. ‘The 
toastmaster at the banquet was George 
L. McDonald of Louisville and the 
speakers were L. Brackett Bishop of 
the Massachusetts Mutual at Chicago, 
Archibald A. Welch, second vice-pres- 
ident and actuary of the Phoenix, and 
Edward A. Woods, manager of the 
Equitable at Pittsburgh. Mr. Woods 
was particularly impressive because of 
the high idealistic tone of his address. 
He compared the growth of life in- 
surance ethics of the past generation 
with the geological growth of the earth 
and built upon this basis an interesting 
and constructive address which carried 
his hearers by storm. The noticeable 
feature of the banquet was an intense 
enthusiasm for the cause and the gath- 
ering did not disperse until midnight. 

Will Have Changes in January 

The Phoenix will make some impor- 
tant changes in January next. It will 
have absolute uniformity in solicitors’ 
contracts all over the country. Every 
solicitor will be working under exactly 
the same commissions and conditions 
as every other. Furthermore, in order 
to hold a Phoenix Mutual contract at 
all an agent must produce a certain 
amount of business and under this new 
rule the company will drop about 400 
ot its agents on the first of the year. 
The principle under which these 
changes are taking place is conserva- 
tion and the prevention of waste. Ef- 
fort of: managers put into poor solici- 
tors who are uninterested or are part 
time men is wasted, and too expensive. 
The company finds that the unsuccess- 
ful and untrained part time man costs 
too much and proposes to eliminate 
him. Then again certain types of 
brokerage will be eliminated. 

To Develop Higher Type of Men 

The company is now embarked in a 
campaign for developing a higher type 
of agents. It feels that too much at- 
tention has been paid to quantity and 
not enough to quality. The Phoenix 
is the first company to standardize 
agency contracts thoroughly, both as to 
first year and renewal commissions. 

Another important topic discussed 
was the best methods for building up 
an agency organization. This discus- 








W. O. JOHNSON, President. 





WE HAVE FOUND THE IDEAL 


You can talk LOW RATES-GUARANTEES--DISABILITY PROVISIONS 
When you sell SECURITY OF AMERICA POLICIES 


Write us about an Agency 


SECURITY LIFE INSURANCE COMPANY of America 


THE ROOKERY, CHICAGO 








sion was led by C. W. Welles of Hart- 
ford. Intensive cultivation of the cities 
and extensive cultivation of the country 
were discussed in all phases. President 
Holcombe talked on Thursday on 
“What We Have Been Doing and 
What We are Trying to Do.” Carl 
Le Buhn of Davenport led the talk on 
“Agency Compensation” and George L. 
McDonald of Louisville on “Agency 
Supervision.” Friday morning the dis- 
cussion opened on “Developing En- 
thusiasm,” and was led by Henry H. 
Kohn of Albany. Local agency meet- 
ings, weekly bulletins, exclusive terri- 
tory for agents, and home office service 
were all treated as contributing factors. 
Orra S. Rogers a Speaker 

“Developing Salesmanship,” which 
was led by Orra S. Rogers of New 
York, was treated under three heads, 
“The Man,” “The Environment,” and 


“The Goal.” “Developing Office Effi- 
ciency” was led by W. E. Dow of 
Nashville, while Agency Manager 


Winslow Russell discussed the topic, 
“The Next Step,” in which he went into 
the new plans of the company in detail 
and discussed the value of territory, 
per capita production and the maxi- 
mum value to be gained by the com- 
pany’s home office service. 

A. A. Welch’s Program Contribution 

Saturday was given up to Vice-Presi- 
dent and Actuary Archibald A. Welch 
who showed the conservation ideas at 
the bottom of all the topics and pro- 
ceedings of the convention. Those 
who were in attendance reported that 
this convention was truly remarkable 
for its scope and the enthusiasm it 
aroused. The company set out to do 
certain things in which Agency Man- 
ager Russell first secured the cooper- 
ation of the managers. He outlined a 
program which was fully adopted. 





Hearing on Merger 

On Oct. 6, a board consisting of Su- 
perintendent Moore of Ohio, the gov- 
ernor and the attorney-general, will 
hear the matter in which the Great Nor- 
thern Life of Toledo proposes to rein- 
sure its risks with the Cleveland Life. 
Any policyholder of the Great Northern 
has a right to be present at the hearing, 
which will be held at the office of Mr. 
we in the Hartman building, Colum- 

us. 





Scovel to Speak at Columbus 
Charles W. Scovel of Pittsburgh will 
address the Columbus Life Underwrit- 
ers’ Association on Nov. 14, but the 


first fall meeting will be on Oct. 10. || 


The association will broaden out during 
the winter and take in members from 
central Ohio also. 





WANTED 


Supervisor of Agents to take charge of territory 
in Ohio. Appoint and instruct agents for well 
established Life Company. Salary and traveling 
expenses. Must be experienced Life Insurance 
man. State experience, past and present con- 
nections. All correspondence confidential. 


Address 19-Y, care The Western Underwriter 











THIS IS DIFFERENT 


Organized as a non-participating company with non-par rates, we 
have changed to a participating company without increasing our 
rates. We will let you work for us if you think you can sell as good 
a proposition as this. 


The Preferred Life Insurance Company 


GRAND RAPIDS, MICHIGAN 
W. A. WATTS, Secretary and General Manager. 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. Address 





401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 














THE True to its name, it has the most 
National PROGRESSIVE POLICIES ever offered. 
: ni : di. 
Progressive ate Senaee nea ae pa oe 
nary Vepartment. 


Any young man experi as _a solicitor only, can 
get to the top at once. "t wait till your manager 
or resigns. Geet all there is in it for y . Write at once. 
Correspondence confidential. 
JOHN F. RUEHLMANN, Sec’y. 


Life 
INSURANCE COMPANY 
ODD FELLOWS TEMPLE 


CINCINNATI, O. 














3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 
Central States Life 
ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. BOONE, 





J. A. McVOY, 
Seoretary 





Do You Want to Better Your Condition in the Insurance Business? 








OUR LIBERAL AND ATTRACTIVE POLICIES, DESIGNED FOR MEMBERS OF THE 
LOYAL ORDER OF MOOSE, are making a 
We are opening the states of Kentucky, West Virginia, Tennessee, Ohio, Michigan, Illinois, 


Liberal agency contracts to insurance men of ability. 
Address Liberal Life Assurance Company of Indiana, Anderson, Indiana 
W. H. HINTON, ARTHUR H. JONES, 
Secretary and Actuary President and General Counsel 


our representatives and company successful. 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED 


AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











AGENTS IN ANNUAL RALLY 


MANY SUBJECTS DISCUSSED 





Massachusettt Mutual Life Men Gather 
at the Home Office in Very 
Profitable Conference 





NEW OFFICERS 
President—T. BR. Fell, New York. 
First Vice-President—E. RB. Snyder, 
Cleveland. 


Second Vice-President—Isaac B. Snow, 
Los eles. 

Sec -Treasurer (for twenty-second 
term)—J. Putnam Stevens, Portland, Me. 


Springfield, Mass., Sept. 20—(Special 
Correspondence.) — The twenty-second 
annual convention of the Agents’ As- 
sociation of the Massachusetts Mutual 
began with a cold, penetrating, persis- 
tent rain-storm. The gathering was the 
largest in the history of the associa- 
tion. It brought together practically 
all the star agents of the company, 
some of whom had not appeared for 
several years, several coming from the 
Pacific coast. Charles Warren Pickell 
of Detroit never appeared more robust 
and more buoyant. L. Brackett Bishop 
of Chicago, ruddy from Atlantic City 
suns, was never more welcomed. 

George M. Parks the Leader 

The June to June “Delivered Busi- 
ness Bulletin,” was distributed at the 
beginning of the convention. It is led 
by George M. Parks of Providence, R. 
I., with $1,511,594. Fifteen years ago 
Mr. Parks was assigned from the home 
office clerical force to take charge tem- 
porarily of the Providence office be- 
cause of the unexpected death of the 
Manager. With no previous experience 
as a writer, he at once showed a ca- 
Pacity which won ‘him the agency. 
Since then he has placed upwards of 
$15,000,000 on the books and his office 
is said to have business in force ex- 
ceeding that of any other company do- 
ing business in the state. The prom- 
inent western men present included F. 
T. McNally of Duluth, Chas. L. Scott 
of Kansas City. W. H. Herrick of St. 
Louis, the president of the agents’ as- 
sociation, H. G. Colton of Portland, 
Oregon, W. J. Bell of San Francisco, 
A. C. Smith of Mattoon, Ill, F. A. 
Lichtenberg of Columbus, Ohio, E. W. 
Snyder of Cleveland and a delegation 
of twelve from Chicago. 

President McClench Speaks 

President W. H. McClench addressed 
the convention in assemblage. He re- 
viewed the achievements of the com- 
Pany during the year, emphasizing the 
increase in delivered business and pre- 
Mium receipts during the first eight 
Months of 1913 over the same period 
of 1912. The address culminated by a 
quotation from the newly issued re- 
Port of the Massachusetts insurance 
commissioner on the right of the so- 
licitor for. mutual insurance to ex- 
hibit current dividend schedules and 
Past dividend realizations as a right 
the denial of which gave an unfair ad- 











vantage to the solicitor of non-partici- 
pating insurance. President McClench 
produced shouts of applause by an- 
nouncing that in view of this expres- 
sion of the state commissioner the 
company would at once return to its 
former practice of placing full dividend 
schedules for twenty years in the pos- 
session of its agents. Because of the 
attitude of the insurance departments 
the company in issuing its present in- 
creased dividend schedule, included div- 
idends paid in 1913 on issues from 1908 
only. 


Prank T. McWNally’s Talk 

The president’s address was followed by 
an eloquent discourse by Frank T. Mc- 
Nally on “The Average Man.” Mr. Mc- 
Nally presented the need of the wage 
earner for life insurance with pathetic 
force and graceful declamation. 

The convention then took up for dis- 
cussion: “Corporation Insurance, Future 
Possibilities, How the Corporation Should 
be Approached by the Agent, How the Cor- 
poration Should Keep a Debit and Credit 
Life Insurance Account.” 

Carleton M. Vail of Chicago opened with 
a paper elucidating every phase of the 
question. Warren C. Flynn of Indian- 
apolis, formerly president of the St. Louis 
Underwriters’ Association, a recent ac- 
quisition of the company, led the discus- 
sion of Mr. Vail’s paper. The many 
phases of business insurance, its business 
need, its proper presentation, its most 
effectual plan, even the legality of the 


beneficial interest, all were aenatinaly } 
r. 


discussed from the floor following 
Flynn. Practical difficulties and unique 
achievements were presented and _ the 
morning session closed with a universal 
feeling of unusual profit gained by all. 


Cc. H. Angell’s Paper 
The Friday afternoon session opened 


with a paper by C. H. Angell, assistant 
actuary, on “Installment Policies.” Mr. 





Angell, in the declining years ot the emi- | 


nent actuary, Oscar B. Ireland, is as- 
suming most of the burdens of the ac- 
tuarial department of the company. 

Mr. Angell reviewed the company’s va- 
rious installment offerings. He specially 
called attention to the fact that the con- 
tinuous monthly income contract carries 
the burden of a policy loan through the 
stipulated period and consequently should 
be cautiously encumbered. He showed that 
if a $50 monthly policy with a $5,000 
loan value became a claim by death with 
a $5,000 loan outstanding, the income 
would be decreased by the payment of 
the loan out of the commuted value to 
about one-half during the guaranteed 
period of 20 years, so that the full $50 
monthly would necessarily not be payable 
till after the stipulated period. 

Discussion of Nonparticipating 

Next followed a discussion of “How to 
Meet 
by the veteran W. F. Winship of Albany, 
with an array of statistical argument. 


Nonparticipating Arguments,” led | 


W. H. Joquith, one of the emphatic per- | 


sonalities of the managerial forces of 


Lawrence, Mass., was the second leader | 


of the discussion designated in the pro- 
gram. 

The next general discussion was on 
“agency Organization Methods and Pos- 
sibilities.” E. W. Snyder of Cleveland, 
who has achieved distinction in the com- 
pany as a country manager, led with a 
paper, detailing his experience in finding 
and making successful small town agents. 
Mr. Snyder’s methods are to work with 
his subagents and he detailed several 
instances of applications of eight to ten 
obtained in the first day’s work. 

Charles Behm of Syracuse followed 
with a showing of a method of obtaining 
agents from the graduating classes of 
colleges. 

John B. McFee Heard From 


In the discussion of business insurance 
John R. McFee of Chicago was called 





Bankers Life Company~ 
DES MOINES, IOWA 


ERNEST E. CLARK, President. Organized 1879. 





Exceptional record during thirty-three years for Low Rate 
of Mortality. | Economy of Management. 


Prompt Payment of Claims. 
Admitted Assets Over $19,500,000.00 


WABASH LIFE 


DANVILLE, ILLINOIS 


"Tem progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,”’ in the way of leads from the home 
office, and the active support of influential men in each community, 
These are facts—not advertising catch-words. 
Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 


There’s a reason! It will pay to investigate 








‘The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


Otto Schenk, President 








The Old Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is so necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL.« 
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upon. Mr. McFee took the point of view 
that busin insurance is an essential 
evolution of the very corporate idea. Cor- 
porations, he insisted, were in their very 
conception a device against mortality, a 
creation of an artificial personality to per- 
sist on the death of the actual conductors 
of the business. On the death of the 
sole owner the probate court takes the 
business. On the death of a partner the 
partnership by law is dissolved. To pre- 
vent these evils, corporations were de- 
vised. He urged that to incorporate a 
business was only partially to protect its 
owners from the certain havoc, at a time 
uncertain, of death of the business head. 
After all a corporation is a constituency 
of its officials. Hence no corporation of a 
business is complete without insurance of 
the lives of those whose trained efficiency 
makes the business succeed. He urged 
that corporation life insurance could be 
well presented as a Fas of the sound 
accountant doctrine of charging off yearly 
a loss certain to come instead of leaving 
the business bear the loss on any single 


Interesting Old Policyholders 

The Saturday session of the convention 
opened with a discussion of “The best 
method of interesting present policyhold- 
ers in new insurance on their own lives 
and on the lives of their friends.” Fred 
Cc. Sanborn, the Boston manager, celebrat- 
ing on that day his fortieth anniversary 
with the company, opened the discussion. 
L. Brackett Bishop of Chicago followed 
with a presentation of 23 suggestions. 

Then came the masterly address of 
Chas. W. Pickell of Detroit, which is 
given in another column. 

Mr. Pickell’s peroration brought the 
hundreds of agents shouting applause to 
their feet and many an eye shone and 
many a cheek was wet. 

The social events of the convention 
were as usual a reception and dance on 
Friday evening at the beautiful country 
club and the sail on the Connecticut and 
clam bake on Saturday afternoon. The 
ladies on Saturday went on an all-day 
automobile tour into Connecticut. 





The National Life of Vermont an- 
nounces that no changes will be made in 
either rates or values when the new poli- 
cies are promulgated the first of next 
month. ; 
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CONSULTING 
ACTUARY 
Hume Building 
INDIANAPOLIS, IND. 
ONALD F. CAMPBELL 


CONSULTING 
ACTUARY 


Room 434, 29 South La Salle Street 
Telephone Randolph 216 


CHICAGO, ILL. 


R A. HANN 
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CONSULTING 
ACTUARY 








New First National Bank Building 
COLUMBUS, OHIO 


— J. HAIGHT 


Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 


J. McCOMB 
@ Ex-Insurance Commissioner of Oklahoma 
ATTORNEY AND COUNSELOR 
ACTUARY 
Colcord Bidg. 
OKLAHOMA CITY 
The Law of Insurance a Specialty 


J H. NITCHIE 
. 











Telephone 1219 Association Bauildt 
Central 789 10'S Le Salle St. CHICEGO 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 





Room 1137 First National Bank Bldg. 


TWO CLUB CONVENTION 


MEETINGS OF NEW YORK LIFE 

$100,000 and $200,000 Clubs Held Ses- 

sions at Virginia Hot Springs 
This Month 





The two national agency clubs of 
the New York Life held their annual 
meetings at Hot Springs, Virginia, 
during the present month. There were 
the usual business sessions, the cus- 
tomary addresses by officers of the 
clubs and officers of the company and 
the usual festivities. Among the an- 
nouncements most interesting to New 
York Life men and to life insurance 
men in general were those regarding 
dividends and investments. t was 
stated in the meeting that the company 
expected to continue its practice of giv- 
ing an extra dividend every five years. 
This year such a dividend is being paid 
on a basis of 10 percent of the pre- 
mium. 
No First Year Dividend 

The company’s policy of paying no 
first year dividend was reaffirmed. Such 
dividends are not earned, said the 
speakers, and consequently the com- 
pany will not pay them. However, it 
was said, that the company meets other 
companies on net cost over a period of 
years. The expense rate is not to be 
increased and the company is increas- 
ing its investment earnings so that in- 
creases in dividends, may be expected. 
President Kingsley told the members 
of the $200,000 club that 20 percent of 
the company’s assets is now invested 
in first mortgages on improved real 
estate. The total amount is approxi- 
mately $150,000,00 and the net yield is 
about 5 percent. The company is also 
entering the field of municipal loans. 
By such a policy it is securing both a 
favorable interest earning on good se- 
curity and is helping to build up many 
and various communities. 

New Arrangement on Loans 

Vice-President Buckner announced that 
arrangements are now Lag | perfected for 
making loans on policies without demand- 
ing the surrender of the contracts. The 
loans are to be endorsed on the policies, 
an innovation that should meet with pub- 
lic approval. The company is now get- 
ting 6 percent on policy loans and as the 
company has a large investment in such 
securities the increased earning will also 
materially help dividends. 

Inspector of Agencies Alex Browne also 
touched_on dividends in his remarks. He 
said: While insuring others always in- 
sure yourself. Don’t sell dividends, don’t 
discuss them except when you have to. 
I never knew a widow yet who, as she 
received her insurance money, gave the 
matter of dividends an instant’s thought. 

Membership Cosmopolitan 

The memberships of both clubs were 
cosmopolitan. There were several Japs, 
a Mexican, whose name is Huerta, too, a 
Cuban who talked only in Spanish and 
has been with the company thirty-seven 
years, a Canadian who speaks only French, 
a member from the Arctic zone and the 
various nationalities that have not yet 
lost their identity in the American melt- 
ing pot. The deeds of these men and the 
talks were an inspiration and enthusiasm 
at all sessions ran high. 





Germania Life’s Progress 

Louis Hansen, agency man of the 
Germania Life, was at the Atlantic 
City convention accompanied by Mrs. 
Hansen, and reported that the Ger- 
mania will probably reach its allot- 
ment of $21,000,000 this year. So far 
the increase of the company is about 40 
percent over the same period last year. 
Mr. Hansen has been traveling in the 
west all through the hot summer 
months. He was in Kansas, Nebraska 
and Iowa when the country was burn- 
ing up with the intensely hot weather. 
The Germania has probably made as 
pest progress in the development of its 
eld forces within the last couple of 
years as any of the old companies. It 
was always recognized as a good com- 
pany, but for some reason it did not 
easily attract agents. Possibly it was 
too conservative and its home office 
was not sufficiently in touch with mod- 


very greatly. Some of the most pro- 
gressive field men have joined the 
company, and with the increase in its 
age ny its system is being brought up 
to date. 





EXPLAINS POLICY CHANGES 


National Life of Vermont Men Had a 
Dinner Last Week at Atlantic 
City Convention 








There were about twenty-four pres- 
ent at the National Life of Vermont 
dinner at Atlantic City last week, in- 
cluding five ladies. The interesting an- 
nouncement was made that shortly 
after the first of the month a new series 
of policies would be issued, including in 
the policy contract conditions that have 
really been the practice of the com- 
pany. Among these changes are that 
extended insurance will be made par- 
ticipating; also that dividend additions 
of any kind will be participating as will 





the proceeds of all policies which may 
be left with the company. 

Those who were present were Gilbert 
R. Brown and Clarence C. Miller, Bos- 
ton; James A. Wellman, Manchester; 
M. H. and A. G. Goodrich, Baltimore; 
F. T. Rench, St. Louis; J. Henry John- 
son, Oklahoma City; D. G. Drake, Chi- 
cago; J. V. Alexander, Rochester; A. 
H. Gseller, New York; E. A. Harrison, 
Baltimore; C. C. Gilman, Boston; C. L. 
Bruce, Detroit; George H., O. N. and 
Howard Olmsted, Cleveland; C. B. 
Palmer, Wilmington; P. H. Dobbins, 
Atlanta; H. K. Read, Philadelphia; 
Mesdames George H. Olmsted, C. C. 
Miller, G. H. Brown, J. H. Johnson, C. 
L. Bruce and J. A. Wellman. 

President De Bour in his talk showed 
some of the good points regarding the 
National, including its superior grade 
of assets. 


Some other fellow always seems to 
see the good things first. 





Mr. insurance Producer! ! 
We*Can Appreciate You! ! 


We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Offcer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address the Company 





CAPITAL, $100,000.00 





H. THOS. HEAD, Pres. 


YOU MAY BE 


Satisfied to go on where 
ou are not in touch with 
ieure will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 
HOME OFFICE: Indianapolis, Ind. 


ou are, but that is because 
blic Savings progress. Your 





Standard Life 


Insurance Co. 
Pittsburgh, Pa. 


LIFE, ACCIDENT and 
HEALTH INSURANCE 


This Company has caught the spirit 
ot the times. 
an appealing force to the public. 
It is under the management of careful, ex- 
perienced men who appreciate a good agency 
force, and cooperate with them. 


It issues policies that have 


Write FRANK A. WESLEY 
(Vice President and Director of Agencies) 


for agent’s contract in Pennsylvania West Virginia 


or California 












GREAT 


THER 
NOPLIFE 


MPAN 


“ 


An Honest Contract, sold by Honest Men, by Honest Methods 
N Permanent connection for desirable agents 


WILLIAM A. FRICKE, Vice-President and General Manager 


to sell life insurance 
NEAL BROWN, President 














INTER-SOUTHERN LIFE 


Insurance Company, Louisville, Kentucky 


has just been rigidly examined by the Insur- 
ance Department of the State of Kentucky— 


Is Clean, Strong and Progressive 








ern salemanship and agency methods. 





CHICAGO 


This condition has now been changed 














—has ample assets and no unpaid death claims 


Address Inter-Southern Life Insurance Co. 


Home Office, Louisville, Kentucky 
i Hume-Mansur Building 
a 3 I Indl 
—es 
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UNVEIL DRYDEN STATUE 
PRUDENTIAL EMPLOYES’ GIFT 


Office and Field Force Present Memor- 
ial of Company’s Founder to 
Directors 





The statue of John F. Dryden, or- 
ganizer of the Prudential and founder 
of industrial life insurance in America, 
which was paid for through small con- 
tributions from the office and field force 
of the company, was unveiled at the 
home office Wednesday and presented 
to the company. Former State Chan- 
cellor William J. Magie acted as chair- 
man of the ceremonies. Special Field 
Supervisor Peter Egenolf, on behalf of 
the employes, presented the memorial 
and it was accepted on behalf of the 
company by Richard V. Lindabury, 
general counsel and director. 

Statue in Beautiful Setting 

The statue stands in the rotunda of 
the home office building. It cost $15,- 
000 and the entire amount was sub- 
scribed by the 16,000 employes, who 
shortly after Mr. Dryden’s death 
formed the John F. Dryden Memorial 
Association. Karl Bitter, who knew 
Mr. Dryden in life, was the sculptor. 

The statue is a beautiful piece of 
French bronze, slightly over the life 
size. It stands on a circular pedestal 
of grayish pink New Jersey granite 
from the quarries at Pompton. The 
shaft, which is fluted and delicately 
mottled, rises four and a half feet from 
the floor. The attitude of the figure 
represents Mr. Dryden as_ standing 
when addressing an audience. Special 
lighting has been provided to display 
the statue and the effect of the bronze 
has been softened and made life-like 
by the system of indirect illumination 
used. The artistic setting is unusually 
effective and impressive. 

“Corner Stone” Records 

In the pedestal of the _ statue 
placed a copper box containing a copy of 
application No. 1 for industrial insurance, 
issued by the company, secured by and 
containing the signature of John F. Dry- 
den; the book, “Life Insurance and Other 
Subjects,” being the speeches and writ- 
ings of John F. Dryden; copy of the mem- 
orial book published in connection with 
Senator Dryden’s death, containing copies 
of the resolutions adopted by the board 
of directors, copies of letters and tele- 
grams of condolence, etc.; a bound cop 
of all the papers, “Agents Prudenti 
1887-1893,” Volume 2, No. 1 of the papers 
containing Mr. Dryden’s speech in Janu- 
ary, 1888, in which he formulated the 
Prudential Old Guard; copy of Prudential 
Old Guard certificates as used for the five. 
ten, fifteen, twenty, twenty-five, thirty and 
thirty-five year classes; a box containin 
the five, ten and fifteen year Prudent 
Old Guard badges; copies of the com- 
Pany’s plan of service retirement allow- 
ance and service disability allowance, 
Senator Dryden being the originator of 
the idea that resulted the formulation of 
the plan; a copy of first advertisement of 
The Prudential Insurance Compeny, of 
America containing the Rock of Gibral- 
tar, published in “Public Opinion,” New 
York City, August 20, 1896; book, “His- 
tory of The Prudential,” by Frederick L. 
Hoffman; book containing the names of 
contributors resulting in the erection of 
the statue; copy of the original letter sent 
to members of the field and home office 
force regarding the aims and object of 
The John F. Dryden Memorial Association 


and outlining plans for the fulfilment 
thereof. 


was 





Sue on Tontine Settlements 

The H. A. Thierman Company, of 
Louisville, has sued the New York Life 
under two tontine policies for $5,000 
and $10,000, respectively, on the life of 
Tobias Hoffer, New Albany, Ind., 
which were assigned to the plaintiff. 
The amounts asked are $4,258 and 
$8,516. Many suits have been filed 
against various companies in Louis- 
ville recently, indicating dissatisfaction 
on the part of policyholders with set- 
tlements on tontine policies. 





PACIFIC MUTUAL MEETING 
The Pacific Mutual Life gave a dinner 
during the Atlantic City convention last 
week at the Marlborough-Blenheim, with 
Hubert H. Ward presiding. Those pres- 
yale i — | wg A . Russell, Los 
es; Mr. an rs. W. D. Mead, Seat- 
tle; Mr. and Mrs. J. D. Sickles, Philadel- 
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Statue of John F. Dryden 
Organizer of the Prudential 











phia; Mr. and Mrs. Herman Fellinger, 
Cleveland; Mr. and Mrs. H. A. Day, Okla- 
homa City; Mr. and Mrs. 8. W. Polk, St. 
Louis; Mr. and Mrs. Roberts, Philadelphia, 
and Frank R. Woodbury of New York. 





ADVERTISE LIST OF POLICYHOLDERS 


Arrangements have been made by Com- 
missioner M. C. Clay of Kentucky to se- 
cure from the Metropolitan Life a list of 
policyholders of the old Sun Life of Lou- 
isville, which was taken over by the Met- 
ropolitan a number of years ago, so as to 
determine the amount of id-up insur- 
ance belonging to policyholders whose pol- 
icies had been in effect for five years or 
longer. Mr. Clay endeavored to have his 
department examine the books of the Met- 
ropolitan and prepare the list, but the 
courts sustained the position of the com- 
pany, which agreed to prepare the list 
and advertise it. The data will be ready 
about Jan. 1, it is stated. Several thou- 
sand policyholders of the Sun Life will 
be affected, it is said, while the amounts 
due them are problematical. Some news- 
paper reports indicate that the paid-up 
insurance amounts to about $300,000, with 
a cash surrender value of a considerably 
smaller amount. 
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During the last twelve months we 
have made contracts with several 
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a man and need a broader field for 


be glad to hear from you—we may have an 
OSEPH C. BEHAN, Superintendent of Agencies. 


SPRINGFIELD, MASS, 
Incorporated 1851 














N. A. NELSON, Pres. 


An agent does not have to discuss the permanency or the financial standin 
Scandia Life, no apologies have to be given. 
To the man in the field goo 
Minnesota, North and South Dakota. 


CHICAGO 


SCANDIA LIFE INSURANCE CO. 


Cc. H. BOMAN, Secy. 


of the 


It gives momentum to the man in the field. 
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CONVENTION SIDELIGHTS 
COMMENT ON ATLANTIC CITY 





Some Balcony Views of Big Meeting of 
the National Life Under- 
writers Association 





(PROM 4. STAPF CORRESPONDENT) 

Atlantic City, N. J., Sept. 19—The 
five-minute discussions are just about 
the best feature of the conventions of 
the National Association of Life Un- 
derwriters. There were two sets of 
five-minute discussions this year. 
Papers that are long have to be good 
to be listened to or read with interest 
after they are printed, but there is snap 
and go about ‘these five-minute discus- 
sions that makes them big drawing 
cards. As a matter of fact a man can 
usually give his best thoughts on any 
subject in five minutes and the time 
taken in reading a paper of ordinary 
length divided up into, say, ten five- 
minute discussions by good men who 
sum up their views and state them 
clearly and tersely is often the best 
time spent at a convention. Both 
these discussions were, properly inter- 
preted, on conservation subjects. The 
first followed W. M. Horner’s paper on 
the “Education and Conservation” 
movement and the second was stimu- 
lated by Charles W. Scovel’s address on 
income policies, which was a treatment 
of one phase of conservation, the con- 
servation of the life insurance after 
it has been paid for and has matured. 

Girardin Makes a Hit 

Jules Girardin of Chicago, manager 
of the Phoenix Mutual, is one of those 
men whose personality wins them popu- 
larity without effort. Not that Mr. 
Girardin does not make any effort 
because he does, and he is one of the 
hardest and most intelligent workers 
not only in the National association but 
in his own company, of whose general 
agency association he is a conspicuous 
member. He innocently made the 
greatest laughable hit of the conven- 
tion by telling what he declared was a 
true story, illustrating the value of in- 
come policies over those payable in a 
lump sum. 

Mr. Girardin declared that not long 
ago he settled a $5,000 policy on the life 
of a friend of his family and that within 
a week the widow appeared at his home 
wearing an $8 pair of stockings that 
she had purchased out of the proceeds, 
although the policy was all she had in 
the world. Mr. Girardin said that he 
had remonstrated with her for her ex- 
travagance, (at this point in the story 
Mr. Girardin was interrupted for a mo- 
ment by a cry from the audience of 
“Cross-Question”) but she replied that 
she proposed that “whichever way the 
wind should blow to have something to 
show for her husband’s money.” He 
gave several instances of widows anda 
orphans coming to grief because they 
had been left life insurance in a lump 
sum of money instead of in the form 
of invested capital. 

: President Ernest J. Clark 

The new president, Ernest J. Clark 
of Baltimore, general agent of the John 
Hancock Mutual Life, is not only 
e(a)rnest by name but also earnest by 
nature. That is not to say that he is 
not also endowed with a fund of humor, 
for he is, and a goodly one at that. He 
is a dignified, forceful speaker and 
thoroughly sound in his life insurance 
and association views. He is not likely 
to “fly off the handle,” as the saying 
goes, nor to lose his sense of the pro- 
portion of things. He is a seasoned 
veteran in association work, having 
filled the position of secretary for sev- 
eral years up to within a few years ago, 
and was also chairman of the executive 
committee. He will be an executive 
who will consider carefully all sides 
before making a decision and will keep 
the association running smoothly and 
in order. He will be aggressively ac- 
tive in furthering all sound policies of 
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the association and will help mold and 
strengthen the present movements of 
conservation, publicity and taxation re- 
duction. 

Millard W. Mack of Cincinnati, who 
at one time loomed up large as the 
choice of many because of his able 
work as chairman of the executive 
committee, announced that if Mr. Clark 
was willing to run he wished to with- 
draw in his favor. 

Mr. Mack Gracefully Withdrew 

Mr. Mack did the fine thing and felt 
that he could not very well make an ac- 
tive campaign for the honor for fear of 
hurting Cincinnati’s chances of secur- 
ing the convention next year. There 
was a pretty well defined sentiment that 
the city should not have both the con- 
vention and the presidency the same 
year. Previous to Mr. Clark’s becom- 
ing a prominent figure, Mr. Mack and 
his fellow Cincinnatians decided that 
the first thing to do was to cinch the 
convention and that then if the conven- 
tion could be swung for Mr. Mack with- 
out its appearing that Cincinnati was 
asking for too much to work hard for 
the executive committee chairman. 
There were several pretty good reasons 
why Mr. Mack might have been chosen. 
As general agent of the Northwestern 
he would have given that prominent 
company its first president of the as- 
sociation. Both the Mutual and the 
Equitable have had three presidents. 
Then next year will mark the com- 
pletion of the first quarter century of 
the association’s existence and the first 
association to be organized was that at 
Cincinnati. A good play could have 
been made for a double-header to sig- 
nalize the event. Then Mr. Mack’s 
work as chairman had put him thor- 
oughly in touch with the work and he 
would have made an excellent official. 
Perhaps next year the association will 
be so well pleased with its reception in 
the Queen City that it will leave this 
honor behind it. 

New York Life Not Active 

The New York Life has never been 
a strong association company, but out 
in Seattle fourteen of its men belong. 
Moreover, association atmosphere 
seems to help even a New York Life 
man to do better, for among the four- 
teen of its men who are members at 
Seattle are the president and vice-presi- 
dent of its $200,000 club, E. R. Webster 
and R. C. Stuart, Mr. Webster having 
written personally something over a 
million. 





Will Have Headquarters at Taylorville 

J. E. Nichols, who has been appoint- 
ed general agent of the Home Life 
for the Illinois field outside of Manager 
George R. McLeran’s territory at Chi- 
cago, will make his headquarters in 
Taylorville. 





Horton W. Cochnower Dead 

Horton W. Cochnower, secretary 
and treasurer of the Guarantee Life 
of Houston, Texas, died last week at 
his home in Cincinnati. He went with 
the company as actuary when it began 
business in 1906 and much of its prog- 
ress is due to his work. He began his 
career with the Union Central when his 
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annual report : 


Dividends Paid to Policyholders 


1908 $279,808.14 

1909 530,213.19 

1910 771,254.39 

1911 878,739.07 

1912 P , . ‘ . ‘ 1,038,802, 11 
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ments in 1913. ‘ ; 2 1,058,174.50 


This demonstrates low cost protective service and is sustained by a strong asset and insurace compo- 


sition. If interested, address 
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THE KIND OF CONTRACTS 
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Business? 


One of the oldest Life Insurance Companies in 


this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, 


Indiana, 


Iowa, Illinois, Kansas, 
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Liberal contracts to the right men. 


Address 1’272Q, 


care THE WESTERN .UNDERWRITER. 





father, John Cochnower, was president. 
From there he went to the Minnesota 
Mutual and then to the Guarantee Life. 
He was a member of both the Actuarial 
Society of America and the American 
Institute of Actuaries. 





Skene a General Agent 


Robert Skene, Jr., formerly of Chi- 
cago and Richmond, Va., has been ap- 
pointed general agent at Pittsburgh for 
the Security Life of Chicago. He has 
a portion of western Pennsylvania un- 
der his jurisdiction as well as the city 
itself. Mr. Skene served the Mutual 
Life as agency supervisor both at Rich- 
mond and Chicago. While in Chicago 
he served the local life underwriters’ 
association as secretary and did much 





to continue it through the days that 
were not as propitious as the present 
for the association movement. More 
recently Mr. Skene has been with the 
Pittsburgh Life & Trust as instructor 
of new agents at the home office. 





First Louisville Meeting Oct. 13 

The Louisville Life Underwriters’ As- 
sociation will hold its first fall meeting 
Oct. 13. William Marshall Bullit, 
former solicitor-general of the United 
States, will deliver the principal address. 
Mr. Bullitt is one of the best known 
lawyers in Louisville, and has devoted 
much time to the study of the law af- 
fecting life insurance, and his address 
is therefore expected to be of more than 
ordinary interest. The program for the 
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meeting is in charge of W. H. Harri- 
son, of the Fidelity Mutual, who is 
president of the association. 


PUTS ON DISABILITY CLAUSE 


Massachusetts Mutual Will Add Popu- 
lar Feature to Contracts After 
First of January 


The Massachusetts Mutual will add 
the total and permanent disability 
clause to its contracts after Jan. 1, 1914. 
The course has been settled upon but 
the details have not yet been worked 
out. Announcement to this effect was 
made at the agency meeting of the 
company last week. In speaking of the 
plan Vice-President Sargent called at- 
tention to the fact that the Massachu- 
setts Mutual has a general agent at 
Savannah, Ga., who might have been 
the beneficiary of such a clause. He is 
Jack Appel, son of the late Ben Appel, 
general agent of the company. A few 
days after receiving his degree from 
pe he suffered severe injury while 
diving in shallow water. As a result he 
is paralyzed from his neck down and 
has to be wheeled about on a cot. 
None the less he succeeds in writing a 
good volume of business and is a fa- 
=— figure on the streets of Savan- 
nah. 


THIRD AGENCY CONVENTION 


Columbus Mutual Life Men to Gather 
at Home Office—Seventeen Prizes 
Offered 











Over 100 agents are expected at the 
third annual agency convention of the 
Columbus Mutual Life at the home 
office, Sept. 25-27. Upon the return of 
President C. W. Brandon from the east, 
where he attended the convention of 
the National Association of Life Under- 
writers, the following program was 
given out. 


Th Sept. 25 
Visitors will assemble at the home of- 


ce. 
12:00 m.—Luncheon. 
1:30 p.m.—Convention called to order. 
Distribution of prizes. Business meeting. 
7:30 p. m.—Theater party. 


12:00 m.—Luncheon. 
1:30 p. m.—Business meeting. 
7:30 p. m.—Banquet. 


27 
Informal meeting "at ome office. Ad- 


journment. 

If Governor Cox can not be secured 
for an address, then one of the other 
state officials will be on hand. 

The grand prize, a gold watch and 
chain, given by President Brandon, will 
go to the agent settling for the most 
business between April 15 and Sept. 15 
of this year. All the agents are divided 
into groups, four in number. In each 
group there are four prizes, first and 
second, traveling bags; third, umbrellas, 
and fourth, $5 in money. The winner of 
the president’s prize is also entitled to 
first prize in group A. In this way all 
the agents have a chance of winning a 
prize in one of the four groups. There 
are seventeen prizes in all and the men 
are grouped on a basis of past work. 


Youngest Field Superintendent 
Announcement has been made that 
John G. Yoss, for ten years connected 
with the home office of the North- 
western Mutual Life in Milwaukee, has 
been appointed field superintendent 
for the Northwestern in central Illi- 


We are willing 
to pay the money 
if you can deliver the goods 


We want a man as District Manager in 
Joliet, Aurora, Galesburg, Sterling and vi- 
cinity, to work among the farmers and in 
the small towns and outlying districts for a 
good, clean home [en BE ay policies; 

od reputation. One who can manage 
a little and do personal work. To such a 
man we will pay the price—name it. 


Address in confidence, with recommenda- 
tions, 4-U, care The Western Underwriter. 








nois. He is said to be one 
youngest men in the employ 
company to be appointed to 
portant a position. Mr. Yoss is well 
known in Milwaukee as an ardent 
sportsman and has made a record in 
football, baseball and motorcycle rac- 
ing. 


of the 
of the 
so im- 





NO JAMMING DOWN OF BRAKES 


New York Life Does Not Expect Limi- 
tation Law ¥ Interfere This 
ear 








The New York law limiting the 
amount of new business a company may 
write will not interfere with the opera- 
tions of the New York Life this year, 
say men connected with the company. 
This will be the first time since the 
Armstrong laws were passed that the 
company has not been compelled to jam 
down the brakes before the close of the 
year. Under the 12% percent annual in- 
crease provision the company worked 
up to about the $200,000,000 mark last 
year and had to call a halt on new busi- 
ness in September. This year this same 
provision permits of approximately 
$224,000,000 and the amendment allow- 
ing 10 percent in addition would make it 
possible, it is understood, for the com- 
pany to put on about $245,000,000 with- 
out violating the law. The company 
does expect to get the $224,000,000, but 
doesn’t anticipate trouble with the 
$245,000,000 limitation. Under the pres- 
ent laws and the present policy of the 
company the liniitation on new business 
will never again interfere with the com- 
pany’s growth. The company plans to 
keep its expense rate at the present fig- 
ure and by doing this is probably pre- 
vented from putting on the pressure 
necessary to increase its agency force 
to such an extent that the increasing 
limit of new business will be reached in 
the future. 





Condemn Group Insurance 


Dr. E. J. Stone, general agent of the 
Northwestern Mutual at Cleveland, had 
a meeting of his agency force at Cleve- 
land last Friday. M. H. O. Williams of 
the home office, C. C. Dibble of the 
Toledo agency and Francis F. Prentis, 
resident trustee of the company, were 
among the speakers. 

On motion of C. W. Knochenderfer 
of Millersburg a resolution opposing 
group insurance and the disability 
clause was unanimously adopted by the 
agents present. The resolution was as 
follows: 

Resolved, that we, the 
Cleveland general agency of the North- 
western Mutual Life, hope and believe 
that our company, whose watchwords are, 
and always have been, conservatism, 
equity and mutuality, will not engage in 
the group method of life insurance with- 
out medical examination, nor hamper the 
provisions, benefits and privileges in its 


policy contract with the total disability 
clause. 


ents of the 


Family of Champions 

The Bankers Life of Des Moines 
claims to have found the champion fam- 
ily of insurance writers. F. E. Hook 
at Detroit is head of the family and 
he and his sons have written over $1,- 
780,000 worth of insurance in the Des 
Moines company. Since the first of 
the year Father Hook has written over 
$1,000,000, a son aged 22 has written 
$400,000 and another son, 17, has writ- 
ten $380,000. Mr. Hook was in Des 
Moines last week, a guest of the com- 
pany. 


Willis Palmer’s New Deal 

Willis Palmer, who has been engaged 
in the life insurance business in the 
central west for some time and as- 
sisted in organizing the Wisconsin Na- 
tional Life, has located in Los An- 
geles, and has incorporated the Unit 
Standard Life of that city. 


Will T. Smith Resigns 
The resignation of Will T. Smith as 
secretary of the Rockford Life was 
accepted by the board of directors last 
Saturday, and Charles J. Lundberg was 
named as temporary secretary, pending 
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the permanent filling of the office. Mr. 
Smith’s reason for resigning was that 
he is leaving Rockford. He is an ex- 

erienced life insurance man, and has 
been secretary of the Rockford Life for 
several years. 

The company has been making rapid 
strides and is increasing its business 
very satisfactorily. 


WORK OF GREAT ASSOCIATION 
What the Leaven is Really Accom- 


plis in the OM oBeanem of of the 
ational Organization 











The National Life Underwriters’ As- 
sociation is a great organization and is 
back of a great movement. There were 
some seven or eight hundred men 
about as keen and bright American 
citizens as one will find gathered to- 
gether from all parts of the country at 
Atlantic City outlining a general cam- 
Ppaign of conservation and education of 
the public to their business. In help- 
ing the public to a realization of what 
life insurance means, in showing them 
that it is a real peoples’ institution, 
conducted by and for them to an ex- 
tent which cannot be claimed for any 
other institution. They are also clear- 
ing away their own difficulties, pav- 
ing the way for the removal of sur- 
picion and doubt, the elimination of 
excessive taxation and lifting the bur- 
den of destructive legislation. 

Those seven or eight hundred men 
went home and will influence in some 
way or other some 50,000 other life 
insurance men who in turn will be 
equipped to educate and inform the 
public. This is the association through 
which such things can be accomplished, 
and the only one. Through it taxation 
can be made a live issue. The doubts 
and misunderstanding and suspicion on 
the part of the public which have re- 
sulted in a tremendous flood of at- 
tempted legislation can be swept away. 
The price to be paid will be the fur- 
ther “peopleization” of life insurance, 
as Charles W. Scovel expressed it, but 
- harm, only good, can come of 
that. 





W. H. Clowney’s New Connection 

- W. H. Clowney, formerly agency 
manager at the home office of the Phil- 
adelphia Life, and later manager at 
Chicago, has been appointed manager 
of the “Philadelphia-Seaboard Office” 
of the Reliance Life with headquarters 
in the Real Estate Trust building, Phil- 
adelphia. 


Offer “Dime a Day” Plan 





Life and disability insurance on the” 


“dime a day” plan are offered by King, 
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wigemt — 1911 225,642 638,211 6,500,000 260,975 














Barnum & King at Detroit, Mich. Life 
insurance of $1,000 and health and ac- 
cident disability i insurance of $40 to $60 
a month, yi rd without reference 
to age, are offered in one circular. Sev- 
enteen kinds of insurance, running from 
fire to physicians’ liability and surety 
— are given on the firm’s business 
card. 





HORNER GETTING UP A FUND 





Chairman of Educational Committee of 
National Life Underwriters Is 
Busy on the Job 





Chairman Warren M. Horner of the 
committee on education and conserva- 
tion of the National Association of 
Life Underwriters when seen at At- | 


work of educating the public would go 
on greatly intensified. Mr. Horner 


deemed wise, but general agents who 
desired to were permitted to subscribe 
five cents a $1,000 on the basis of the 
paid for business of their agencies for 
the year 1912. Subscriptions came in 
various sums ranging from $50 to $250. 
The campaign will at least get a tryout, 
probably very soon. 

The seven companies which have al- 
ready agreed to support the plan will 
probably be incorporated in the new 
scheme as it is not the disposition of 
the committee to pass up any of their 
contributions simply because a number 
of the other large New York compa- 
nies do not agree to the proposition. 


nounce his plan at the time of the in- 
augural meeting in Pittsburgh, when 
President Ernest J. Clark will be the 
guest of the Pittsbur 
the year’s work. 

that he desired to ose his plans for 





publicity passed upon by the executive 








men 
— 





only 





This chain binds our agents to our 
to lose no time when they work for 


THE 


Ohio National Life 


Capital - $442,340 








y in the United States Writing 
Regular Life te Monthly Pagan ent Life, Monthly Pay- 
ment Health and Accident and Commercial Casualty 


OF CINCINNATI 
The Third Strongest Company in Ohio 


Net Surplus - 


OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 


company and enables ‘them 








$229,584.34 





| WRITING A STEADY, CONSERVATIVE BUS 


= | 








lantic City meeting stated that the | 


stated that he had received $5,000 in | 
subscriptions for the work at the meet- | 
ing. No announcement of the matter | 
was made on the floor as that was not | 


Mr. Horner said that he would an- | 


ih pomeies, for | 
Horner stated | 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF ase CONFIDENCE 


This Company has more by wey gp business in force in the 
than any other Company, and for each of the last sixteen years has 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1912 


eat weyhehny op nye Bey hg $258,108 07 et day ta payments to Polloy 
Tr day in New nsurance issu: e 
Peiders and addi tion to Reserve. $148,616.61 per day in Increase of Aewete - 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY iow, 


This is an old line legal reserve company organized under 
+ pe su Iowa deposit law. It has just gotten outa set 

and liberal policies that pf wen to the public. 
Chaiee territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lows 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Cperates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


| a _ 


Forest City Life Insurance Company 


Capital Stock $100,000 





United States 
had more new 


z 




















| 
| 
| 
| 
| 


ROCKFORD, 


Men of character and energy can secure liberal contracts 

direct with this successful legal reserve company for unoccu- 

pied territory in Illinois. 
Non-forfeitable Renewals 


Aegis Life Insurance Company 
DENVER, COLO. 


A clean Western Company with over 1500 satisfied stockholders in Colorado, 
Wyoming, Utah, New Mexico, Idaho and Montana, who want to see this 
Company succeed. They are lending every aid to its producers. This is 
backing worth while. 


Address H. L.. SEARS, General Manager 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A REASON | 


ILLInois 


Attractive Policies 














© ote oe pertsipsting policies, wahhove the lowest promions’ 
pericpaing poy on the porter raids Ue aan te wat di edegttan ope 
fully, Fo ide. wnt seve ha yr dh 


ARTHUR O. MAIN, Vice-President 


TheCOMMERCIAL LIFE INS. CO. 


Indianapolis, Indiana 
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council which will meet at that time 
before giving them to the press. 


BIG FACTOR IN ASSOCIATION 


Charles Jerome Edwards of the Equit- 
able is Forceful Power in 
Organization Policy 


Charles Jerome Edwards of Brook- 
lyn and New York, where he has sev- 
eral offices for the Equitable and pro- 
duces five or six millions a year, is 
probably the strongest man in the Na- 
tional Life Underwriters’ Association 
in forming of its policies and setting 
its course. There are several would-be 
Mark Hannas, but Mr. Edwards puts 
it over them all. He is perhaps as 
forceful and quick-witted a speaker as 
the association has. Gage E. Tarbell 
discovered him for the Equitable 27 
years ago up in Wayne county, New 
York, where he was a farmer’s boy 
and later a telegraph operator. He was 
just 20 years old when Mr. Tarbell 
took him to New York and made him 
an Equitable agent. Since then he 
has been going up. His first policy 
was written somewhat after this 
fashion: 

Edwards (shrinkingly): “You don’t 
want any life insurance, do you?” 

Prospect: “Yes, I do, I’ll take five 
thousand.” 

Mr. Edwards thought life insurance 
was the greatest and easiest business 
in the world, and he still thinks it is the 
greatest. 








New Branch Office 


To handle the business which it se- 
cures by reinsurance of the Great 
Northern Life of Toledo, the Cleveland 
Life will open a branch office at To- 
ledo. This office will have jurisdiction 
over northwestern Ohio and will be 
used to further develop that territory. 
By the deal the Cleveland Life gets 
$1,220,000 of ordinary and $500,000 of 
monthly premiums. The reinsurance 
deal was engineered by William H. 
Hunt, president of the Cleveland Life. 


Nonresident Members Proposed 

H. H. Ward sprung a proposal be- 
fore the executive committee of the 
National Life Underwriters that a non- 
resident class of membership be created 
by which agents who do not reside in 
a town where there is an association 
may join the nearest one and secure 
such benefits as he can by occasional 
attendance and also by receiving the 
official publications. The question of 
lower dues than those for regular mem- 
bership was raised and a committee 
was appointed to thresh out the sub- 
ject. 





CONFUSION OF NAMES 

In the list of agency appointments in 
Illinois, published in last week’s paper, a 
number of agents were credited to the 
Equitable of Iowa that should have been 
given to the Equitable of New York. The 
names follow: J. S. Stewart, Springfield; 
James Hunter, Chicago; D. A. Burgeois, 
Ullin; W. M. Kelly, West Frankfort; L 
W. Blanchard, Tamaroon; E. M. Martin, 
Fairfield; W. O. Dennis, Rock City; J. A. 
Hodge, Danvers; C, L. Hileman, Dongola; 
E. S. Barlow, Herrin; E. L. Martin, Olney; 
C. W. Chapman, Freeport. 


SOUNDS LIKE A FAKE 
Charles Tricky is to locate in Water- 
loo, where he will represént the Provident 
Life & Trust Company.—Marshalltown, 
Ia., Republican. 








TWO SPECIALS 
A 
50% 


Reduction 





territory. On 
Organization, need apply. 








GIRARD LIFE 


INSURANCE COMPANY 
PHILADELPHIA 


These are legitimate high grade contracts, issued on the 
Ordinary Life and 20 Payment Life Plans. 


Excellent ing for a few high-class men as GENERAL AGENTS for exclusive 
i ‘ood pa producers, with executive ability to create an Agency 
y 


























News About Companies 








International Industrial, Indianapolis— 
It announces that it has made the re- 
quired deposit of securities with the In- 
diana department. 

* * * 

Merchants Life, Iowa—lIt reports that 
during the forty-five day contest just 
closed that its five prize winners closed 


& Pena Mutual Jromntumge less Lo Fons Busnet 
purchasing a enn a elicy. 
containing Penn Mutual Values, makes an Insur- 
Seater csocaned fr tos net end ss 
e ° 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 





$1,258,000 of business, which is a remark- 
able record, especially when one takes 
into consideration the hot weather during 


which this contest was held. The volume | 


of business received reached nearly the 
three million mark for the month. 
* a * 

Midwest Life, Lincoln, Neb.—It reports 
the best August in its history. This com- 
pany is now selling nothing but nonpar- 
ticipating insurance. It has $5,500,000 of 
paid-for insurance in force, all written in 
Nebraska. 

* * * 

Jefferson Standard, Greensboro, N. C.— 
The company has reduced its capital to 
$350,000, the amount paid in, from the 
authorized figure of $500,000. 

* . . 

Latin-American Life & Casualty, New 
Orleans—Dr. H. W. Kostmayer has been 
elected president and medical director of 
the company, which is just being organ- 
ized. The other officers are L. Mimms, 
first vice-president; Markham Kostmayer, 
second vice-president; Joseph O. Schwartz, 
third vice-president; C. L. Monnot, secre- 
tary; Oscar Schumert, treasurer. The 
following are the directors: Dr. H. W. 
Kostmayer, L. Mimms, James Demourelle, 
Joseph O. Schwartz, C. L. Monnot, Mar- 
cum Kostmayer, Dr. P. N. Cyr, Oscar 
Schumert, E. L. Simmons, P. E. Howard. 





Betts Takes General Agency 


R. T. Betts, who, with his father, or- 
ganized the Gem City Life, has recently | 
been appointed general agent of the | 


Columbia life for life, health and acci- 
dent for northwestern Ohio, with head- 
quarters at Toledo, where his offices are 
at 337 Nicholas building. Mr. Betts 
has started right in to organize his ter- 
ritory and already has quite a number 
of good men working under him. 


WINSLOW RUSSELL’S VIEWS 


The extent to which life underwriters 
association membership may go, and 
the influence it may wield, is indicated 
by the views of Agency Manager Wins- 
low Russell of the Phoenix Mutual, 
who suggested that the time would 
come when companies would refuse to 
appoint an agent who was not a mem- 
ber of one of the life underwriters’ 
associations. The point was that the 





company would wish to have its agents | 


get the advantage which comes from 


the association as it would assist in | 





As new rates and new policies are pro- 
mulgated they are published in THE 
WESTERN UNDERWRITER. 





GERMAN-AMERICAN LIFE 


INSURANCE COMPANY, OMAHA 


The Progressive Life Company of the West—Get the Best 
G. L. E. KLINGBEIL, President 





BEACON LIFE INSURANCE Co. 


HOLLIDAY BUILDING 


NOW BEING 


INDIANAPOLIS, IND. 


ORGANIZED 


O. P WOODRUFF, President 


Of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 








‘A Life Pension for You’’ 


A new idea in life insurance 

that appeals to self-interest. 
Best seller in the market today. 
Write for the booklet. 


The Fidelity Mutual Life 


INSURANCE COMPANY 





L.G.FOUSE, Pres. PHILADELPHIA 














DR. W. 0. THOMPSON, President 


“THE MIDLAND” 


Is placing a greater number of policies on the lives 
of Ohio citizens on regular Life and Endowment 
Policies than any other Life Insurance Company. 


There is a reason. 


__ If you purpose buying or selling Life Insurance 
it will pay you to investigate. 


Ohio only 


B. F. REINMUND, Secretary 


COLUMBUS, OHIO 























chance for sale. 








FS There Not Some Agent 


—in one of the smaller towns this paper 
reaches who knows enough about the writing 
of life insurance to give him confidence that 
he can make good in a larger city? We can 
furnish such an agent with a golden opportu- 
nity, a company he need not be ashamed of, 
and a line of policies thatcan meet competi- 
tion cleanly and have more than an equal 


This advertisement is directed particularly to men 
located in smaller towns who know they can succeed 
in an enlarged field and on an increased scale. 

If such agents will write this paper in confidence, 
further particulars will be gladly given. 











| ¢ Address 50-D, c/o The Western Underwriter 
| 





























sound judgment. 








Th INTERMEDIATE LIFE 
ASSURANCE COMPANY 


EVANSVILLE, INDIANA 
@ The Company is managed by men who know how. 


q Its Insurance operations are directed by those 
who have had long experience. 


@ The Company has as its managing force men of 
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making them the kind of agents the 
company would want. 


TWO MORE LIFE CONGRESSES 


Plans Being Made for One at Twin 
Cities and ag ed at Memphis 
n Spring 


The plan of a regional life re 
congress, such as was inaugurated by 
the life underwriters associations in 
oe Pacific northwest at Seattle last 

spring, will be copied in two places 

is coming year. Plans are being 
ue for a congress at St. Paul and 
Minneapolis of associations from Min- 
nesota, the two Dakotas and Iowa. 
Another will be held at Memphis and 
the three states of Tennessee, Arkansas 
and Mississippi will be represented. 
The Pacific northwest congress will 
be repeated in 1914 at Portland and the 
program is already in’ preparation. 


DEDICATES NEW HOME OFFICE 
Franklin . Life’s Handsome Building 


ouer 3 Opened With Convention 
of the Company’s Agents 











sariogees, Ill., Sept. 24.—(Special)— 
The field men of the Franklin Life 
met in convention at 2:30 o’clock today 
in the assembly room of the company’s 
handsome new office building at the 
corner of Sixth street and Lawrence 
avenue in this city. The convention 
was called to order by President Ed- 
gar S. Scott, who welcomed the agents 
to the first gathering in the new edi- 
fice. He gave a brief history of the 
Franklin Life from its inception to the 
present time, dwelling upon its rapid 
and substantial growth, and pointing 
to the massive walls of the new home 
as significant of the solidity of the 
company 

rk a Webb of Dallas responded for 
the agents, assuring the officers of their 
continued loyalty to the company, to 
be manifested by a constantly increas- 
ing production of business. 

An eloquent dedicatory address, based 
on “Unity” as expressed in the co- 
operation of officers and agents, was 
then delivered by Judge J. Otis Hum- 
phrey, vice-president of the company. 

George Helmle, architect of the build- 
ing, spoke briefly of the thought that 
had been exercised in securing com- 
fort and convenience for employes as 
well as maximum security for the com- 
oe & records. 

e meeting was then thrown open 
and informal talks followed by Messrs. 
Cross and Beale of Mississippi, Folmar 
of Alabama, MacLaughlin of Texas, 
Manley of Georgia, and Kuhl, Work- 
man and Garland“of Illinois. The regu- 
lar business sessions will be held on 
Thursday and Friday, at which papers 
will be given by Elbert Hubbard, of 
East Aurora, N. Y., and on Friday 
evening the convention will close with 
a banquet at the Leland Hotel. 





OREGON CONCERN IN BAD 

The American Life & Accident of Port- 
land, Ore., is without hope of obtainng a 
license from its home department because 
of fraud and deception practiced i: its 
organization and its lack of adequate as- 
sets and capital. The department appears 
to be without further jurisdiction over 
the company, and still there are policy- 
holders with nearly $200,000 life insurance 
who ought to be protected. Inquiry was 
received by Commissioner Ferguson from 
stockholders of the company asking if 


criminal action can be taken against the 
officers of the company on the ground of 
fraud, ans it is, Pred that such charges 
will be filed. Action should be taken 
also to compel the company to reinsure 
its policyholders at once,” says Commis- 
sioner Ferguson. “The company has no 
authority whatever to accept any more 
premiums, and unless the insurance is 
placed with another company the policies 
= lapse as fast as the premiums become 
ue.’ 


LIFE APPOINTMENTS 
Minnesota 

Pacific Mut.—P. K. Smiley, Pring Grove; H. 
R. Schmitt, Paynesville; L. Blacklock, St. 
Paul; C. E. Anderson, Two "aceeen M. A. 
Claggett, 1 peinmesoenes F. A. Rennick, Winona. 
Mut.—R. B. Nienhauser, St. Paul; V. 

R. Prince and R. E. Sampson, Crosby. 
Aetna—A. J. Long, Elysian; W. E. Hopfe, 


Austin. 
Security Mut., N. Y.—Abraham Makiesky, St. 
Paul; Miss Anna M Scharfenberg, Mazeppa. 
oa ‘i. Pool, Minneapolis; F. 





Mut. 
A. Ruhr, ne 
National, Vt.—G. 


G. Sawyer, Annandale; Otto 
Bittner, Winona; 


ohn Hovdet, Odin. 
Minn. Mutual P, Hewson, St. Paul; Nels 
i Fergus Falls; F. W. Miller, St. Charles; 
P. Manereny, St. Paul. 
“see Mut.—Theodore Thompson, Dawson; R. 


B. Oshier, Minneapolis. 

Central, Ia.—H. " Wellan, Glenwood; B. J. 
Gardner, St. Paul. 

Phoenix Mut.—G. A. Rakness, Avoca; John 
Donnelly, Currie. 

Surety Fund—C. tyeiee and P. P. Moffett, 
Minneapolis; B. F. Wooley, St. Paul. 


Union Cent.—E. A. Buckley, East Grand 
Forks. 

Cent. Assur.—G. C. Marsley, Proctor. 

New York—R. V. Reed, St. Paul; A. H. 


Karatz, Minneapolis. 
Equitable, Ia.—T. O. Young, LeRoy. 
Canada—E. G. Favell, Minneapolis. 
Conn. Genl.—B. S. Welsh, Minneapolis. 
Pioneer, N. D.—Elmer Rustad, Hendrum. 
Dakota Mut., S. D.—F. W. Renner, 
frey; Hugh ~—a ree, Sleepy I ES ot 
rov. L. & T. ee 
New Engl. Mut. — E. Golderbere, "Chisholm, 
Mutual, N. Y.—E. F. Minske, Minnesota Lake. 
Equitable, 'N. Y.—K. R. Tarbox, W. E. Wal- 
lace, N. B. Abbott, Edward Eppstein and 
Arthur Nixon, St. Paul; Leavitt, 
i > I. Thomson, Jacob Moskowitz and 
D. Thorn, oo | W. W. Klingman, 
ackson; A, R. Timm, 
asc e, Minneiska. 
N W. ieatusd—Sllens Mo, Sleepy Eye; A. H. 
Silver, Mankato. 
New York—Gustaf Beckman, Minneapolis; 
Dr. Matt Evans, Anoka; H. B. Crowell, Duluth. 
Travelers—W. J. Buckley, St. Paul; E. M. 
Sturgis, Owatonna. 
rov. L. & T.—W. H. Hitchen, Hancock. 
Phoenix Mut.—L. V. Dahl, Hazel Run. 
Conn. Genl.—Robert Volmer, Sedan. 
Pacific Mut.—Otto Schneider, New Ulm. 
National, Vt.—H. J. Molitor, Gibbon. 


Wisconsin 


E. Anderson, 


Com- 


Fag 
Balsam 
Old tine—itiee Beck, Milwaukee; R. D. i'ree- 


Henry Vold, 


born, Bonduel; J. M owarth, Wausau. 

New ~ —- it —A. J. Brielmaier, Carl 
awe mag aay and’ P. Kremer, Mil- 
waukee; = Kuehmsted, © Me P. J. 


Mouat, Janesvile; Charles Weinfeld, Wausau. 

Great Northern, Wis.—Alphonso Brockett 
and D. M. Pursley, Beloit; F. C. D 
Rothschild; L. F. Filloon, 
Lockbram, Neillsville; A. G 
A. C. Sternhagen Sherwood, 

North Amer., Uli.—H. W. Kramer and D. R. 
McLeod, Milwaukee. 

N. W. Mut.—M. N. Perkins, Neillsvilie; Ruel 
W. Roberts, Edgerton. 

Wisconsin—F. A. Soeldner, Kilbourn. 

Old Colony—R, C. Wendt, Bonduel. 

Kansas 

Aetna—P. M. Reeves, Stockton. 

Anchor, Kan.—L. E. Sears, Kansas City, Mo ; 
H. W. Hollingshead, Garnett. 

Bankers, Ia.—W. A. Irwin and P. B. Bran- 
ham, Pittsburg; L. F. Worner, Agra; D. N 
Randle, Parsons. 

Bankers, Neb.—J. B. Lower, Haddam; G. E. 
Williams, St. Francis; R. L. Rust, Washington. 

Colum. Natl.—J. T. Reilly, Leavenworth; R. 
J. Moore, Kansas *y. 


aniels, 
LaCrosse; ee 
. Rich, Spooner; 


Conn. Mutual—H. } Sev St. Joh 

Equitable; N. YE R. Eakins, Medicine 
Lodge. 

Mut. Benefit—G. B. Mehl, Emporia; A. T. 
Bales, Wichita. 

Home Mut., Kan.—G. H. Dickhut, North To- 
peka; A. M. McCullough and Wade Zimmer- 





Unexcelled Service  Policyholders 


For Fifty.Three Years 
CHARACTERIZES 


THE GERMANIA LIFE INSURANCE COMPANY 
of NEW YORK 


1912—ANOTHER YEAR of PROGRESS 
and PROSPERITY 


Assets (January 1, 1918), - $48,205,861.37 

Liabilities, - - -  41,705,528.43 

Surplus and Dividend Funds, - 6,500,332.94 

New Insurance paid for, - 18,048,969.00 

Insurance in Force, - - - 138,615,233.00 
(Paid for Basis) 


The Company’s METHODS are CLEAN and PROGRESSIVE, 
its policy forms contain the most liberal provisions and guaranteed 
values, and the premiums are low. 


PRODUCERS can obtain ATTRACTIVE 
AGENCY CONTRACTS for exclusive territory 
with the COMPANY DIRECT, by addressing 


HOME OFFICE, 50 Union Square, New York 











The Provident Life . 


andTrustCompany : 


OF PHILADELPHIA THIS IS WHAT OUR AGENTS HEAR 


EVERY BUSINESS DAY OF THE YEAR 


How much income will the face value of your 
insurance bring to your beneficiary after your 


th ? 
Write for information as to Income Policies. 


SOMETHING NEW 


The best graded commission contract ever offered to agents or brokers. 
Write Home Office for particulars. 


German National Life Insurance Co. 
501 Ashland Block, Chicago, Ill. 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 





J. THOMAS MOORE 
Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 




















OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 
LIFE ACCIDENT HEALTH 


DISTRICT AGENTS WANTED 
Address 


PHILADELPHIA LIFE INSURANCE CO. 








Throughout IlIliaois. 





Northeast Cor. Broad and Sansom Streets PHILADELPHIA, PENNA. 








PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 


Address 16-V, 
care The Western Underwriter. 





WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contract for 1913 will surely be interested in the one we can give them 








GEN. GEO. M. MOULTON, President 





J. L. MITCHELL, General Agency Manager 














September 25, 1913. 
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xie; D. E. O’Malley, Salina; G. 


4 Bak.—A. J. Ashley, Herington; F. 
D. Bush, Copeland; R. L. Smith, Hugoton; H. 
W. Rice and J. B. Hunter, Wichita. 


Germania—J hh Trickett, St. Joseph, Mo.; 
Reonk. Axtell, nd. 

Kansas City—J. O. Bradley, Sedan; W. F. 
Belman and C. E. Woodbury, Wichita; W. T. 
King, Moline; R. V. Hoggat, Quincy; H. T. 
Furguson, Severy; Hal Isett, Toronto; C. A. 


McGuire, Burlington. A 
Mass. Mutual—G. W. Smith, Wichita. 
New York—Lewis Rogers, Hiawatha. q 
N. W. Mutual—W. H. Williams, Kansas City, 


Kan, 

Occidental, N. M.:—Garfield Brown, Osage 
City; C. M. Hupp and Z. L. Jones, Wichita; 
L. W. Harmon, Cherryvale; J. W. Abbott, 
Milan; Ross Malonee, Independence; W. 
Wood, Chanute. 

Pacific Mut.—C. E. Lohner, Independence. 

Security, Neb—O. L. Allen, Kansas City, 
Kan 


Travelers—J. P. Haggard, Baldwin; August 
epeeomn, LaCygne; G. W. Carson, Fort 
iley. 


Michigan 

Aetna—J. C. Newell, Flint. 

Bankers—C. H. MacBean, Sault Ste. Marie. 

Columb. Natl—W. W. Tate, Chicago, IIl.; 
Max B. McKee, Detroit. 

Conn. Genl.—C. A. Atlhoff, J. F. Crusoe, 
J. R. Dawson, C. E. xter, W. R. Breuer and 
Pearl Hike, Detroit. 

Detroit—Godfrey Kador, Jackson; E. J. 
Brokaw, Ann Arbor; Guy Miller, Traverse City; 
F. C. Brown, Trenary; Howard Laddy, Ish- 
peming; Saul Litwack, Detroit. 

Farmers Natl.—E. M. Herrick, Jackson. 

Germania—A. J. Schwall, Bay City; WwW. H 
Whitaker, Detroit. : ; 

Illinois—James Curtis, Berrien Springs; J. 
A. Moss, Detroit. : 

Lafayette—H. G. Hinckley, Watervliet. 

Lincoln Natl—Julius Abrahamson, Chicago, 
lll; Jasper Weese, Traverse City. 

Travelers—Grinnell-Row-Althouse Co., Grand 
Rapids. 

Tinien Mut.—Rev. G. W. Gilroy, Metamora. 

Mich. Mutual—James Harrison, Kalamazoo; J. 
E, Chenoweth, Kalamazoo; F. E. ae Port- 
land; W. H. Vermillyea, Pontiac; dward 
Meyer, Carsonville; Edward Campbell, C 
Valley; Blanche E. Booth and Dell McMann, 





Harbor Beach; D. B. Long, W. L. Miller and 
F. B. Childs, Kalamazoo. 

- Mutual—A. F. Schmidtke, Franken- 
muth. 

Mu N. Y.—E. W. Sullivan, Munising; A. 

. McCartney, Coldwater; Abraham Van 
Bochove, lamazoo. 

Ill, Bankers—C. W. Tower, Otisville. 

Mut.-Benefit—La Rue Mosier, Paw Paw; N. 
E. DePuy, Albion. 

Northern, Mich.—R. H. Britten, Manistee; S. 
P. Mosher, Dowagiac. 

North Amer., Ont.—Daisy R. Simonds, De- 
troit; W. J. m, Saginaw. 

Ohio State—L. H. Halpin, Flint; A. J. Rous- 
seau, Flint. 

Peninsular—John Wochholz, Albion. 

Penn Mut.—E. L. Bates, Pentwater; G. W. 
Kooyers, Holland; J. P. Bird, Ann Arbor; Ida 
M. Forsyth and John James, Detroit; i Ss. 
qaaaee, Saginaw; R. R. Raupp, Ecorse; V. A. 

ilcox, Leslie; Frank Johnson, Maple Ridge. 

Preferred—Emil Ahola, Hancock . oe 
Churchill, Shelby; S. H. Cochran, Caseville. 

Prov. L. & T.—Mrs. A. M. Darling, Holly. 

State, Ind.—W. A. Woodrow, Detroit; A. W. 
Munch, Monroe. 


Ohio 

Aetna—J. R. Deamude and C. R. Marvin, 
Cleveland; H. D. Lewis, Hopedale; W. H. 
Brown, Geneva; H. J. Huller, St. Bernard; P. 
D. Sloan, Logan. 

Amer. Assur.—T. C. Butler and Charles 
Heiser, Youngstown. 

Bankers, Neb.—C. E. Winters, Lima. 

Conservative, W. Va.—John Fermos, Youngs- 
town. 

Federal—George Nash, Cleveland; Edgar Mob- 


ley, Elyria. 
ome—F. S. Hoskins, Cleveland; F. H. 
Shoaff, Euclid; T. C. Vaughn, Girard. 
Manhattan—E. C. Moore, Columbus. 





LIFE NOTES 


The Columbian National Life, which 
withdrew from Michigan on June 1 of 
this year, applied for readmission and 
received its certificate of authority re- 
cently. 

Alexander E. Johnson, special agent in 
Louisville for the Travelers, has been 
nominated by the Republicans of that city 
for the legislature from one of the city 
districts. He is one of the youngest men 





One Hundred Percent Efficiency 


At the agency meeting of the Massa- 
chusetts Mutual Life at the home office 
last week, Manager Charles Warren 
Pickell of Detroit made a masterly 
address on “One Hundred Percent Effi- 
ciency.” Mr. Pickell spoke without 
notes or manuscript but THE WESTERN 
UNDERWRITER correspondent caught the 
essence of his message. 

Mr. Pickell was introduced as the 
man who has placed forty millions of 
insurance with the company. 

After an exordium replete with pleas- 
antries Mr. Pickell held aloft between 
the thumb and index finger of his right 
hand, a lemon. When the laughter 
ceased, he said: 

“You all know what this is. You see 
it is small, yellow, bitter, sour and 
seedy. But cut it open, extract a seed, 
plant the seed in a welcome soil, it 
sends roots to the earth and sends a 
shoot towards the heavens. It has be- 
come transformed; it blossoms in 
sweetness and beauty. 

Result of the Change 

“Take now a knife, open the bud, 
graft another bud, seal the wound and 
the-next season you find it bearing 
this’—he held aloft a perfect orange. 
“You see it has been born again and 
from this small, yellow, bitter, sour, 
seedy thing we have produced the 
golden, seedless, large, delicious 
orange, for from the lemon shoot we 
obtain the Washington’ navel orange. 

ave we undergone transformation or 
are we still a lemon? 

Don’t Be a “One’er” 

“It has been truly said: ‘Without a 
vision a life must perish.’ We must 
study and know ourselves that we may 
get a vision. Take the numerals, the 
nine digits. There is but one which 
remains ever the same. Don’t be a 
oneer. Figure out nine and carry it 
to the ninety-ninth degree. Be like the 

oy who complained of insomnia. His 
father said, ‘Be quiet and count a hun- 
dred and you will fall asleep.’ After 
a while the father was startled by the 
boy calling out. ‘Dad, what comes af- 
tera trillion? Efficiency is the product 
ot energy, just as the steam comes 
from the heat molecules and the stok- 
ing capacity. 





“IT derive efficiency from these 
three ingredients: 1st, time; 2nd, la- 
bor; 3rd, skill. We have efficient poli- 
cies and efficient management, and the 
fieldman is the root of the tree, the 
steam which drives the piston of the 
engine. There is no infallible test of 
time well utilized. It doesn’t consist of 
long hours at the desk nor on the 
street. I find often the utilization of 
recreation moments the most fruitful, 
when a man may be approached, di- 
vested of armor and I have written 
many large policies on the golf field. 

Lines of Least Resistance 

“The lines of least resistance are 
when a man is not arrayed to opposi- 
tion. I do not condemn mere labor, 
but a man’s success is not to be meas- 
ured by the growing thinness of the 
soles of his shoes. Study how best to 
make time effective and each man 
must find value in his individual con- 
clusions. So of labor, strive to labor 
effectually, not merely hard. There is 
some labor, like that of the chicken af- 
ter meeting the ax or the fish thrown 
from the water. Use the brain, Per- 
sonality is a composite of intellect, 
sensibility and will. Make friends and 
use your friends. Successful solicit- 
ing is knowing how to use your friends. 

Talks on Efficiency 

“My third ingredient of efficiency is 
skill. There is a vast space between 
endurable cold and absolute cold; be- 
tween 212 degrees and the heat of the 
violet ray. Somewhere between abso- 
lute cold and absolute heat you must 
find your place. The strongest exhi- 
bition of skill is tact. Interview at the 
crucial time in the crucial way. When 
I began, I wrote about 5 percent of the 
prospects interviewed; now I write 95 
percent and I see few. The warmth 
of the hand clasp, the light in the eye, 
the warmth of the heart, is more tell- 
ing than actuarial accomplishment. 

“The man with the rate book is the 
strength of life insurance and its glory. 
He saves the home and perpetuates the 
family and rests from his labors with 
friends loving and the consciousness of 
good done to all, good to the man in- 
sured, the wives and children and to 
the race.” 








on any ticket which has been presented, 
being in his early twenties. 

Edward M. McMahon, formerly with the 
general agency for the Northwestern Mu- 
tual at Madison, Wis., and until recently 
with the same company at Detroit, Mich., 
has accepted appointment as permanent 
secretary and manager of the Madison 
board of commerce, recently organized. 
He is already at work in his new field. 

The Western Life Indemnity has estab- 
lished state headquarters for Indiana in 
room 1510, Merchants Bank building, In- 
dianapolis. The Indiana department is in 
charge of Geo. W. Mitchell, who is giv- 
ing personal supervision to the reinsur- 
ance protection offered to the members of 
the American Life Annuity and the Mon- 
arch Life Indemnity. 

The Guarantee Fund Life of Omaha has 
asked for an injunction against Commis- 
sioner M. C. Clay of Kentucky, to compel 
him to grant it a license in that state. 
The company, which is operated on the 
assessment plan, alleges that it has com- 
plied with the requirements of the law, 
but says that Mr. Clay arbitrarily has 
refused to issue it a license. 

The National Life, U. 8. A., of Chicago, 
held a dinner for representatives attend- 
ing the Atlantic City convention at the 
Marlborough-Blenheim last week. It was 
presided over by Secretary Robert D. Lay, 
of the home office. Others present were 
Assistant Agency Superintendent E. 8. 
Miller, John R. Norris, Miss Spurrier, 
Mrs. F. H. Ward, Manager Alfred Mc- 
Arthur, of the Chicago general agency and 
H. T. Sawyer, manager at Pittsburgh. 

John Lokie, for forty years a well- 
known and well-liked life insurance agent 
in Detroit, died Monday at his home 
there, 82 years old. For many years he 
was with the Northwestern Mutual, later 
changing his allegiance to the State Mu- 
tual of Massachusetts. Half a dozen 
years ago he retired from active work, 
owing to his advanced age. In 1905 Mr. 
and Mrs. Lokie celebrated their golden 
wedding anniversary. Mrs. Lokie and 
three children survive him, 

The Reliance Life makes the following 
announcement to its agency force: “From 
this date, every life case paid for in the 
sum of $1,000 will earn an increased com- 
mission of 5 percent, making the com- 
pensation the same as on cases of $2,000 
or over, provided a minimum of $1,000 ac- 
cident, with weekly indemnity, or $5 
weekly health insurance is written and 
paid for on the same case. This benefit 
will be extended to outstanding first year 
business on which accident or health in- 
surance was not originally written if an 
accident and health addition is secured 
and paid for with the life premium.” 


ARRANGE THE PROGRAM 


(CONTINUED FROM PAGE 2) 
bers may wish to bring up for con- 
sideration. 





Entertainment Plans Completed 

Plans of the Cincinnati agents for the 
entertainment of the visitors at the con- 
vention of the National Association of 
Local Fire Insurance Agents are com- 
pleted, and the visitors seem assured of 
a busy and enjoyable time during their 
stay in Cincinnati. The reception Tues- 
day night at the Sinton hotel will be the 
big social event of the convention. The 
entire second floor of the hotel will be 
turned over to the convention, with a 
reception for the visiting delegates and 
ladies from 8:30 until 12 o’clock. There 
will be dancing in the large hall, and 
in the smaller hall will be provided mu- 
sical entertainment for those who do 
not care to dance. Tuesday afternoon 
the visiting ladies will be taken to the 
art museum, Rookwood pottery and the 
Sterling glass works. All three insti- 
tutions are famous all over the country, 
and will prove especially interesting to 
the ladies. On Wednesday afternoon 
the ladies will be taken on a sight-see- 
ing trip through the city, ending up at 
the Zoo, where they will be served a 
chicken dinner. 

The spirit has been against providing 
too much entertainment for the dele- 
gates themselves, and it has been felt 
that in previous years the work of the 
convention has been seriously inter- 
fered with by the social features. The 
men, however, will be taken care of 
whenever the convention is not in ses- 
sion. 

Manager Ankenbauer is doing some 
heavy work to send the attendance fig- 
ures for the convention up to a record 
number. A regular series of letters is 
going out to secretaries of the various 
local associations, and a special effort 
is being made to bring a large attend- 
ance of the Ohio state convention which 
will be held: at the same time. 











Equitable 
Advantages 


Some of the Good Things 
Enjoyed by Equitable 
Representatives 


The Backing of one of the largest and 
strongest financial institutions im the 
world, 


A Participating Company. 
A Prompt Paying Company. 


Of the 5,153 domestic death claims 
paid by the Equitable during 1912, 
nearly 98 per cent. were paid within 
one day after receipt of “Proofs of 
D tl ” 


A Company whose policies are standard 
contracts, drawn to conform to the 
insurance laws of New York and 
other States. 


A Company issuing every desirable form 


ance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of 
“war 


A Company sufficiently large and streng 
to insure applicants for large amounts 
under a single policy. 


A Company whose policyholders include 
the World's Captains of Industry, 
whose identification with the Equi- 
table is in inself an endorsement. 


A Company whote canvassing documents 


attractive. 

A Company engaged in a broad “con- 
servation of life” movement—aiming 
to lengthen the lives of its policy. 
holders as well as insuring them. 


The society has openings in practically 


every State for energetic soliciting 
agents of character and ability. 


The Equitable Life 
Assurance Society 


of the United States 
165 Broadway New York 
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AMERICAN FIDELITY COMPANY 










































































MONTPELIER, VERMONT 
SURETY BONDS 
STATEMENT, FEBRUARY 28, 1913 For Executors, Administrators, Guardians, Trus- 
ASSETS LIABILITIES tees, Receivers, Trustees in Bankrup ; also for 
enpint Bonds ot market price as follows 6 -eamene Capital itn... cade aepedadatmitantcee nl 780,000.00 officers and employees 2 a. Trust eae 
v rv r Di tiddacnetnd kubdhbensnbewcnedeeiens e \< rporations, ni tates vernment, the 
100.000 7840.00 | Gomaemmer cs ccc: RBIS | States, Counties, Cities, Towns and others who are 
100,000 99.090.00 Ss Ltadnchtinktnstebisnedetancecens 955. required to furnish suretyship in any trust or 
‘ Reed aa Unpaid Expenses.............-0000+ staan official capacity. 
100 000 i 500.00 urp. Coe eeeeerereserseccseseseeees® eeeeeeees aaa ae ACCIDENT AND HEALTH INSURANCE 
100,000 | 91,550.00 Insurance against Personal Injuries and Loss of 
00, ty 100,900.00 Time from Accident and Sickness. 
Minneapolis City.........+.++ eedeoees 98,000.00 “ x 
250000 New York City. --ecss.cescsseeecces 337,400.00 $300,000.00 Deposited with LIABILITY INSURANCE 
100,000 Pi Pitteburgh City.. 104:000.00 Insurance Departments for the oa Bayierun’ ont —— oan Cum. 
"60,000 St. Paul City. a 51,000.00 Benefit of all Policyholders wey tre, Vessels, Druggists’ Liability, 
~ or ,000 Ss $1,664,430.00 Workmen’s Collective Insurance. 
1 ten prigr to November 1,1 L 1912) eke 961,874.29 OFFICERS: BURGLARY INSURANCE 
Cash in Banks : JAMES W. BROCK, Pres. HARLAN W. KEMP, Secy. Residence, Bank, Counting Room and Messenger, 
RALPH B. DENNY, Treas. Burglary, Theft and Larcency. 



































NEWS OF COMPENSATION 


MICHIGAN FATAL ACCIDENTS 





Investigation of Petitions Still Drags in 
Ohio—Civic Federation Commis- 
sion to Visit Coast 





Figures on the cost of the fatal in- 
dustrial accidents which took place in 
Michigan during the first year under 
compensation were given out last week. 
The total is $940,103.24. The fatal in- 
juries in the twelve months numbered 
408. The total number of weeks, com- 
pensation that will be paid to the de- 
pendents would amount to 2,353 years 
if strung out end to end. The average 
amount of compensation allowed was 
$2,305.53. The fatal accidents cost far 
less than the nonfatal ones. 

The industrial accident board com- 
plains of being hampered in its admin- 
istration of the act by want of funds. 

Workings of “Fourth Option” 

The “fourth option” bureau issued a 
statement that the department of state 
compensation insurance had cleared a 
profit on the year’s business of sufficient 
size to enable it to declare a dividend of 
$8,000, and therefore that amount will be 
divided among the employers who are in 
on the state insurance. It also was an- 
nounced that the premium rate would be 
reduced by one-sixth for the coming year. 
The statement also says that nearly 500 
employers are now under the fourth op- 
tion, that the policy of not soliciting busi- 
ness will be continued and “further re- 


ductions by the stock companies to meet 
the state rates are now expected.” 


NOTES FROM OHIO 

In Ohio the investigation into the al- 
leged frauds in the Green workmen's 
compensation referendum still drags. The 
state alleges that graveyards have been 
robbed to get names. The attorney-gen- 
eral insists that the burden of proof to 
show that the signatures are genuine is 
up to the Ohio Bquity Association. At 
Cleveland one man charged with getting 
fraudulent signatures has been indicted. 
At Cleveland, C. C. Meekison of Napo- 
leon, and J. D. Cargould, charged by the 
Equity Association with burglarizing its 
offices on the night of Aug. 2 to obtain 
referendum petitions, have been indicted. 
Meekison is a prominent Democratic pol- 
—- The two men gave $5,000 bond 
eac 

The Ohio tndustrial commission has a 
strange tangle to settle. Frank Verbes, 
a Cleveland workman, was killed by a 
traveling crane. The “widow” was al- 
lowed $10.50 per week for herself and 
four children, but it is now alleged that 
Verbes has a legal wife and two children 
in Europe. The board will continue to 
send the $10.50 to the Cleveland woman 








until 
claim. 

The Ohio industrial commission has al- 
lowed the widow of Hyland Burton, a 
newspaper egrene: of Youngstown, 
$12 per month for the next six years. 
Burton started from the office on a pic- 
ture assignment, was run down and 
killed by an automobile. The paper car- 


the European wife files a legal 


fund. 


TO VISIT WASHINGTON 


The joint commission on the operation 
of workmen’s compensation acts in the 
various states, created by the National 
Civic Federation, has decided to visit 
Washington, Oregon and California. The 
purpose of making a personal investiga: 
tion of the operation of the Washington 


act is that that state is the only one in | 
which compulsory state workmen’s com- | 


pensation insurance is in force. The com- 
mission has just returned from a trip 
through Massachusetts, Michigan, Ohio, 
Wisconsin and Illinois. 





Rigid Drugs Act 

Companies writing physicians’ and 
druggists’ defense liability may have 
an increase of business in Ohio owing 
to the new law in that state regulating 
the sale of narcotics and habit form- 
ing drugs. Such drugs may lawfully 
be sold only on original prescription of 
doctor, dentist or veterinary duly li- 
censed under the laws of the state. 
The drugs may be prescribed only for 
actual and necessary purposes in the 
proper practice of the respective profes- 
sions. The prescription must contain 
the name of the person issuing it, the 
date of issue and the name of the 
person to whom issued. It must be 
kept on file for at least two years. 


? compensation insurance in the state 





SALESMEN WANTED 


Geod Agency Oponings In Central States Policies comply with Standard Provisions Lax 
$5,000 Policy $9.00 A Year 


Weekly for 200 Weeks 
Health Polic $10.00 A Year 


Pays $25 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’ 's Accident Associatios 


DES MOINES, a3 1OWA 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L. LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


Gen. Agts. Illinois, Mo. -» Ind., 1423 


te ees Rae it 


CONKLING, PRICE & WEBB - 
FRED L. GRAY COMPANY 


RAYMOND & RAYMOOD - - ~ - ~ - General Agents, igan, Detroit 
ALFRED PAULL & SON - - - - - General Agents, West Virginia, nating 
Cc & SPRAGUE ~ - - ~ - General Agents, Northeastern hio, Goustiens 
Meg ee INSURANCE AGENCY ~ 7 Gen Aommm. | Southern a Oe Costes 
Sa McCUNE & McKENZIE - - es. Agts., o, Lima 





HE MERRILL, DODGE & JACKSON co. ~ - Gen. bens! Lucas Scents, Wrotede, Ohio 








LBS URANCE 





MASSACHUSETTS 


SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLAR and PLATE GLASS INSURANCE. 


THAT MEANS CERTAINTY 
IS WHAT MAKES 





BONDING AND INSURANCE COMPANY 


T. J. FALVEY, President 
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REPURT ON U.S. F. & G. 
SURPLUS REDUCED $645,073 





. Criticisms of Baltimore Company Slight 


Except on Subject of Surety 
Loss Reserves 





Examination of the United States 
Fidelity & Guaranty for the purpose of 
verifying the annual statement of Dec. 
31, 1912, has been made by the insur- 
ance departments of New York and 
Maryland. The report was made pub- 
lic this week. Having the advantage, 
which the company did not have, of 
learning actual receipts and disburse- 
ments during several months since the 
statement was made, the examiners 
made many changes. Most of these 
were of minor importance, but a few 
were very material. In the aggregate 
they reduce the surplus $645,073. The 
total additions to surplus made by the 
examiners amount to $194,290, while 
reductions in surplus amount to $839,- 
362. The items of increase and reduc- 
tion are as follows: 


DECREASE 
Bonds and stocks............ $ 19,970.50 
Premiums in course of collec- 

CM... vce cc0es ET Cer Tees 85,180.72 
Accounts in suspended banks.. 14,767.22 
Subscriptions, department guar- 

anteed attormeys ........... 1,844.63 


Losses and claims............. 572,841.25 





Liability loss reserve.......... 71,274.00 
Unearned premiums .......... 7,417.95 
Bills and accounts due and ac- 

GUGEE Adbxdsarcvsecccvasceve 17,188.40 
Due to stockholders........... 17,817.39 
Return premiums ............ 2,376.43 
Collateral deposits ........... 9,614.64 
Reserve, department guaranteed 

CED ecddcccssqvestouse 11,205.35 
Real estate expenses.-......... 3,865.00 
Claims for personal injuries... 4,000.00 

INCREASE 
eek MORN cone vsecddszncaé $ 3,703.93 
Bills and accounts receivable.. 13,255.83 
TmsePONE 2 cccccccccs ° 604.54 
BARVEBS. ccceccccecec 114,781.02 
Renewal premiums . -- 61,093.12 
Commissions ......... “oe 7,350.94 
Tax on premiums............. 3,500.33 


Pew Severe Criticisms 

Considering the extent of the com- 
pany’s operations, the criticisms made 
by the examiners are comparatively 
few. The most serious is the pointing 
out of a marked tendency to under- 
estimate the reserve necessary to meet 
outstanding losses on fidelity and 
surety bonds. While some of the in- 
crease in this item is due merely to 
substituting the opinions of the exam- 
iners for those of the company’s claim 
department, some of it is based on ac- 
tual payments of claims, which the 
company is shown to have underesti- 
mated. 

The report shows that the company 








ARNOLD 


BENNETT 


wrote entertainingly about ° 
“Your United States,’’ and said 
some real complimentary things. 
Had he been an English casu- 
alty underwriter writing on the 
same subject, justice would 
have demanded even more 
compliments. ‘‘Your United 
States” in the casualty busi- 
ness delivers the goods all the 
time. SERVICE is its watch- 
word—service to agents and to 
the assured. Write and learn 
about it. 








United States Casualty Co. 
EDSON. S. LOTT, President 
80 Maiden Lane 
New York 
CHICAGO BRANCH OFFICE 
1030 Insurance Exchange 


CHARLES H. ELDREDGE 
MANAGER 




















& Wood, 1545 
F. Churchill 
Parker & Davis, 
ohn FsDunphy, 701 Majestic B! 
, 1201 First Nat’l 
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Prudential Casualty Co. 


INDIANAPOLIS 
LINES WRITTEN 


Automobile Liability, Property Damage, Col- 
lision, Employers’ Liability, Public, Teams, 
Elevator, Workmen’s Collective, Workmen’s 
Compensation, General Liability, Physician’s 
Liability 
Commercial and Industrial Accident @ Health 
Burglary, Plate Glass 


GENERAL AGENTS 


Insurance - = = = = Chi Il. 
Con, 1ot Floor, Pierce Bldg, - - - = &. ais, 0. 
Sass Seapecse See -“-*|=* 25252 


Senta b Denia able - FEM 


- = = = = = = Milwaukee, Wis. 
Bldg. - - - ~~ Cincinnati, Ohio 











is losing money on its liability business 
and that the reserve for losses, as 
computed by the New York law, will 
be inadequate to take care of the un- 
settled liability claims. The main fea- 
tures of the report are as follows: 
History of Company 

The company was incorporated in 1896 
to guarantee and secure the payment of 
debts, the performance of contracts and 
the collection of notes and bills of ex- 
change. Amendments broadened these 
powers: In 1900 to do burglary and 
theft insurance; in 1908 more specifically 
to do general fidelity and surety business, 
and in 1910 to do a gener casualty 


bursements. 
the company to enter in its statement 
only a lump sum equal to difference in 
income and disbursements in this depart- 
ment. 

The examination shows that income to 
the guaranteed attorneys department from 
merchants amounted to $101,502 and from 
attorneys’ subscriptions $72,267. The 
net losses amounted only to $1,700, but 
the total disbursements of the department 
amounted to $177,742. 

Statement of Assets 

The examiners give the company about 
$13,000 more ledger assets than it claimed, 
this being an item of accounts receivable. 
The total is made up differently, however, 
the examiners having increased the 
amount of premiums in course of collec- 
tion more than three months due by about 
$85,000 and decreased those less than 
three months due by the same amount. 
The nonledger assets are increased by the 
examiners by about $170,000, consisting 
chiefly of $115,000 worth of salvage re- 
covered during 1913 on fidelity and surety 
claims paid prior to 1913 and $51,000 pre- 
miums on continuous bonds charged in 
1913 and effective in 1912. 

The examiners give the nonadmitted 
assets as $513,298, as against $480,697 as 
computed by the company. 

Unearned Premiums 


The examiners computed the unearned 
premium reserve as of Dec. 31, 1912, as 
$2,729,315, while the company’s figure was 
$2,721,897. The examiners found the com- 
pany’s computation correct or only slight- 
ly wrong on all classes of business except 
liability, which the examiners reduced 
$100,108 and on fidelity and surety, which 
the examiners increased $98,577. On this 
point the examiners say: 

“A substantial difference exists in the 
computation of the unearned premium re- 
serve for liability insurance. This differ- 
ence, exceeding $100,000, is principallv due 
to the fact that the company created re- 
serves for payroll audits which were en- 
tered on the books in 1912 and which 
were fully earned at time of entry. We 
have made a detailed check of the liabil- 
ity premiums in force and have eliminated 
payroll audits, treating such payroll 
audits as earned premiums. The result, 
of course, tends to increase the special 
reserve for liability losses, while it de- 





creases the liability for unearned pre- 


miums, 
Indefinite Term Bonds 


“The examination of the premium re- 
serve on fidelity and surety bonds has de- 
veloped the fact that on certain classes of 
bonds, known as indefinite term bonds, 
the company carries no reserve, It ap- 
pears to be the practice to cancel such 
bonds soon after they are written, with 
the consequent result that no premium re- 
serve is charged at the expiration of the 
year. An analysis of the company’s ex- 
perience does not seem to justify this 
practice. We are of the opinion that such 
bonds should be reserved on a seven-year 
term basis and have made such computa- 
tion, resulting in an increase of $84,968. 

“A careful examination has been made 
of the practice in connection with the 
termination of liability on continuous 
bonds, viz.: Contract and judicial bonds 
where the contract has not been com- 
pleted or where the company has not been 
fully discharged of liability by the court. 
The examination has developed the fact 
that during the month of December a 
considerable number of bonds had been 
canceled without proper authority or evi- 
dence that the company’s liability has 
terminated. In all such cases where can- 
cellations have been effected without 
proper authority we have restored the 
premium reserve on such bonds, resulting 
in an increase of $10,578.15.” 

Liability Loss Reserve 

The examiners increased the liability 
loss reserve from $105,188, the company’s 
figures, to $176,462. This comes about in 
this way: The reduction in unearned pre- 
miums by $100,000 adds that amount to 
earned premiums, on which the loss re- 
serve is computed. In addition, the ex- 
aminers referred back to 1911, $26,841 on 
account of rebates, which the company 
had deducted from the 1912 earned pre- 
miums, and the examiners found twenty- 
one suits being defended under 1910 poli- 
cies, whereas the company had given the 
number as eleven. This discrepancy, the 
examiners state, was due to clerical er- 
rors in the claim department and to dif- 
ference of opinion as to whether these 
suits really came under the head of lia- 
bility suits. 


Bad Liability Experience 

As the company has been writing lia- 
bility business only three years, its loss 
reserve has to be computed on the statu- 
tory 51 percent of earned premiums. Its 
own uncompleted experience for 1910, 1911 
and 1912 shows a loss ratio to earned 
premiums of 59.8 percent. The examiners 


say: 

“It is significant that while there were 
108 suits outstanding on policies issued 
during 1911, no reserve is chargeable 
against such policies by reason of the fact 
that the loss payments on account of such 
policies exceed 61 percent of the pre- 
miums earned. In view of these circum- 
stances it is evident that the loss reserve 
on the liability business of this company, 
as computed under the law, is inadequate. 

“A computation based upon the actual 
uncompleted experience of the company 
would exceed the legal reserve by $115.- 
577. The company reported 182 suits 
vending under liability policies; the exam- 
iners find that the number of such suits 
on Dec. 31 were 257, divided as follows. 
according to policy years: 1910, 21; 1911, 
108: 1912. 128.” 

The examiners increase the loss reserve 
for workmen’s compensation claims from 
$14,484 to $33.949. 

Surety Loss Reserve Increased 

The reserve for losses other than liabil- 

ity and workmen’s compensation is in- 





creased from $994,814 to $1,567,656. On 
all lines except fidelity and surety the 
changes from the roy > figures are 
slight, mostly due to taking the actual 
amounts paid during 1913 in place of the 
company’s estimate of its liability on Dec. 
31. The reserve for fidelity and surety 
losses is increased from $938,448 to 
$1,486,641. On this subject the examiners 
say: 

“The greatest difference is to be found 
in the estimates on fidelity and surety 
claims. In making such estimates the 
examiners have had the advantage of sub- 
sequent information and the evidence of 
actual payments made in 1913 as against 
the company’s estimates of Dec. 31, 1912. 
While such claims have been, in our opin- 
ion, largely underestimated and consist- 
ently so for a number of years, this is due 
to the fact that the company’s claim ad- 
justers have strong faith in the merits of 
the company’s defenses and are inclined 
to view the probable outcome with more 
or less optimism. 

Examiners’ Opinion 

“It is true that the estimates made by 
the examiners largely represent judgment 
and opinion, but such judgment has been 
based upon facts well considered. In mak- 
ing such estimates the examiners have 
used as a basis the company’s past ex- 
perience, the actual cash payments made 
during the seven months of 1913, the 
judgments of the courts as expressed in 
the latest decisions, the value of col- 
lateral, the responsibility of indemnitors, 
the merits of the company’s defenses, the 
probable salvage to be recovered in the 
future, and have given all of these facts 
due consideration in providing adequate 
reserves on surety claims. 

“A nepeing has been granted to the 
company’s claim department, wherein all 
of the cases to which exception has been 
taken have been freely discussed, and, in 
the opinion of the examiners, the reserves 
herein provided come nearer to expressing 
the ultimate liability of the company than 
the reserves provided in its annual state- 


ment. 
One Practice Criticised 

“Attention must be called to the fact 
that there is a practice of closing cases 
on receipt of favorable reports from local 
attorneys and adjusters; subsequently 
such cases require to be reopened and fre- 
quently it is necessary to make a pay- 
ment in order to discharge the company’s 
obligation. The cases reopened in 1913 
required the payment of approximately 
$55,000 during the first six months of the 
year. When a case is reopened the com- 
pany creates a new claim by giving the 
case a new claim number. We think this 
is erroneous and recommend that reopened 
cases should carry the old claim number 
so as to enable the department and its 
examiners to trace the disposition of each 
case under its original claim number. By 
eng tete this practice the company will 
be enabled to prepare schedule ‘O’ and 
schedule ‘G’ of the annual statement upon 
a more definite and accurate basis,” 


om Agency Organization 
e€ company operates in every state 
and territory, in Canada and in Hawait 
It has eighteen branch offices, about 1,500 
general agencies and about 2,500 district 
agencies. Some branch office managers 
get overriding commissions of from 1 to 
dl = —~ average being 2% percent. 
nual salaries of branch office m 
vary from $2,250 to $7,500. — 
“The maximum commission allowed 
general agents is 25 percent on fidelity, 
surety and burglary business and on lia- 
bility lines 25 percent with the exception 
of dentists’ and physicians’ liability, on 
which it is 35 percent. When overriding 
commissions are allowed to branch office 
managers, such overriding commissions 
are in addition to all other compensation. 
“Branch office managers and general 
agents writing surety bonds have author- 
ity to execute contract and fidelity bonds 
for amounts not exceeding $25,000, and 
judicial bonds for amounts not exceeding 
$10,000 on each bond. Bonds involving 
indemnities of larger limits are subject 
to the approval of the home office.” 
Contract with Trust Company 
The report goes into the details of the 
contract between the surety company and 
the Equitable Mortgage & Trust Com- 
pany, under which agents of the surety 
company solicit real estate loans to be 
made by the trust company and are com- 
pensated by commissions paid by the trust 
company. The surety company guaran- 
tees the payment of each loan for an an- 
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nual fee of one-fourth of 1 percent of 
the amount of the loan. The surety com- 
pany also participates in the profit on 
this business. The surety company owns 
1,037 shares of trust compeny st par 
value $103,700, out of $750,000 d-up 
capital. Both companies have the same 
president. 
Some Recommendations 

In conclusion the examiners say: 

“We have already indicated our ap- 
proval of the accounting methods em- 
ployed by the company in connection with 
renewal premiums on fidelity and surety 
bonds. e recommend, however, that 
greater care be exercised in canceling re- 
serves on continuous bonds, such cancel- 
lations to take effect only upon satisfac- 
tory evidence of termination of liability. 

“From the facts and figures submitted in 
this report it is evident that the —. 
rience of this qompeny indicates a high 
loss ratio on liability underwriting, and 
that the loss reserves provided by law 
will be insufficient to meet the obligations 
under lability policies issued during the 
past three years. 

Higher Loss Beserves Needed 

“The increase in the surety loss re- 
serves, as determined in this exam- 
ination, indicates the necessity of estab- 
lishing higher standards in providing 
estimates for outstanding claims, We 
recognize the difficulties that attend 
the valuation of reserves on the ba- 
sis of specific estimates and recommend 
to the officials of the claim department 
the advisability of creating higher esti- 
mates and revising such estimates with 
greater frequency on the basis of infor- 
mation derived from investigators and lo- 
cal attorneys. We are of opinton that in 
creating reserves the officials of the claim 
department are attaching too much im- 
portance to anticipated salvage to be re- 
covered from indemnitors. hile pros- 
pective salvage is an important factor in 
determining claim reserves, the considera- 
tion of the value thereof should be limited 
to cases where the company has aeepuate 
collateral or indemnitors of unquestioned 
financial responsibility. 

“The substantial reduction in the sur- 
lus, as shown herein, leads your exam- 
ners to recommend that the company ex- 
ercise greater care and conservatism in 
the preparation of the annual statements 
to the insurance departments.” 


SAFETY CONGRESS IS HELD 


Education of Public in Prevention of 
Accidents Advocated at Meet- 
ing in New York 


The second safety congress under the 
auspices of the National Council for 
Industrial Safety was held in New 
York this week. Arthur Williams of 
the American Museum of Safety pre- 
sided. Experience meetings of safety 
engineers in big plants were held for 
the interchange of ideas. Arthur Wil- 
liams stated that from 70 to 90 percent 
of industrial accidents were due to care- 
lessness of employes and an equally 
large percentage of industrial disease 
is due to ignorance. Education of the 
public is necessary. 

Dr. W. H. Tolman spoke of the work 
of museums of safety. H. L. Brownell 
of the Chicago Railways Company 
stated that his company carried 2,000,- 
000 people daily in July without a fatal 
accident. In previous Julys there had 
been twelve to fifteen fatal accidents. 
He attributed this improvement to 
safety work done by the company and 
impressing employes with greater need 
of care. 

At a session on fire protection a num- 
ber of speakers were heard. 














HEARING POSTPONED INDEFNITELY 


Hearing on the complaint brought by 
Orville D. Lee, A. D. Lee and M . Lee 
against the American Surety, asking an 
ouster order against the company, has 
been postponed indefinitely by Commis- 
sioner A. L. Welch of Oklahoma, on ac- 
count of the illness of one of the com- 
plainants. The complaint grew out of 
a divorce suit against Orville Lee, in 
which the company made bond for an ap- 
peal, paid the judgment against him after 
the case was affirmed, when he refused to 
do so, and then secured an assignment 
of the judgment from the plaintiff in the 
case, 


HAVE OFFICIAL BACKING 
SAFETY INSPECTORS’ MEETING 


Coroner Hoffman Will Use Power to 
Abate Dangerous Conditions They 
Report to Him 





Coroner Peter M. Hoffman of Cook 
county on Tuesday evening promised 
the cooperation of his office to the 
Safety Inspectors’ Association of Chi- 
cago in reducing conditions likely to 
cause serious accidents or deaths. Mr. 
Hoffman was invited to the first open 
meeting of the association and was 
asked to speak. He told the inspectors 
that when they find seriously bad con- 
ditions in a plant, and the owner shows 
a disinclination to correct them, a re- 
port of the case to the coroner’s office 
will result in an investigation, and the 
defects if found to warrant such action, 
will either be corrected or the owner 
will be forced to shut down the plant. 
Mr. Hoffman gave further recognition 
to the work of the inspectors by re- 
questing President Smirz to name two 
members of the association whom the 
coroner would appoint as members of 
the general committee of safety, which 
he has recently organized in Chicago 
with a view to reducing accidents. J. 
H. Coates of the Hartford Steam Boiler 
and L. B. Richards of the Standard Ac- 
cident were named. 


About seventy-five men were present at 
the first open session held by the Safety 
Inspectors Association. Most of these 
were inspectors, but a number were man- 
agers of casualty companies and brokers. 
President James F. Smirz called the meet- 
ing to order at the Chicago board audi- 
torium about half past eight. An orches- 
tra of six pieces furnished some very en- 
joyable music. President Smirz delivered 
a brief and appropriate address of wel- 
come, in which he outlined concisely the 
purpose of the organization, and stated 
that it is not to be used by any company 
or manufacturer of devices or for the 
personal advantage of any inspector. 


Scott Gives Advice 


D. O. Scott, an inspector of the Hart- 
ford Steam Boiler, read a very excellent 
paper entitled, “A Little Advice to In- 
spectors.” He urged his hearers to make 
use of all available sources of informa- 
tion concerning their work. He told them 
that they are pupils in a school which 
has no graduates, that they must first 
learn from experience and then gain more 
knowledge by conference with other ex- 
perienced men. He pointed out the dan- 
ger of an inspector passing defects simply 
because he has become accustomed to ex- 
pect perfection in a particular plant or a 
particular make of boiler or machinery. 
A stranger without these preconceived 
ideas may find defects. It is the business 
of an inspector to discover defects, but 
it is good policy for him to be diplomatic, 
as he has no power of condemnation and 
can secure improvements better by favor- 
ably impressing the owner. 

Courtesy Among Inspectors 

He pointed out also the need of cour- 
tesy among inspectors. One may discover 
defects that another has passed. It is his 
duty to point them out in a manner that 
will not refiect upon the ability of the 
former inspector. He advised the com- 
mittees of the organization to be very 
conservative in the matter of attempting 
to lay down rules or fix standards. ch 
company has its own practices and usually 
is very well satisfied with them, and it 
would be an easy matter to cause the 
impression to get abroad that the asso- 
ciation was attempting in some way to 
dictate to companies even though that 
was not its intention. 

Mr. Gilbert’s Address 

George A. Gilbert, resident manager of 
the Employers Liability at Chicago, made 
a very pleasant talk on the subject of 
safety inspections and their importance to 
underwriters. He called attention to the 
wonderful growth of manufacturing in 
the country and the impossibility that the 
heads of these large concerns should not 
know all about conditions existing in 
them. He spoke of certain specific de- 
fects, which his experience in handling 
over 243,000 accident notices had called 
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to his attention. One of these was eleva- 
tors that can be opened from the outside, 
“The inspector,” said he, “who performs 
his duties holds the same relation to the 
community, to industry and to the insur- 
ance companies 3s the sentinel at the edge 
of the camp holds to his army in the time 


of war.’ 
Pictures 

Stereopticon views of the steamer E. M. 
Peck and of its boiler which exploded on 
June 11 were thrown on a screen and 
President Smirz gave a very interesting 

k in explanation of them. This steamer 
was in port at Racine, Wis., at the time. 
Its boilers were of old style and so built 
and installed that an inspector could not 
reach all points necessary for a thorough 
inspection. One of them let go and 
hurled its mass of 20,000 pounds of steel 
300 feet. The photographs taken after 
the explosion showed the defective condi- 
tions which had existed. 

Coroner Hoffman’s Talk 

Coroner Hoffman said that he was in- 
duced to organize the general committee 
of safety by reason of the fact that dur- 
ing his eight years as coroner he has 


too many. In 1906 five deaths from auto- 
mobiles were reported to his office. In 
1912 the number was 98. In 1913 present 
prospects point to this number growing 
to 150. The coroner feels that it is ab- 
solutely necessary to curb the speed ma- 
niacs. In the earlier years of his admin- 
istration as many as forty cases annually 
of deaths due to ammonia in refrigerating 
plants were reported. The passage and 
enforcement of a strict inspection ordi- 
nance has reduced that number to six a 
year. At one time fifty to sixty deaths a 
year were reported in the county as the 
result of water heaters in bathrooms. Ex- 
periments showed that this was due to 
the presence of carbon monoxide. The 
passage and enforcement of an ordinance 
requiring installation of an escape pipe 
running from each of the contrivances to 
the outer air, has cut down the number 
of deaths thirty-five to forty a year. 


BROKERS PROTEST REDUCTION 
in New York Demand Is 


hat Other Expenses Be 
Cut Down 








At Hearin 
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New York, Sept. 24—A hearing held 
before Superintendent Emmet-at the 
New York office of the insurance de- 
ay on Tuesday, at which the Fire 

rikers’ Association presented a brief, 
protesting at the reduction of liability 
commissions in New York, at the be- 
hest of the insurance department. Julian 
Lucas, Jr., read a paper holding 12% 
percent brokerage insufficient to do 
business on, especially since schedule 
rating is now used. He said he was 
inclined to believe the companies have 
mounted the commissioner’s back in the 
hope that they may ride the brokers 
into the ditch. 

The brokers do not feel that they 
should have to stand for so radical a 
reduction and that the administration 
or management expense over and above 
commissions is excessive and should be 
made to bear its proportion of the re- 
duction of gross expenses. They say 
that the companies should be com- 
pelled to operate under lower expense 
ratios and showed how some expense 
ratios run from 45 percent to 60 per- 
cent. The brokers say, “Don’t reduce 
our commission but do reduce the ex- 
cessive and extravagant administration 
expense.” 

The brokers kicked also because 
they claim companies are giving prefer- 
ential commissions to special agents 
who are virtually brokers and quoted 
the case of the Travelers’ New York 
office, where there are forty special 
agents occupying desk room, although 
thirty of this number are listed as 
brokers by the Fire Insurance Ex- 
change. They say it is reported that 
companies foreseeing commission re- 


made 38,000 inquests, which is entirely |, 





duction made arrangements whereby 
brokers controlling large lines became 
special agents to receive commissions 
in excess of these provided by the 
Casualty Exchange. They say the small 
agent up-state gets more compensa- 
tion as a local agent than does the city 
broker. 

The Casualty Insurance Exchange 
of New York had decided upon the 
following commission scale, effective 
Oct. 1: 

On liability insurance of all forms: 
Borough agents and special agents, 15 
percent; brokers, 12 percent. On prop- 
erty damage and collision insurance on 
risks so located and so effective: Bor- 
ough agents and special agents, 22% per- 
cent; brokers, 20 percent. 





PROSPECTS NOT PROMISING 


Contractors Mutual Finds Situation in 
Illinois Presents Many Problems 
to Conservative Company 





Norman F. Hasseltine, secretary of 
the Contractors Mutual Liability of 
Boston, has been in Chicago recently 
investigating the liability and work- 
men’s compensation situation. His ob- 
ject is to determine whether the com- 
pany should make an active campaign 
for business in Illinois. The company 
was admitted to the state a short time 
ago, and Amos W. Shepard from the 
home office was appointed district man- 
ager. Mr. Shepard had been making a 
careful study of the situation previous 
to Mr. Hasseltine’s visit. Both have 
found a number of conditions that 
are far from satisfactory. 


The Contractors is one of the conserva- 
tive mutuals, which up to recent months 
had been licensed only in its own state. 
With the advent of workmen’s compensa- 
tion it saw the opportunity to branch out 
somewhat. In Illinois, however, it meets 
conditions very different from anything 
it was accustomed to at home. In Mas- 
sachusetts the workmen’s compensation 
rates are under control of the insurance 
department and an antidiscrimination law 
is in force. The few mutuals there are 
under as strict supervision as are the 
stock companies. Interinsurance in the 
casualty line is unknown. 

In Illinois the company finds “special 
rates,” “merit rates” and cut rates that 
bear very little resemblance to manual! 
rates. It finds a number of interinsurers 
organized or admitted under a law be- 
lieved to be void, but very active and ap- 
Parently doing a large business. What 
rates they charge is unknown, but pre- 
suming that no employer would take in- 
terinsurance in preference to insurance in 
a strong stock company or a well-man- 
aged mutual unless there was a pecuniary 
inducement, one naturally concludes that 
their rates are low. 

Even though the stock companies might 
reach an understanding and charge the 
same rates, there is no prospect that the 
interinsurers will brought into 
line. Whether the law under which 
they operate is good or void they 
are nevertheless “admitted” and_  in- 
surance in one of them is compliance 
by the employer with that provision in 
the new workmen’s compensation law 
which relates to insurance in a company 
or association admitted to the state. This 
does not make the prospects bright for 2 
mutual which is accustomed to get ade- 
quate rates and is required by its home 
state laws to put up reserves and keep 
itself solvent like a stock company. 





Gets Some Reinsurance 

A. é; Schunk, president of the North- 
ern Casualty of Aberdeen, S. D., has 
just been in New York and Baltimore 
arranging for reinsurance of part of 
the company’s liability under large 
bonds and large burglary policies. A 
few months ago the company absorbed 
the Northwestern Surety of Mitchell, 
S. D., and in so doing got a number of 
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double lines. Mr. Schunk thought this 
was a heavier liability than the com- 
pany should carry on single risks. 





HUMPHREY QUITS EQUITABLE 


No successor to General Manager of 
t. Leuis Company to be Named 
Immediately 








J. L. Humphrey, vice-president and 
general manager of the Equitable 
Surety, has resigned his position, owing, 
it is said, to friction with B. J. Taussig, 
president. 

Mr. Humphrey and James E. Smith, 
the capitalist, who became president, 
organized the company, which began 
business April 1, 1911. Mr. Humphrey 
prior to that time had been a member 
of the firm of Humphrey & Bates, St. 
Louis representatives of the Fidelity & 
Deposit, and, owing to his surety ex- 
perience, was practically the head of 
the Equitable. Mr. Smith resigned in 
April, 1913, and was succeeded by Mr. 
Taussig, who had just finished his term 
of four years as city comptroller of St. 
Louis. 

Mr. Taussig, speaking of the matter, 


said: ‘Mr. Humphrey has resigned and 
I do not care to di the r why. 
We have not taken up the matter of ap- 
pointing a successor and may not do so 
for a month yet. I do not know what Mr. 
Humphrey intends to do.” 

Mr. Humphrey’s resignation took effect 
immediately on being offered, which was 
several days ago. He has not yet taken 
up other work. He received a sala of 
about $7,500 a year from the Equitable. 

nm June 28 the company announced a 
reduction of its capital from $1,000,000 to 
$500,000, the difference to be applied to 
the surplus. Of late the directors have 
assumed more direct control of details 
> og company than they formerly exer- 
cised. 








Relieved of Claim Work 

The New York branch office of the 
Continental Casualty, which has juris- 
diction over New England, New York 
state and most of Pennsylvania, has 
been relieved of most of its claim work. 
It will handle New York claims for 
$500 or less, but those from outside ter- 
ritory and the larger ones from New 
York will hereafter be handled from 
the home office. The statistical and 
claim departments will be moved from 
the New York office to the home office. 
The New York office will continue to 
exercise underwriting supervision over 
its old territory. Manager Galloway 
of the claim department at New York 
becomes assistant manager of the 
branch office under Resident Manager 
F_ H. Perdew. 





REDUCE COMMISSIONS IN EAST 


At a meeting in Philadelphia on Friday 
attended by all of the companies writing 
liability business in that city, rates of 
commission were adopted in conformity 
with the reduced commissions obtaining 
elsewhere. The nonconference companies 
likewise subscribed to the reduction. 
Brokers will be paid 12% percent, local 
agents 20 percent and special agents 15 
percent. The rates of commission promul- 
gated by the Workmen’s Compensation 
Service Bureau at the behest of the New 
York insurance department apply all over 
the country. 

Ballard & Garrett of New York, mana- 
gers for northern New Jersey of the Em- 
Ployers’ Indemnity of Philadelphia have 
notified their New Jersey agents of the 
reduction in liability commissions as of 
Oct. 1. The company has been paying 20 
Percent in New Jersey, although some 
companies were paying 25 percent. After 
Oct. 1 the Employers’ Indemnity, the same 
as the other nonconference companies, 
will pay 15 percent to agents and 12% 
percent to brokers. The nonconference 
companies generally do not expect to find 
conditions so hard as the only competi- 
tion to be feared is that of service which 
will hereafter be the prime requirement 
for controlling business. 





News About Companies 





New York Plate Glass—The New York 
insurance department has just filed its 
examination of the company as of June 
30, 1918, and covering the three years 
since the last examination. The state- 
ment as of June 30 shows: Total ad- 
mitted assets, $892,568; surplus over all 
liabilities, $280,587; surplus to  policy- 
holders, $480,587. The unearned premium 
reserve as calculated by the examiners 
was $327,275, which was about the com- 
pany’s figures. An exhibit of the gains 
and losses for the three years ending 
June 30 showed a gain from underwriting 
of $32,481 and from investments of $60,- 
190. Dividends paid amounted to $96,000. 

. + . a 

Pederal Life & Casualty, Nashville, 
Tenn.—-The committee of stockholders se- 
lected to outline a future policy for the 
company has, after a careful considera- 
tion of all merger and liquidation propo- 
sitions, decided to continue the sale of 
stock and qualify to do business at an 
early date. The company’s holdings con- 
sist of a $65,000 investment in the stock 
of a Nashville land company and approxi- 
mately $50,000 in unmatured notes. It is 
hoped that Commissioner Taylor will be 
disposed to accept as a deposit from the 
yen when it is prepared to qualify, 
the stock on a basis of 50 cents on 
the dollar and if such an arrangement 
can be effected the company will qualify 
with a capital stock of $50,000. It is pro- 
posed to change the company’s name to 
the Federal Indemnity Company, in or- 
der that no confusion may arise as to the 
character of underwriting the company 
will engage in, which it is stated will be 
confined to casualty and surety lines. 

* - . 

Prudential Casualty—The semi-annual 
statement shows assets of $1,049,284 and 
surplus to policyholders of $626,017. If 
the company keeps up till the end of the 
year the pace it made in the first half, 
So write close to $1,000,000 in pre- 
miums. 





Cleveland Surety Election 


The annual election of the Cleveland 
Board of Surety Underwriters, held 
recently, resulted as follows: 


President—Robert H. Clark, Southern 
Surety. 

Vice-Presidents—C, R. Laurenson, Na- 
tional Surety; Howard D. Pritchard, 
American Surety, Frederick R. Pease, 
Massachusetts Bonding. 

Secretary—Mr. Gray, Aetna Accident & 
Liability. 

Treasurer—E. W. Davis, New England 
Casualty. 

Executive committee—C. R. Laurenson, 
National Surety; F. B. Owen, Fidelity & 
Deposit; H. D. Pritchard, American 
Surety; J. T. Harlan, Globe Indemnity. 





Southern Conference Meeting 


The date of the meeting of the South- 
ern Casualty & Surety Conference has 
been changed from Oct. 14-15 to Oct. 
28-29. The place will be New Orleans. 
President H. D. Huffaker announced 
last week that the program was about 
completed and that the meeting prom- 
ised to be the best in the history of the 
conference. Entertainment will be in 
charge of a commitee headed by Edwin 
Shelby of the New Orleans Casualty 
and a good time is anticipated. 





Pushing Local Organizations 


J. W. Scherr, president and general 
manager of the Consolidated Casualty 
of Louisville, is leading a movement 
for the organization of local associa- 
tions of health and accident agents, 
especially in southern cities where the 
company is doing business. He has 
initiated the movement at Memphis, 
Tenn., where conditions as to competi- 
tion .are said to be very bad, and is 
hopeful of having an association or- 
ganized along the lines of the Cleve- 
land, Ohio, conference, which has done 
exceptionally good work. He reports 





that the prospects for getting similar 


action in Louisville are also good. Mr. 
Scherr believes the application of the 
idea generally would eliminate cut- 
throat competition, rate cutting, mis- 
representation of contracts and the 
other evils which are now flourishing 
in the health and accident business in 
many places. 


WOULD JOIN THE FIRE AGENTS 
Southern Casualty and Surety Men 
Favor Broader Scope for National 
Agency Association 








A country-wide movement, which it 
is expected will vitally affect casualty 
and surety agents all over the United 
States, was given impetus in Atlanta 
last Friday. A meeting was held in the 
offices of one of the prominent general 
agencies of casualty and surety compa- 
nies, at which about ten general agen- 
cies were represented, for the purpose 
of taking definite action with respect to 
a proposition for the broadening of the 
scope of the National Association of 
Local Fire Insurance Agents so as to 
admit these classes of agents to mem- 
bership in that body, and for a change 
of name of that organization. 

The matter of admitting casualty and 

oe | agents to membership in the na- 
tional fire agents’ organization, has been 
discussed informally for several months 
past but it is said no concrete action 
was taken until the recent meeting in 
Atlanta. 
_ A decision was reached at the meet- 
ing last week that each general agent 
write to every other general agent of 
his company in the various sections of 
the country and urge him to send a 
representative to the meeting of the 
National Association of Local Fire In- 
surance Agents at Cincinnati, on Oct. 
14-16. 

It is understood that in case the ef- 
forts of the casualty people to form a 
coalition with the fire insurance men 
fail, it is the intention of casualty and 
surety general agents to organize a na- 
tional body devoted solely to their own 
interests. 





Returning to General Agencies 

The Title Guaranty & Surety, which 
a few years ago established branch 
offices in most of its field, is now re- 
turning to a considerable extent to the 
general agency system. A few months 
ago the Badgerow Company of Chi- 
cago took over as general agent the 
territory formerly supervised by the 
Chicago branch office. S. M. Hilligoss, 
who was branch office manager at Dal- 
las, Tex., became general agent at the 
‘same point more recently, and now it 
is stated that the Kansas City branch 








office is to be discontinued, its terri- 
tory being parceled out into general 
agencies. 


TO FORM STATE ORGANIZATION 
Representatives of Local Casualty As- 


sociations of Michi Meet at 
Detroit and Outline Plans 








Detroit, Sept. 24.—(Special)—Repre- 
sentatives of the casualty men’s asso- 
ciations of various Michigan cities met 
in the offices of the Standard Accident 
on Tuesday and decided to form a more 
compact state organization. A commit- 
tee was appointed to consider the best 
methods of procedure and will report 
at a future meeting. nub 

The meeting was a poenney one 
and no officers were elected. Charles 
D. Bennett, president of the Detroit as- 
sociation, is chairman of the committee 
on organization. Associated with him 
are Edward Rhines of the Standard 
Accident, Harry V. Upington of the 
Fidelity & Casualty, Detroit, and Messrs. 
Holden, Withey, Ames and Ferris of 
Grand Rapids, Ferguson of Saginaw 
and Doble of Lansing. _ ‘ 

Present at the meeting in an advisory 
capacity were F. H. wg og 4 exec- 
utive superintendent of the Globe In- 
demnity; W. J. Gardner, assistant to 
the general manager of the Ocean, and 
. H. Thom, general superintendent of 
the Standard Accident, representing 
home offices. 

The casualty men of Michigan have no 
further organization at present than the 
local associations in Detroit and Grand 
Rapids, which have been working in har- 
mony. Members of these two associa- 
tions, who met at the convention of the 
Michigan Association of Local Fire In- 
surance Agents here last week, called the 
meeting which was held Tuesday. Their 
object is to organize an effective asso- 
ciation of casualty men which shall em- 
brace representatives from every city in 
this state, where there is even one local 
agent writing casualty. 

One of the troubles of the casualty men 
in Michigan is the havoe caused by rates 
quoted by representatives of certain new 
companies. The loss ratio for the first 
year is invariably low and remains low 
for several years, though gradually in- 
creasing and companies are prone to think 
the ratio for the first year a good one 
upon which to estimate rates, and take 
business too low. Certain large indus- 
trial institutions always are looking for 
some company which will quote them 
rates lke this. They seldom stay with 
one company more than a year, but trans- 
fer their business to another when the 
one which has been stung on the first 
year’s business seeks to hoist the rate. 
This is one of the principal evils which 
the new association hopes to correct. 





Chicago Casualty Commissions 
At a luncheon held on Monday the 
Casualty Underwriters’ Association of 
Chicago discussed the commission re- 








Our new bond covers loss by any act of Fraud, Dishonesty, 


Forgery, Theft, Embezzlement, 


rongful Abstraction or Mis- 


applicaiation on the part of the bonded employee, either 
directly or through connivance with others. It contains 
many new and advantageous features. Write for a copy and 
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ductions ordered by the New York 
department. It was finally decided to 
have Wade Fetzer, of W. A. Alexander 
& Co., general agents of the Fidelity & 
Casualty, take up certain details with 
the Workmen’s Compensation Bureau 
in New York on Wednesday. 





Two Examinations On 

Arthur W. Pettit, assistant insurance 
commissioner of Oklahoma, has re- 
turned from Springfield, Mo., where he 
assisted in the examination of the Mis- 
souri Fidelity & Casualty made by the 
Missouri, Kansas and Oklahoma de- 
partments. The first part of the exam- 
ination has been completed and the 
examiners will return in about thirty 
a to complete the work. 

r. Pettit left Sunday for Dallas, 
Tex., to represent the Oklahoma de- 
partment in an examination of the 
southern branch of the Continental 
Casualty, conducted by the Louisiana, 
Texas and Oklahoma departments un- 
der authority from the Insurance Com- 
missioners’ Convention. 





Have Given Up Mutual 

Members of the Chicago Dyers & 
Cleaners’ Association have given up the 
idea of organizing a mutual casualty 
company to write compensation and 
public liability insurance for its mem- 
bers. Max Krauss, attorney for the 
organization, had the matter in hand 
and at his call a number of meetings 
were held to go over the project. Not 
enough members evinced sufficient in- 
terest and the proposition has been 
relegated to the storehouse of memo- 
ries. 





Compiling Physicians’ List 

Dee A. Stoker, manager of the cas- 
ualty department of the American 
Bankers, of Chicago, chairman of the 
physicians’ committee of the American 
Association of Accident Underwriters, 
is compiling a list of physicians to be 
used by the claim departments of the 
companies represented in the associa- 
tion. Copies will be forwarded to mem- 
bers as soon as it is completed. The 
association members are expected to 
forward the committee at once a list 
of the physicians they know to be com- 
petent. 





John McKenna, sent to the Jackson 
penitentiary for five years for burglary, 
was taken back to Detroit this week as 
a witness to prove the amount of his 
stealings. At his own trial he had con- 
fessed to taking a few spools of silk from 
Joseph Starikoff, when the police inter- 
rupted his operations. Starikoff, who 
held a policy for $3,000 in the Fidelity & 
Deposit, made claim for a loss of $5,400 
worth of ladies’ suits, silks and misccl- 
laneous articles. Whitaker, McNaughton & 
Livingston, state agents of the company, 
denied liability under the policy and they 
called McKenna as a witness. 


OUT FOR BURGLARY BUSINESS 


John A. Banks has been appointed man- 
ager of the burglary insurance depart- 
ment of the Prudential Casualty of In- 
dianapolis in the New York office of Bal- 
lard & Garrett, general agents for the 
compeny. Mr. Banks is an experienced 
burglary man and was connected for nine 
years with the New York agency of 
Sewall & Alden. He has latterly been 
counterman and has a wide acquaintance 
among the producers on William street. 

he Prudential, which has not been 
writing burglary business heavily in New 
York, will hereafter make a drive for this 
class of business, on which losses have 
been very favorable in New York during 
the past few months. 


NATIONAL, VU. 8S. A. APPOINTMENTS 
Cc. H. Boyer, manager of the casualty 
department of the National Life, U. S. A., 
announces the following appointments: 
Walker & Spencer, general agents at 
Atlanta, Ga., to succeed Barber & Walker, 
for the maeiee peemank and commercial 
departments. etterer, Trowbridge & 
Morgan, superintendents for the weekly 
life, health and accident department for 
Atlanta, Ga. R. 8. Slater, superintendent 
of the weekly life, health and accident 
department for Chattanooga, Tenn. 


INDUSTRIAL SAFEGUARDS 
The Weekly Underwriter of New York 
has gathered together a series of articles 
on Hability and compensation hazards an 
inspections and published it under the 
title of “Live Articles on Industrial Safe- 


ards.” The yolume is similar to its 
our volumes. of “Live Articles on Spe- 
cial Hazards,” compilations of articles on 
fire prevention and protection that ap- 

red in the paper. The articles are 
rom pens of men engaged.in the busi- 
ness and all are illustrated with photo- 
graphs or drawings. The price is $1.05. 


HIGH LIVER COMES TO GRIEF 
James Schoonmaker, a clerk employed 
by the Home Savings Bank of White 
Plains, N. Y., was arrested on Sept. 16, 
charged with embezzling $2,836. Rumors 
of high jinks led to an examination of his 
books by his surety, the American Surety. 
It was discovered that Schoonmaker had 
been appropriating money for the past 
two years, The bank will suffer no loss, 
as the defaulter was covered by a $10,000 
bond. The American Surety paid the 
claim the day after its receipt. 


JOYCE DENIES BREPORT 
President William B. Joyce of the Na- 
onal Surety made emphatic denial 

of the published report that he was owner 
of 52 percent of the stock of the Stevens 
Contracting Company. 


CASUALTY APPOINTMENTS 
Wisconsin 

Travelers—W. E. Anderson and_ Henry 
Vold, Balsam Lake; E. J. Hammer, Hillsboro. 
Aetna—C. W. Atkinson, Stevens Point. 
Fid. & Cas.—R. M. Bateman, Milwaukee; W. 
F. Briemann, Theresa; Mrs. Belle Quinlan, 
Benton; W. H. Pierstorff, Middleton. 

Lon, & Lanc. Guar. & Acci—F. L. Abra- 
hams, Milwaukee; West, Nevitt & Tuttle Co., 
Oshkosh; Carpenter & Rowland, Racine; Car- 
ter & Morse, Janesville; F. Engelbrahct, Jr., 
Berlin; A. H. French, Kenosha; S. W. Hein, 
Stevens Point; Jackson Agency, Inc., Eau 
Claire; Joseph offend, Appleton; Loney & 
Peckham, Superior; C. Roenitz, Shevoy- 
an; a Schwake, Two Rivers; P. 5S. 
Schiytter, Wittenberg; a j. Selmer, Eau 
net J. Tipple, West Allis; John Vilberg, Mt. 
oreb. 

Chgo. Bond.—C. N. Brown, Madison. 

Trav. Indem.—C. W. Ferguson, Milwaukee. 

Genl. Acci.—Hardy-Ryan Co., Waukesha. 

Old Line—G. H. Hamilton, Hartford; Hugo 
Zachetzsche, Sheboygan. 

J. Kreilkamp, Madison. 





New Amst. Cas.—C. 
Pacific Mut.—D, C. Roberts, Madison; F. J. 
Shortner, Edgar. 
Natl. Sur.—James Smith, Phillips. 
Cas.—W. P. Stuart, Milwaukee. 
Natl. Cas.—Rene Van Crombrugge, Green 


Kansas 
Natl. Indust—C. R. McCullough and A. 
Hall, Wathena; J. B. Wheatley, Caldwell. 
Kan. Cas. & Sur.—R. H. Wilson, Jetmore; H. 
H. Van Natta, Belleville; J. W. Beeman, Man- 
kato; H. J. Gallagher, M. B. and J. P. Mur- 


phy, Wichita; M. . Cave, Salina; R. M. 
Moon, Junction City; C. M. Mills, Phillipsburg; 
WwW. Reitzel, ashington; F, F, Fockel, 


Waverly; A. F. ens i = fl Center; W. 
F. Thompson, Seneca; G. O. McLaughlin, Hia- 
watha; S. S. King, Atchison; J. L. Stryker, 
Fredonia; C. T. Morrow, Larned; W. W. Webb 
and F. E,. Whitney, Topeka; G. B. Kline and 
A. W. Bremyer, McPherson; William Hayson, 
Burlingame; C. J. Wrudiate, Nickerson; W. A. 
Ranze, Halstead; F. A. Soderstrom, Hoising- 
ton; C. A. Loucks, Lakin; W. C. Stephenson, 


Topeka. 
Indiana 
Title Guar.—L. N. Savage, Rockport. 
Globe Indem.—Schwartz ‘ Kiracofe, Hunting- 


ton. 

Ill. Sur.—R. R. Peddicord, Hobart. 

N. A. Acci.—W. G. DeHaven, Hammond. 

Standard Acci—W. B. Livesay, Peru. 

Natl. Cas.—J. Broshar, Lebanon; Hall & 
Clendenin and R. W. Hamilton, Gary. 

Peerless Cas.—W. F. Yocum, Brazil; G. B. 
King, Lafayette; N. D. Weber and L. Watson, 
Indianapolis; F. M. Gleason, Waldron; Le Roy 
Hartzler, Ft. Wayne. 

Chgo. Bond.—Peru Trust Co., Peru; C. W. 
Barker, Winamac; A. A. Bremer, Crown Point; 
J. E. Wilson, Hammond. 

Union Liab.—C. F. Gilmore, Goshen. 

Natl. Cas.—C. C. Case, Ft. Wayne. 

Grt. East. Cas.—F. M. Cawby, North Jud- 
son; G. A. Weaver, Stanford. 





CASUALTY NOTES 


The Wester: Indemnity of Dallas, Tex., 
has been licem:ed in Oklahoma. 


The Life & ( asualty Company of Nash- 
ville has been licensed in Arkansas. 

The Hartfora Accident & Indemnity of 
Connecticut has been licensed in Indiana. 


A joint examination of the Maryland 
Casualty will be begun by the New York 
and Maryland insurance departments. 


Commissioner Ekern of Wisconsin has 
been making an investigation of work- 
men’s compensation rates in the state. 

J. F. Watts of Louisville has been pro- 
moted by the Pacific Mutual Life to take 
the management of the monthly payment 
department, succeeding C. D. Croan at In- 
dianapolis. 

The Toronto agency of the National 
Surety has just placed a $655,000 line 
under two schedule bonds covering em- 
ployss of Massey Harris Company, Ltd., 
of Canada. 

Reports from Wisconsin are to the 
effect that liability mutuals which have 





recently begun writing workmen’s com- 





pensation insurance in the state are do- 
ing a large business. 


The United States Fidelity & Guaranty, at 
its St. Louis office, has executed the bond 
of $100,000 of Miss Mattie E. Johnston 
in her appointment as executrix of the 
estate of her father, George S. Johnston. 
A workmen’s compensation act will be 
introduced at the approaching session of 
the Mississippi legislature by Senator 
Clayton D. Potter of Jackson, chairman 
of the senate judiciary committee. This 
measure is patterned somewhat after the 
New Jersey law. 

The bond covering the contract for the 
construction of the Superior-Detroit 
bridge across the Cuyahoga river at 
Cleveland, amounting to $412,000, with a 
premium of $5,140, was signed by the 
Fidelity & Deposit and reinsured in the 
National and Title Guaranty. The amount 
of the contract is $1,028,000. 

According to W. S. Moore, secretary of 
the Kansas Casualty & Guaranty of 
Wichita, burglary insurance men are look- 
ing for an increase in burglaries in Kan- 
sas this winter and are adding certain 
conditions to policies. They base this pre- 
diction on the drouth and crop failure 
which may drive farmers into burglary. 
Suit to recover $15,000, the amount 
which Le Flore county had on deposit 
in the Choctaw Commercial bank which 
failed at Spiro, Okla., a year ago, has 
been filed at Poteau, Okla., against John 
. Hinton, who was county treasurer 
at the time, and the Southern Surety of 
Muskogee, which was on Hinton’s bond 
for $7,500. 


TO REDUCE EXPENSES 


_. (CONTINUED FROM PAGE 1) 

not reduce the commission allowable as 
set forth above, on such risk (It is dis- 
tinctly understood that the foregoing does 
not apply to either buildings or contents 
in the district bounded by the north side 
of Twelfth street, on the south, the south 
branch of the Chicago river on the west, 
and Chicago river on the north); and on 
churches school houses, court houses, 
jails and other public buildings, and their 
contents, excepting manufacturing, and 
specially hazardous risks, and excepting 
penitentiaries, work houses, county poor 
houses, insane asylums and other charit- 
able, penai and reformatory institutions 
supported by the public. (For definition 
for public building see note “A,” in sec- 
tion A.) 

Twenty-five Percent Class 


Twenty-five percent on brick stone or 
concrete (not cement or concrete block), 
mercantile buildings (not contents), occu- 
pied exclusively for mercantile, office, 
public hall without stage or scenery, and 
dwelling, and for hotel purposes, and on 
brick, stone or concrete (not cement or 
concrete block) telephone exchange build- 
ings. (A building otherwise entitled to 
25 percent commission shall be rendered 
inelligible by occupants as shown under 
Note “B”), telephone exchange property, 
when contained in brick, stone or con- 
crete (not cement or concrete block), 
buildings occupied exclusively for office, 
telephone exchange or dwelling purposes 
(this does not include brick veneered and 
cement or concrete block buildings; brick, 
stone or concrete (not cement or concrete 
block) buildings, and their contents writ- 
ten in the same policy with the building 
occupied exclusively for club or bem 
purposes (For definition of mercantile 
buildings see Note “C”) in the territory 
inside the district between the north side 
of Twelfth street on the south, the south 
branch of the Chicago river on the west, 
and the Chicago river on the north, there 
is no business bearing a commission in 
excess of 20 percent. 

Twenty percent on all other classes. 

Purther Regulations Adopted 

(1) Upon all buildings in course of 
construction such commissions may be 
allowed as would prevail were the build- 
ing completed or occupied. 

(2) The commission for use and occu- 
pancy insurance shall be the same as 
permissible for fire insurance on the build- 


ing. 

(3) Buildings which are subjects of 
rent insurance should be classified in the 
same manner and receive same commis- 
sion as applicable to like buildings in the 
case of fire insurance. 

Contingent Commission Allowed 


(A-2) Five percent fadditional) con- 








Coin Your Leisure Into Dollars.— 
Every insurance man has leisure mo- 
ments. He can put these to good 
use. The American Bankers Insur- 
ance Co. is selling accident and 
health policies with cumplete cover- 
age and no ‘okers in the contract at 
20 per cent less than other com- 
panies. They are ready sellers. An 
agency will soon make you a good 
income. Home office, Cass and 





Ohio Sts., Chicago. 


tingent commission may be permitted pay- 
able at the end of each contingent period 
of not less than one year. 
Form of contingent contract to be pre- 
pared by the committee with the assist- 
ance of counsel and no contract of any 
more liberal form than approved and 
pemeeabanes by the committee to be per- 
ed. 
Note “A”—Definition of public build- 
ings. A public building is defined as a 
building either built, purchased or main- 
tained at the expense of taxpayers, 
whether belonging to a township, school 
—e city, municipality, county or 
e. 
Note “B”—Bakeries, retail (not exceed- 
ing five hands), barber shop, billiard and 
pool hall, bowling alley, candy making 
(hand power, not exceeding two hand), 
cigar factory, electrical supplies (with 
small repairing), furniture stores (with 
small repairing, no upholstering), hard- 
ware stores (having ordinary tinshop), 
moving picture theaters (where there is 
no theater paraphernalia such as stage or 
scenery or dressing rooms), milk depots, 
meat shops (without power), marble 
shops (without power), photograph gal- 
leries, plumbing shops (not exceeding five 
hands), restaurant or saloon, tailor shop 
(not exceeding five hands), Turkish baths. 
Note “C”’—Definition of mercantile 
buildings: Mercantile buildings are de- 
fined to be such as are occupied for stores 
exclusively or mercantile warehouses 
used exclusively in connection therewith 
(provided such warehouses are not occu- 
pied for purposes more hazardous than 
those for which the store building is oc- 
cupied), or for stores, and in addition 
thereto, for either or all of the following 
purposes, viz., for offices, public halls, 
ae stage or scenery, or for dwell- 
ngs. 


Salary Not to Be More than Year 


(B) Should any company place its 
agent on a salary basis it shall be for a 
term of not less than one year. 

(Cc No company shall approach an 
agent operating on a commission basis 
with an offer of a salary if such agent 
at the time represents a company a party 
to this agreement. 

(D) Agents to be required to sign an 
agreement not to represent any company 
which pays a higher rate of commission 
on Cook county business than provided 
for herein, the form of agreement to be 
uniform and approved by the joint large 
cities committee. 

(E) Rates of brokerage to be fixed 
by the Chicago Board of Underwriters, 
but we recommend to the board that in no 
event shall the rates fixed exceed the 
rates of commission authorized to be 
paid to agents, members of Class No. 2. 


Class 2 and Down Town Risks 


(G) The maximum commission to be 
allowed all agents other than Class No. 1 
agents, who under rules of Chicago Board 
are allowed to place business upon prop- 
erty inside the principal city district as 
at this date defined in Article 14 of the 
constitution of the Chicago Board may 
be prescribed by the Chicago Board, but 
shall not in any event exceed the rates 
prescribed by the Chicago Board for pay- 
ments to licensed brokers in the same 
district, 


Commissions for Class 2 


(H) In all other territory within the 
city limits of the city of Chicago (except 
as provided in section “G”) the maximum 
commission to all other agents (other 
than class No. 1 agents) shall be: 

Twenty-five percent on tornado busi- 
ness. 

Twenty-five percent on dwelling houses 
and their contents, and on private barns 
and their contents, when insured in con- 
nection with dwellings; on brick, stone or 
concrete (not cement or concrete block) 
buildings not less than two stories in 
height (and on dwelling contents there- 
of) occupied on grade floors as stores, 
and above grade floors exclusively as 
dwellings. The presence of two tenants 
occupying the premises for office pur- 
poses, or the presence of dressmaking or 
millinery occupancy with not more than 
five hands in living apartments of build- 
ing otherwise occupied exclusively as 
dwellings and stores (with exclusive 
dwelling occupancy above the grade 
floor) shall not reduce the commission 
allowable as set forth above on such 
risks; and on churches, school houses, 
court houses, jails and other public build- 
ings and their contents, excepting manu- 
facturing and specially hazardous risks 
and excepting penitentiaries, work houses, 
county poor houses, insane asylums and 
other charitable, penal and reformatory 
institutions supported by the public. (For 
definition of public buildings see note “A 
in section A.) 


Pifteen Percent Class 


Fifteen percent on brick, stone or con- 
crete (not cement or concrete block), mer- 
cantile buildings (not contents), occupied 
exclusively for mercantile, office, public 
hall without stage or scenery, and dwell- 
ing and for hotel purposes, and on brick, 
stone or concrete (not cement or con- 
crete block), telephone exchange build- 
ings (a building otherwise entitled to 20 
percent commission shall not be render 
ineligible by occupancies as shown under 
note “B” in section A), telephone ex- 
change property, when contained in brick, 
stone or concrete (not cement or con- 
crete block), buildings occupied exclu- 
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sively for office, a exchange or 
dwelling purposes (this does not include 
brick veneered and cement or concrete 
block buildings, nor buildings between the 
north side of Twelfth street on the south, 
the south branch of the Chicago river on 
the west and the Chicago river on the 
north, which are expressly limited to 10 
percent commission, on brick, stone or 
concrete (not cement or concrete block), 
buildings occupied exclusively for club 
or lodge purposes. (For definition of 
mercantile buildings, see note in section 


) 
Ten percent on all other classes. 
Purther Regulations Made 

(1) Upon all buildings in course of 
construction such commissions may be 
allowed as would prevail were the build- 
ings completed or occupied. 

(2) The commission for use and occu- 
pancy insurance shall be the same as per- 
missible for fire insurance on the build- 
ings. 

(3) Buildings which are subjects of 
rent insurance should be classified in the 
same manner and receive the same com- 
mission as that applicable to like build- 
ings in the case of fire insurance. 

Commissions to Outside Agents 

(1) The maximum commission to be 
allowed to all agents (other than Class 
No. 1 agents) in that portion of Cook 
county outside the city limits of the city 
of Chicago shall be: Twenty-five per- 
cent on tornado business; 25 percent on 
dwelling houses and their contents, and 
on private barns and their contents when 
insured in connection with dwellings and 
on farm property, and on churches, school 
houses, jails and other public buildings 
and their contents, excepting manufactur- 
ing and especially hazardous risks, and 
excepting penitentiaries, work houses, 
county poor houses, insane asylums and 
other charitable, penal and reformatory 
institutions supported by the public. (For 
definition of public buildings see note “A” 
in section A. 

Twenty Percent Class 

Twenty percent on brick, stone or con- 
crete (not cement or concrete block), mer- 
cantile buildings (not contents), occupied 
exclusively for mercantile, office, public 
hall without stage or scenery, and dwell- 
ing and for hotel purposes, and on brick, 
stone or concrete (not cement or con- 
crete block), telephone exchange build- 
ings. (A building otherwise entitled to 
20 percent commission shall not be ren- 
dered ineligible by occupancies as 
shown under note “B” in section “A.”) 
Telephone exchange property, when con- 
tained in brick, stone or concrete (not 
cement or concrete block), buildings oc- 
cupied exclusively for office, telephone 
exchange or dwelling purposes (This does 
not include brick veneered and cement or 
concrete block buildings). 

Twenty percent on brick or stone or 
concrete (not cement or concrete block) 
buildings and their contents written in 
the same policy with the building, occu- 
pied exclusively for club or lodge pur- 
poses. (For definition of mercantile build- 
ing see note “C” in section A.) 

Fifteen percent on all other classes. 

(1) Upon all buildings in course of 
construction such commissions may be 
allowed as would prevail were the build- 
ings completed and cues 

The commission for use and occu- 
pancy insurance shall be the same as per- 
missible for fire insurance on the build- 


ings. 
(3) Buildings which are subjects of 
rent insurance should be c fied in the 
same manner and receive the same com- 
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mission as that applicable to like build- 
ings in the case of fire insurance. 
Purther Rules as to Expenses 

(J) Commissions include and are to 
cover all agency expenses of every nature 
(including adjustment fees for policies 
issued at agency) and excepting postage 
at not exceeding 5 cents for each policy 
issued. This applies to all classes of 
agents, 

(K) Companies shall not furnish office 
facilities {or defray expenses of same) 
to agents of Class No. 1 or Class No. 2 
of the Chicago Board. 

(L) Companies operating their own 
offices or having a salaried agent shall 
be subject to the same brokerage rules 
as shall govern the commission agents 
in Chicago. Bureau rules to govern pay- 
ment of balances from all classes of 
agents. 

As amended, the rates of compensation 
will be as follows: Agents of Class No. 
1 throughout Cook county, 20, 25 and 
30, with 5 percent contingent. Agents of 
Class No. 2, 10, 15 and 25, no contingent. 
Brokerage recommended not to exceed 
rates last named. To county agents out- 
side city limits mixed agency graded 
scale of 15, 20 and 25 percent. All pre- 
vious legislation inconsistent or in con- 
flict herewith is hereby repealed. 


WANT HALF COMMISSIONS 


(CONTINUED FROM PAGE 3) 
local agents got the business, at the full 
tariff, and got all the commission.” 

Mr. Woodworth, who had been advocat- 
ing the proposition favored by most of 
the members present, namely, to insist 
upon an equal division of commissions on 
business placed by nonresident brokers, 
here came forward with words of high 
praise for the local agents of Muskegon. 
Having whipped the steel trust, there was 
no other interest of which they need be 
afraid, he opined, and their ability to per- 
form that feat simply through sticking 
together and fighting for their common 
interest instead of trying haphazardly to 
promote their individual interests, was a 
rattling good object lesson to the agents 
of Detroit and other cities where the 
brokers have rather soft picking because 
of the disorganization of the local agents. 

Save Fruits of Victory 

Mr. Lange, on behalf of Muskegon, did 
not want the association to take any ac- 
tion which would spoil the fruits of Mus- 
kegonSs victory. Several Detroit mem- 
bers spoke. They were unanimous in the 
opinion that in a city like Detroit it would 
be impossible to effect an organization 
which would stand together for the com- 
here are too many agents, 
of too diversified a character and widely 
divergent ideas. One of them told how, 
when he controlled a big line of insurance 
himself and went to several small towns 
in other states to place lines on risks in 
those towns he was able to do about as 
he pleased in certain cities and could do 
absolutely nothing in others. 

“And fire insurance conditions in the 
towns where I could do nothing were far 
better than the towns where I could do 
“In the towns where 
the agents were organized they were get- 
ting full rates on all business, and con- 
trolled big business to the exclusion of 
the brokers, and were making a great deal 
more profits than the agents in the towns 
where there was no organization.” 

Resolution for Half Commissions 

President Livingston advocated the 
adoption of a resolution, to be presented 
to the National association by the Michi- 
gan delegation, that it was the sense of 
the Michigan association that local agents 
must be conceded half the commission on 





business written by brokers or the local 


agent would refuse to handle the busi- 
ness. He believed that the members of 
the association in most of the states and 
cities controlled the business of enough 
of the best companies to make it neces- 
sary for the brokers to come to their 


|.terms, provided said terms were not too 


arbitrary, in preference to placing their 
lines with smaller companies who could 
whandle but little of it owing to insufficient 
capital. Mr. Lange protested that this 
‘would nullify the good work already done 
in Muskegon and a motion was made that 
Muskegon be excepted in the resolution. 
This was eed to. 

The resolution was then drawn. It 
specified brokers “nonresident in Michi- 
gan.” Mr. Newall, of Flint, protested that 
he couldn’t see how it made any difference 
to the local agents of the smaller cities 
whether the brokers who came into their 
cities and preempted their business re- 
sided in Michigan or some other state. 
His objection was met with a motion to 
amend by striking out the word Michigan. 
This was agreed to and the resolution was 
adopted unanimously. The Michigan dele- 
gation to the Cincinnati convention will 
present it to the National association with 
= ae that the plan be made nation 
wide. 


Enough Problems Without Casualty 


There was a good deal of confusion 
over the proposal to admit casualty agents 
to the association. Objections were made 
on the ground that the associations, both 
state and National, had plenty of prob- 
lems of their own to keep them busy 
without loading up with the troubles of 
the casualty agents. This was attested 
by several members who write casualty 
insurance as well as fire. 

President Livingston called attention to 
the statement in his address that 90 per- 
,cent of the fire agents wrote casualty as 
well and that as their interests were so 
much in common, the casualty agents 
ought to be members of the fire agents’ 
association. It was pointed out by Mr. 
Hennes that the 90 percent already were 
entitled to membership in the association 
and the proposed change in the constitu- 
tion would be for the benefit of only the 
10 percent, who were not writing fire and 
probably knew little of the problems of 
fire insurance agents and therefore would 
-be of no benefit to the association except 
to the extent of their dues. 

Charles D. Bennett said the only rea- 
son the association could have for ad- 
mitting them was to get their money and 
doubted that the funds thus obtained 
would be sufficiently an object to take 
over the problems of the casualty agents 
and thresh them out. He did not think 
,casualty interests would make the asso- 
ciation any stronger or more influential. 

Several members desired to pass the 
subject up altogether, but it was ex- 
plained by Secretary Eldridge that it was 
a matter that would come before the na- 
tional convention, and that the Michigan 
association ought to instruct its delegates 
as to the sense of the state association 
regarding it. 

On a viva voce vote the ayes made con- 
siderable noise, but the noes went them 
considerably better. President Living- 
ston, to make sure it was not a question 
of lung power, called upon the ayes to 
rise. Only two or three responded, in- 
dicating a sudden change of mind. For 
the opposition vote, the gathering rose 
almost en masse. 


Value of Personal Soliciting 


A committee of three, with Charles 
Holden of Grand Rapids as chairman, 
was appointed to nominate officers. While 
this committee was in conference the con- 
vention selected Grand Rapids as the 
scene of next year’s mobilization. Kala- 
mazoo was the only other city contending 
for the gathering. The result was a vic- 
tory for the personal solicitation of busi- 
ness. Kalamazoo’s board of commerce 
solicited the convention by telegraph and 
letter. Mr. Holden, of Grand Rapids, be- 
fore he called his committee together, 
read a letter from the chamber of com- 
merce of his city offering a convention 
hall free and some other inducements, and 
added his own personal plea for the as- 
sociation to go to the Furniture City. 

The report of the nomination commit- 
tee was adopted unanimously. 

At the close of the convention resolu- 
tions of thanks to Mr. Woodworth for his 





address and his able discussivn of the 
questions that subsequently came before 
the convention, and to the management of 
the Cadillac for the use of the convention 
hall were adopted, and the secretary in- 
structed to transmit them in writing. 


Death of Byron W. Parker 

After adjournment the members crowd- 
ed around President Livingston to con- 
gratulate him upon his reelection and the 
able manner in which he had handled the 
meetings. They all looked for Secretary 
Eldridge, too, who has held the position 
and has put forth his best efforts in be- 
half of the association since its organiza- 
tion, but he had left hurriedly before the 
final votes were taken. He had received 
word that his business partner, Byron W. 
Parker, president of the White. Star 
steamship line and head of Parker Broth- 
ers, had died a few hours before. Mr. 
Parker was one of Secretary Eldridge’s 
closest friends and his death was a severe 
shock to him. 

The association adopted resolutions on 
the death of two former members, Charles 
Peltier, of Detroit, and Mark Geer, of 
Bay City, the latter an ex-president of 
the association. 

The following members registered for 
the convention: 

Detroit—J. K. Livingston, W. A. Bid- 
ridge, Alexander Hamilton Sibley, Alfred 
Bunclark, Charles L. Raymond, Charles 
D. Bennett, Fred Guenther, W. H. Young, 
Harry B. Page, Harmon R. Vernor, A. J. 
Manning, L. J. Riemon, H. J. Ely, Dean 
W. Howland, John B. Adams, John . 
Dickinson, Leo K. Hennes, John P. Ra- 
baut, H. C. Davis, Fred J. Stevens, J. M. 
Ramsdell, C. O. Davis, Mark Lawson, H. 
W. Dibble, Fred C. Bentley, Frank W. 
Yokum, Henry H. Brevoort, Guetav P. 
Schmemann, George P. Hessberger, Henry 
L. Koppin, W. C. Doyle, O. H. Ehrot, 
James N. Nall. 

Grand Rapids—Charlies Holden, James 
M. Crosby, C. G. Watkins. 

a City—Fred B. Spear, M. W. El- 
ott. 

Alpena—Fred L. Collins. 

Ann Arbor—Fred T. McOmber. 

FPlint—John W. Newall, Allen J. Beach. 

St. Ignace—M. Hoban. 

Jackson—W. W. Wright. 

Cheboygan—Percy T. Dudley. 

Boyne City—J. E. Converse. 

Mt. Clemens—William Kelly, Frank G. 
Lumbacker, 8. H. Reeves. 

Sault Ste. Marie—John P. Old. 

Bad Azxe—E. O. Dafoe. 

Fremont—Ed. P. Marshall, J. A. Gerber. 

Sebewaing—John E. Schwahn. 

Port Huron—John 8. Witliff, John H. 
Smith, H. H. Wright. 

Albion—0O. A. Leonard. 

Muskegon—W. W. Barcy, T. C. Chad- 
dock, Max Lange. 

Monroe—George L. Little. 

Saginaw—V. 1. Schwahn. 

Lansing—W. C. Rush, George M. Good- 
ll. 
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Year Assets Insurance in Force Income 
1892 $133,381 707,366 $470,716 
1897 274,290 6,619,653 1,306,18 
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UP AGAINST IT 

The recent wreck on the New Haven 
road has added to the woes of accident 
insurance companies. Two Hartford 
companies have received claims aggre- 
gating over $50,000 as a result of it, to 
say nothing of the losses of other com- 
panies. Added to the toll collected by 
the automobile and other instruments of 
destruction, this wreck runs up an al- 
ready heavy loss ratio and makes com- 
pany executives wonder “where they 
get off at.” 

Recognizing that expenses and losses 
are almost or quite equaling premium 
income, they are between the devil and 
the deep sea as to which way to turn. 
Recent efforts have all been in the di- 
rection of reducing indemnities by elim- 
ination of “frills” or otherwise. In view 
of recent reductions in liability com- 
missions and possible ones coming in 
other lines, attention is turning towards 
reducing expenses instead of cutting 
down indemnities. Many states now 
give their commissioners considerable 
authority as to approving accident pol- 
icy forms and it is a question whether 
they would look with favor on giving 
policyholders less while expenses re- 
main so high. 





COMMISSION REDUCTION 

Now that Dr. Emmet of New York 
has amputated liability and workmen’s 
compensation commissions a com- 
mittee of specialists on diseases of in- 
surance corporations is making a care- 
ful diagnosis of the swollen condition 
of the commission ratio in other 
casualty and surety lines. In other 
words, the committee on reserves other 
than life of the National Convention 
of Insurance Commissioners has called 
upon all classes of casualty and surety 
companies for detailed information as 
to terms of agency contracts, cost 
of branch offices, etc., in all depart- 
ments of their business. They are re- 
quested to furnish the committee the 
data requested within the next month, 
so that the facts may be considered be- 
fore the special meeting of commission- 
ers in December. At that time it is 
likely some bills will be drawn. 

_There is no denying that commis- 
sion expense has grown beyond rea- 
sonable bounds. The testimony of 
company executives in meetings of or- 
ganizations and the more or less futile 
attempts of the companies to reduce 
commissions on certain lines of the 
business are sufficient proof that the 
commission situation is not what it 
should be and that the companies 
themselves have not proved equal to 
the task of remedying it. Under the 
circumstances the commissioners ap- 
pear to have good grounds for taking 
a hand. 

It is to be hoped, however, that they 
will not recommend legislation without 
a full consideration of all the inter- 
ests involved and of the possible ef- 
fects in directions not at first apparent. 
Let it be admitted that in some lines 
commissions are too high, it still does 
not follow that a statutory reduction 
is what is needed. 

_ The commissioners as public officials 
tightly have the interest of the people 
first in mind. While a reduction in 
commissions or in any other element 
of expense which would enable com- 
panies to furnish good indemnity at 
lower rates might appear to be for the 
benefit of the people who pay for in- 





surance, it is by no means certain that 
the expected results would follow. In 
most lines of casualty insurance it is 
not in the form of indemnity alone 
that the assured gets the greatest value 
for the premium he pays. In steam 
boiler insurance about three-fourths of 
the premium goes to pay for service to 
prevent occasion for paying indemnity, 
and the assured is much better satis- 
fied than if explosions had been per- 
mitted to occur and he had collected 
his indemnity. In a less marked de- 
gree this same principle runs through 
several other lines. When the assured 
under a plate glass policy finds his 
show window broken, it is not in- 
demnity he wants. He wants the agent 
to get busy and have the plate re- 
placed in a hurry, and it is much better 
for him to have the agent secure a 
commission which includes compensa- 
tion for such service rather than a 
lower one which does not. 

In casualty insurance the selection of 
the risks is made very largely by the 
agents. If for 25 percent com- 
mission the agent can afford to inspect 
risks and select them carefully and pro- 
duce a 40 percent loss ratio, it is bet- 
ter both for the assured and the com- 
pany than that he should write without 
careful selection at a commission of 20 
percent and produce a 60 percent loss 
ratio. It is general results that count 
and an apparent saving in one direction 
may prove to be extravagance when 
general results are surveyed. 

We recognize, as fully as anybody 
does, that the commissions paid bro- 
kers on some classes of business are 
outrageous. And they are the more 
so because they are often higher than 
agents of the same companines receive 
in smaller towns, though the agent 
makes surveys and inspections, inves- 
tigates losses and performs much other 
service, while the company’s branch 
office or general agent often does all 
this for the broker and throws in tele- 
phone and stenographer service and 
other perquisites. It is a shame that 
such conditions exist. But it is a ques- 
tion whether they can be remedied by 
arbitrary limitation by statute without 
doing more harm than good. 

These conditions have grown out of 
competition. Years ago when casualty 
insurance was young and agents had to 
put forth much effort to make the pub- 
lic see the advantages of it, they re- 
ceived lower commissions. Now, with 
the public educated, and the business 
relatively easier to write, agents and 
brokers are paid more for writing it. 

This anomalous condition has come 
about through the multiplication of 
companies bidding against each other 
for the services of agents and the mul- 
tiplication of agents competing with 
each other for every risk of impor- 
tance. 

It appears to us that the insurance 
commissioners would accomplish most 
of they were to tackle the causes of 
the trouble. If there were reasonable 
laws requiring certain qualifications for 
agents and brokers, which would put 
out of business a few thousand “graf- 
ters” and “barnacles” that are now “in- 
tercepting” business that a legitimate 
insurance man ought to get, it would 
enable the legitimate ones to make a 
fair income on lower commissions. 
Laws requiring more capital for com- 
panies doing a multiple line business 
than the minimum now required in 





most states would help to reduce the 
competition for agents and brokers. 
Stricter supervision and more severe 
reserve requirements would tend to 
make those companies which run wild 
on rates and commissions, pause and 
consider the alternatives of conserva- 
tism or impairment. Such a course, we 
believe, would help to cure the present 
bad conditions in a natural way. Then 
if it should fail to go far enough more 
drastic methods might be necessary. 

The shrinkage of underwriting prof- 
its in some of the casualty lines which 
used to pay well in spite of high com- 
missions has gone to a point where 
companies, even without the assistance 
of the insurance commissioners, will be 
forced to do something themselves. 
With reasonable assistance they may 
be able to meet requirements without 
any serious upset of their agency ar- 
rangements and without working the 
hardship to legitimate agents and bro- 
kers that arbitrary limitation of com- 
missions would involve. 





VALUE OF PUBLICITY 

This is no talk on advertising. It is 
merely to call attention to the fact that 
companies sometimes do themselves an in- 
justice by not giving out information about 
themselves. During the past few months 
two companies, among others, were ex- 
amined. Both were subjected to some 
criticism by the examiners. Statements 
were made in the reports that doubtless 
both companies would much have pre- 
ferred to keep secret. Both knew, how- 
ever, that this could not be done. 

One of them promptly had the complete 
report of the examination printed and it 
was sent out to general agents and the 
insurance newspapers with a statement 
of one of the officers of changes in policy 
to be made in compliance with the rec- 


ommendations of the examiners. Beyond 
the fact that the company was being ex- 
amined, the first information this paper 
had was from the company itself in the 
form noted. The examiners’ criticisms 
were published, but with them went the 
statement of the official as to what was 
to be done. 

The other company also had the report 
of its examination published, but it did 
not furnish this paper with a copy prompt- 
ly. There is nothing to show that the 
company sought to avoid publicity, but it 
was merely slow about it. The first in- 
formation about the report came to this 
paper from a correspondent at the capital 
of a distant state. He did not give the 
complete report, but a summary of parts 
of it and some quotations that he regard 
ed as of most interest. It happened that 
he selected the severest criticisms and paid 
least attention to the words of commen- 
dation. His report reached this office on 
publication day. There was no time to 
get from the company a copy of the full 
report, so the correspondent’s story was 
published by itself. His summary was 
not unfair, but it would have been bet- 
ter for the company to have any state- 
ment it desired to make go out with the 
report of the examination rather than 
some time later. 

In cases where companies are criticised 
by departments, where they are refused li- 
cense or their licenses are revoked, where 
suit is started against them on grounds 
that if proved would reflect on the integ- 
rity of the company—in all such cases, 
if the company itself would send out the 
facts together with any statement it may 
have to make concerning them, it would 
put itself before the public in a better 
light than by ignoring the matter. 





Fire prevention and fire protection are 
quite different things, and an ounce of 
the first is worth a pound of the ather. 
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TALKS ON COMPENSATION 


GEORGE D. WEBB ADDRESSES 
ILLINOIS AGENTS 


Various Phases of Question Taken Up 
and Men in Field Urged to Get 
Busy 


At the meeting of the Illinois Asso- 
ciation of Local Fire Insurance Agents 
at Bloomington yesterday, George D. 
Webb, of Conkling, Price & Webb, gen- 
eral agents of the London Guarantee & 
Accident, read a paper on “Workmen’s 
Compensation Insurance; Its Future 
and Its Possibilities.” Mr. Webb, aside 
from being a large personal writer of 
casualty insurance, is one of the deepest 
students of workmen’s compensation, in 
its historical, social economic and in- 
surance aspects, to be found among the 
active casualty men of the country. 

General Discussion of Question 


The early part of his paper was taken 
up in a discussion of workmen’s com- 
pensation generally, its development, 
the beneficient effects it is producing, 
the laws of the various states, together 
with their insurance features, and the 
need of insurance agents to be familiar 
with the whole subject and contribute 
to the working out of its problems and 
use their influence to secure the best 
legislation possible. He gave figures to 
show the wonderful growth of casualty 
insurance in general, stating that the 
workmen’s compensation premiums of 
Illinois are likely to be $7,000,000 this 
year and $10,000,000 annually after in- 
surance is made compulsory. Coming 
to business-getting questions, Mr. Webb 
said in part: 

It is our experience that 95 percent of 
the employers of the state of Illinois 
with whom we come in contact are favor- 
able now, if they were not at the begin- 
ning, to the compensation theory. Prac- 
tically all of our policyholders are oper- 
ating under the law; in fact, it is a great 
question of business expediency, as well 
as morality, as to whether we care to in- 
sure the manufacturer who does not come 
under the law. We unhesitatingly urge 
all agents to urge their policyholders to 
operate under the compensation law and 
to advise them that it will in the end be 
cheaper as well as much more satisfac- 
tory for them to do so, 

Companies Writing at a Loss 

The companies have been most unjustly 
criticised in the matter of the necessary 
increase of rates while investigation 
proves that there is likely to be much 
more danger of inadequate than excessive 
rates. It is a certain fact that many com- 
panies are today writing this insurance 
at less than cost. 

The English reports show that over a 
term of five years, ending with Dec. 31, 
1911, some thirty large stock companies 
made an underwriting loss of 4.11 per- 
cent. Those companies which refused to 
be classed as tariff companies and to en- 
joy the benefits of cooperation in the 
tabulation of experience, etc., made an 
underwriting loss of 14.35 percent, as 
compared with 1.23 percent for the tariff 
companies. This experience is based on 
an exposure of approximately $60,000,000 
and is, therefore, of no small value. 

Underestimate Liability 

The difficulty experienced by the Eng- 
lish companies in their British operations 
is due almost altogether to the impos- 
sibility of placing a proper estimate on 
undetermined liability, the result of pend- 
ing claims. Take, for example, the re- 
sults of 1908. The reserves carried ap- 
proximated $2,000,000, while nearly that 
amount was paid out on the claims re- 
served in the year 1909 alone, $500,000 
more on the same claims in 1910 and 
$250,000 more in 1911, with still $300,000 
estimated as undetermined liability, mak- 
ing a deficit in the claim reserve estimate 
at the end of the year 1908 of nearly 
$1,000,000. 

Loss Reserves Too Low 

The American companies, without ex- 
ception, have nearly every year under- 
estimated their loss reserves, so that the 
figures of the companies as shown by 
their reports have been grossly mislead- 
ing, and as a result there has been much 
disappointment on the part of new com- 
panies, which have undertaken to go into 
the fleld and secure a portion of the busi- 
ness by shading the rates of the older 
companies. r 

It has often been stated that the profits 
of the casualty companies had been 
large—in fact, inordinate—while the con- 
trary is the truth. Returns for the year 
1912 of all of the American companies 
reporting to New York show an under- 
writing loss on Hability lines of 1% per- 





cent, covering premium income of $79,- 
363,000. 
S. H. Wolfe’s Tabulation 

By way of illustrating deferred liabil- 
ity and the danger arising from a failure 
to estimate it, I would call attention to 
a tabulation made by the well-known 
actuary, S. H. Wolfe. Mr. Wolfe proves 
that only 40 percent of the liability in- 
curred by the company in any given year 
was actually paid out in losses during 
the same year and that it was six years 
thereafter before the total liability of the 
given year could actually be determined, 
and by that time approximately the other 
60 percent had been paid out in install- 
ments of approximately 10 percent per 
annum. 

I might incidentally refer to the fatal 
foolishness of a certain interinsurance or- 
ganization which is widely advertising 
itself in our state at the present time, 
which has only recently declared a divi- 
dend on all policies issued in Illinois dur- 
ing 1912. This official action was taken 
Aug. 1, while the policies in question had 
yet five months to run, yet the manager 
of this ae would lead his trustees 
and his policyholders to believe that at 
that stage of the game he could deter- 
mine with accuracy the fact that these 
policies have made a profit, when it is 
bound to be seven years instead of seven 
months before he can determine that he 
has not made a heavy loss. 

High Expense Ratios 

It is invariably the companies cutting 
the rates which pay the largest commis- 
sion and have the largest expense ratio. 
Some of you gentlemen had better go 
home and investigate the expense ratios 
of the companies you represent. If you 
have been flattering yourselves upon the 
ease with which you have been getting all 
the business by reason of the leeway 
given you in making rates and have at 
the same time tried to impress your com- 
panies with the fact that it was your 
personal “pull” which enabled you to get 
all the business and that your agency was 
so valuable as to justify the payment of 
an unduly large amount of commission, 
you had better carefully consider , the 
question as to how long your “snap is 
to last and whether, in fact, it would not 
have been more profitable for you to have 
represented a more conservative company 
less eager for the business. 

Tilinois Rates and German Rates 

How to offset the claim that the rates 
in Illinois are excessive, I would call at- 
tention to the fact that Mr. Wolfe’s 
tabulation of the German experience 
shows that in the various trade associa- 
tions it has become necessary between 
the years 1886 and 1908 to increase the 
rates all the way from 50 percent, for in- 
stance, to as high as 1200 percent, and 
the average of rates under the German 
system is now higher than the average 
lilinois rate for the corresponding in- 
dustries, notwithstanding the fact that a 
large portion of the cost of administra- 
tion is borne by the imperial government, 
and the further fact that our Illinois rate 
calls for losses perhaps 40 percent in ex- 
cess of those which are taxable against 
the premiums for compensation: insur- 
ance as assessed under the German sys- 
tem. This, mind you, is not my state- 
ment, but is the statement of perhaps 
the most competent actuary familiar with 
these statistics in this country. 

Changes in Law Likely 

I would like to point out some of the 
probabilities and possibilities in connec- 
tion with the liabilty and compensation 
situation as it exists in Illinois today. 
We are likely at the next session of the 
legislature to have the law amended to 
correspond more nearly with the laws of 
Massachusetts, Michigan, Minnesota and 
other states, where no insurance company 
is permitted to put in its policy any lim- 
itation which will restrict its liabilty as 
to the amount it may have to pay for any 

ven accident. 
ot you are all familiar with the fact that 
the customary policy contains a limit of 
$5,000 for any one person and $10,000 for 
any one accident, whereas, even under the 
compensation law, the limit may exceed 
$5,000 for any one person injured and in 
many instances is sure to exceed $10,000 
for an accident, particularly those acci- 
dents which amount to catastrophes. 

Dangers to Companies 

This is going to come in Illinois. What, 
then, becomes of the little interinsurance 
organization with a comparatively limited 
membership, or what becomes of a mu- 
tual company with its membership usual- 
ly limited to one industry. Under the 
practice in Massachusetts, the leading 
companies are members of a reinsurance 
bureau and such companies as can qualify 
and obtain membership reinsure each 
other for any catastrophe loss-which may 
exceed $25,000. There are companies 
operating outside of the bureau and you 
will readily appreciate the menace to 
which such companies are exposed. 

Opportunities for Agents 

The number and character of accidents 
which are protected by the compensation 
law multiplies the possibilities of solicit- 
ing from the agent’s standpoint. Here- 


tofore a line of twenty or thirty policies 
was considered a pretty good line for 
the best agency and the best company in 
a city of twenty or thirty thousand. Now 
possibilities are almost unlimited; 


the 








every factory, large and small, every 
storekeeper, large and small, particularly 
those who have delivery teams or possibly 
automobiles, every contractor, even the 
farmers and the average householder em- 
ploying a man or woman about the place, 
becomes a prospect and in place of 
twenty, there should be from two to five 
hundred policies written in every city in 
the state with a population of 10,000 
people. 

I can speak for one company which al- 
ready has a workmen’s compensation 
premium income in Illinois in excess of 
$1,000,000 and, without boasting, say that 
the agents for that company look for- 
ward to the time when their premium in- 
come for the state will be $2,500,000. 

Future of Interinsurers 

Interinsurance and mutuals will for a 
time flourish and cause the agent of the 
stock company some trouble, but when 
the laws are amended to require these or- 
ganizations to maintain capitalized re- 
Serves and trustee their assets, and give 
full protection without limit, these in- 
stitutions will soon fade away and the 
work they have done will simply accrue 
to the benefit of the stock companies and 
their agents. 

The report of Commissioner Hardison 
of Massachusetts contains the following 
statement: 

“There seems to be no escape from 
the conclusion that workmen’s com- 
pensation insurance in reciprocal and 
interinsurance exchanges and in all 
other unauthorized organizations, cor- 
porate or otherwise, ought to be 
stopped by this commonwealth; they 
cannot give the insurance which the 
statute intends.” 

The average insured, if the system is 
properly explained to him, will be averse 
to entering into a blind pool with a few 
comparatively irresponsible policyholders 
and saddled with a joint liability for all 
the risks the attorney-in-fact may see fit 
to place on his books, with his 30 percent 
of profit as an incentive. 

Commission Reduction 


You_have doubtless noticed that Insur- 
ance Commissioner Emmet of New York 
has served notice upon the casualty com- 
panies that they must limit their cost of 
production, for commissions and all other 
expenses incident to the production of the 
business, to 20 percent for liability lines 
and 17% percent for workmen’s compen- 
sation insurance. We concede that the 
commissioner is correct in his position as 
to the workmen’s compensation line. 
Rates are of necessity high, the premiums 
large and the business is comparatively 
easy of production. 

Whether the business will permanently 
stand a loading of even 17% percent for 
commission is problematical, and Com- 
missioner Hardison of Massachusetts is 
already out with an announcement that a 
still further reduction in the cost of pro- 
duction must be made. His argument is 
based on the theory that insurance (as it 
practically is in Masaschusetts) is com- 
pulsory and that the middleman is a use- 
less equation and an element of economic 
waste. 

We general agents and .managers of 
companies do not believe his argument is 
entirely sound, but the fact is that all of 
us have got to do something to justify 
our existence and we have got to take a 





reasonable attitude in connection with 
the necessary readjustment, or we shalt 
certainly lose our jobs. 

Still Room for Agents 

There is still a wide field for usefulness 
for the agent, and if the situation gets 
away from us we shall have no one but 
ourselves to blame. It will, however, re- 
quire farsighted and intelligent effort on 
the part of all of us, if we are to cultivate 
this field and make it more valuable 
rather than to lose it entirely as a source 
of income. 

As for the miscellaneous lines of liabil- 
ity insurance, we feel that Commissioner 
Emmet is premature in demanding a sub- 
stantial reduction of commissions. 
Whether he can be induced to modify his 
attitude is a question. We have faith 
that this matter will be worked out satis- 
factorily. 

Must Work for Betterment 

A move in the direction of safe and 
economical management and stability for 
the business should be welcomed. Co- 
operation from the agency force is essen- 
tial and with wise leadership and fore- 
sight, we are convinced that the Situation 
is not only safe but will be vastly im- 
proved in the next few years. 

Any man here present who is not al- 
ready actively engaged in the casualty 
business had better “get busy” and get 
on the “band wagon” before it is too late. 
Do you realize that the average manu- 
facturer is now paying, or likely to pay in 
the near future, a larger premium for his 
casualty insurance than he pays for fire 
and, mind you, it all comes in one pre- 
mium and is not split up between com- 
panies and agencies. The bright man, 
who knows his business and is capable of 
handling the situation is the man who 
is going to control that premium. 

Cooperation Essential 

Now, we ask your cooperation along 
broad and conservative lines for the ag- 
gressive development of the casualty 
business in Illinois. We ask you to join 
hands with us in promoting safe and sane 
legislation. Let us, so far as vossible, 
work together to cut out the undesirable 
classes of brokers and agents who are no 
eredit to the insurance business. Let us 
work for a fair and reaonable agents’ and 
brokers’ law. Let us work together for 
compulsory insurance in connection with 
the compensation law, also for reason- 
able protection to the insured and to the 
accident victims, by demanding that the’ 
companies which undertake this line shall 
be required to give proof of their solv- 
ency and their ability to remain solvent. 
Let us do all in our power to aid in safe- 
guarding the interests of the public and 
in educating both employer and employe 
into the right attitude toward the work- 
men’s compensation law and the insur- 
ance which is a necessary adjunct to it. 
Let us attempt in good faith and in re- 
turn for fair compensation for services 
rendered to give the best we have to the 
people in promoting the interests of good 
casualty insurance. 





During the recent Ohio floods, an anx- 
ious insurance manager telegraphed an 
agent located where there happened to be 


no flood: “Send full particulars of the 
flood.” Thinking it a_joke the agent 
joked back: “Read the Book of Genesis. 
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Traumatic Hernia (?) 





Discussion of a Very Troublesome Source af Accident 
Claims in Non-technical Terms for the Benefit 
of Adjusters Under Disability 


Insurance Policies 





*By DAVID H. KELLER, M. D., Chicago, Ill. 


Copyright, 1913, by David H. Keller 


A hernia is defined as the protrusion 
of a viscus (organ) through an ab- 
normal opening in the wall of the con- 
taining cavity. 

There are a great many varieties of 
hernia, the abdominal hernia occurring 
most frequently. Of the various ab- 
dominal hernia, the inguinal variety 
oftenest gives rise to claims under the 
accident policy. In order to simplify 
as much as possible a complicated mat- 
ter, it is the author’s purpose to dis- 
cuss only inguinal hernia. 

The subject, “Traumatic Hernia,” has 
been discussed so often and so futilely 
by assemblies of accident underwriters 
and claim adjusters—every such discus- 
sion being an apology and a matter of 
secrecy—that one must be considered 
bold, indeed, who essays it in the open. 
Since, it appears to the author, the sub- 
ject has never been handled except 
half-heartedly by those who have so 
much to lose by approaching it cau- 
tiously and so much to gain by dis- 
posing of it vigorously and quickly, he 
will attempt to discuss it in such a 
manner as ought to induce the claim 
adjuster to be, at least, honest with 
his clients, and to deny or to admit, 
once and for all, that hernia is ever 
caused solely by traumatism. 

No Positive Position Taken 

Either directly or indirectly, the au- 
thor has dealt with hernia claims as 
presented to nearly every casualty com- 
pany operating in the United States. 
He has never been able to learn that 
any company, either in its claims or 
legal department, has adopted any posi- 
tive plans for dealing with hernia 
claims, except in the case of those 
companies which, in their very ignor- 
ance of the subject, have been wise 
enough to write a waiver for hernia in 
every policy issued by them. 

The companies which do not elim- 
inate hernia from accident policies in- 
variably begin to “stall” when a claim 
for alleged “traumatic hernia” is pre- 
sented. They neither deny nor do they 
admit that hernia can be caused by a 
“jar” or a “strain” or a “twist.” They 
merely become panic-stricken, and pay 
the claim, or else, they argue with the 
claimant and his attending physician, 
attempting to have one or both of 
them admit that the hernia did not ap- 
pear just at the time the assured be- 
lieved it appeared, and that it was in 
all probability caused by -some trau- 
matism operating before the policy was 
issued. The claimant is examined by 
the company’s physician with a view of 
determining whether the hernia is “re- 
cent” or whether it has existed for a 
long time. All of which is beside the 
mark. 


*Dr. Keller is an independent accident 
insurance adjuster with office at 731 Insur- 
ance Exchange, Chicago. He probably has 

ad a broader experience in the medical 
and adjustment end of accident and 
health claims than any other physician 
in the country. After sixteen years of 
active medical practice—six of them in 
emergency surgery in the service of a 
large mining corporation—Dr. Keller be- 
came connected with the Continental Cas- 
ualty Company, first as an examiner and 
adjuster and after two years as medical 
director. He served in this capacity for 
four years, handling in that period thou- 
sands of claims in the office besides per- 
sonally settling hundreds of them through- 
out the country. Dr. Keller is a medico- 
legal expert on the staff of the corpora- 
tion counsel of the city of Chicago. He 
has recently taken up independent work. 





The policy of accident insurance is 
designed no more to cover the occur- 
rence of hernia than the occurrence of 
hemorrhoids. From the viewpoint of 
the insuring clause of the accident pol- 
icy, hernia and hemorrhoids are iden- 
tically the same thing. Both are dis- 
eases. Hernia is the manifestation of 
one disease; hemorrhoids the manifes- 
tation of another. A hernia is the out- 
ward and visible proof that an indi- 
vidual was born with a hole in his ab- 
domen which, though it should have 
closed, did not close before birth. 
Without fear of proof to the contrary, 
the author declares that no man who 
ever lived, who was born and reached 
the age of fifteen minutes without the 
presence of an abnormal hole in his ab- 
dominal wall, ever sustained a hernia 
through any force suddenly applied, no 
matter how great, unless that force was 
accompanied by a penetrating wound at 
the point in the abdominal wall where 
hernia appears. (We are, of course, dis- 
cussing abdominal hernia, and especially 
inguinal hernia.) 

Why Not More Victims? 

Let us take into consideration these 
facts: Thousands of men at all ages, from 
fifteen to sixty, are engaged every day 
in such occupations as baggage handling, 
logging, structural iron working, stone 
masonry, acrobatics and the like, occupa- 
tions entailing the maximum of muscular 
effort sustained over the maximum of 
time. Why, please, if extraordinary mus- 
cular effort is a cause and a sole cause 
of hernia, are not all or nearly all of 
these men victims of hernia? If the “jar” 
incident to a misstep from a stairway or 
a street car be a cause and a sole cause 
of hernia, why, please, are not all high 
jumpers victims of hernia? If lifting 
one trunk or one stone one time is a 
cause and a sole cause of hernia, why, 
please, are not all baggage handlers and 
all stone quarriers victims of hernia? Is 
it not absurd to give consideration to the 
claim on account of hernia alleged to 
have resulted solely because of carrying 
a suit case? This, too, when the indi- 
vidual who carried the suit case has car- 
ried a thousand suit cases heretofore and 
a thousand objects much heavier? 

Bones Broken: No Hernia 

There are on record statistics relating 
to the violent deaths of a great many 
aeronauts, parachute artists, bridge jump- 
ers and the like, who, when examined, 
after falls from great heights, have been 
found to have sustained fractures of 
every bone in the body, and not in one 
instance has one of them sustained a 
hernia! Should we do else than to laugh 
at a man who claims that his hernia was 
caused by a fall from a chair?—a mat- 
ter of fifteen inches! “And yet,” say 
the legal departments, “the courts will 
give the man a verdict.” To be sure, the 
courts will give him a verdict. Why not? 
If the insuring company is not convinced 
that a suit-case and a misstep are not force 
enough to cause a hernia, and that a her- 
nia can’t be caused by force, anyway, how 
can the insuring company expect the 
courts to be convinced? The courts do 
decide things on their merits, but a case 
with a panic-stricken lawyer behind it 
has no merit. 

Why Not Pay on Hemorrhoids? 

To return to hemorrhoids. Every case 
of piles (internal piles, involving the 
mucous membrane of the rectum) is a re- 





sult in great part of straining. But no 
single strain, be it however vigorous, ever 
resulted in hemorrhoids. To have hem- 
orhoids, one must first have diseased veins 
of the rectum. Given the disease— 
venous walls weakened by intestinal in- 
digestion and _ constipation—continuous 
daily straining at stool will eventually 
swell these veins into a tumor of greater 
or lesser size. It isn’t surprising that this 
tumor is sometimes forced through the 
rectum and into view by some muscular 
effort, such as lifting a barrel of flour, or 
by jumping from a height. Why not in- 
demnify the holder of an accident policy 
for the loss of time occasioned by the ap- 
pearance of this tumor? There is just 
as much logic in paying him for this as 
there is in paying him for hernia “pro- 
duced” by the same act—or “accident” (?) 
if you choose. 

If we need authorities for the above 
facts, it is not difficult to find them. The 
author has never been in position where 
he could proceed as he desired in refer- 
ence to claims on account of hernia. In 
his attempts at “stalling,” however, he has 
often used the following extracts from 
the authorities. Sometimes he has suc- 


ceeded in “putting over” the bluff. 
Oftener he has failed. 


Always Developed Gradually 

“Traumatic Hernia is not true hernia. 
The hernial sac—that is, the true hernia 
—is always developed gradually, although 
an injury may, of course, act as part 
of the exciting cause. The supposed sud- 
den development is always dependent upon 
a mistake in observation. The hernial 
sac, as a rule, is always present, but is 
empty, or the hernia already present at 
the time of injury was so small as not 
to have been noticed. I, therefore, agree 
with Socin that-a hernia, from medico- 
legal point of view, is not to be designated 
exclusively .as an ‘injury.’ The herniae 
Supposed to have arisen ‘suddenly in con- 
sequence of an injury’ are in a part a 
result of the traumatism, but are due in 
part to a special condition of the body of 
the injured person which already existed.” 

(Dr. George Sultan of Prussia, “Hernia,” 
American Edition, edited by Dr. George 
Coley, Professor of Surgery, College of 
Physicians and Surgeons, N. Y.) 


Can Never Arise Instantly 

“In the critical examination of a casual 
relation between hernia and accidents we 
must remember first of all that a hernia, 
complete in all its parts, can never arise 
at the moment of an accident, or by a 
single augmentation of the intra-abdomi- 
nal tension, be it ever so great. If the 
hernia first appears at the time of the 
accident, we may certainly suppose that 
the hernial sac was either congenital or 
gradually formed in the manner already 
described. Although it must be uncon- 
ditionally accepted that a hernia making 
its appearance at the time of the injury 
has never completely developed at that 
moment, a casual connection must never- 
theless be recognized, since a pre-existing 
condition has been made worse by the ac- 
cident or injury.” 

(Dr. J. Chalmers De Costa, Professor of 
Surgery, Jefferson Medical College.) 

Long Series of Changes 

“A sac may exist for years and yet re- 
main empty. When bowel or omentum 
enters it from some strain or effort, the 
parts were long prepared to receive the 
extruded mass. This extrusion may occur 
gradually; it may occur suddenly. If it 
occurs suddenly the sufferer believes that 
his hernia was formed than and there, 
but as a matter of fact, the extrusion of 
bowel or omentum and its entrance into 
the sac are but the last of a long series 
of antecedent and preparatory changes. 
Finally, a hernia appears, and usually 
does so during effort.” 

(Wm. McAdams Eccles, ‘‘Hernia.”) 

“In the majority of cases a hernia is of 
gradual and slow formation and _ this 
without any tearing or breaking of tissue, 
such as is clearly indicated in the use 
of the word ‘rupture.’ Thus it will be 
seen that the formation of the sac of 
hernia is a slow process, for the parietal 
eritoneum will neither stretch nor pro- 
apse sufficiently to produce a sac in a 
day or even in a week or two; in fact, it 
usually takes months for the sac to be- 
come really apparent.” 


It will be observed that the above au- 
thorities write apologetically. Had they 
approached the subject more in the light 
of facts and less in the light of theory, 
they must have been constrained to deny 
firmly, rather than to protest advisedly. 
Favorable as are their views, in the fact 
that they were dealing with actual cases 
of hernia, they failed to take in the per- 
spective of some thousand millions of 
overworked, overstrained manual laborers 
who have never been afflicted by hernia. 
Dissecting the characters in the fore- 
ground, they failed utterly to take stock of 
the vista of health lying beyond! 

The author remembers well the first 





case of hernia with which he had to do 
after having been graduated in medicine. 
At the time, he remembered well, too, the 
clinical demonstrations of hernia he had 
witnessed at medical college and in hos- 
pital. (In those days the question of 
“traumatic hernia” had hardly arisen. 
Accident insurance policies were few and 
far between. Like the “railway spine,” 
“traumatic hernia” wasn’t discovered until 
the discovery became valuable. Even now- 
adays the “railway spine,’ somewhat in 
bad odor, we admit—can only be sus- 
tained on a railroad, the treasury of which 
is replete with funds, and even now 
“traumatic hernia” never occurs unless 
the victim’s accident policy is in full force 
and effect.) These clinics were held solely 
in order to teach the fledgling doctor how 
to put stitches in the abdominal wall for 
the purpose of stopping the peregrinations 
of a peripatetic gut. Our fledgling had 
been taught the phenomena of the “descent 
of the testes,” in which lessons he had 
learned that the testes—the “stones”—of 
the male foetus are, before birth, situated 
in the neighborhood of the kidneys, and 
that just prior to birth these “stones,” 
each fastened to a “cord”—the spermatic 
cord—descend, push their way through the 
peritoneum and the muscles of the abdom- 
inal wall until they come to the fat under 
the skin, and then turn, the one to the 
right, the other to the left, and drop into 
the right and left scrotum, respectively. 
Meantime, the spermatic cord, made up of 
veins, arteries, nerves, lymphatics and 
secretory ducts, extends from the “stone,” 
one on each side, up and through the in- 
guinal canal, into the abdomen, where the 
other end of it is attached to the internal 
abdominal ring. 

In the normal individual—and in this 
respect ninety out of one hundred in- 
dividuals are normal—the opening through 
the abdominal wall is just large enough 
and only large enough to admit the pas- 
sage of the spermatic cord, with no room 
to spare. In the other ten, owing to some 
interference with natural phenomena dur 
ing foetal life, this opening remains too 
large—that is, it remains of such caliber 
that the spermatic cord does not fill it 
completely; there is room to spare all 
around the cord. It is through this excess 
space that the hernia finds its way. 

Country Doctor Is Encountered 

So much of the phenomena of hernia 
the author was taught. It remained for 
his preceptor, an old-fashioned country 
doctor, to teach him the true phenomena 
of hernia, and, incidentally, how to cure 
it without resort to the knife, however 
crude the method may be considered. 

The “first case” referred to above was 
that of a child, a boy of six years of age. 
He had a typical right inguinal hernia. It 
had appeared for the first time the day 
before, when the child, playing with other 
children, had leaped from the roof of a 
stable to the ground. Even at that time, 
the author was reminded of the fact that 
at least a dozen other boys—boys of the 
same age, same build, and same environ- 
ment—had accomplished the same feat of 
daring, and in none of the others had a 
hernia appeared. Howbeit, the author 
rushed for his surgical kit—a kit contain- 
ing an assortment of tools which had not 
yet been stained with gore. He informed 
the parents that an operation must be per- 
formed immediately. The father was will- 
ing enough (fathers, it appears, are born 
optimists when it comes to cutting up 
somebody else), but the mother demurred. 
She wanted to consult the country doctor. 
The author didn’t take much stock in 
country doctors in those days. In his dic- 
tionary of things up-to-date, “country 
doctor” had been expurgated. However, 
the country doctor came, saw, and, as men 
of experience invariably do when in com- 
petition with the theorist, he conquered. 

Ignorant of Hernia 

“Let’s temporize,“ he said; “this fellow 
isn’t going to die tonight; he'll live for a 
couple of weeks, anyway. I believe we 
can fool along with him, and, without run- 
ning any risk of getting ‘germs’ into him, 
cure him.” 

“Do you know what a hernia is?” he 
inquired. Of course, the author knew, 
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and proceeded to dilate. Cut down to its 
essentials, his description of a hernia was 
a hole in the abdominal wall, which hole 
permitted the passage of part of the peri- 
toneum, this peritoneum constituting the 
“sac,” and in this “sac” there was con- 
tained the portion of intestine or omen- 
tum, or of both, which, together with the 
“sac,” composed the hernia. 

“Ah,” sighed the country doctor, “you 
know the anatomy well, and your descrip- 
tion of the descent of the testes is almost 
beautiful enough to pass as a classic, but 
you don’t know a blessed thing about 
hernia.” 

Some Facts About Hernia 

“Do you recall,” he continued, “that the 
peritoneum, a dense, inelastic fibrous sub- 
stance, hanging like a curtain behind and 
within the abdominal wall, is the first ob- 
ject to bar the way of the intestine when 
it tends to enter the opening in the ab- 
domen? Do you recall the fact that where 
the spermatic cord goes through the peri- 
toneum there is no spare room left, and 
that the peritoneum hugs the cord closely? 
Of course, when the intestine tends to en- 
ter the opening in the abdominal wall it 
can’t go through the peritoneum; it has 
got to carry the peritoneum with it. For 
this reason the peritoneum always forms 
the ‘sac’ of the hernia, and in this ‘sac’ 
the protruding gut (intestine) is con- 
tained. Remember, too, that the ‘sac’ 
never appears as a puckered extension of 
the peritoneum, like this: (He produced 
pencil and paper and made a sumber of 
crude drawings.) 


FiG.4 
but as a distinct pouch, like this: 


FIG 2 


and in this pouch the gut is contained, 
like this: 


FIG.3 


“Sac” Is Formed Slowly 


“Now, what is the argument? Simply 
this: Because the sac does not appear 
through the opening as a mére puckering, 
we know that it did not appear suddenly. 
Because it does appear as a distinct pouch, 
we know that it was formed gradually. 
This densely constructed peritoneum can- 
not be pushed suddenly into a pouch. It 
would be torn first. Take your handker- 
chief. Lay it upon the soft earth. Now, 
attempt to press your finger suddenly 
through the handkerchief into the earth. 
Observe what you have accomplished. 
You have puckered the handkerchief, but 
you haven’t made a pouch in it, When 
you stretch it the puckered place disap- 
pears. Now, your finger is comparatively 
a sharp-pointed instrument. The hand- 





kerchief is much more elastic than the 
peritoneum, What think you of the pos- 
sibility of forming a permanent pouch 
in the inelastic peritoneum by pressing on 
it once, suddenly, with the soft intestines? 

“Reasoning from these facts, we are 
bound to come to the following logical 
conclusions : 

“In every case of hernia there is. pres- 
ent, and has always been present, an ab- 
normal opening in the abdominal wall— 
this opening involving all of the muscular 
and fibrous layers. 

“There is always more or less intra- 
abdominal pressure upon the gut where it 
lies behind the densely constructed peri- 
toneum and this abnormal opening in the 
muscles. 

“This pressure gradually stretches the 
peritoneum and gradually makes a pouch 
in it.” 

How the “Sac” Is Formed 

“Upon the occurrence of every natural 
strain from within (strains which tend to 
contract the muscles of abdomen or chest, 
such as are induced by coughing, strain- 
ing at stool, etc.), this pouch tends to be- 
come longer and longer, and as it becomes 
longer it is pushed further and further 
into the abnormal opening in the muscles 
of the abdominal wall. It enters’so easily 
and so quickly each time and returns so 
easily and so quickly that, unless one 
happens to be looking directly at this par- 
ticular point on the abdomen, its appear- 
ance will not be noted, but, some day, 
sooner or later, the victim in prospect 
jumps a little higher than usual, or coughs 
a little harder, the act jolting or pushing 
the abdominal contents suddenly into the 
already prepared pouch which, at the 
same time, is forced into and through the 
already existing openings in the muscles, 
with the result that we realize for the 
first time, perhaps, that a hernia is pres- 
ent. But, mind you, if the abnormal open- 
ing in the muscles and the long prepared 
pouch had not been present, hernia could 
not have appeared, no matter how high 
the jump or how hard the coughing. To 
repeat, a pouch cannot be made in the 
peritoneum suddenly, nor in a day, nor in 
a month.” 

Cannot Form Pouch Quickly 

“Another illustration. Here is a piece 
of new leather. Tack it over a small 
hole in this board (drawing) : 








Press hard on the leather with your 
thumb. Press suddenly. Have you formed 


a pouch in the leather? No! Now, leave | 


the leather where it is. Come back every 
hour for a month, and press as you have 
just done. You will find eventually that 
you have formed a pouch in the leather.” 

If the country doctor were here today, 


he would, no doubt, -continue his lecture | 


in about this wise: 


“If some fellow would tell you that he | 


had made that pouch by pressing his fin- 
ger once upon the leather, you’d tell him 
that he was a liar, and yet there are today 
a lot of alleged anatomists and near surg- 
eons who will swear that a man can jump 
once or lift a trunk once, and thereby 
make a permanent pouch in his peri- 
toneum!” 
How the Case Was Treated 

The country doctor then proceeded to 
“treat” the case of hernia which we had 
under consideration. He produced a steel 





| least once. 





spring, a china closet knob, and a square 
foot of chamois leather. He riveted the 
china knob on the end of the steel spring, 
encased steel and knob in the leather, and 
bent the whole into the form of a truss, 
and applied the improvised instrument 
around the inguinal ring. To be sure, the 
instrument pressed hard! It was made 
that way. “But,” said the doctor, “wear 
it, son, for a week, and don’t take it off 
until I tell you.” 

The child wore it for six days. (His 
ancestors had been through the horrors of 
the Inquisition.) At every step it brought 
forth groans engendered by agonizing 
pain, the pain becoming worse and worse 
each hour until, at the end of the six 
days, he fell in a faint. He was put-to 
bed. The country doctor was summoned. 

“Now, boy,” he chuckled, “you lie there 
for another week. Don’t get up for any 
purpose. That knob has done wonders. 
It has made raw the edges of that hole in 
your belly. At the end of a week from now 
the lymph on the raw edges will glue them 
together, and the hole will be healed up.” 

As the author pens these lines that 
“boy” sits nearby. The author has had 
occasion to examine him a great many 
times, and today, after the lapse of twen- 
ty-two years, there is no evidence that 
he ever had a hernia, and no possibility 
that he ever will have one in the same 
place! 

Normal Condition of Abdominal Wall 

Assuming, for the sake of argument, 
that some traumatism—some undue force, 
whether from jar, strain, or other source 
—has occurred, and that an inguinal her- 
nia has resulted. Let us assume that at 
the time the jar or strain occurs the vic- 
tim’s abdominal wall is in normal condi- 
tion, and that the site of the hernia, be- 
fore the occurrence of the “accident,” 
was covered by the normal muscles, liga- 
ments, fascia, nerves, arteries, and 
lymphatics. (Remember that the “acci- 
dent” is not covered under the contract 
unless it be the sole cause of the disabil- 
ity. The insuring clause reads: “bodily 
injury affected through external, violent, 
and accidental means, independent of all 
other causes,” and this means specifically 
that injuries due wholly or in part to ex- 
isting bodily impairments are not to be 
considered accidental.) Of course, in the 
normal tissues every fiber is intact, closely 
adherent the one to the other, just as the 
fibers of a flank steak are adherent to one 
another. Consider that in these normal 
tissues delicate nerves—thousands of them 
—to say nothing of innumerable arteries 
and veins, run criss-cross from fiber to 
fiber and from structure to structure. 

Intense Pain Inevitable 

Consider the consequences of suddenly 
and violently tearing apart these tissues, 
with the inevitable stretching and lacer- 
ation of nerves, arteries, and veins. Now 
compare this situation with the instance 
when the reader has lacerated the end of 
a finger or who has mashed a toe. Did 
the lacerations or the mashing hurt? Did 
the reader cry out with pain—at least 
once? Did he grasp his injured finger in 
the other hand, or jump around on the 
other foot, saying things the while that 
might not look well in print? It is not 
unreasonable to assume that he did—at 
lea Did he continue using the 
injured finger or toe “at the time, with- 





out paying attention to it?” Did he con- 
tinue to walk to his hotel, merely “notic- 
ing that something,” he didn’t know what, 
“had happened?” Vulgarly speaking, we 
guess not. Also, we warrant that in each 
case there was a severe hemorrhage—an 
extravasation of blood into the surround- 
ing tissues. 

Forsooth, comparisons are odious, but 
we cannot refrain from wondering why 
individuals who note so readily the pain 
arising from a trivial wound of finger or 
toe never pay any attention “at the time” 
when sufficient force is applied to rend 
asunder the vital, tough, intricately organ- 
ized, bloody structure of which the ab- 
dominal wall is composed! 

Physician’s Statement a Joke 

The assured states that he “was strik- 
ing at a golf ball; missed the ball, and 
the putter jerked me so that it caused a 
hernia. I didn’t know that anything had 


happened until I undressed that night to 


take my bath.” The attending physician, 
obsessed by visions of his fee; ignorant 
of the provisions of a policy of accident 


insurance; in spite of the fact that he 


knows absolutely nothing of the alleged 
accident” ; ignoring, too, all of his experi- 
ence which has taught him that a million 


hernias, like this one, have occurred in 


the middle of the night while the victims 
were lying quiescent upon their backs, 
sound asleep; admitting the absence of 
any sign of trauma, calmly corroborates 
the assured’s statement. And, once hav- 
ing signed his name to the certificate, and 
finding his views opposed only half-heart- 
edly by the company’s examining phy- 
sician, by the company itself, and by the 
company’s attorney, he sticks to his state- 
ment, and, thereby, writes himself down 
in denial of the fact that is too obvious 
for controversion, to wit: Any normally 
developed individual who, solely through 
force suddenly applied, sustains at once 
an inguinal hernia will at that moment 
fall to the ground as though stricken down 
by a catapult. If the awful shock does not 
at once mercifully cause him to faint, he 
will give utterance to cries of agony, while 
the extravasated blood from the lacerated 
wounds of the abdominal tissues will be 
plainly visible to all who care to see. 
Hernia Is No “Accident 

It is true that some individuals are phy- 
sically and mentally more callous than 
others. It is true that some individuals 
give utterance to groans when hurt, while 
other individuals grin and bear the pain, 
but no man can bluff the shock which 
ensues nor hide the blood which flows 
when a gaping hole is suddenly torn in 
his belly. Opposing lawyers may quote 
authorities; courts may give the assured 
the benefit of the doubt, and the attending 
physician may swear until he is black in 
the face, but the fact remains that, ex- 
cept in the event of actual punctured 
wound at the point where hernia occurs, 
hernia never arises except as the result 
of a pre-existing abnormal condition of 
the parts involved and is never a lia- 
bility under a policy of accident insur- 
ance. 





Mr. Wilson, before he became presi- 
dent, while talking animatedly, was cau- 
tioned that his glasses were slipping so 
near the end of his nose that they might 
get over his mouth. “That’s all right,” 
he replied, “I like to see what I’m talk- 
ing about.” 
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Accident and Health 


Accident underwriters for some time 
have recognized the seriousness of the 
automobile hazard, but as yet have not 
been able to agree upon means for 
meeting it adequately through under- 
writing methods. The “frills” com- 
mittee of the International Association 
of Casualty & Surety Underwriters 
proposed a plan for charging owners 
of motor cars for the extra hazard to 
which they were exposed, but it went 
down with the other recommendations 
of the committee through failure of 
the companies to agree to abide by 
them. There can be little doubt that 
the companies will be forced to adopt 
some way of meeting the situation. 
The great preferred and select classes, 
on which the companies have made 
their profits in the past, become of 
doubtful preference. Thousands of 
men, insured on the assumption that 
no occupational hazard existed in their 
cases, suddenly acquire a very serious 
occupational hazard by the purchase 
of an automobile. Other thousands 
acquire a less serious hazard by riding 
in motor cars. The companies have 
had these new hazards thrust upon 
them and have not yet adopted 
methods for securing the necessary 
extra premium to pay for them. 

The agent may say this is none of 
his affair; it is up to the home office. 
That is true as regards the underwrit- 
ing problems involved. The com- 
panies have not shown a desire to 
avoid issuing policies on high-class 
risks simply because they operate or 
ride in automobiles. On the contrary, 
they are as desirous of this business 
as ever, and are giving agents all sorts 
of inducements to get it. The fact, 
however, that the underwriters are 
concerned, that they are asking each 
other what to do and seeking some 
plan on which all can agree, makes a 
fine talking point for the agent. The 
man whose proper rate was formerly 
$25 has added to his hazard until his 
rate ought to be $30 or $40, but the 
companies still offer him policies at 
the old rate. He is getting a bargain 
now, and he would better buy while the 
vargain sale is still in progress, for it 
will come to an end one of these days. 











No Dull Season—A certain class ot 
salesmen labor under the fallacy that 
business is bad during the summer 
months, but a close investigation dis- 
closes the fact that business is just as 
good as during the winter, but these 
men are resting on their oars waiting 
for a favorable tide, while the hustler 
is pulling up stream with unabated 





energy and fattening his income with 
astonishing regularity. It is not, 
therefore, a matter of weather, but 
merely a willingness on the part of 
the indolent solicitor to put forth that 
time-worn excuse for his inactivity. 
As the first part of the week or month 
is equally as good as the latter part, 
so is the middle of the year just as 
profitable a time for soliciting accident 
and health insurance as January and 
December. 

Time in the insurance business is the 
agent’s capital, and he who wastes a 
day is committing larceny—robbing 
himself of commissions which should 
be added to his bank account. It is an 
unfortunate fact that many insurance 
agents impair their income during the 
summer months by a reckless waste 
of time. They get started later in the 
morning, quit earlier in the afternoon, 
waste considerable time during the day 
reading the baseball news and figuring 
up the averages of their pet team. If 
a thief stole their pocketbook, they 
would call the police, and yet they will 
permit a friend to rob them of an hour 
or more talking about a baseball game, 
cabaret show or something equally as 
unprofitable. 

Don’t permit yourself to be inveigled 
into curtailing your income by wast- 
ing your time. Remember that the 
spendthrift of time is a sure candidate 
for failure—W. E. Robertson in Co- 
ordinator. 





Continuous Disability—Every once 
in a while a case comes to the front 
that proves the value of the clause 
giving weekly indemnity for life where 
one is wholly disabled. General Agent 
Fred B. Mason, of the Aetna Life at 
Chicago, has a claimant that is draw- 
ing $25 a week and very likely will do 
so all his life. He fell going down 
some stone steps, striking on the back 
of his head. He is subject to frequent 
dizzy spells and is unable to follow any 
line of work. His weekly indemnity is 
sufficient to support him. 





The right mental attitude is of ut- 
most importance. We need to ex- 
amine our own way of looking at our 
work, to see that we believe in it and 
like it; at our clients, to see that we 
regard them not only as sources of 
profit, but as fellowmen to whom we 
can bring service and satisfaction.— 
Prime. 





The National has established a system 
in New York City whereby brokers can 
enjoy prompt service in securing bonds 
for their clients, either through the com- 
pany’s home office or at its “Brokers’ 
Branch” on William street. 
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Surety and Fidelity 


One of the company papers states 
that reports of rate-cutting on official 
business are by no means uncommon at 
present. This looks like a mighty poor 
time for disturbing rates in the surety 
business. During the quarter which 
ended on June 30, the companies which 
issue bonds running to the government 
lost collectively $1,038,500 in net sur- 

lus, besides $1,500,000 of capital, which 
had been transferred to surplus account. 
Of course, this large sum does not rep- 
resent surety underwriting, losses. 
Much of it was doubtless due to de- 
crease in security values, some more to 
increase in unearned premiums due to 
rapid growth of casualty business and 
another portion to increased loss re- 
serves. 

Most of the leading surety companies 
are now writing some form of casualty 
insurance. About half of them write 
liability and workmen’s compensation 
business. Nearly every company doing 
these classes which has been examined 
recently has shown heavy underwriting 
losses. The accident business no longer 
is a gold mine, whatever, it may have 
been in the past. To the outsider it 
certainly looks like folly for companies 
facing almost certain losses on some of 
their lines to get into rate troulbes on 
their surety business. Those that have 
nothing but surety business to depend 
upon should be equally slow to start 
demoralization. They will need their 
money some day. 

Rate-cutting frequently starts among 
agents. If the surety men out in the 
field are foolish enough to endanger the 
general situation for a little fancied 
temporary advantage—well they are 
chumps; and that is putting it gently. 








Bank Fidelity—Many banks decide 
upon the bonding of their officers and 
employes at the time of the annual 
meeting in January. It is none too 
early to get busy with these institu- 
tions. Surety agents, of course, are 
not going to let slip an opportunity to 
capture a bank schedule because some 
other company now has it, but the fine 
work is in getting a schedule increased 
or inducing the directors to insist upon 
surety instead of personal bonds. That 
is really producing business. 

Directors of many banks have no 
sufficient appreciation of their respon- 
sibilities in this regard. They have con- 
fidence in the president or cashier, they 
ought to have it or elect somebody else. 
But that is no good reason why they 
should let him give a small bond and 
especially one: personally signed. The 
directors owe it to their own reputa- 
tions, to their stockholders and to their 
depositors to safeguard their interests 
beyond merely entrusting their money 
to men in whom the directors “have con- 
fidence.” 

Confidence is a poor balm when the 
head of a state bank is found short 
$150,000 to $200,000, with a $10,000 per- 
sonal bond, as one was in Michigan re- 
cently. In these days when everybody, 
including bank officials, is tempted to 
live beyond his means, when securities 
regarded as good have been shrinking 
in value, when business enterprises, in- 
cluding banks, are somewhat “up in the 
air” over the possible effects of legisla- 
tion, the proper way to safeguard the 
interests of a bank is to have its officers 
and employes under good sized bonds 
of the best character obtainable—and 
those are not bonds signed by promi- 
nent citizens as an accommodation. 





Slipshod Soliciting—One important 
factor in the comparative failure of 
many surety agents is their slipshod 
methods of going after business. They 
have no system. They take what comes 
to them, or they “talk” bonds when peo- 
ple do not need them and fail to be on 

and when they do. 

Surety business—excluding fidelity— 
cannot be solicited like accident insur- 
ance, for example. It is useless to try 
to get an application from a contractor 
when he has no contract. But because 








a surety agent cannot profitably 
“straight canvass” for business does not 
prove that he should discard all system 
from his work. 

Charles H. Moore, a special agent of 
the Massachusetts Bonding, has related 
how an agent secured twenty-seven of 
thirty-two bonds required of officials of 
his city. In the first place he attended 
the party caucuses and aproached the 
nominees right there. A man who has 
just secured a nomination is likely to be 
good humored so he seldom failed to 
get the promise of the bond in case the 
man should be elected. On the evening 
of election day he went to a local news- 
paper office and got the election returns 
at the earliest possible moment. As 
soon as it became certain that any can- 
didate had been elected, the agent either 
called on him or telephoned his con- 
gratulations and sought an engagement 
for the next day to fill out the applica- 
tion for the bond. The agent saw that 
the official bonds were on file with the 
city clerk at least a week before the 
new Officials took office. This sort of 
service was appreciated and year after 
year he got practically all the official 
business of the city except a little that 
went to relatives of officials who hap- 
pened to be in the bonding business. 





Insurance of Continued Honesty— 
Consider the vast number of cases in 
all localities where trusted employes— 
men and women handling money and 
valuable property—are not under bond. 
This is true in stores, mercantile 
houses, offices, establishments of every 
kind, and even in banks. Two main 
causes contribute to this condition— 
first, implicit trust in the integrity of 
the employes concerned, and second, 
the aversion on the part of employes 
to being bonded. 

The matter should not be looked 
upon with an eye single to the par- 
ticular individuals concerned, but from 
the broad standpoint of human nature. 
Fidelity bonds are not insurance against 
the acts of men preconceived to be dis- 
honest, for dishonest men cannot se- 
cure such guarantees. The bond is in- 
surance against the weaknesses of hu- 
man nature which may lead men to 
commit questionable acts in times of 
stress or in unusual circumstances when 
character fluctuates in the balance. A 
man’s instincts and principles may be 
all for honesty, but under unforeseen 
pressure his standards may slowly 
change. No man is absolutely proof 
against it, particularly where the wel- 
fare of his family is at stake. Thus is 
it necessary to insure the continued 
honesty of honest men. It should be 
remembered, too, that out-and-out dis- 
honesty is not the chief cause of short 
accounts. In the majority of cases the 
cause is some questionable act, techni- 
cally but not premeditatedly dishonest, 
such as secret “borrowing” with the 
intention of making restitution. 

The objection on the part of em- 
ployes to being bonded arises from a 
misapprehension of the matter. When 
you consider that in issuing its bond 
the surety company gives evidence of 
unbiased faith in the integrity and good 
character of the man bonded, you 
must appreciate that it is a credit and 
an asset to the man—Coordinator. 





The Equitable Surety executed the bond 
of $100,000 in behalf of Lambert E. Wal- 
ther and Richard Reiss of St. Louis, ex- 
ecutors of the will of Franziska Bartcher. 





STRICTLY FIREPROOF 


ia BREVOORT 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 


American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


Get The Agency 


NATIONAL 
FIDELITY & CASUALTY 
COMPANY 


OMAHA, NEBRASKA 


N. F. & C. Means “The best of everything for both 
Agents and Assured” 














Accident and Health Fidelity and Surety Bonds Plate Glass 


Burglary : Liability 








- Producing Agents 


Who can appreciate an Agency Company 
APPLY FOR TERRITORY 


) Chicago Bonding & Surety Co. 


OLIVER F. ROBERTS, Sec’y and Gen. Mgr. 
29 South La Salle Street, Chicago 


Workingmen’s provcuve Association 


Home Office, Benton Harbor, Mich. 
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COMPANY 























The largest MUTUAL Michigan 
écing 0 Casualty basics. ~ 

Our POLICIES are what the people want. 

$1000.00 traveling indemnity im jell classes. 


Our les pay NATURAL as well as ACCI- 
DENTAL death benefits. 
Our AGENTS make money. 
There isa reason. 





For further information write E. C. BOWLBY, General Manager 
Some territory still open in INDIANA, MICHIGAN and PENNSYLVANIA 


Agents and Brokers within the State of Illinois 
should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 


PACIFIC SURETY COMPANY 


28 years old 
Admitted assets : : over $747,000.00 











Union Casualty Insurance Company 
PHILADELPHIA, PA. 


Writes all lines of Casualty Insurance—Accident, Health, 
Liability, Plate Glass, Burglary, Steam Boiler, and 
Automobile Property Damage. 


It’s a Good Company—and a good one to 
represent. 
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The METROPOLITAN CASUALTY 


INSURANCE COMPANY OF NEW YORE 
Formerly The Metrepolitan Plate Glass and Casualty Ins. Co. 


campemal.4 ACCIDENT POLICIES oan WHITNEY, Vice President 
P ’ 
a ae saciid 4. RAGE, hesteeat Oxtectan 








AMERICAN ASSURANCE COMPANY 


PHILADELPHIA, PA. 


REINHOLD R. KOCH, President 
Capital, $350,000.00 Premium Income, 1912, $420,000.00 
LIFE, ACCIDENT AND HEALTH INSURANCE 


INSURES MEN, WOMEN AND CHILDREN 











KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
CHAS. J. SCHMELZER, Pres. DENNIS HUDSON, Sec’y and Manager 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 


Employer’s, Public, Contractors, Teams, Elevator and General Liability, Physicians’, 
Dentists’ and Druggists’ Liability and Personal Accident and Health Insurance. 
A clean and ably managed Company. 
New and attractive policies. 
Offers attractive agency contracts for territory in Missouri, Arkansas, Kansas, 
Nebraska, Texas, Washington, Colorado, Louisiana, Minnesota and other states. 
ADDRESS AGENCY DEPARTMENT, Kansas City 


























If you can sell the best 
J ust What You Want. seavand Accident Policy 
on the market, we have the 
proposition you have been looking for. Honest treatment. Hearty 
co-operation. Most liberal contract. Write or see 


THE AMICABLE ACCIDENT ASSOCIATION 


Eleventh Floor, Westminster Building, Chicago 


STOCK SALESMEN 4UTHORIZED CAPITAL and 


SURPLUS $2,000,000.00 


The Best Selling Proposition of 1913 
AMERICAN BANKERS SECURITY COMPANY 


JOHN L. HAMILTON, President 536 National Life Buildiag, CHICAGO 


‘MIDLAND (CASUALTY (COMPANY 
“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois department 
and capital and surplus of over $200,000. 

West Virginia, Pennsylvania, Kentucky, Minnesota, Mississ- 


Licensed in Illinois, = 
ippi, Texas, Colorado, W: » Tennessee, California, New Jersey, Missouri, and South Dakota. 
The only Company organized and doing business under the Casualty laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 
































SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton HargioTT PRESIDENT E. E. GRirF1TH MANAGER 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 





CAPITAL 
$125,000 





The Equitable Casually#*Bank Deposilors Guarantee Co. 


Writinc Fut Line FIpetity AND Surety Bonps 


Onto Acents: Represent Home Company—get Prompt Service. We want 
an Agent in Every City and Town in the State. 


COLUMBUS, O. 


JOHN L. HAMILTON SCOTT MORRIS 
President Secretary 











The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 








EB. M. TREAT, President 


insures manufacturers and wholesalers against Excessive Annual Loss through 
of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 302 BroadwayJNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 











AGENTS IN SMALL TOWNS: 


THEY NOW ARE GETTING MUCH 
ATTENTION 


Companies Recognize Need of Them 
More Than in Past, and Are 
Cultivating Them 


The small town agent may not be 
aware that he is the cause of the great 
changes which have taken place in the 
agency plans of the leading casualty 
and surety companies; yet this is to a 
large extent true. In the older days 
of the business the companies almost 
invariably farmed out their territory in 
large blocks to general agents work- 
ing on commissions. These general 
agents developed their home cities and 
some other points of importance, but 
the small amount of business obtain- 
able from the towns and villages did 
not justify their going to the expense 
of putting much work upon them. 

Later comers in the field usually 
gave their general agents smaller terri- 
tories and they were able to organize 
them more fully. Yet they had to look 
out chiefly for immediate results, which 
could be secured only at larger points 

Branch Offices Introduced 

With the introduction of the branch 
office system came the more general | 
employment of special agents and in- | 
creased attention to the country fields. | 
A company could better afford to | 
spend money to build up an organiza- 
tion which would be its own than to 
build one up for a general agent who 
might take his agents with him in 
event of his changing companies. 

When important fire insurance com- 
panies began putting subsidiary cas- 
ualty companies into the field, com- 
panies which had not given close at- 
tention to their country organizations 
faced the possibility of increased dif- 
ficulty in securing desirable agents in 
the smaller places. The agents at 
these points are, as a rule, principally 
interested in fire insurance. They are 
strongly attached to some of their 
leading fire companies, and naturally 
will give preference to their casualty 
annexes unless they already have strong 
casualty connections. With the small 
town agents thus attached to the old 
companies or friendly to the fire com- 
panies’ subsidiaries, later comers in 
the casualty field have recognized that 
they must give special attention to the 
country if they are to get their share 
of the desirable business which it is 
producing in increasing amounts from 
year to year. Accordingly, there is 
seen a growth in the branch office 
system and the number of special 
agents employed. 

Modern Special Agent 

The special agent of today differs 
from the majority of those who trav- 
eled the field some years ago. The 
former special agent often was a man 
who had graduated from a home office 
clerkship, knew nothing about get- 
ting business, and went through the 
field occasionally to visit agents, ap- 
point new ones and make transfers. 
The modern special agent is essen- 
tially a business getter. He either 
solicits business in towns where the 
company has no active agent, or he 
assists the local agent in soliciting. 
The companies have come to recognize 
that mere leaving of supplies and in- 
struction books with agents is largely 
waste. They must be taught if they 
are new in the business. Often they 
can be shown some new points even if 
they are experienced. Most of them 
also need encouragement and stimula- 
tion until they get well started. This 
is what the most progressive of the 
companies are now giving them, and 
this is not confined to companies with 
branch offices, for some general agents 
are also employing specials. 

If solicitation, instruction and help 
will interest agents in the smaller 
points in the possibilities of the cas- 
ualty and surety business, they are 
going to become interested, and the 
production from the country is going 











to increase to a marked extent. 


CASUALTY & SURETY 


Write Any of the Following When You Have C 
ualty or Surety Business to Place; or Wish 
to Take an Agency. Only Reliable 
Advertisers Accepted. 


ILLINOIS 


ATIONAL SURETY COMPANY 
The Rookery 











Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 


CHICAGO 
HE TITLE GUARANTY 
& SURETY COMPANY 
Phone Wabash 1940 727 Rookery Building 
Special Service to Brokers 
THE BADGEROW COMPANY 
Western Representatives 
CHICAGO, ILL. 
EORGE K. THOMAS 
Surety Agent 
Maryland Casualty Company 


1025 Insurance Exchange and 
407 Chamber of Commerce Bldg. 


General Casualty and Bonding Business 


CHICAGO, ILL. 


IOWA 


LVERSON & MONTROSE 
General Agents for Iowa 


United States Casualty Co. 
Liability, Steam Boller F 2 otematio 
St. Paul Fire and Marine " ” 


Automobile and all floater insurance. 
DES MOINES, IOWA 


MINNESOTA 


HE HOOD AND 

PENNEY COMPANY 
CASUALTY AND SURETY 
INSURANCE SPECIALISTS 























The Phoenix 


MINNEAPOLIS 


D H. EVANS 
. 


Northwestern Manager 
CONTINENTAL CASUALTY CO, 


For Minnesota, North and South Dakota 
and Northern Wisconsin. 


Good Agents Wanted 
Andrus Building 


MINNEAPOLIS, MINN. 
- & COMPANY 
General Agents for Minnesota - 








Missouri Fidelity & Casualty Co. of Springfield, Mo. 
703 Hennepin Avenue 
MINNEAPOLIS, MINN. 


ORRIS BROS. 
Accident Insurance Specialiste 


PREFERRED ACCIDENT INSURANCE CO 
OF NEW YORE 
We settle our own claims 


702-703 Andrus Building 
MINNEAPOLIS 


OHIO 














Suretyship and Insurance 
General Agents: Fidelity and Deposit Company of 


City Agents: * London Guarantee & Accident Co. 
Ltd., (Credit Dept.) 
805 New England Building 
CLEVELAND, O. 


WISCONSIN 


PuE FRANKFORT GENERAL 











INSURANCE COMPANY 

LOUIS AUER & SON JULIUS BACHER 

General Agents Wisconsin Manager 
MILWAUKEE, WIS, 
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ADDRESS BY CROWNHART 


ADVISES COMPANIES TO GET 
“HEP” TO LAW 


Chairman of Industrial Commission 
Talks to Local Agents About 
Workmen’s Compensation 


C. H. Crownhart, chairman of the 
Wisconsin industrial commission, gave 
a talk on workmen’s compensation laws 
before the recent Wisconsin local 
agents’ meeting in Milwaukee. The 
industrial commission having been 
created to administer the law, Mr. 
Crownhart’s ideas are of importance, as 
his views and recommendations have 
great weight with his associates and 
the legislature. 

He said that workmen’s compensa- 
tion originated in Germany twenty-five 
years ago as a plan to relieve work- 
ingmen from financial hardships im- 
posed by the hazards of their trades. 
The idea spread in European countries 
where the plan met no constitutional 
restrictions and authority was central- 
ized. The United States is the last of 
the important nations to accept the 
plan, but its spread has been rapid and 
twenty-four states now have compensa- 
tion laws of various kinds. 

Wisconsin Law 

Wisconsin was the second state to 
pass a general law which has been 
effective for two years and about two- 
thirds of employers of labor accepted 
its provisions voluntarily. Last year 
there were 3,500 accidents for which 
compensation was paid and there were 
only seventy cases brought before the 
industrial commission. ° 

The law, as amended by the last leg- 
islature, went into effect Sept. 1 and 
is practically compulsory, as it takes 
away all common law defenses and 
makes the employer responsible for 
every accident regardless of its cause. 
It also provides that employers of four 
or more persons automatically become 
subject to its provisions unless notice 
to the contrary was filed with the com- 
mission prior to Sept. 1, 1913. 

About 800 employers elected not to 
come under the law and 6,000 is the 
estimated number of those now under 
the law, and the speaker expected that 
practically all would’ accept the law 
next year. 

Believes Principle Is Right 

Mr. Crownhart expressed himself as 
strongly of the opinion that the prin- 
ciple of compensation for all accidents 
was correct and in the end the expense 
to employers would be no greater than 
that of the old liability system, the 
difference being that now the money 
would be paid to injured workers while 





previously about three-fourths of all 
payments went for legal and adjusting 
expense. The new system of stipu- 
lated percentages of the annual wage 
for scheduled injuries knocks the props 
from under the claim agent and the 
ambulance chaser, and the fact that no 
compensation is paid for the first week 
unless the employe is laid up for four 
weeks will discourage trivial claims for 
inconsequential injuries. 
Companies and the Law 

The new law will benefit insurance 
companies in one respect at least, as 
all claims based on accidents must be 
filed within thirty days while a claim 
could be made and suit instituted any 
time within six years under the old 
law. There is also a provision that all 
employers must insure their liability 
unless specifically excused from so do- 
ing after satisfying the commission of 
their financial responsibility. 

The speaker intimated that the future 
relations of the stock insurance com- 
panies to compensation would largely 
depend on accepting the principle of 
the law and adjusting their business to 
it. He said that companies lost money 
last year trying to fight compensation 
and maintain the old system and that 
their rates were not based on scientific 
principles. 

As an instance he thought it wrong 
to charge from 15 percent to 20 per- 
cent additional for unlimited coverage 
as under the law $3,000 was the maxi- 
mum payment for one person, and of 
all accidents reported last year there 
was only one involving more than three 
people who would be covered under an 
insurance policy. 

Opposes State Insurance 

The Wisconsin system of compul- 
sary insurance was favorably compared 
with the Ohio plan of state insurance, 
and Washington’s state fund and ob- 
jections to the latter systems given. 

Mr. Crownhart said he thought the 
last legislature would have been will- 
ing to favor a plan for state insurance, 
but personally he hoped the companies 
and agents would be alive to the situa- 
tion and make state insurance unnec- 
essary. He thought the agents could 
be of great service in educating the 
people to appreciate the broad princi- 
ples and beneficient purposes of the 
workmen’s compensation law. 

Many people have the idea that the 
law is a scheme of insurance com- 
panies to secure higher rates with the 
aid of the state and the members of 
the commission are doing what they 
can to correct that impression. 





“No, the bride’s father did not give her 
a house. He did better than that by 
agreeing to keep their new automobile 
in tires, repair and gasolene the first 


year. 
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ORGANIZED 1886 


North AMERICAN AccIDENT INSURANCE (0 


THE ROOKERY 


CHICAGO 








STOCK SALESMEN 


The Only Million Dollar Casualty Company in Ohio 


Officers and Directors are Prominent State Officials, Bankers and Business Men. 
Territory opened, letters of introduction and leads furnished salesmen. 
Special Contract and territory ready for five high grade producers. 


Capital 
$1,000,000 


THE REPUBLIC CASUALTY COMPANY 


Surplus 
$1,000,000 


1507-1511 Rockefeller Bldg., Cleveland, Ohio 


W. L. TAYLOR, 
President 


ee ETE Megane 
Missouri Fidelity & Casualty Co. 


Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health Steam Boiler, Liability and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 


The Bankers Guarantee and Casualty Co. 


Rockefeller Building CLEVELAND, O. 





(Now Organizing) 


If your antecedents will bear inspection we can interest you 





Good territory open for live local agents in parts of Kentucky, Indiana and 
Alabama. Good Commissions; Correspondence Solicited. Health and Accident Insurance 


TRANSYLVANIA 


CASUALTY INSURANCE Co. 


BEN L. BRUNER, President 
E. N. CANADA, Gen’l Supt. G12 Paul Jones Bldg. LOUISVILLE, KY 


We Pay $25.00 a Week 


As long as the insured lives and is totally disabled 
Either $5,000 or $10,000 for Accidental Death 


Costs Business Men $3.00 quarterly. Over $270,000 in benefits paid members 
For an agency write W. T. GRANT, Secretary 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


Keith & Perry Bldg., Kansas City, Mo. 
Our Convenient Pay- 


LIFE INSURANCE MEN wren: xccident osc 


Health Policies Harmonize Perfectly With Your Life Business 


and Increase Your Income. Excellent Openings in Pennsylvania, 
Ohio, Indiana and Kentucky. 


AMERICAN LIABILITY COMPANY 


— SANDERS, Gen'l Mgr. Cincinnati, Ohio 


























Here’s an Addressing Machine that Fills All 
Requirements of Efficiency, Simplicity and 


Economy. The 
Montague 
Mailing and 
Imprinting 
Machine 


$37.50 


6 ns ready for work—good work. Use it in your own way, and at the 
end of six months, if it is not satisfactory, return it in accordance with our 
— — q a the time : a a ant <r maker of —y 2 work. 

envelopes, cards an ising matter. ints names 
and other records on om 1, office and ouey Geen, at the rate of 1500 per 
hour. Ler dpa can runit. Nota little ine nor a cheap one. Plenty 
large enough and perfectly made. 


Copy of guarantee and samples sent free upon request 


Montague Mailing Machinery Company 
CHATTANOOGA TENNESSEE 

















SJ > tito 





